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Here’s Quality Control. 


in Action 


This is how we test the stamina of typewriter ribbons 
in the F. S. Webster laboratory. The typewriter looks like 
any other typewriter except .. . it works automatically 
typing 80 words a minute... all day .. . every day. 
(It subjects a ribbon to a worse beating in one day than 


the average typist would in a week.) 


We test competing brands as well as Silk Star and other 
Webster ribbons. Test after test, comparison after com- 
parison reveals that the quality of Silk Star is unsur- 
passed ...in fact... no other ribbon outlasts 
or outperforms it. What’s more, the high 
quality of Silk Star is uniform . . . it’s always 


the same. 


That’s why you'll never have to take back 
any words of praise you say about Webster’s 
Silk Star Ribbons. It’s a brand you can sell 


with confidence and with profit. 


Webster’s 
Silk Star 
Ribbons 








Here's Quality 


Here's Quality 


Here's Quality 


Here's Quality 


Here4s Quality’ 


Here's Quality 


Here's Quality 


Here's Quality 


Here's Quality 


Here's Quality 


Here's Quality 


Control 


Control 


Control 


Control i 


Control i 


Control 


Control i 


Control i 


Control i 


Control 


Control 





Sell the profit line . . . Sell Webster’s Carbons and Ribbons 


F. S. Webster Company, 13 Amherst Street, Cambridge 42, Massachusetts 
Factory Branches in Chicago, Philadelphia, Pittsburgh, New York, San Francisco and Cambridge 
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OFFICE APPLIANCES was founded by George H ’ e 
Patterson and developed through 34 years by eee don't miss 
Evan Johnson. 
Published on the 23rd of each month preceding 
the month of issue by The Office Applia 
600 West Jackson Boulevard, Chicago 6, | 
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3206. 
ESTABLISHED 1904: Succeeding and embodyir 
American Stationer, New York, established 1873 
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1904; The Office Appliance rnal, Ch 
1905; Business Equipment Journal, Chicago, 1908; 
Office Outfitter, Chicago, 1908; the original Na 
tional Stationer, New York, 1909. 


In Wichita Fa Tex., the new 
ly-remodeled store of Wilsor 
Office Supply C mpany puts 
the customer on a pedestal. In 
this issue is presented an illus- 
trated story about the modern 
approach used — how section 
alized self-service departments 
make it easier for customers to 
choose from 8,000 upply 
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OFFICE APPLIANCES is a news and merchand items; how a lounge is provided for shoppers’ comfort 
— journal ae dealers and ag ae : and how extra service includes installation of all type 
tion as distributors of commercial stationery, office | ba Sel ; ose j 

i writer ribbons delivered. Here's information on a store 

furniture and office machines. ’ “ : . : i 

os extension OT service beyond the ca oT Juty . Fag 

c 12-16. 
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son Blvd., Chicago, Ill. Phone DI 
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California Representative: S. C 2a natural follow-up of tL 6 


itary Ave., Los Angeles 64, Calif. Phone GRanite 


7.2970. thorough day-by-day coverage 


given those attending through 
the OA CONVENTION RE 
PORTER. For the stationers and 
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try at work and f ay in Chicago. Pages 30 59. 


OFFICE APPLIANCES is registered in the United 
States Patent Office, Washington, D, C. 

Copyright: Contents covered by copyright, 1956 
by the Office Appliance Co. Entered as second 
class matter, July 8, 1905 at the post office i 
Chicago, Ill, under Act of March 3, 1879. Ad 
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Issue (Parts | and II), $2.00. record-breaking convention are presented in newsy and 
a pictorial form. It is a refreshing recital of a great indu 
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SERVICE BUREAU Where have we been and where are we going in the 

The Service Bureau of Office Appliances | stationery, oftice equipment and supply industries? Once 

is maintained for the exclusive use of suk again OFFICE APPLIANCES has called on chief execu 

scribers and advertisers. It answers in- | tives of principal associations for their review and fore- 

quiries pertaining to the field, supplic | cast .. . Another top feature in the December issue wi 
names of manufacturers of office supplies be the story of Parker's (IBSA store modernizatior 

and equipment, aids dealers in securing test winner announced at NSOEA convention) and how 

lines, and performs other os withend this concern grew in Pasadena, Calif. These and other 

charge. top features on year-end physical inventory and adver 

é a tet nd tising provide recommended December reading. 
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Late and Important News for Our Readers 


JUST 50 YEARS after the introduction of the CHARLES D. HILLIS, JR. of New York City has 








first portable typewriter, Smith-Cor- 
ona Inc. was Showing at the National 
Business Show what is claimed to be the 
world's first electric of the size 
popularly known as "portable." Smith- 
Sorona officials announced that the 
new machine, available in 1957, will 
sell for somewhat less than $200 and 
will weigh 18 pounds and 6 ounces, 
about six pounds more than the com- 
pany's heaviest mechanical portable. 
Although the typist will still have to 
return the carriage to the starting 
position by hand, the new unit has most 
of the important features of its big 
electric brothers. It is claimed to be 
fast, has a light touch, and makes many 
carbon copies. 


OFFICIALLY ANNOUNCED at the NSOEA Conven- 





tion, the American Lead 
Pencil Company has a new 
name=--Venus Pen & Pen- 
cil Corporation. Says 
President Richard Lewi- 
sohn, Jr., "The new name 
is more descriptive of 
the broader scope of our 
expanding operations, 
which entail the mar- 
keting of practically 
every type and style of writing instru- 
ment." 





RAPID ELECTROTYPE CO. of Cincinnati has 





sold its 56,900-share interest in 
Smith-Corona, Inc., to Lehman Broth- 
ers, New York investment banking 
house. Meshulam Riklis, Rapid Elec- 
trotype chairman who lost a complex 
legal battle to block a Smith-Corona 
acquisition earlier this year, con- 
firmed the sale. Elwyn F. Smith, presi- 
dent of Smith-Corona Inc., said, "this 
company in no way entered into the 
negotiations" for the sale of the 
stock. 


NATIONAL CASH REGISTER and Pitney-Bowes, 





Inc., have signed a 10-year agreement 
for co-operation in development and 
production of Sorter-Readers for use 
with electronic data processing ma- 
chines in banks and offices. It is 
claimed that these machines will elec- 
tronically "read" data printed or 
coded on checks and other business 
forms. They can be used for feeding 
information into accounting machines 
or sorting. 
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been elected a director 
and a member of the ex- 
ecutive committee of 
Royal McBee Corpora- 
tion. He is executive 
vice-president and di- 
rector of International 
Telephone & Telegraph 
Corporation, and an of- 
ficer and director of a 
number of its affili- 
ated companies. He resigned from Royal 
Typewriter Company, Inc., board of di- 
rectors in 1954 when he took on a spe- 
cial assignment for the United States 
Government. 


MCGRAW ELECTRIC CO. and Thomas A. Edison, 





Inc., directors have agreed on a plan 
for consolidating the two companies 
to be known as McGraw-Edison Co. Con- 
solidation is subject to stockholder 
improvement, and it is proposed to 
Split McGraw's shares two-for-one. 
McGraw's Toastmaster division makes 
small home appliances and Thomas A. 
Edison, Inc., dictating machines and 
other sound recording equipment. 


JOSHUA MEIER CO., INC., manufacturers of 








plastic items sold 
through stationers, has 
named William Steiner 
sales promotion direc- 
tor of the company. Mr. 
Steiner was formerly 
national sales manager 
of the Underwood Corpo- 
ration and was also 
vice-president of 
Michael Saphier Asso- 


ciates, Inc. 


REEVE SCHLEY was elected chairman of the 





board of Underwood Corporation October 
18 to succeed L. C. Stowell who retires 
November l. (See page 98) Mr. Schley 
has been a director of Underwood since 
1918. He is also chairman of the fi- 
nance committee. 


HARVEY MINER of Miner Business Machine Com- 





pany, Kankakee, I1l., died October 19 
at Rochester, Minn. of post-operative 
shock. He was a former president of 
Chicago Office Machine Dealers Asso- 
ciation. 
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Want Ads 





Deadline 10th of month preceding issue date. The rate for classified 


advertisements is twenly cents a word, minimum charge $4.00 


payable with order, Add six words if box address is used. 





SALESMEN AVAILABLE 





ESSFUL SALESMAN, year experience selling stationery & 
scl dealers. Have excellent following, Midwest terri 
Best personal, business references. Prefer office machines, will 


er lines. Office Appliances, Box L-116, Chicago 6. 





EXECUTIVES WANTED 





WANTE YOUNG MAN age 25 to 45 to manage retail stationery 
ind off upply store in Rocky Mountain area. Must have office 
e furniture and printing sales background as well as 

handising experience. Salary and percentage of net. Real 

Plea: e send complete details in confidence to Office 


Anpliences, Son 21, Chicane 6. 





MANAGER WANTED — Office supply, furniture, business ma- 

hine ntral South. Must be able to take complete charge. Pre- 
has money to invest with object of owning part of 
ce Appliances, Box Z-52, Chicago 6. 





EXECUTIVE AVAILABLE 





BROAD JUDGMENT plus seven years of duplicating products 
experience with leading Dallas, Texas stationer. Recently resigned 
3 ears as assistant manager of sales promotion and ad- 
vertising department Chicago manufacturer of multi-process dupli- 

3 equipment and supplies. Seeking immediate sound connec- 
tion. Willing to travel from Chicago or relocate in fabulous South- 
west. Paul Holden, 7942 N. Harlem Ave., Niles, Illinois. Phone 
Niles 7-7542. 





SALESMEN WANTED 


WOULD YOU LIKE TO SETTLE IN CALIFORNIA? Long estab- 
hed San Francisco dealer wants salesmen, in office and outside; 
; tant to the buyer and other office personnel. Excellent 
pportunities for advancement. Write for further particulars, giving 
nation about your qualifications. Address Office Appli- 

x Z-53, Chicago 6. 








SUCCESSFUL OFFICE MACHINE Salesman as Department Man- 





ager on generous profit sharing plan. Exclusive machine franchises 
ud slete Ditto line and National adding and bookkeeping 
machines. Pfleeger Businesn Equipment, Inc. 514 Charlotte Street, 
Utica 2, New York. 
LEADING MANUFACTURER of writing instruments wants young 
n in Metropolitan New York City on full-time basis. Attractive 
pportunity for salesman with some experience. Base salary, ex- 
pe 1nd bonus based on volume. Write Office Appliances, Box 
Z-66 ago 6. 





SALESMAN WANTED: Large Washington, D. C. office supply and 
furnit Jealer offers excellent opportunity to an experienced and 
3ggressiv slesman. Send details, age and experience to Office 
Appliances, Box Z-54, Chicago 6. 


SERVICE MANAGERS WANTED 


SERVICE MANAGER 








We are king for a SERVICE MANAGER who knows all makes 
f and is capable of taking complete charge of repair 
department. This is a modern shop in a modern office equipment 


rg ume of work. We will pay a very good salary plus 

ring to the right man. This is a "Good Deal". Write, 
} full particulars as to experience. All replies confidential. 
ps Equipment Co., Second & Locust Sts., Harrisburg, Penna. 





OFFICE MACHINE MECHANICS WANTED 





AGGRESSIVE A-1 MAN, capable of supervising a 2 man shop. 
With knowledge of Underwocd Electric and Sundstrand Adding 
Machine. Ten years or more experience in repairing. Permanent 


Well established Underwood Agent. Office Appliances 


= ree ea o 
DOK 2 cago 6. 





WANTED: TYPEWRITER AND ADDING MACHINE Repairman, 
Underwood Electric and Sundstrand. Prefer man with ten years or 
mor ence. Permanent position, excellent opportunity for 

Underwood Agt., Rowe Typewriter Co., Box 1634, Dur- 
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TRAINED UNDERWOOD and SUNDSTRAND MECHANIC. 
Steady and reliable. Weber Office Equipment, Muncie, Indiana. 


EXPERIENCED MECHANIC on Typewriters and Adding Machines 
with sales ability for permanent position, Leon W. White, 406!/2 E. 
San Antonio St., El Paso, Texas. 


EXPERIENCED OFFICE MACHINES MECHANIC with sales abil- 
ity. Permanent position. Whittier Office Equipment, 152 South 
Greenleaf Ave., Whittier, California. 


URGENTLY NEED GOOD ALL AROUND Office Machine Me 
chanic — Clary and electric L. C. Smith trained, preferred. Call 
Typewriter Exchange, CEdar 5-2539, Flint, Michigan. 


EXPERIENCED MECHANIC — by Olympia, Odhner and National 
Dealer. Good pay, permanent position. Typewriter Service Com- 
pany, 218 Third Street N.W., Albuquerque, N. Mex. 


SALES REPRESENTATIVES AVAILABLE 
OFFICE FURNITURE LINE WANTED by salesman traveling North- 


west. States covered include Wisconsin, Minnesota, the Dakotas, 
lowa, Nebraska, Kansas, and parts of two others. Well acquainted 
with trade throughout area through long association. Has been 
doing business for years with leading dealers. Will consider either 
wood or steel equipment. Convincing references. Address Office 
Appliances, Box L-106, Chicago 6. 


FURNITURE LINES WANTED FOR SOUTHEAST. Office furniture 
salesman traveling territory from the Mississippi to the Atlantic 
and from the Potomac to the Gulf desires to add medium priced 
lines of wood desks and wood chairs. Doing business now with 
principal dealers throughout that territory. In a position to give 
thorough coverage. Address Office Appliances, Box L-107, Chicago 
6. 


WELL ESTABLISHED SALES ORGANIZATION representing office 
furniture manufacturers in west coast states has ample capacity 
for one additional good line. This could be wood desks or chairs, 
a line of safes, folding chairs, or school furniture. Equipped to do 
a first-class sales job. Address Office Appliances, Box L-108, Chi- 
cago 6. 


SALESMAN WITH EXCELLENT RECORD in southeastern area has 
capacity for a line of desks. Equipped to handle wood or steel. 
Provides top coverage in Virginia, the Carolinas, Georgia and 
Florida. Can furnish top references. Address Office . Appliances, 
Box L-109, Chicago 6. 


EXCLUSIVE LINES WANTED — Stee! Desks, Wood Desks, Chairs, 
etc. . . prefer wellknown lines . . . for Los Angeles . . . Have ag- 
gressive Sales Force, Large Warehouse, Newspaper Advertising 
Contracts, Best-Located Store, Unlimited Capital, good name in 
the Business since 1899 . . . Blank Desk Co., 830 Wilshire Blvd., 
LA 17, Calif. 


YOUNG MAN WITH EXCELLENT RECORD calling on jobbers 
and dealers in the Southwest and Midwest, interested in obtaining 
quality lines that need to be worked. Dallas headquarters. Write 
Office Appliances, Box L-114, Chicago 6. 


ADDITIONAL LINES WANTED BY REPRESENTATIVE concentrating 
his efforts on southern Texas. Interested particularly in commercial 
stationery or supply. Covers entire area at frequent intervals. Ref- 
erences. Address Office Appliances, Box L-110, Chicago 6. 


WOOD CHAIR LINE WANTED by sales organization covering 
New York State except New York City, south to Virginia. Sells top- 
grade wood desks and related lines. Best of references. Address 
Office Appliances, Box L-I11, Chicago 6. 












































MANUFACTURER'S REPRESENTATIVE, calling on dealers in Ohio, 
Michigan, Indiana, Ky., W. Va., ADDITIONAL LINES WANTED: 
Stee! Desks, Files, Metal chairs, wood desks, chairs, leather furni- 
ture. Address Office Appliances, Box L-112, Chicago 6. 


WE CONCENTRATE IN MICHIGAN, OHIO AND INDIANA — 
consequently our manufacturers get results. Can handle one or two 
additional high grade lines in office equipment field. Write Office 
Appliances, Box L-113, Chicago 6. 

WANT ADS, Continued on page 8 














WANT ADS, Continued from page 7 








SALES REPRESENTATIVES AVAILABLE, Continued from page 7 
WELL ESTABLISHED REPRESENTATIV want t jesk and 


line for upstate New York-Per 











aggressive representation. C B 

SALES REPRESENTATIVES WANTED 

ONE OF THE LARGEST IM RTER T ? 3 r rapie Type 

writers, seeks representative part f the intry ¢ 

call on office machine dealer t 

Exclusive territory, high comn te peratior sive 
Kalin & A A; 


full particulars and state + 
ances, Box Z-56, Chicago 6. 


MANUFACTURERS REPRESENTATIV WANT to sell a qua 
line of spirit and stenc Jur J attendant oplie 
clusive territories availa 

following Dealers: Duplicating N Eq 
Supply— Typewriter Stationery t * RiOK 
Applicants must be experienced wit 

experience, lines now carried and t 1. W 
Inc., Mr. Spivack, 1502 S. Mair A 








REPRESENTATIVES WANTED ¢ e 7 e of non-print 


and printing adding machir . 
direct subtraction, on the market 
units already sold. Heavy trade advert Jule. Liber 
mission arrangements. Please writ fice Apt es, Box Z-57 


Chicago 6. 





WANTED << State distr but r ne € N rr na > 
Carolina, Alabama and M rey ffice mn ne e. Provide 
good supply business. Write Off “ nces, Box Z-5 chicag 
6, Illinois. 





RETAIL BUSINESS FOR SALE 
BUSINESS MACHINES SALES AND SERVICE: Northern 


fornia; top franchises witt 

ice. Rich, fast growing territory t vy nmercial expan 
starting within year which st 1 dout f ses. Beautifu 
college town near Sierra foot th good fishing and ng 


Write Office Appliances, Box Z 
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— top notch sales and service, W tablished 3 











Tennessee city, same locat j } 
tied. Reason for selling, ill healt fice Apr neces, Box Z-60 
Chicago 6. 

FOR SALE AT BARGAIN PR bu 

busy Idaho town. Good bu t 

Too old to continue. Addr: Apr x. 2-61, C 
cago 6. 

FOR SALE — Stationery and t pr 5 SS 
South, established I0 year A t $ 

Office Appliances, Box Z-62, € 

STATIONERY STORE—Some oment, f stock 


intormatior writ 4 f } f 
r rma Ww J t U 


chandise. For 
Ark. 


FOR SALE, COMMERCIA STATIONERY 1 office equipme 
business located in smaller lust ty sreat Lakes area 
Ample opportunity for expar veral valuable exclu 
agencies. Address Office Apy Box Z-é hicago 6 








FOR SALE: Office Supply, n R f t tore lorad 
Leading franchises. Ideal ma i ‘ t ttice pr 
ances, Box Z-64, Chicago 6 


PARTNERS WANTED 
RETAIL BUSINESS FOR SALE. f terest to work 


in Hawaii's oldest office ma 
supplies. $200,000 gr per 
other interests to be act 


counts. Write P.O. Box 2814 











STATIONERY SALESMAN PARTNER WANT! vege eee 


and office supply store 

38 year of age. Must have 6 ¢ perience and 
$10,000. Stores doing about $ ae y $6.25 
plus \/5 profits plus ! > int 1 Le sll al 
individuals in good healt} j f ; 


Write Office Applian 
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x State of the Industry 





@ Office Furniture Production Revealed. An advance 
report of the 1954 census of manufactures, the first 
one taken since 1947, reveals how factories are keep- 
ing up with the demand for office, public-building 
and professional furniture. Unlike 1947, the figures 
for 1954 reveal some unit totals. 


Public acceptance of metal furniture for the work- 
a-day offices of the nation is clearly pointed up. 
Production of chairs, stools and desks for the place 
where the stenographer works has forged ahead. 


Likewise, production of public building furniture, 
to equip the nation’s schools, churches and libraries 
has practically doubled since 1947. 


In seating for schools, particularly, office equip- 
ment dealers have a distinct challenge to get their 
share of the business. It’s here, if it can be made to 
fit into the retailing picture. 


R » 7 - 


How offices of the nation are calling for the 
products of the manufacturers is shown in these 


\parisons: 


WOOD OFFICE FURNITURE—Shipments in 

1954 were valued at $52,396,000 compared to $54,- 

j 308,000 in 1947. The 1954 production was attained 
by a total of 5,509 employees as compared to 6.458 


in 1947. The 112 establishments in 1954 were located 


Aa in this fashion—44 in Northeast, 38 in East North 
ir Central, 4 in West North Central, 14 in the South 
WN ind 17 in the West. 


METAL OFFICE FURNITURE—129 establish- 
in 1954 shipped a total value of $193,481,000 
red to $120,387,000 in 1947. Meanwhile, the 

of employees rose from 14,289 in 1947 to 


16,143 in 1954 despite increased work by machines. 
The 1954 factories were located as follows: 46 in 
Northeast, 39 in East North Central, 16 in West 
North Central, 12 in South and 16 on Pacific Coast. 


PUBLIC BUILDING FURNITURE—(for schools, 


theatres, assembly halls, libraries and seating for 


publi onveyances)—292 establishments in 1954 
shipped products valued at $151,370,000 compared 
to $64,077,000 in 1947. The number of employees 
rose from 10,213 to 14,044. The 292 plants have 


their biggest concentration of 85 in East North Cen- 
tral and 74 in the South. 


PARTITIONS AND FIXTURES Improved dis- 
play by retail establishments the nation over is 
d in the tremendous growth of this industry 


$395,284,000 shipments in 1954 compared with 
$240,546,000 in 1947. Meanwhile, the number of 
plants has risen to 1,626 total, employing 33,137 
workers 
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In breakdown of the quantity and value of factory 
shipments a number of figures are not available. 
There is opportunity, however, for these comparisons 
in quantity: 


WOOD OFFICE FURNITURE 


Quantity Value ($1,000) 

1954 1947 1954 1947 

Grand total sed $ 52,396 $ 54,308 
Chairs, stools ; 20,494 18,652 
Desks 17,966 22,210 
Executive type 75,233 14,013 15,002 
Stenog type 51,677 3,498 6,208 
Cabinets, cases 4,432 5,297 
Files 1,388 3,278 
Tabies, stands 4,936 4,041 


METAL OFFICE FURNITURE 


Grand total ' 193,481 120,387 
Chairs, stools 1,135,170 32,866 15,577 
Desks 471,667 44,014 14,109 
Executive type 361,354 ‘ 33,585 10,860 
Stenog type 110,313 10,429 3,249 
Cabinets, cases 94,003 76,775 

(in cabinet, case totals) 


4-drawer files 340,322 


Tables, stands 14,486 5,209 


PUBLIC BUILDING FURNITURE 


Grand total : 151,370 64,077 
Desk-seat units 1,130,752 17,286 4,949 
Table-arm chairs (wood) 499,934 3,431 1,190 
Table-arm chairs (metal) 1,294,966 13,432 924 
Other chairs (wood) 880,772 6,538 1,017 
Other chairs (metal) 1,076,293 5,989 1,243 

choo! furniture ow. 22,130 2,956 


* * ok 


@ National Business Show Interest Up. Staff mem- 
bers reporting as we go to press tell of heightened 
interest this month in the National Business Show, 
held for the first time in a new home, New York 
Coliseum. Number of exhibits and the space used 
by individual manufacturers both have increased. The 
outpouring of visitors is declared to have approached 
new records. 


@ Pen Firm’s Earnings Up. What is happening in 
the fountain pen industry is pointed up by the report 
of a gain of 47% in Parker Pen Company earnings 
for the six months ended August 31 over the like 
year-ago period. The company attributes this condi- 
tion to new products and efficiencies in operation. 
During the period Parker introduced a new line of 
ball-point pens and a moderately priced “41” foun- 
tain pen. In September the company’s prestige line 
“61” fountain pen was introduced. 


* * * 


@ Up and Up. Personal income for the month of 
August is reported to have reached an annual rate of 
$328.2 billion which is $19.5 billion over August of 
1955. Meanwhile, U.S. department stores showed a 
3% gain in business for the week ended September 
29, compared with the same week of 1955 — COS. 





OA Editoriais 


RAND name advertisers get results for their money—America’s 
top retailers read trade papers avidly. 


This is revealed in a recently-completed survey conducted 
among 358 retailers and merchandising executives who have won 
national honors for their merchandising of brand name products. 
The survey was made by Erdos & Morgan, independent research 
firm, for the Associated Business Publications, Inc. 

Read Trade Magazines The questionnaire asked: “Do you read any trade publications 
regularly ?’’ 351 respondents said ‘yes’. The other seven said ‘‘no”’ 
However, late questions proved that the “no” answers represent oc- 
casional readers. All seven stated that they read advertising in trade 
papers. 


Brand Name Retailers 


More than 79% of the ad readers stated that businesspaper ad- 
vertising has helped them to make important business decisions and 
they specified the kinds of decision made; 68% reported that busi- 
nesspaper advertising has induced them to take direct action ranging 
from remodeling their stores to taking on complete new lines of 
merchandise. 

Participating in the survey were these stationery and office 
equipment dealers: Kendrick-Bellamy Stationery Co., The W. H. 
Kistler Stationery Co., The O. P. Quilling Company, George Stuart, 
Inc., Ivan Allen Co., Carithers-Wallace-Courtenay, Inc., Standard 
Printing Co., Inc., Lucas Bros., Inc., Business Equipment Corpora- 
tion, H. W. Clopp & Co., Globe Office Equipment & Supplies, 
Inc., Diehl Office Equipment Co., Baker’s Office Equipment Co., 
General Office Equipment Corp., The Howard Co., Maverick- 
Clark, and Pembroke Co. 


Quotes from surveyed firms revealed answers like these: 


“We actually read these trade publications more for the adver- 
tising content than anything else. 

“Our firm has bought many thousands of dollars worth of mer- 
chandise just on the strength of an advertisement in a trade maga- 
zine.” 


“I find new products and new ideas. I write directly to the 
manufacturer.”’ 

“We tie our local advertising in with trade advertising. We get 
new merchandising ideas.” 

It is clear that the stationer and office equipment dealer's stature 
in the community causes his customers to rely on his brand recom- 
mendations . . . that the effective way to get the advantage of the 
dealer is through advertising in OFFICE APPLIANCES, the publi- 
cation which dealers rely on for business ideas, a publication with a 
proved record for stimulating the long-term sales growth of manu- 
tacturers. 
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OFFICE APPLIANCES © NOVEMBER 1956 


IVAN ALLEN, JR. 


1956 Office Equipment 
Man of The Year 








N recognition of outstanding qualifications, Ivan Allen, 
Jr., president, Ivan Allen Company, Atlanta, Ga., was 
selected as the first recipient of OFFICE APPLIANCES 
Office Equipment Man of the Year Award in the annual 
competition instituted this year. 
Nominated by members of the industry, Mr. Allen was 
chosen on the basis of the following “way of life’: 


Service to the Industry, Local and National—For tireless 
and effective service to the cause of the office equipment 
industry during his term as president of the National 





oht is the text of the Stationery & Office Equipment Association and in preced- 
presented to Ivan Allen, ing years as regional governor and staunch supporter of 
he NSOEA annual ban- local association work. 

n Wednesday evening, 

October 3, in the Grand Ball 
R the Conrad Hilton Service to Community—For contributions in terms of time 
Chicago. The signatures and skill devoted to such activities as chairmanship of the 
following judges were Georgia Tech Development Program, presidency of the 
ed on the plaque: Paul Georgia Chamber of Commerce, and participation in the 
Buckwalter, Harry E. Fel- affairs of the Boy Scouts of America, from whom he re- 
Howard W. Gunlocke, ceived the Silver Buffalo Award, the highest national Boy 


H. Hall, Robert § lerne, 
R K rch heise } anda / C 
Williams 


Scout honor for distinguished service to boyhood. 


Service to Nation—For broad understanding and sharing 
in activities of a national character relating to business, 
military and political affairs. 

In Ivan Allen, Jr., is combined great talent for business 
and an attitude toward life which impels him to give of 
himself and his abilities in any way that he can to con- 
tribute to human progress in academic, business, civic and 
cultural areas, the fruits of which may be shared by all. 
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THE NEW FACE on the Wilson 
Office Supply Co., Wichita Falls, 
Tex., where store departments 
were enlarged and modernized. 





Shopping Made Easy 


Wilson Uses 


Remodeled Store Develops 








DON H. WILSON 


Departments for Customers 


hy CLARENCE O. SCHLAVER STORE built for customers. That in essence ts 
managing editor A the theme of the newly-remodeled Wilson 
Office Supply Company store in Wichita Falls, Tex 

Yes, the customer is either king or queen through 
the modern approach used by Don H. Wilson and 
his associates in this firm serving the North Texas- 
Southern Oklahoma area. 

During the past 13 years Wilson’s has been in op 
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SHOPPERS . . . can rest in this luxurious lounge corner. 


s Modern Approach 


ps  Sectionalized Self-Service 


Now, the store has been remodeled. What does 
the new approach consist of ? 
To the businessman or housewife who orders from 
this big office supply store by telephone there will be 
ers of Its 8,000 Supply Items little } shares Ti ene iain tall will answer, 
take the order to be filled and have it on its way 
within the same short time. 
But to those who are accustomed to doing their 


its success has been based on the principle shopping in person, the change in the Wilson Office 
customer should receive more than he pur Supply Company is a marked one. 

S About the first characteristic of the new interior 

extra service’ includes personalized atten- which catches the eye is the rearrangement for spa- 

to each order placed, speedy delivery service, in- cious aisles which permit customers to wander 

ion of all typewriter ribbons delivered and a through the attractive, easily accessible display count- 

t-hand knowledge of the area businessman and ers. 
roblems which confront him. On a shopping tour these same customers are in- 
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. « « Continued 


. 


subdued lighting effect and continuous playing of 
soft music. 

Delighting the shopper more perhaps than any 
other feature of the new approach in the store is de 
sign of the sectionalized self-service departments. 
Readily identified by titles, these sections save both 
time and tempers and have proved to be an effective 
shopping lure. 

Through the use of the sectionalized system, it is 
possible to find the proper item quickly, despite the 
fact that there are more than 8,000 different items 
to be found in the office supply department alone. 

While primarily an office supply firm, Wilson's 
doesn’t let itself be confined by “old school” rules 
This modern company does its best to stock all items 
which are required by the businessman and his em 
ployees. 

Supplies are on their way a few minutes after a 
phone order is placed 

An area mail service, furthermore, is in effect 
which guarantees that orders will be filled and in re 
turn mail the same day they are received 

For orders which are destined for offices outside 


of the downtown area, Wilson’s maintains a constant 


truck delivery service 





setting at Wilson's. 


trigued into enjoyment of their expedition by the 





An added feature of this delivery service Which 


endears it to all office personnel is the fact that 
whenever ribbons for typewriters or adding machines 
are delivered, the messenger puts the ribbon on him- 
self, thus saving time, soiled hands and frayed tem- 
pers. 

Thoughtfulness for the customer “beyond the call 
to duty” at Wilson's extends even to the setting aside 
of a portion of the upstairs space for a lounge where 
persons weary of shopping, or those waiting for their 
husbands to take them to lunch, may rest in cool 
comfort while listening to the relaxing music which 
is piped throughout the store. 

Wilson's has a shop-in-comfort welcome, too, for 
the bride-to-be. A bride’s section is situated in the 
gift department and features a modern table and 
chairs so that the bride-to-be and her friends may 
select wedding invitations, announcements, bride 
and guest books, personalized plate favors, tie-ons 
and other items required for a wedding 

Accentuating the helpfulness which Wilson em- 
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ployees demonstrate is a book on bridal customs and 
small white-leather-covered gold-embossed Bible 
which is given to every bride-to-be who visits the 

[he office furniture department, expanded in the 
remodeling plan, includes six office sections which 

ompletely furnished and handsomely decorated. 

Designed by consulting interior designer Barry 
Dillon, these offices are examples of how an office 
supply dealer and interior designers can work to- 

ther to give the businessman efficient, comfortable 
surroundings, 

Intriguing in the office furniture department is a 
leather wall.” Made of top-grain one-foot cowhide 
quares, the wall of this model office contains some 
i2 different colors—each representing a shade avail- 
ible for furniture coverings. The wall was designed 
Mr. Dillon, who supervised the redecorating of 
the store 

Remodeling has made possible the enlargement of 
the Wilson office machines department. 
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Wilson's Serves 


Customers Beyond 


‘Call of Duty’ 


squares in some 42 different colors. 


Featured in this spacious, modern department are 
rental typewriters and adding machines, a repair shop 
equipped with the latest machines and factory-trained 
mechanics, electric shaver repair service and a used 
machine sales division. 

In addition to these extra services, the firm handles 
all makes of new portable typewriters, Ditto duplicat- 
ing machines, Olivetti printing calculators, Clary 
cash registers, Remington, Clary and Victor adding 
machines, Remington, Shick, Sunbeam and Norelco 
electric shavers, as well as several of the name brands 
of standard-size typewriters. 

Three salesmen are available for consultation with 
businessmen who are unable to leave their offices or 
who live outside of Wichita Falls. 

Brief cases are found in wide selection at Wilson's. 
One of the largest stocks of leather and plastic cases 
in the Southwest is carried. 

One of the major sections in the network of de- 
partments which keep the Wilson Office Supply 
Company functioning smoothly is the warehouse de- 










LEATHER WALL . . . designed by consult- 
ant Barry Dillon is made of cowhide 





RENTAL STOCK . . 


with stock of rental machines. 


MODERN DISPLAY SYSTEM . 





. makes 





Continued 


partment. This large section is responsible for the 


storage, care and maintenance of every item in the 
big store. Five men are assigned to the warehous¢ 
department, in charge of the storing and delivery to 
shelves or customer of everything from paper clips 
and erasers to heavy safes and 20-foot conferenc: 
tables. 


The vast storeroom is located behind the furniture 


department on the second floor 





selection of wanted ‘tems convenient. 


. Charlie Giegling, department head, 
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Wilson Oftice Supply Company was founded 
slightly more than 13 years ago by Don H. Wilson 
after he had resigned as a buyer for the Carpenter 
Paper Company of Fort Worth. 

From the start he maintained a policy of giving 
the customer all the extra service possible. By draw- 
ing on his vast experience gained in the 22 years he 
has been in the office supply business Mr. Wilson 
has become known as the “businessman's friend.’ 

The genial young executive is a deacon in Fain 
Memorial Presbyterian Church, a member of the 
City National Bank board of directors, a director of 
the Chamber of Commerce, vice-president of Hum- 
phrey Printing Company, a member of the Kiwanis 
Club and the Wichita Falls Petroleum Club. 

R. A. Giegling is the store manager. Area repre- 
sentatives for the office supply firm are E. R. (Red) 
Evans, Lawrence Godfrey and Charles Giegling 
The latter is head of the office machine department 
and has had some 27 years of experience in sales 
service departments with typewriters and adding ma- 
chines 

Manager of the office supply department is Johnny 
Cobb, who has served most divisional capacities 
at the Wichita Falls office supply firm. 

It is evident that Mr. Wilson has surrounded him- 
self with an able staff, one which is capable of carry- 
ing out the store’s new facilities for pleasing the 


customer. 
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if You Advertise Outdoors 





It Takes 


a Sign 






ore than Just 
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ERNEST W. FAIR 


special writer 


ASIC PRINCIPLES of sign usage are 

fairly well known to most office equip- 

ment dealers. So important has outdoor adver- 

tising become in dealer operation that acquir- 
this knowledge is a definite “must” 


However, the established requirements such 
as locations on the highways toward our store, 
selection of colors which can be read easily and 
at a distance, spotting where they can be easily 
seen and use of eye catching words or pictures 
ire firm enough to assure maximum return 
from our dollar investment in these signs. 

Take, for example, the sign shown on next 
page . It points up the great importance of 
constant attention to maintenance even though 

is an extreme example. A sign such as this 
ne is, of course, utterly valueless. One in still 
readable condition but shabby and unkempt is 
even worse for it advertises our firm as one 
where merchandise is in all likelihood as bad 


is the sign itself. 

The wise dealer makes a monthly check up 
on every sign he has out for this reason. The 
ondition of any one sign can drive a prospec- 
tive customer away from our business. Bright, 
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attractive signs sell ones obviously un- 
attended for a long period of time discourage 
business. 

It costs very little to touch up most signs . . . 
in fact if it is done often enough an ordinary 
maintenance man can do the job. This applies 
not only to painting but to maintenance of the 
wood and sign mounting as well. Maintenance 
contracts we may have with sign companies 
should never be allowed to free us of all such 
responsibility, for we will find that we must 
still exercise our own vigilance over them, con- 
tract or no contract. 

Too often we think only of signs as selling 
media . . . they can drive business away just 
as readily if the impression they leave is a bad 
one. What other impression could a passing 
motorist receive from the sign pictured with 
this article? 

Another condition to avoid is in letting our 
sign get ‘‘clustered’’ out of doing its job . . 
particularly in those cases of smaller signs 
which seem to become victims of clustering 
quicker than the big boards. In those instances 
the sign up front is easily read at some distance 
but when our sign is the third or fourth in the 
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group it has practically no value whatsoever. The 
motorist driving by at from 50 to 80 miles an hour 
can receive an impression only from the first; seldom 
even attempts to note the others in such an assem- 
blage. 

Such conditions frequently arise without the dealer's 
knowledge. The initial placing of the sign may have 
been done when it was all alone but as months go by 
other signs are planted around the location and be- 
fore we know what has happened ours is completely 
“boxed” in and of no value whatsoever. 


Inspect Monthly 


The monthly inspection trip will point up when 
this happens. If it does, our best move is to relocate 
this particular sign then and there unless it is 
still the first one of the group 


the cluster its value has been decreased so much it can 


for back within 


do very little selling for our business. 

Our second illustration with this article shows how 
effective a good sign can be when the foreground 
is kept trim and cut; any average check-up will show 
high grass, weeds or brush blanking out the lower 
portion of most of the big boards we see anywhere. 
The maintenance man can well carry along a small 
weed-cutting tool. 


This sign also brings out another point . . . selling 





GOOD AND BAD SIGNS . 


are pictured here. 
The sign at upper left has been allowed to deterio- 
rate while the one to the right puts Bauman's in a 
favorable light. 


a single idea at a time (Designing and Planning) as 
well as the advisability of insisting on sign lettering 
containing broad strokes for the letters and adhering 
to conventional type faces insofar as possible. Elabo- 
rate pictures and very fancy designs on lettering 
create a beautiful sign that can be a prize winner 
from an artistic standpoint but so difficult and 
confusing to read that their effectiveness is almost nil. 

Signs closest to the highway are easiest to spot; 
quickest to absorb. Often the motorist has visual op- 
portunity only to take in a single sign and it’s only 
natural for him to select the one closest to his car 
and the easiest to read. 

Too often conflicting backgrounds ruin signs 

. because they are made more difficult to read in 
such locations. Along the same line it is also in- 
advisable to set boards off against the sky on locations 
where the motorist will be looking into the sun as he 


faces them... for obvious reasons. 


Readability Important 


Another factor of great importance is readability 
of signs under today’s high speed conditions. The 
majority of existing office supply firm boards were 
erected before the advent of super highways and fast 
traveling and many being erected today still ignore 
those conditions. Few indeed are the travelers who 


pass our signs at speeds under 50 miles an hour. At 
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speeds our sign has to do a mighty quick selling 


This calls for a clear view of the sign and read- 
ability for a few seconds time before the motorist’s 


ally reaches the sign itself... in other words 
he has to absorb its complete message in the few 
seconds he can take his eyes off the road or within 
which period the sign is in his vision as he moves 


down the highw ay at a fast clip. 
Our signs therefore have to be mighty brief and to 
the point . .. the smaller they are the less we can put 
pon them for he has no chance to absorb small letter 
to take in a whole group of ideas. 


Powerful Sales Aid 


All of these features are of the utmost importance 
in our signs today. They can do a powerful selling 
job for us if we give them constant attention—regular 
maintenance—and design them to fit today’s high 
speed trav el conditions. 

Even those spotted within the city limits of our 
municipality along heavy traffic thoroughfares must 
have capabilities of easy and quick absorbing. Here, 
actually, the motorist has less opportunity to take in 
our sign than he does in rural areas for he travels at 
a fair rate of speed and in addition has to watch many 


more cars, converging traffic, pedestrians and a number 
of other factors which must have first claim on his 
dt attention. 

Designing and placing signs with the motorist 
today’s motorist—always in mind is an _ absolute 
must if we expect to receive full value from the ad- 
vertising dollars we are spending on this form of 


tising in an effort to build business. 
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A “LOST-SALE” Quiz 


Knon-it-all Nolan 


“THE OVERBEARING OWL”’ 


. insists that he is better informed than his pros- 
pect. 


He loses sales because .. . 


a)... the prospect can prove the salesman 
is misinformed, 


b) ... mo one likes to be told that he is 
wrong. 


c) . . . he was right and he could prove it. 


Nolan was right and by proving it he lost many a 
sale. But the answer is (b) because whether it's a 
purchasing agent, sales manager or retailer no one 
enjoys being told he is wrong. As you know from 
experience, the quickest way to kill a sale is to prove 
your own knowledge at the expense of your pros- 
pect’s pride. 


If a statement of a general nature is made and you 
know it to be inaccurate, let it pass. However, if your 
prospect is misinformed about your product or serv- 
ice, that is different. In that case listen him out and 
in return he will give you the courtesy of listening 
to your side of the story. But never, never interrupt 
a man with, “YOU'RE WRONG”. 
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by Robert A. Steffes 


feature writer 


Screwdrivers 


Can Sell Typewriters 


An lowan Believes that the Serviceman 


ls Best Salesman for His Firm 


Bee E MACHINES dealer W. C. Wikel of 
lowa City, Iowa, says that in this day of sever 
competition the best way to sell typewriters is through 
the medium of the screwdriver 

The fact that he is manager of the Wikel Typ« 
writer Company doesn't keep him from personally 
making all outside service calls, and these calls are 
made with a complete tool kit for repairs and ad 
justments right on the spot if possible 

“If the customers like your brand of service, it 
seems natural for them to buy your brand of type 
writer,” Mr. Wikel says 

Sells Students 

Located virtually across the street from the city’s 
sprawling State University of Iowa, Wikel’s busi 
ness never gets very far from university offices and 
the student. He sells and services more than 90% 
of all the university machines and specializes in office 
machines only. 

“We have found that sales processes of handling 
office supplies and furniture are too time-consum 
ing to be profitable, compared with the sales time 
devoted to selling machines,” he said. If a customer 
wants something in the furniture line it will be ob 
tained on special order, however 

Wikel does a brisk business in student rentals 
(new machines at $7 a month) and has found that 
allowing the student to apply his first three months 
rental on the purchase price of th 
good sales incentive. Because no 
three months’ rental can app 


machine is a 
than the first 


asionally 


speeds the decision to buy rather than pay additional 
rental 

His records show that 707 of his portable rentals 
have been converted to sales. Although portables are 
popular with the students, they are no more so than 
standards, which account for about 50°, of his 
rentals. In either case, he insists on late model ma- 
chines and refuses to rent the “old klunkers. 

A five-year guarantee on portables has proved a 
good selling point for Mr. Wikel. Although this may 
seem a lengthy period, his records show that each 
portable will average no more than two service calls 
in five years. During that period, however, the deal- 
er is in a position to get that customer’s business for 
cleaning (not in the guarantee) and for ribbons and 
other supplies. 

The Wikel company has sold and serviced more 
than 1,000 typewriters at the university alone, and 
it is considered a good record that normally no more 
than five calls a day must be made to adjust univer- 


sity typew riters, 


Established in 1947 

The company, established in 1947, is a 414-man 
operation. In addition to the manager and his wife, 
a serviceman and a salesman are employed regularly 
and an office girl is hired part-time. Wikel recog- 
nizes that good machines servicemen are hard to find, 
but he has met the problem by encouraging young 
men out of high school to learn the trade and he 
prefers to train them himself. Later, if they show 
interest, he sends them to schools sponsored by the 
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W. C. WIKEL (right) demonstrates machine to a customer. 


turers of the machines he sells 

He has tried to emphasize the philosophy of “‘sery 
the customer” in these trainees by adhering 
hedule of prompt answers to service calls. He 
that any request for service made in the 


morning should receive action no later than that 
sa fternoon. Afternoon calls must be serviced 


than the following morning. 

ping with his firm belief that sales are di- 

nfluenced by the service of the company, 
W ik services all the outside calls himself? Ma- 
hines brought to the shop are handled by the regu 


cman 


Territory is Small 

Wik onsiders his to be a small territory, covering 

ounties of Johnson, Iowa, and Cedar. “Only 

hools in this territory have other than Royal 

ters,” he said. He has a policy of making no 

ill charges to those schools which use his 
exclusively. 

sified display advertising in the university's 

wspaper has been one of the best ways for 

students about the rental plan, although one- 
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minute radio spots on the local radio station have 
also been used. In either case the rental angle to- 
gether with the “rent applies against purchase price” 
has been the best copy approach. He has felt that the 
school paper's advertising is so effective he runs a 
standing ad of two column inches daily on the classi- 
fied page. The local daily newspaper also is used, but 
with less regularity. 


Gives Trial Opportunity 

Wikel likes the policy of leaving new machines on 
trial in the customer's office before attempting to 
close the sale, so that they are used under exactly 
the same conditions as they will be after the sale. 
He believes that one of the soundest selling angles 
is to point out the small operating cost of the type- 
writer itself on any given typing station compared 
to the other costs such as salary of the stenographer, 
postage, paper, and printing. 

When the costs are examined, it will be found that 
the typewriter is one of the less costly items and 
therefore supplying the typist with a good one is 
only good sense because it is the chief tool with 
which she works 




















Early Bird Shopping 


@ RETAILERS who are plagued with heavy rushes of 
shopping through the Christmas season and insufficient 
personnel or space, may find the solution in a novel plan 
which was developed by Dick Yoelin, operator of The 
Toy Palace, Denver, Colo., during the holiday season of 
1955. 

Recognizing the fact that many would-be shoppers are 
“tied up” themselves in their stores, business offices and 
factories during ordinary shopping hours, Yoelin an- 
nounced that on each Friday morning the store would 
open at 7 A.M. thus giving employed shoppers an op- 
portunity ‘ie visit the store long before ordinary opening 
hours and make selections. As an added incentive, Yoe- 
lin advertised the store would offer free coffee and 
doughnuts to all comers. 

Still more stimulus was provided by offering cus- 
tomers “Early Bird Specials,” markdown an average of 
25% during the hours between 7 A.M., and 9 A.M., fe- 
verting to the regular price at 9 o'clock. 

The program proved sensationally successful, accord- 
ing to Yoelin, with as many as 75 customers clocked 
into the store soon after the 7 A.M. opening. To make 
up to his employees for the ‘crack of dawn’’ store open- 
ing each Friday, Yoelin shuffled working hours to give 
each salesperson reporting thus early two hours off dur- 
ing the slack period of the day for their personal shop- 


ping. 


Typewriters for Gifts 
@ TYPEWRITERS should be featured strongly for 


Christmas. Through newspapers, direct mail, window 
display, radio and TV tell the public: “Put a new type- 
writer in your office to delight your stenographer; give 
your high school boy or girl a machine to aid in his 
school work; give dad or mother a typew riter for their 
home correspondence. 

The Roberts Typewriter Co., San Jose, Calif., had the 
floor deeply covered with snow, and in the center a two- 





foot Santa. Two typewriters were half buried in the 
snow out of which rose four stylized Christmas trees, 
two red and two green. In the rear were two typewriter 
cases. A floral paper in the background stood out dis- 
tinctly. Fastened to the glass was a card-saying “Merry 
Christmas! 

The Capital Office Outfitters, Olympia, Wash., ran a 
quarter page ad showing the head of Santa at the top, 
and suggested “Give a New Portable for Christmas.” 
Prices were quoted on several makes of machines. Their 
window was floored with snow and backed with white. 
At one end was a white-branched tree, from which, by 
red ribbons, hung a number of little figures of santas 
and snow men. 

On a white mound in the center, on a red mat, was a 
typewriter, with a small cutout Santa standing beside it. 
Across the base of the mound was a long strip card say- 
ing “Merry Christmas.” Typewriters on stands were 
shown at each end of the display, and on the floor were 
a couple of gift wrapped boxes supposed to contain ma- 
chines. 

A small but exceedingly clean-cut window was ar- 
ranged next to one of the main entrances of the May 
Co., Los Angeles. The background was white, on which 
were a number of gold stars. In the center was a pyra- 
mid shaped Santa in red and white. Two typewriters, 
one on the floor, and the other on a case were shown. 
both machines being tied with rosettes of red metallic 
ribbon. 
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Power of Suggestion 


@ OUTWEST Printing and Stationery Company, Colo- 
rado Springs, Colo., has found that “the power of sug- 
gestion’’ can have an outstandingly good effect on the 
sale of Christmas gifts. 

Each year for the past five, the Outwest store has used 
the suggestion sign pictured herewith to make it easy for 
customers who are “just looking for Christmas ideas” 

a long list of specific items which men will appre- 
ciate 

Since the chances are something like 100 to 1 that 
every gift shopper in the Colorado store will have a man 
in mind, George Mason, Jr., of the management has 
broken down the suggestion list into ‘“‘personal’’- —“‘of- 









lice home ‘ 

There are at least three examples of every gift sug- 
gested on the table at the top, out in the open where the 
customer can pick them up for close personal examina- 
tion where desired. Consequently, every suggestion takes 
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olid form if the customer wants to follow-up on it, and 
often the sign has been responsible for selling several 
tems to the same customer 


Keep Display Record 
@ ALMOST every retailer has at some time or another 
leveloped some form of effective Christmas display or 
rchandising stunt which got exceptional results. 
Yet, year after year, when the Yule season approaches 
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he finds himself faced with the problem of developing 
some eye-arresting, effective selling display which will 
make his store stand out from the others. In many in- 
stances the retailer harks back to the successful display 
or promotion of years past but finds trouble in remem- 
bering all of the details. 

The answer is obvious. Making it a point to keep a 
“Christmas file’ replete with details, sketches, photo- 
graphs, and other information on windows which have 
been used in the past will pay dividends for the retailer 
in any field. 

It is surprising how over the space of a single year 
everyone connected with a store can forget the insig- 
nificant details which turn out to be very important 
indeed when the time comes to repeat a sales winning 
display window. 

Even easier than making up a detail sketch of worth- 
while Christmas displays is shooting a picture of them. 
Almost any simple box or folding camera when focused 
on a window and placed on “time’’ and left open for 
from one to five seconds will produce a clear time ex- 
posure photograph which can be effectively used as a 
guide. Perhaps such photographs will not win salon 
prizes but they are a permanent and valuable guide to 
reproducing any window display many years later if de- 
sired. 

Equally valuable is a policy of recording the sales pro- 
duced, since these unquestionably are the “proof of the 
pudding” as to whether a display is worth repeating or 
not. 

It takes a bit of extra effort to document sales which 
have been produced by a window display such as this, 
but the effort can easily pay dividends in insuring that 
the proper window display is used to sell his specific 
type of merchandise. For example, a display which was 
originally built around a nativity theme was used by one 
Mid-Western retailer employing a doll figure as the in- 
fant in the manger. 

Oddly enough, the cherubic doll stimulated a tremen- 
dous demand for the same doll in the toy department, 
although this window was actually designed to sell 
Christmas cards. Needless to say a photograph of that 
window and the details has been valuable to the store in 
repeating this display every two or three years. 

The policy of keeping a Christmas file can “work 
both ways’. Where a window doesn’t produce results, 
the record may show why, or at least guide the store 
against using too many “art windows” where experience 
has proved that merchandise windows have paid better 
results. 

In almost any location the retailer's remembrance of 
Christmas is likely to be one of a confused, tiring holli- 
day rush, replete with inventory problems which push 
the display window memory entirely out of mind. ‘’Put- 
ting it in black and white’’ either photographically or 
via sketches is the answer. 





(Continued on next page) 
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Christmas Gift Catalog Offers 
Over 100 Practical Suggestions 





| @ MANY PEOPLE do not realize that the stationer Floor displays of catalog items were set up right after 
carries a good assortment of practical and unique items Thanksgiving. Low-priced fast-moving items were 
that make wonderful gifts. In an effort to bring this fact stacked up and other items shown in their complete 
to public attention Chas. G. Stott & Co. in Washington, assortment of sizes and colors 
D. C. organized its Christmas promotion Newspaper promotion of Christmas merchandise be- 
The basic factor in this promotion was a Christmas gan right after Thanksgiving in two of the large 
catalog mailed to 10,000 business firms in the metro metropolitan newspapers for a four-week period during 
politan area of Washington. This catalog illustrates over which 20 advertisements four of them large with a 
100 items, in a wide selection of price, utility and taste number of assorted items promoted, eight small one 
The selection was made up of the more popular gifts column three-inch reminders, and the remainder high- 
However, as in the past, sales of substitute and related spotting one item. 
items equaled sales of items advertised. The catalog was Briefed in Christmas catalog merchandise at their 
mailed in mid-November to reach the early shoppers sales meetings, Stott’s outside salesmen approached their 
and it was retained by customers who shop later in the business accounts with a Christmas catalog designed to 
seaeun. meet personal and family gift needs. 
; The program was rounded out with newspaper adver ‘Each year the Christmas promotion is more success 
tising, store window and floor displays together with ful than the last. As we study results and learn more 
co-ordination of all sales personnel 
ey Gleiiies of the commany’s five locations tied 3 about the overall programming of Christmas promo 
with catalog items An office furniture ensemble o! tions, and oo Our customers become pag su saand o the 
i desk, chair, drapes, rug, picture and lamp comprised on: fact that we have a fine selection of Christmas gifts, 
window. An assortment of irrelated gift items like the success of these promotions should be increasingly 
globes, barometer, bookends, clocks, desk accessories significant,” said Henry A. Niven Jr., advertising man 
was shown in other windows ager. 


Remember To Enter 


OA WINDOW CONTEST 


@ Desk sets and leather items were attractively 
arranged and featured for Christmas in this 
window display by the J K. Gill Co. ot Port 
land, Ore. The central display idea was carried 
out in all windows with different items fea- 
tured in each presentation 

Attractive windows at Christmas will help to 
sell “Business Gifts for Business People’. Re- 
member to include your holiday window dis- 
play in the OFFICE APPLIANCE Christmas 
Window Contest and vie for one of the cash 
prizes. First place wins $100, Second Place 
wins $50 and five Honorable Mentions win 


$10 each. 








Rules for the contest are as follows Lhe slogan Business Gifts tor Business People’ must be 

‘a included in the display 
f. The contest is open to any office furniture, machine « 

( As many entries as desired may be submitted 
supply dealer in the United States and Canada 
; All entries must be received by OFFICE APPLIANCES 

> ’ . ~~" + |} — r 7 * . , , 
2. Window displays A used durin n by January 15, 1957. (Entry blanks will be made available 


later, although the use of such blanks is not necessary for 


1956 Christmas sellin 
participation sO long as contest rules are observed ) 


3. Merchandise display furniture, machin 
. 1 1 " 5 I rmatio -ssentia art ni! 4 
or supplies taken fror k of the deal Information useful but not ESSE al to judges in making 
decisions includes: a. Dates when windows entered in the 
4 Bach entey must be wail sy photograp! contest wer¢ used. b. Non-store hours when windows 
taste preferred) ‘ : were lighted, if any. c. Comments on customer reaction. d 
x Drererre togethe! th a t of ty} ( yroducts A a 

Y of . , ; . Any supplementary remarks about the displays and why 
displayed and a separate list gf special display props they should qualify as prize winners. e. Name of the 

background materials, lighting, etc., used in the display. window trimmer. 
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advertising clinic 





by JACK BEDFORD 


advertising consultant 


Anniversaries Captivate Sales 


® Problem: An office equipment dealer has been in 
business for the past seven years. He wants to hold an 
inniversary sale but cannot seem to come up with an 
idea that is new and different. 

How can this dealer plan an anniversary sale that 
will be unusual ? 


Solution: There are several ways to develop unusual 
ideas for anniversary sales events. One method is to 
take two sheets of paper and head one with the year 


the business was started (1949) and the other sheet 
with the number of years in business (7). 

Phen, start writing down the thoughts that come 
to your mind—49 is seven times seven, Days of 49, 
what problems did office equipment buyers have in 


1949 that are not present today? What timely news 
events took place in 1949?, and so forth. 

On the other sheet there are countless ideas that 
can be developed. Seven, for instance, might lead to 
these ideas—dice, natural, luck, and so forth. 

Heres a couple of ideas developed from these 


random thoughts about an anniversary sale: 
Offer a special for all coins of a certain denomi- 
nation dated 1949. If the item to be offered retails 
for $.50 it could be sold for one quarter or one dime 
dated 1947—or for a real bargain you might offer 


t for a penny dated 1949. 
The item selected should be something that has 
value and is something your regular customers would 


Keep the Coins 


Another thought: Keep all coins turned in by your 
customers. One way is to use Scotch tape to fasten 
the coins to a 3 X& 5 card with the customer's name 
ind address. Then, next year this same coin can be 
mailed to the customer with this appeal, “We saved 
this dime for you for a year—but we save you dol- 
lars everytime you come to our office equipment 
srTore 

Still another anniversary promotion idea is to 
play up the number of years. For instance, the spe- 
cial could go on for seven days—have seven door 
prizes each day give your customers something 


that is symbolic of seven. Prices that you feature 

could all end in seven—17c, 77c, $5.77, $17.77, and 
rth 

st n items could be featured at a special seven 


price—your sale could last seven days—you could 
iin open until seven o'clock in the evening—or 
(heaven forbid) you could open at seven in the 


Advertising could use the dice symbol for seven 
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trick dice could be purchased for gifts—a teaser cam- 
paign could be built up with seven’s used seven 
times. 

Remember: In anniversary sale planning there is 
always the tendency to brag... . . . don't do it, Natu- 
rally, you are proud of the fact that you have been in 
business for five, 10, or 20 years. Your customers, how- 
ever, still have their own interests at heart. Slant your 
anniversary sale to your customer's interests—it will 
help you celebrate many more successful anniversaries 
in your store, 


What To Advertise? 


® Problem: My biggest advertising problem, writes 
an office equipment dealer, is what to advertise. I 
know it pays to advertise and some of my ads have 
brought in a lot of extra business—others haven't 
attracted a single new customer. 


Solution: One mistake many businessmen make is to 
advertise items they want to sell. These may be new 
items that will require a build-up first or items that 
do not represent the amount of sales volume the 
dealer feels is necessary. 

A far better plan is to follow the trend—get in step 
with your customers, What are people buying ? What 
are your customer's current problems? What do people 
want or need right now? 

Featuring these office supplies in your advertising 
will produce results bring more customers into your 
store. 

Several office supplies are always good bets—both in 
advance of the season and during the heavy selling pe- 
riod. Advertising in advance of the season doesn't 
build immediate sales, but it plants the idea in your 
customer's mind—ideas of what to buy and where to 
buy it. 

Here's a plan that many office equipment dealers use 
in planning their advertising. They prepare 12 sheets of 
paper headed with each month of the year. Then, they 
take a list of the items they want to promote and sched- 
ule the seasonal items in the month they feel will be 
best. For instance, inventory supplies would be fea- 
tured at the end of December. 

Other office equipment and supplies—regular day-to- 
day sellers or items that do not have high seasonal sales 

are then scattered out on the monthly planning sheets 
to give each month a representative list of items. 

This item planning method will give complete cov- 
erage in a year—keep the name of your office equip- 
ment business before the public—and will save time 
and worry in determining what to advertise. 
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NEW OFFICES of a Tulsa, Okla., 
petroleum company were cited by 
the Wood Office Furniture Institute 
as an “‘‘outstanding example of the 
new trend in office modernization.” 
Enlargement of the offices was ac- 
complished by removing a wall and 

office interiors installing folding doors. Design and 

Pe ee RSS SSSnaSresenserscneseren-n—e installation was made by the Palace 
Office Supply Co., Tulsa. Modular 
desk systems are by the Jasper Desk 
Co. and chairs by the B. L. Marble 
Chair Co. 











>» SHAW-WALKER .. . Stylized 
desks were selected by Cos- 
grove Underwriters, Los Ange- 
les, Calif., in installation made 
by Art Fleck of Barker Bros., 
that city. Pictured is a section 
of 90 of these desks with rim- 
less, roll-edge linoleum tops. 
Cosgrove also selected Shaw- 
Walker secretarial desks and 
insertable typewriter shelves. 
Seating suited for each job is 
through Shaw-Walker chairs. 
Desks are color-styled in crys- 
tal green. Chair upholstery is 
contrasting dark green. 
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4 CHAS. S. NATHAN CO... . of 
New York City moved its window dis- 
plays into Grand Central Concourse 
in this manner to capture the busi- 
nessman-commuter audience. For the 
first week, as pictured, the display 
featured Luther Draper Contempo- 
rary furnishing including L-shaped 
executive desks, conventional style 
modern desks, and leather and fab- 
ric-upholstered occasional chairs and 
sofas 


>» A COURT HOUSE .. . installation 
at Fond Du Lac, Wis., comprised of 
111 upholstered Milwaukee chairs. 
This placement of seating was made 
by the Berndt Printing Co. of Fond 
Du Lac. 


q STURGIS CHAIRS . . . were used 
in the new conference and directors’ 
room of the Behlen Mfg. Co., Colum- 
bus, Neb. Ralph Queen of Capital 
Office Supply, Lincoln, Neb., was 
selected to do this installation of 
comfortable and dignified seating. 
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office interiors 





a 600 MILWAUKEE CHAIRS 

were recently placed in the Donnell 
Library of New York City. The chairs 
gracing a handsome interior for 
quiet study were installed by Stand- 
ard Wood Products Co. of New York 
City. 


> MODULAR EL-UNITS . . . by Art 
Metal Construction Co. add privacy 
to individual and multiple work areas 
in office of San Diego County Sur- 
veyor and Roads Department, Civic 
Center Building, San Diego, Calif. 
Austin Safe & Desk Co. of that city 
installed panels which were used 
free-standing around standard desks 
and in combination with El-Unit furni- 
ture. El-Unit work tops, side tops and 
base cabinets meet individual work 
requirements. 
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>» SHELVING of Borroughs Mfg. Co., 
in an industrial application for the 
display of skates is pictured here. 


> BENTSON . . . steel furniture pro- 
vides an atmosphere of clean effi- 
cieney for the offices of the Dallas 
County assessor and collector of 
taxes. The installation was made by 


Industrial Office Supply of Dallas, 
Tex. 





q IDEAS, INC., of Detroit 
furnished Wm. O. Earl's pri- 
vate office in the Wm. O. 
Earl Co., Detroit, with black 
custom desks of Ideas, Inc., 
design, B. L. Marble Capri 
chairs, Wilshire lamps and 
Lehigh end tables. The smart 
interior appearance is en- 
hanced by white carpeting. 
















MORE THAN 12,000 ATTEND 
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PRESIDENT Leonard Wilcox and predecessor, Ivan Allen, Jr. 


Leonard Wilcox Succeeds Ivan Allen, Jr., as President 


office machines and the acceptance of a new color and 
design in office furnishings, were stressed during the “Five 
Fabulous Days” of the National Stationery & Office Equip- 
ment Association. 

Once again this was a record-breaking annual convention 
and exhibit held September 29-October 3 at the Conrad Hilton 
Hotel in Chicago. 

Unofficial attendance went to 12,106 and the Sunday 
outpouring was sufficient to tax every exhibition and elevator 
facility of the world’s largest hostelry. 

Smooth operation of the sessions, despite their magnitude, 
reflected credit on the generalship of Executive Vice-President 
Paul E. Burbank and others of the NSOE staff, retiring Pres- 
ident Ivan Allen, Jr., Convention Chairman Norbert Burgess 
and Co-Chairman Art Replogle and their hard-working com- 
mittees. 

Manufacturers manning more than 400 booths reported 
dealers were enthusiastic and in an order-placing mood. The 
crowds which jammed the exhibits were matched by the large 
attendance at business sessions and in the largest NSOEA 
luncheon convention crowd in history, the one which brought 


\ ] AST new market potentials, especially in the field of 


30 


the men and women together to dine and hear famed Dr. 
Norman Vincent Peale. 

Looking forward with confidence to another year of en- 
hanced association activity the convention selected a past pres- 
ident, personable dealer Leonard Wilcox of Roberts Printing 
& Stationery Co., Hutchinson, Kan., to succeed Ivan Allen, 
Jr. Such action had precedence in the choice in 1924 of 
Charles L. Mitchell, who had served the association before in 
1922. Strangely enough Mr. Mitchell also followed an Allen, 
father of the now retiring president. 

Other officers chosen were: 

DISTRIBUTORS—William R. Diehl, Jr., vice-president; 
John B. Brain, Jr., vice-chairman. 

MANUFACTURERS—Elmer G. Rahe, vice-president; 
Edwin H. Mosler, vice-chairman. 

FIELD DIVISION—John B. Dwyer, vice-president; Herbert 
Morgan, vice-chairman. 

TREASURER-—J. C. Runnels. 

ASSISTANT TREASURER—Reuben Haslam. 

This was a convention with an international flavor. Never 
before, perhaps, did Canadians attend in such number. Mexico, 
Hawaii and Japan had representatives present. Heading a 
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OFFICIAL FAMILY .. . Front: Elmer Rahe, vice-president, manufacturers; William R. Diehl, Jr., vice- 
president, distributors; Leonard Wilcox, president; John Dwyer, vice-president, field division; Rear: 


John Brain, Jr., vice-chairman, distributors; Reuben Haslam, assistant treasurer, and Herb Morgan, 
vice-chairman, field division. Missing are Edwin H. Mosler, Jr., vice-chairman, manufacturers, and 


Joseph Runnels, treasurer. 


group of five men officially representing an association of 
stationery manufacturers in Japan was Suejiro Funato, man- 
aging director of the Sakura Color Products Corporation, 
Osaka, Japan. Mr. Funato and his fellow delegates attended 
the convention for the purpose of obtaining information on 
American methods of distribution. An individual objective of 
Mr. Funato was to introduce a line of drawing materials called 
Cray-Pas to the American market. 


Lennox Brings Greetings 


Bringing greetings to the convention from the United King- 
dom was J. Ogilvie Lennox, Glasgow, Scotland, immediate 
past president of the Stationers Association of Great Britain 
& Ireland 

No stranger to Americans from his past close contacts with 
NSOEA was Fred Smart, executive secretary of the Canadian 
Stationery & Office Equipment Guild, Inc. 


[he convention’s traditional pre-convention luncheon, spon- 
sored by the Great Lakes Travelers Club, was prophetic of 
record-breaking sessions when it attracted 220 diners for a 
fast-moving program highlighted by the wit of the master of 
ceremonies, John Christianson of Quality Park Envelope Co. 

Region No. 7 won the spirited attendance contest, and foot- 


balls in keeping with the kick-off theme were handed to Gover- 


nor Wally Hubbs and Northwest Travelers Club president, 
Larry Goodhand. Chairman for the day was Bob Reynell, 
Oxford Filing Supply Co., and co-chairman was Gordon 
Kickels, Smead Mfg. Co. 

lhe Board of Control of NSOEA, which from the beginning 
always had met on Sunday morning of convention week, 
moved the time up to Saturday noon. The change in date 
proved to be a wise move, the attendance being greater than 
ever before. Every governor was present. Besides governors, 
OA—11/56 


the board consists of all officers of the association and past- 
presidents. 

Calling the meeting to order, President Ivan Allen, Jr., in- 
troduced all persons present without resorting to notes. He 
gave a brief address, which was incorporated in his remarks 
before the entire convention on the following morning. Joe 
Runnels, Commercial Office Furniture Company, Washington, 
assistant treasurer made some appropriate remarks about 
Charles Sinisgalli, formerly treasurer of the association who 
passed away earlier in the year. He had the group stand in 
silence for a moment out of respect for that former officer 
and committee member. 

R. A. “Andy” Maish, Dennison Manufacturing Company, 
again presented the budget for the new year, although for 
two years he has been on retirement. Mr. Burbank made his 
annual report. 


Serves 23rd President 


Rose Cushman, at the request of Mr. Allen, made some ob- 
servations from her 28 year record with NSOEA. Mr. Allen, 
she stated, was her 23rd president. During the years, she said, 
the association had had 289 governors, 3 treasurers, 107 vice- 
presidents and 3624 bosses, which in free translation is mem- 
bers. She referred to companies now operated by second and 
third generations. She mentioned the report of the Harvard 
School of Business Administration, quite valuable to the in- 
dustry for a period of years, the donation of the Hansell Cup 
by Morris E. Hansell of New Orleans for contest in member- 
ship gains, sustaining memberships purchased by mernbers 
willing to pay $100 annually to support the association, the 
more informal type of entertainment during the regime of the 
late Mr. Garvin, and sketched briefly the growth from 1928 
to the present. 

Mr. Allen, Sr., spoke of the early days of the regional 
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Prelude to Busy Convention Days... 
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GREAT LAKES TRAVELERS CLUB HOSTS 220 AT PRE-CONVENTION ROLLICKING KICKOFF LUNCHEON 


meetings and told about opposition in some quarters when 
they were started. He stated that in the early days of NSOEA, 
then National Stationers Association, dealers were unac- 
quainted with local competitors, a condition which Evan John- 
son, former editor of OFFICE APPLIANCES, encountered in 
Chicago when he was laboring to get the association idea 
started at the turn of the century. The income tax and Social 
Security, he said, were a great boon to the industry because 
of the necessary increase in record keeping. He stated that the 
association had had 41 presidents and that he knew practically 
all of them, nine of whom served two terms, one three terms. 
All, he added, were good merchants. 

Saturday’s nine hours of exhibit viewing saw product-minded 
dealers intrigued by the new advances in color and packaging 
offered for the utilities of the office. They were likewise in- 
quisitive, as merchants, over the many new products displayed 
in the booths of more than 400 exhibitors. 


Interest Keen in Store 


Interest was keen in the model store of office supplies and 
the demonstration of how office machines can be better dis- 
played—the Henry Berry Associates contribution to the con- 
vention. Once again the Normandie Room was thronged with 
dealers interested in how they could improve their own stores 
for effective selling. 

Office machines in color were shown on fixtures that per- 
mitted easier demonstration of dictating equipment, duplica- 
tors, typewriters, accounting and other office utilities. 

Front half of the Lounge was set up in a general supply 
store form showing the Quick-Service fixtures carrying the 


merchandise of the six manufacturers associated with Henry 
Berry—National Blank Book Company, Dennison Manufac- 
turing Company, The Carter’s Ink Company, Eaton Paper 
Corporation, Smead Manufacturing Company and Eberhard 
Faber Pencil Company. 

Dealers seeking new types of store fixtures were likewise 
drawn to the Bulman Corporation exhibit where this firm had 
personnel and brochures available to further store moderniza- 
tion ideas. 


Many Attend Services 


The third annual Sunday morning service of NSOEA at- 
tracted a throng to the Grand Ballroom. There, hundreds of 
conventionites laid aside concern for the affairs of business 
for an hour on Sunday morning. 

They shared in congregational singing, found unity in the 
sacred music poured forth by the glorious voice of Fague 
Springman, and listened with deep appreciation to a message 
of significance to all men of good will and honest purpose, 
presented by Dr. Walter Judd, Minnesota Congressman. 

Sharing the platform with Dr. Judd and Fague Springman 
were three members of the industry—Grant Howard, Paul 
Buckwalter and Ebenezer Wallace, Jr. With quiet skill, Mr. 
Howard conducted the service and called upon Mr. Buck- 
walter to read the scripture and Mr. Wallace to offer the 
prayer of the morning. 

From a background as a medical missionary and a member 
of the United States Congress serving on committees con- 
cerned with the problems of communism, Dr. Judd outlined 
conditions in the world today. These conditions, he pointed 





CONVENTION SPEAKERS IN ACTION ... From left are 
Executive Vice-President Paul E. Burbank; Leonard Wilcox, 
president-elect addressing field division; Edwin H. Mosler, Jr., 
Mosler Safe Co., speaking at distributors’ session; Jim Kobak, 
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J. K. Lasser & Co., addressing distributors; James Watson, 
Watson Associates, talking on salesmanship; and J. Herbert 


True, Notre Dame University, delivering some ‘’Truisms’’. 
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out, have developed as a result of ideas of the Western world 


spread commerce, education and religious missionaries. 

4 jam-packed exhibit viewing day on Sunday the con- 
venti oved to its first business session. An attentive audi- 
ence ird NSOEA president Ivan Allen, Jr., England’s repre- 
sentative, J. Ogilvie Lennox, and William Oncken, Jr., director 
of management development for the New York Central Sys- 
tem 


Reports on NSOEA Gains 


Givi report of his stewardship, President Allen listed 
salient NSOEA growth facts such as these: 
Net gain of 64 dealer members, 27 manufacturing mem- 
bers and 30 field members. 


4 surplus balance of $6,832 for the year’s operations of 
the association. 

\ registration of 4,133 at the 14 regional conventions, 
@ more than in 1955. 

Association progress in such areas as a pension plan for 
employees, introduction of the new Merchandising Guide, im- 
provement of the advertising service and progress in the field 
of researci 

President Allen challenged his audience with: “We must be 
our own experts. We must train ourselves to carefully balance 
merchandising, selling, accounting and financing. We must 
train ourselves to recognize when the tripod begins to lean 
too far in one direction.” 

In this opening session as in others, President Allen left his 


} 
; 


stamp the convention as a dynamic leader, a man of in- 
dustry sagacity and Southern charm who endeared himself 
to his audiences. 
Hear William Oncken, Jr. 
Discussing “Communications”, William Oncken, Jr. stated: 
“No organization can accomplish anything without a chain of 
understanding which supports the chain of command.” 
The railroader admonished dealers, “To be worth your pay, 


you have to develop a reputation for getting more than bare 
compliance out of your organization. To do that you have 


to talk to people in the language they're listening in.” 
Howard Pyle, administrative assistant to the president of 
the United States in the field of Federal-State relations, pre- 


sented the facts of “You and Your Government” at the first 
business luncheon session Monday noon. 

Mr. Pyle, who himself once bore the responsibilities of ad- 
ministration of the State of Arizona as its governor, pointed 
out that the administration today, under the guidance of Pres- 
ident Eisenhower, is doing its best to reduce the impact of 
Federal Government on the people. 


Left to their own devices and initiative,” Governor Pyle 
said, “1 people will find their own way to a better economic 
> 
1. S rd, The Leopold Co.; Mrs. & Mr. C. W. Roth, Roth Office Equip 
no 
2. B nfrs. rep., Winnetka, Ill.; Jinee Coath, River Forest, II! 
3. M Brewster, Ennis Tag & Salesbook Co.; Gordon W. Donaldson, The 
D i Woods Co., Atlanta, Ga; G. M. Gregory (Greg), Ennis Tag & 
4. Harry ey, Woodworth Book Store, Chicago, Ill.; Howard Welshfer, Wat- 
J. B. Hamilton, Hamilton Staty., Ltd., Edmonton, Alberta; L. F. Beattie and 
W. A il, both with Beattie Staty., Ltd., St. Catharines, Ont 
6. J. M nd Bill Dubler, both with Vail Mfg. Co 
7. Harry Ly Esterbrook Pen Co.; Martin J. Murrett, Ryan & Williams, Inc 
Buff N. Y.; Marcus A. Jacquemain, Gregory Mayer & Thom Co., Detroit 
M 1 Hooks, Moore Push-Pin Co.; Walter C. Ludwig, Gregory Mayer & 
Th ng, Mich 
8. \ Perna and Frank A. DiPerna, both with Genesee Office Equip. Co., 
9. J ; b, C. Howard Hunt Pen Co.; Elmer E. Steinmetz, Paul Cook Supply 
St n, Pa; Charles J. Stoner, A. M., C. Howard Hunt Pen Co 
10. Glor y and Adolph Rose, both with Rose Ribbon & Carbon Mfg. Co 
1] mfrs. rep., Los Angeles, Calif.; Harry Yager and Julius M, Kahn 
t i Kahn, Inc 
12. Le jachman, Joseph M. Basic, and Joseph West, all with Acro-Adroit 
13. Mr. & M Dugald C. McLeod and Mrs. & Mr. A. M. Carrow, all of Swing- 
14. Ed nd son Mitchell, American Legal Forms, Chicago, II! 
15. Mrs. M Parish and Mrs. Bill Francis, both with Western Mfg. Co.; Mrs 
M yle, Bentson Mfg. Co.; Mrs. Robert Bentson, Western Mfg 
16. Mrs. & Mr. Walter E. Rossow, The H. H. West Co., Milwaukee, Wis 
17. Mary juber and George Huber, both with Boorum & Pease Co.; Dolores 
K sordon J. Kickels, both with Smead Mfg. Co.; Kathy Reister and 
_ Ker both with Minnesota Mining & Mfg. Co. 
18. Mr. & W. T. Bowles, Castay and Tommy, Blake & Bowles Office Supply 
ye, La 














‘In Thy Name, We Pray’ .. 





life. They'll need a lot less government in their lives.” 

Governor Pyle also pointed out today that his country has 
its highest standard of living and its best trained labor force. 
“Joe Smith”, he said, “the so-called common man”, has ob- 
tained his highest individual income and during the past year 
it has risen to 334 billion dollars. 

There is no “common” man in the United States, he added, 
and he voiced dislike of the term because it implies medi- 
ocrity which is not the case in this country. 

President Eisenhower, he said, is trying hard to keep govern- 
ment out of the peoples’ way, allowing private industry to 
expand, but always ready with a helping hand in case of dis- 
aster or emergency. He concluded by saying that peace and the 
cost of living were the two most important items on the minds 
of the people today. 


Tuesday is Full Day 


Tuesday was the fullest day, program-wise, of the conven- 
tion. Divisional meetings, the address by Dr. Norman Vincent 
Peale at joint luncheon session, four hours of exhibit viewing 
and the convention party were crammed into the day of 
variety, industry profit and entertainment. 

No strangers to dealers’ meetings, Dr. Ralph DeArmond 
Cies, NSOEA research counsel, and James H. Kobak of the 
J. K. Lasser & Co. addressed the session of men who move the 
manufacturers’ goods. 

Factual operating information is needed for survival of 
today’s stationers, emphasized both Dr. Cies and Mr. Kobak. 

Dealers were admonished to keep accurate figures in order 
to reveal whether their stationery, gifts, camera or other de- 
partments are operating at necessary profit. 

The next speaker, Edwin H. Mosler, Jr., of Mosler Safe 
Co., gave a graphic account of what happened during the atom 
bomb testing on the Yucca Flats. Standing on a hill 7% miles 
away, he asserted he felt the heat on the back of his neck. 
He told of the blast’s effect on different types of safes placed 
at varying distances from the point of explosion. 


Film Sobers Viewers 


A government film supplemented the talk and viewers were 
sobered by the realization that the mannikins placed in the 
test buildings could be human beings subjected to survival tests 
in the next war. 

“Remember that if you go through any kind of atomic 
bombing the first thing to remain will be a safe. Corporate 
records need protection in properly insulated safes,” said Mr. 
Mosler. 

A dealers’ forum followed the speaking program. Participat- 
ing were Dr. Cies, Adrian Pembroke, Bill Kistler, Marvin 
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CONVENTIONITES worship at inspira- 
tional services conducted especially for 
them on Sunday morning in the Grand 
Ballroom of the Conrad Hilton. Dr. 
Walter Judd, Minnesota Congressman, 
was the guest speaker 
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Mrs. & Mr. C. T. Harbins, Montgomery, Ala 

William J. Seibold, Jr. and Wilbur H. Cooper, both with Heinrich-Seibold, 
Staty. Co., Inc., Rochester, N. Y.; E. L. Bud Wise, Bartlesville Staty., Bartles- 
ville, Okla.; James Heinrich, Heinrich-Seibold Staty. Co 


. Louie L. Brederman, Gallup Map & Staty. Co., Kansas City, Mo.; 


so % 
Thorn, Paul Anderson Co., San Antonio, Tex.; Robert Crowley, Crowley-Ruler 
Co., Kansas City, Mo. 
Ed Deacon, Chicago Desk Pad Co.; Max Keating, Elmer Krumweide & Assoc., 
Kansas City, Mo 


_ Mr. & Mrs. Bill Tonkin, mfrs. rep., Los Angeles, Calif. 
. James R. Rice and Willis Wolf, both with Horder’s Inc., Chicago, Ill.; Byron 


Johnson, Byron Johnson Office Supplies, Kankakee, Ill.; Dick Parrella, Eagle 
Pencil Co.; M. H. Golden, Mohawk Tablet Co. 


. R. C. Lewis, Dick Daugherty, Thomas Lewis, N. L. Scheumann, all with Lewis 


& Christen Office Supply Co., Ft. Wayne, Ind. 


. Harry Henkel and A. I. Blanc, both with Photo Materials Co. 
. Neil Friend and Bob Howarth, both with Yawman and Erbe Mfg. Co. 


Tom Seward, Earl L. Howe, and Pau! Ulwelling, all with Swingline, Inc. 


. Mrs. & Mr. Henry Rosnosky, pres. Boston Stationers Assn., Inc.; Mrs. & Mr. 


James W. Hayes, Blake Rebhan Co., Boston, Mass.; Max L. Smith, Joseph Dixon 
Crucible Co. 

L. F. Fitzpatrick and Hy Goldstein, both with Rochester Staty. Co., Rochester, 
N. Y¥ 


Lois Fahsbender, The Globe-Wernicke Co.; Louis Eaton, World, Cleveland, Ohio. 
Parle Cooley, Bates Mfg. Co.; Homer Schulenburg, Horder‘s, Inc., Chicago, Ill.; 
:. A. Pagenkopf and W. T. Burns, both with Office Equip. Co. of Chicago, 
hicago, Ill 

Al Gurner, New Jersey Office Supply Co., Newark, N. J.; Ted Reichard, Cardi- 
nell Corp.; Jerry Weiner, New Jersey Office Supply Co., Newark, N. J. 

G. F. Griffiths, Jr., Noesting Pin Ticket Co.; G. C. Wheeler, Office Appliances. 
Mrs. B. J. Powell, A. W. Faber-Castell Pencil Co.; Paul Weil, Northwestern 
Drawing Supply, Chicago, Ill. 

J. E. Gaffaney, Gaffaney’s, Fargo, N. D.; B. A. Tuttle, The Globe-Wernicke Co.; 
Jas. C. Irvine, Willson Staty. Corp., Winnipeg, Ont 

Jerry Brett, D. L. Abrahamson, and Julian Shoor, all with Plimpton’s, Inc. 
Hartford, Conn 

Geo. C. Holt, Waterman Pen Co.; J. V. Veirrit, McDonald Products Corp. 

Bert E. Meer and E. F. Burkholz, both with American Stencil Mfg Co. 

C. H. Phipps, Union Steel Prod. Co., Albion, Mich.; Herb Wilking, Wilking 
Office Supply, Albion, Mich.; Lyle M. Smoyer, Goodyear Tire & Rubber Co.; 
E. B. Martin, Aluminum Extrusions, Charlotte, Mich 

Annette Resor, Helen Angell, Blanche Peach, John L. Resor, all with Office 
Supp!y House, Jackson, Mich. 

Pat Patterson, mfrs. rep., Cleveland, Ohio; Milton E. Havlick, mfrs. rep., 
Houston, Tex 

Bernard Featherman, Bernard Franklin Co., Inc.; Arthur G. Rennet, Kamket 
Corp 

W. E. Bridwell, W. —. Bridweli Co., Nashville, Tenn.; T. L. Johnson, Story- 
Wright, Inc., Tyler, Tex.; Norma King, Office Appliances; W. R. Sanders, 
Story-Wright, Inc., Tyler, Tex.; Art Carrow, Swingline, Inc 

G. Hadley Miller; Kenneth E. Reuss; Elmer F. Newstrum; John Campbell; 
Henry W. Johnson, all with Farnham Staty. & School Supply Co., Minneapolis, 
Minn 

Eugene H. Koehl and Eugene L. Koehl, both with Stark Calenders, Inc. 

Mr. & Mrs. William W. Jones, Baltimore Staty. Co., Baltimore, Md. 
William A. Perry, Perry Office Supply, Syracuse, N. Y.; Bill Runyan, Runyan’s 
Stationers, Pittsburg, Kan.; Bane Tatman, Bane Tatman Co., Parkville, Md. 
Dorothy Evans and Vernon R. Evans, both with Vernon R. Evans Co., Utica, N. 
Y.; Mrs. Bert Cooper and Mrs. James A. Hickey, both with Pfleeger Business 
Equip. Co., Utica, N. Y. 

Samuel Kirschuer, Print-O-Matic Co., Inc.; Charles Pierson, Piersons, Inc., 
Binghamton, N. Y 

R. Green and M. Abrams, both with Arrow Fastener Co 


. Ingham C. Baker, Harris E. Adriance, Harry L. Goff and Robert C. Ross, all 


with G. & C. Merriam Co. 

Paul Seibenick; Robert G. Raab; J. A. Cira; Bernie Seibenick, all with Sei- 
benick’s, Inc., Toledo, Ohio. 

Mr. & Mrs. William Nelson, Suburban Office Supply, Elmwood Park, Ill. 
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President Allen Reports... 





Hartung, Neil Stewart, Jr., Ivan Allen, Jr., Leonard Wilcox, 
and Reuben Haslam. 

Questions answered by the panel were among 200 submitted 
to NSOEA. They covered such subjects as “What is the an- 
nual return required per capita investment?”, the cost of extra 
services such as delivery and small orders, the proper pro- 
cedure in freight claims, interpretations of the Robinson-Pat- 
man Act and pension plans. Full-scale dealer sessions on vari- 
ous subjects were proposed for next year’s convention. 

The report of the nominating committee, presented by Grant 
Howard, was accepted. It elevated William R. Diehl, Jr. to the 
vice-presidency of the division and John B. Brain, Jr., to the 
vice-chairmanship. 








4 
DISTRIBUTORS’ OFFICERS—New vice-president W. R. Diehl, 


Jr. (left) and new vice-chairman, John B. Brain, Jr. congrat- 
ulate each other after their choice as officers of the distribu- 
tors’ division. 


The field division heard Leonard Wilcox in an address, 
“Are You a Square, a Ringer, a Rounder or a Regular?” 
Fitting salesmen into his definitions, the speaker classified them 
as: 

A “square”—The man who does not fullfill all the obliga- 
tions of a salesman, who forgets promises, rambles on and 
steals time. 

A “ringer’—The salesman who is over-enthusiastic and 


36 


AN ATTENTIVE AUDIENCE hears Ivan 
Allen, Jr., NSOEA president, address the 
first business session, reporting on his 
year with the association. ‘“We must 
train ourselves to carefully balance mer- 
chandising, selling, accounting and fi- 
nancing,’’ asserted the Atlanta, Ga., 
stationer 
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. Carl H. Gaul and Fred Crandal, both with Hermann’s, Inc., 


. Howard Kendrick, Jr. and H. F. Kendrick, Sr 


. Mrs. Carl Judkoff, Cantigny Prtg. & Staty. Co., 


. Nate Tanzman, Ace Rubber Stamp & Office Supply Co 
. Jack Nielsen and Les Westin, both with J. E. Nielsen Co., St. Paul, Minn. 
. Mrs. Hy Linden, Ace Fastener Co.; Mrs. Roscoe Benge, Codo Mfg. Co. 


. Max Shulimsiy, Empire Store & Office Equip., Toronto, Ont.; R. W. Mastez, 


Mastez Bros., Toronto, Ont. 

James Ditzig and James 0. Johnson, both with Burgess Anderson & Tate 
Zion, Ill 

Mrs. L. Craig Jackson, C. L. Downey Co 


. Look alike: Allan Murray, Victor-Remington Rand; William L. Meyers III, 


Evans Specialty Co. 

Don P. Braley and Fred A. Chindgren, both with Watson Mfg. Co. 

Rex R. Brubaker and Geo. Thom, Jr., both with Ideas, Inc., Detroit, Mich. 
Mrs. & Mr. Leo A. Miller, Harbor Office Equip. Co., East Chicago, Ind. 
Hy Linden, Ace Fastener Corp. 

Herbert Hano and Norman L. Hanna, both with Philip Hano Co., Inc 


. Rudy W. Mueller, The Esterbrook Pen Co.; Carl C. Judkoff, Cantigny Prtg. & 


Staty. Corp., New York City. 

Robert Brokaw and George Stuart, both with George Stuart, Inc., 
Fla 

Lou Farber and John Eckert, both with Jasper Seating Co 


Orlando, 


. Arcii Wottowa and Albert Geo. Young, both with Egyptian Staty. Co., Belle- 


ville, Ill 

Mr. & Mrs. Currier, Currier Mfg. Co., St. Paul, Minn. 

Mrs. & Mr. Lester W. Ejichholz, West Allis Office Supply, West Allis, Wis. 
Battie Creek, 
Mich 


. Mary Margaret Talcott, Acro-Adroit, Inc., Chicago, It! 
. Jerry Troy, Pacific Coast Stationers, Los Angeles, Calif.; M. Abrams, Arrow 


Fastener Co 

Jack Kendall and Mrs. E. P. Kling, both with Columbian Art Works, Inc. 
Mr. & Mrs. Gerry Horton, Horton’s Stat., Burbank, Calif 

both with Kendrick Stationers, 
Sturgis, Mich 

Jack Sokoloff, The Office Center, Baltimore, Md 

Dick Krimmel and M. A. Ellman, both with M. A. Ellman & Co., Detroit, 
Mich 

L. F. Hillis and H. C. Alfred, Jr., both with Story-Wright, Inc., 
Mr. & Mrs. Larry Johnson, Corry-Jamestown Mfg. Co. 

Jack C. Lockett and Raymond Dan, both with All Types Office Equip. Coy 
Chicago, Ill 

Jack C. Kern, Jack C. Kern Co., Dallas, Tex 

Carl W. Draper, Los Angeles, Calif.; Parke R. Hicok, Valley Office Supply, 
Bakersfield, Calif 

Bob Wood, Esterbrook Pen Co.; Tracy Higgins, Higgins Ink Co., Inc. 
Peter Elsenbach, Peter's Office Supply Co., Portland, Ore.; Don Hillhouse, 
Hillhouse, Inc., Sunnyvale, Calif. 

John T. Hayes and William A. Reed, both with Central Office Supply Co., 
Marietta, Ohio. 

R. Green, T. Green Southern, Miami, Fla 

Angel Casteleiro, Capital Metal Products Co., St. Paul, Minn.; 
Old News Printers, Holland, Mich. 

Mr. & Mrs. Allen P. Green, Leewood Co. St. Louis, Mo 

Ed. M. Hansen and R. W. Davies, both with Miller-Davis Co., St. Paul, 
Minn 

— L. Crawford and M. Kill, both with Kill’s Office Supply, Michigan 
ity, Ind 

Robert Jason, Jason Mfg. Co., South Haven, Mich 

Paul C. Stoepel and Milton S.*,Pickle, both with Will Winnes Co., Inc., 
Cincinnati, Ohio. 


Tyler, Tex. 


Herman Bos, 


. Henry L. Guth, mfrs. reo., Wescoeville, Pa.; Richard Widnyer, The Koch 


Office Supply, Baltimore, Md. 

New York City; Irving Peres, 
Star Office Accessories Co. 

George Meltzer and Jerry Kremsdorf, both with Guide System & Supply Co. 
Cleveland, Ohio. 
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makes rash promises he cannot carry out, thus hurting him- 
self, his factory, and the dealer. 

A “rounder”—The spendthrift of time, energy and money— 
one who feels that a fast life is better than a full life. 

A “regular”—A real asset to the dealer and to his factory. 
He is realistic in knowing when to call and provides effective 
sales helps. Also, he is creative in suggesting new sales angles, 
contests and displays that will increase the volume of the 
dealer as well as that of his factory. 

A standing vote of thanks was given to Folger Fellowes in 
appreciation of his work as vice-president. The field division 
elected John B. Dwyer, mfrs. rep., as vice-president and Herb 
Morgan, National Blank Book Company, vice-chairman. 





. officers pictured at the meeting Tuesday 
morning include, left to right, Folger Fellowes, Bankers Box 
Co., retiring vice-president; John B. Dwyer, manufacturers’ 
rep., mew vice-president; H. C. Lyles, manufacturers’ rep., 
secretary, and Herb Morgan, National Blank Book, newly 
elected vice-chairman. 


FIELD DIVISION . . 


Manufacturers in their divisional meeting elected Elmer 
Rahe, The Globe-Wernicke Co., as vice-president and Edward 
Mosler Jr., Mosler Safe Co., as vice-chairman. 

President Allen of NSOEA told the manufacturers how im- 
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DOWN AISLES of the exhibition sec- 
tions march interested dealers attending 
NSOEA’s colorful show. Sunday’s attend- 
ance, swelled by presence of many deal- 
ers’ salesmen, smashed all attendance 
records 


On the Opposite Page . 


Ira I. Morris, I. T. Morris, Canandaigua, N. Y.; Daniel F. Nigro, Nigro- 
Kuester Assoc., Inc., New York City 
. Mrs. & Mr. Jack Weiner, Belmont Typewriter Service, Chicago, II! 
Russell E. Glines, Modern Office Equip., Ogallala, Nebr. 
Bob Scharnhorst and Ted Scharnhorst, both with Tee Jay Sales Assoc., Kansas 
City, Mo 
Mr. & Mrs. Ivan Allen, Ivan Allen Co., Atlanta, Ga 
Harry Lakow, Samuel Lakow & Son, New York City; Irving M. Levy, Art 
Steel Co., Inc 
. Peyton H. Barkley and H. 0. Brockman, both with C. L. Barkley & Co 
A. Sussman, Port-A-Wall Office Partition, Brooklyn, N. Y 
J. E. Wiesing, John J. Whalen, and Russell E. Ragan, alj with American Pad 
& Paper Co 
10. Mr. & Mrs. Chester H. Racine, Racine’s Office Supply, Green Bay, Wis 
11. Martin F. Berger and Irwin Goldfeder, both with Art Stee! Co 
12. E. F. Cole and A. J. Cole, both with Cole & Co., Harrisburg, Pa.; C. Stuart 
Goll, mfrs. rep., Meadowbrook, Pa. 
13. Allen B. Cammack, Cammack Office Supply, Burlington, N. C 
14. Florence Nielsen, Elizabeth Guetzloff, Sandra Lee Gage, Doris Kracht, all with 
Horder’s Inc., Chicago, Ill. 
15. Mr. & Mrs. Ed Hirsch, Orna Metal, Inc 
16. Mrs. & Mr. Maynard E. Westring, Mid-City Stationers, Inc., Rockford, Ill 
17. Harry Tehan, Jr., mfrs. rep., Atlanta, Ga.; Stanley H. Brown and Gerald 
Bostwick, both with Royal Register Co., Bettendorf, lowa 
18. Seymour Feiker, Rex-Rotary Distributing Corp 
19. E. Leventhal, Biddle Purchasing, New York City; Milton Stone, Stone-Newman 
Assoc., Inc., New York City; Homer Smith, merchandising manager, NSOEA. 
20. Mr. & Mrs. Ed. Evis, Stainton & Evis, Ltd., Toronto, Ont 
21. John C. Sobesky and Harold Panter, both with Office Products, Inc 
22. Norrie Olson, Gaffaney’s, Inc., Fargo, N. D.; Robert W. Larson, Gaffaney’s 
Minot Staty., Minot, N. D. 
23. Wm. H. Boer, Flo Ball Pen Corp. 
24. Mr. & Mrs. Wm. T. Woodhouse, Jr., Woodhouse Staty., Washington, D. C. 
25. Richard Mallory, Blaisdell Pencil Co.; Jack Clark, W. A. Sheaffer Pen Co. 
26. Lou Kriloff and Marshal! Silverman, both with Kriloffice, Inc., Chicago, Ill. 
27. Mrs. & Mr. Grant Howard, PBSW Supply Co., Phoenix, Ariz 
28. Em‘! T. Daimas, Jr., Haskell, Inc. 
29. E. 1. Weiseth, Metalcraft, Inc.; Herb Sime, OFFICE APPLIANCES 
30. Mr. & Mrs. H. Dorsey Dougias, H. Dorsey Douglas, Inc.,. Oklahoma City, Okla. 
31. Mrs. & Mr. Wm. H. Rohde, Rohdes Store, Inc., Merrill, Wis 
32. Mrs. & Mr. John Oitmans, Oltmans Office Furnishings, Oakland, Calif 
33. Fred Searless, F. A. Searless, Elmira, N. Y 
34. Mrs. Ivy Horder Seymour, Horder’s, Inc., Chicago, Ill.; H. C. McPike, Weis 
Mfg. Co.; Mrs. Dorothy Seymour Koehler, Horder’s, Inc., Chicago, III. 
35. Edgar J. Howard and Lois Fahsbender, both with The Globe-Wernicke Co. 
36. Mrs. & Mr. M. Abrams, Arrow Fastener Co 
37. Mildred Wedow, Office Furn. Clearing House, Chicago, Ii!.; Hal G. Johnsen, 
mfrs. rep., Chicago, Ill. 
38. Don Carter, mfrs. rep., Indianapolis, Ind 
39. Hugh Morgan, Jr. and Hugh Morgan, mfrs. reps., New York City 
40. Jos. C. Runnels, Commercial Office Furn. Co., Washington, D. C.; G. D. White, 
Acco Products, Inc 
41 ee Lipman, George B. Graff Co.; Walter S. Lennartson, OFFICE APPLI- 
42. E. H. Mosler, Jr. and L. R. Littlehale, both with Mosler Safe Co. 
43. Mrs. E. E. Kellner, Kelinai Systems, Columbus, Ohio. 
44. W. B. Castle, Castle Prtg. Co., Shreveport, La.; Lois Fahsbender, The Globe- 
Wernicke Co 
45. Mr. & Mrs. Manuel Davidson, Perfect Rubber Seat Cushion Co 
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Display in Motion... 





portant is co-ordination of effort with the dealers in order 
to insure expected profits. He asked manufacturers’ help in 
eliminating such dealers’ headaches as poor delivery and long 
waiting periods for many items. 

Manufacturers must be alert to today’s market changes in 
relation to packaging, color and design stated the Atlanta, Ga., 
stationer. 

The association’s insurance program was explained by Ex- 
ecutive Vice-President Burbank. He told how the group in- 








the OA camera caught (picture No. 1) L. R. Kend 
Fred Downs, of Downs-Randolph, Tulsa 
Okia., and Andy Maish, retired from Dennison Mfg. Co., but still interested 

NSOEA affairs. In Picture No. 2, are three members of the staff of Southern 


AT BUSINESS SESSIONS ... 
rick of Kendrick-Bellamy, Denver, Colo 


California Stationers, Los Angeles. They are, left to right, B. M. Rotent, G. H 


White, and Ebenezer Wallace Jr. Picture No. 3, is an all Art Steel Sales Corp 
group with Sales Manager Irving M. Levy (third from left) surrounded by Murray 
Bernard, Sidney Pellman, Martin F. Berger and Irwin R. Goldfeder 


surance is now open to manufacturing members, their outside 
salesmen, clerical help and executive officers. 

“Success through Right Thinking” was the theme of Dr 
Norman Vincent Peale’s address to an overflow luncheon meet- 
ing of both men and women of the convention. He introduced 
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HENRY BERRY (right) shows one of the moving business dis- 
play units to (left to right) Charles R. Kendrick, Mrs. L. R 
Kendrick, his mother, and Mrs. Charles Kendrick, all of 
Kendrick-Bellamy, Denver, Colo. The model store and business 
machines display by Henry Berry Associates in the Normandie 
Lounge was a convention highlight 


On the Opposite Page 


Co.; Mrs. Ken Reister, Minnesota Mining & Mfg. Co 

E. F. Dooley, Wilson-Jones Co.; A. J. Kerin, Tower-Crossman Corp. Atlas 

Staty. Corp., New York City. 

Michael E. Barricks, A. G. Barricks, Ted Hanusiak, all with Barricks Mfg 

Co 

7. F. H. Caswell, F. S. Webster Co.; Allan Murray, Victor Safe & Equip 
Remington Rand; W. B. Gregory, Gregory & Leonard Office Equip. Co., 
Detroit, Mich 

8. Alvin Berk, Jr., George Dahl, and Bernard Poticha, all with Berk Office 
Supply, Chicago, III. 

9. Emil Tracy, Butler Staty., Butler, Pa.; George C. Peacock, Office Machines 
& Equip. Co., New Castle, Pa.; Jack T. Fischer, Butler Staty., Butler, Pa 

10. William I. Meyers, Ill; Herman L. Daniels; L. W. Evans, all with Evans 
Specialty Co., Inc., Richmond, Va 

11. Jesse Whitehead, Duke, Inc., Wichita, Kan.; John D. Edwards, Columbia 
Ribbon & Carbon Mfg. Co.; Fred E. Pfaff, Duke, Inc., Wichita, Kan 

12. Chas. McDaniel, Swingline, Inc.; H. R. Royer and Charles Royer, both with 
Standard Office Equip. Co., Ft. Worth, Tex 

13. Matt C. Bowen, Bowen Supply Co., Plant City, Fla.; Max Glasco, Bowen 
Office Equip. Co., Sanford, N. C. 

14. Lawrence Nestor and Gary Nestor, both with Nestor Office Supply, Detroit, 
Mich.; Larry Phelps, Commercial Stationers, Detroit, Mich 

15. Jerry J. Savage and Al Pecor, both with The Carter’s Ink Co.; Walker G. 
Hall, Scripto, Inc. 

16. ‘‘Lucky Seven’’ Leadars for 1957 District Convention; ‘‘Bud’’ Caruso, Northern 
States Envelope Co.; travelers chairman; Walter E. Hubbs, Thomas & 
Grayston Co., Minneapolis, Minn., governor; Robert Brown, Koch Bros., Des 
Moines, lowa, dealers chairman 

17. Boyd Johannes; Mrs. Boyd Johannes; Darrell Shirley, all with Mayer Schairer 
Co., Ann Arbor, Mich 

18. William S. Shee, Oakville Co. Div. of Scovill Mfg. Co.; Lee Adams, Charles 
. Barry Co., San Francisco, Calif.; John H. Southworth, Southworth Co 

19. William W. Burt, mfrs. rep., Kansas City, Mo.; Jack Boehne, Kenneth A 
Saunders, and Harold C. Barrett, Jr., all with General Fireproofing Co 

20. Harold D. Wolin, Alan Rosenblat, and N. Wortman, all with Better Office 
Supply Co., Chicago, Ill 

21. John H. Sheetz; Carl W. Patterson; Clyde W. Thrasher, all with Thrasher & 
Co., Ann Arbor, Mich. 

22. Marshall Silverman, Norval P. Waldo, J. B. Mann, and Lou Kriloff, all with 
Kriloffice, Inc., Chicago, Ill 

23. Alan Golden, Mohawk Tablet Co.; Grace Garay, OFFICE APPLIANCES; Jim 
Golden, Mohawk Tablet Co 

24. Lionel Colomb, H. C. McPike, and Wm. R. Domenico, all with Weis Mfg. Co 


1. Nat Plaine and Frank Puckett, both with Columbia Stee! Equip. Co.; Mike 
Cordenstein, Broadway Office Supply Co., Springfield, Mass 

2. W. A. Senner; Mrs. Wm. Senner; Mrs. A. C. Finger; A. C. Finger, all with 
S. J. Olsen Co., Milwaukee, Wis. 

3. Daniel S. Hansen; Martin R. Carlson; Mrs. Buel C. Sollo, all with Carlson 
Bros., Inc., Moline, Ill. 

4. Mrs. Joseph S. Domanski and Mrs. Gordon Kickels, both with Smead Mfg 

5 

6. 


25. Howard L. Lester; V. L. Kennedy; and Frank Johnson, all with Kennedy 
Business Machines Co., San Jose, Calif 
26. Howard Freytag, Warren Mosman and Basil T. Lawrence, all with Herring- 


Hall-Marvin Safe Co 

27. John W. Smith, Robert & Son, Birmingham, Ala Barney Lincoln, and 
Irwin Rider, both with Rider Office Equip. & Supply Co., Erie, Pa 

28 a Kantor, L. M. Krack, and Robert E. Lee, all with Shipman-Ward Mfg 
G) 

29. Mrs. Stuart Goll; Mrs. & Mr. A. J. Cole, Cole & Co., Harrisburg, Pa 

30. Moe I. Aaron, American Stencil Mfg. Co.; Geo. L. Stuart, George Stuart 
Inc., Orlando, Fla.; Henry Rosnosky, pres. Boston Stationers Assn., Inc., 
Boston, Mass 


sgl Al Frommer; Mrs. M. Wasserman; Morry Wasserman, all with Home Office 


, Supply Co., Inc., Detroit, Mich. 

$2. Mr. & Mrs. Art Olsen, Olsen’s Office Supplies, Forest Park, I! 

33. A. 0. Buchanan, Stationers Distributing Co., Houston, Tex.; Roy L. Shelby, 
Shelby Office Supply, Dallas, Tex 

34. Gayle M. Denny, Albert McDowell and Russ Thompson, al! with Transylvania 
Prig. Co., Lexington, Ky 

35. R. H. Stainton, Stainton & Evis, Ltd., Toronto, Ont.; Kurt R. Miller and 
Anton Joh!, both with B. K. Johl, Inc., Montreal, Que 

36. T. B. Tucker, McVeich-Clark, San Antonio, Tex.; Art Carrow, Swingline, Inc. 
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“invulnerable imperturbability” as a convention byword and 
admonished his listeners to say at least three times a day, 
“This is the day that the Lord hath made; I will rejoice and 
be glad with it.” 

Do this, asserted Dr. Peale, “and you'll completely change 
your thinking to harmonious, efficient, successful patterns.” 

Dr. Peale told how important inner peace for tranquility 
during the hubbub of daily business life. 

Acquaintances with numerous sports figures were related 
by the speaker who confessed he first turned to the sports 
pages when reading a newspaper because “there you'll learn 
about better men than are on the first pages.” 


Hear Adrian Pembroke 


Seldom has the convention heard a more forthright talk 
by one of its dealers than that presented Tuesday afternoon 
by Adrian Pembroke, former president, who pointed out, “Our 
products require hard selling and in the presence of the ulti- 
mate user. Most of our products don’t have any dominate 
superiority over those handled by our competitors.” 

In his address titled “Mr. Eleven O’Clock”, Mr. Pembroke 
suggested at the onset that there is a difference in the way 
“we sell supplies, systems, equipment and machines.” Manu- 
facturers, he said, should understand the amazing market com- 
plexity of the dealer and training assistance could be a little 
more realistic. 

The hallmark of “Mr. Eleven O'Clock,” the supplies sales- 
men, were listed as regular calls, building sales on service and 
use of suggestive selling. 

Turning to Mr. Planner (Equipment), the selling methods 
enumerated were: (1.) Replacement market; (2.) New markets; 
(3.) Pre-selling need of adequate equipment. 

“The drawing and pencil skill have become the key to suc- 
cess in selling the substantial equipment and furniture market,” 
said Mr. Pembroke. 

Mr. Control (Systems) was pointed out as one who serves 
the machine market, introduces new systems and opens the 
eyes of prospects to ways of automation. Capabilities of Mr. 
Automation (machines) were listed as (1), hard worker; (2), 


(Continued on Page 46) 


Truisms... 


(Pungent paragraphs gleaned from address by G. Herbert 
True, Notre Dame professor of marketing at NSOEA 
convention). 
“It isn’t how old you are but how bold you are... 
* * 
“There is no correlation between age and ability to 
produce things. . .” 


” 


+ + £ 
“Your ability to grow depends entirely on your ability 
to relinquish what you know. . .” 


* + 
“It isn’t what you know—it’s what you do that 
counts. . .” 
+ + 


“There are no foolish questions and no man ever 
becomes a fool asking them. . .” 
+ + 
“The only people to whom change is bad are those 
who resist it. . .” 
+t + & 
“Associate with people who believe in you and not 
agree with you...” 
+ + & 
“There are no right or wrong answers to anything— 
they are just preferred answers. . .” 
& + 
“When you say you are wrong today that means you 
are smarter today than yesterday. . .” 


*¢ + 
“Ideas are like parents—they don’t pick their chil- 
dren...” 
& & & 


“The biggest thing of all that people want while work- 
ing for someone else is something to glow on. . .” 


NSOEA Leaders in Luncheon Session... 


NR 


= 
= 
= 





BOARD OF CONTROL MEETING—Outside, reading clockwise: Donald McAllister 
Geyer’s Topics; Fred Smart, Stationers Guild of Canada; Grant Howard, PBSW 
Supply & Equip. Co., Phoenix, Ariz., past president; Paul Steever, Office Equip 
Co., Harrisburg, Pa., governor District 3; Howard Patrick, Patrick & Co., San 
Francisco, governor District 12; R. A. ‘‘Andy’’ Maish, Dennison Mfg. Co., re- 
tired; Elmer Rahe, The Globe-Wernicke Co., vice-chairman Manufacturers Division; 
Dorothy Lehman, secretary to Mr. Burbank; Pau! Burbank, executive vice-president 
NSOEA; W. R. Diehl, Jr., Diehl Office Equip. Co., Columbus, Ohio, vice-chairman 
Distributors Division; M. Brown, Eberhard Faber Pencil Co., vice-president 
Manufacturers Division; Ivan Allen, Jr., president; Folger Fellowes, Bankers Box 
Co., vice-president Field Division; Rose Cushman, executive assistant; John Dwyer 
mfrs. rep., vice-chairman Field Division; Ivan Allen, Sr., Ivan Allen Co., Atlanta 
past president; Marvin Hartung, Maverick-Clarke,. San Antonio, governor District 9; 
Carl Judkoff, Cantigny Prtg. & Staty. Corp., New York City, governor District 
13; Walter Hubbs, Thomas & Grayston , Minneapolis, governor District 
7; Leonard Wilcox, Roberts Prtg. & Staty. Co., Hutchinson, Kans., past president; 
Homer Lay, manager. 
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Inside, reading clockwise: John Gilbert, Office Appliances; Sidney Anderson, 
Latsch Brothers, Inc., Lincoln, Neb., governor District 8; James Wilhelmi, The 
Stationer’s, Inc., Tacoma, Wash.; governor District 11; Harvey Howarth, Weber 
Office Supply Co., Ogden, Utah, governor District 10; Adrian Pembroke, Pem- 
broke Co., Salt Lake City, past president; Harvey Freeman, Harvey Freeman & Son, 
Long Beach, Calif., governor District 14; E. E. Grenon, Gregory & Leonard Co 
Detroit, governor District 5; B. J. Bristoll, Koch Brothers, Des Moines, past presi- 
dent; William C. Clegg, The Clegg Co., San Antonio, past president; Joe Alvarez, 
Chesnut Office Equip. Co., Gainesville, Fla., governor District 4; L. R. Kendrick, 
Kendrick-Bellamy Co., Denver, past president; Byron Johnson, Kankakee, I!/., governor 
District 6; Walter Miller, Otto Ulbrich Co., Inc., Buffalo; past president; R. C 
Scheppach, Scheppach & Goekler, Inmc., New Haven, Conn., governor District 1; 
Paul Buckwalter, National Blank Book Co., member executive committee; Martin 
Murrett, Ryan & Williams, Inc., Buffalo, governor District 2; Harold Shively, 
Modern Stationer. 
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1. Ant nofrio, David and Judy Donofrio, Hazel 
Mfg 

2. Don E f Swingline, Inc.; E. E. Kellner, 
Ohio Hagen, Minneapolis, Minn. 

3. Dor Vigne, Rockwell-Barnes Co.; Tom Riendl, Peerless-Imperial Co.; Maurice 
Berg a Cohen, both with Maple Leaf Press, Toronto, Ont. 

4. Mrs. & Mr. Ray J. Eichenlaub, Service Steel Products Co. 

5. R. G. Straight, R. G. Straight Co., Grand Rapids, Mich.; Pat Higdon and 
Ernie Fisher, both with Petery-Hedden Co., New Albany, Ind. 

6. Albert umbrecht, C. L. ““Chuck’’ Hardin, Barry D. Greer, Jr., all with 
Maver Co., San Antonio, Tex 
Tom McWt McWhorter-Young, Inc., San Jose, Calif.; Floyd G. Kongsvik 
Curt Edward E. Davis, Sue’s Staty., Kahulu, Main, Hawaii. 

8. Rose ( NSOEA; Ken White, Ken White & Associates. 

9. Mr Shas. H. Hucke, mfrs. rep., Atlanta, Ga.; 

WELCOME GIFTS . . were the at- 

tractive distributed at the wom- 

en's te Ralph Lowe of Minne- 

sota Mir & Mfg. Co., chairman, 

watche 1 hat is presented to Mrs. 

R. W Art Metal Construction Co. 

Handing the hat is committee mem- 

ber Frank ynato, C. Howard Hunt 

Pen C 
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Leslie Geisert and 


10. 


ll 


12. 
13. 
14. 


15. 


16. 





William Shaw, both with Bill Shaw Co., Inc., Charlotte, N. C. 

H. P. Dearwester, Hank Carlson, R. H. Hammer, Ed Howard, and Ralph 
Blackburn, all with The Globe-Wernicke Co 

Stanley M. Yates; Mrs. Stanley M. Yates; Jo Driggs; Art Driggs; all with 
Yates Office Supply Co., Detroit, Mich 

Earl Sheffer, Associated Desk Co., Los Angeles, Calif.; Al Osborn Tacoma 
Office Supply Co., Tacoma, Wash. 

Richard V. Schneider; C. Gene Favors; Guy E. Whitman, Jr., all with The 
State Stationers, Inc., Indianapolis, Ind 

Gabriel Texidon Lopez, Puerto Rico; Mr. & Mrs. Roberto A. Texidon and 
Margarita, all with Ace Carton Corp., Chicago, Il!.; Gabriel Texidon, Puerto 
Rico. 

Benjamin Klausner, Business Furn., Inc., Elizabeth, N. J.; Frank Seales, 
pres. Australian Stationers Assn.; Charles W. Kohibusch, Business Furn., 
Inc., Elizabeth, N. J 

Mrs. & Mr. R. G. Breard, Monroe Office Equip. Co., Monroe, La 


A Hat for Fair Lady... 
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Des Moines in ’57... 





TALKING PENS AND PENCILS . . 


° 


(left to right) Frank King, executive secretary; Ivan 


Frank D. 


Waterman 


1. Mr. & Mrs. R. H. Hammer, Mr. & Mrs. Elmer G. Rahe, Mr. & Mrs. W. C 


Aylward, Bob Sprott 


all 


3. Left to Right: (Front 
H. C. McPike. (Back row 
McPike, and Wm. R. Domenico 


4. Walter S. Purvis, 
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Utica 


with The Glob 
. H. R. Russell, Rite Line Corp 


row 


A 


. 


Y 


- lan 
Lan 


hn McPik 
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2-VWernicKe 


ghans, Stan 


e, Gilbert 
Weis Mfg 
rH. M 


u 


ler 


Weis 


Woodruff, Lionel 


Otto Ulbrich Co., 


Colomb 


Walt Concannon, Bill 


Buffalo 


Allen 


president of the pen and pencil men 


LUCKY SEVEN IN ACTION A surprise feature of the 
convention banquet was the drum and bugle corps parading 
of the Lucky Seven Regional promoting a Mardi Gras in 
June in Des Moines June 2-4 in 1957. The standard bearers, 
from dance studio operated by his daughter, are watched by 
Tom Gillice (Rockwell Barnes Co.) at the right. 





. at the meeting of the Fountain Pen & Mechanical Pencil Mfrs. Ass'n. are 


Jr., NSOEA president who addressed the group, and 





N. Y.; Scott Purvis, Jos. Dixon Crucible Co 

5. Walter S. Lennartson, OFFICE APPLIANCES; A. Dorans, Wendell Holmes, Ltd., 
St. Thomas, Ont.; John A, Gilbert, OFFICE APPLIANCES; R. Cockrill, Wendell 
Holmes, Ltd., St. Thomas, Ont.; Sam Jason, mfrs. rep., Toronto, Ont 

6. George Albert, Blanche Albert, Adele Friedman, and Maurice Friedman, all 
with Acro-Adroit, Inc., Chicago, Ill. 


OA-11/56 





1. William H. B. O'Neill, Hugh O'Neill & Associates, Dallas, Tex.; Harry 
Tehan frs. rep., Atlanta, Ga.; Hugh O’Neil!, Hugh O'Neill & Associates 
San N 

2. Olof Red i Tore Askell, both with Trans Svanstrom & Co., Stockholm 
Swede 

3. R. C. Hilt Preston Furn. Co., Ltd., Preston, Ont.; John Low-Beer, Office 
Equip f Canada, Montreal; Ken Warren, Preston Furn. Co., Ltd., Preston 
Ont.; R H. Helwiy, Grand & Toy, Ltd., Toronto. 

4. Arnold B. Hoppe, Gallup Map & Staty. Co., Kansas City, Mo.; Ruth Zukor 
Kingsley ping Machine Co.; Mrs. Arnold B. Hoppe; Mrs. H. E. Middle- 


rth; H. E. Middlesworth; all with Gallup Map & Staty. Co., Kansas City 


E V Biddle Purchasing Co., New York City; Maurice Berg, Maple 
Leaf P nto; Sam Jason, mfrs. rep., Montreal. 


From Land of Nippon... 





STATIONERS FROM JAPAN who attended the conven- 


tior ft to Right: (Front row) S. Otani, Tozei Yoko, 
Ltd Funata, Sakura & Co.; S. Tanikawa, Mori- 
son | Pen Co.; (Back row) Katsv, Teikoku Gold 
Pen Tokuhee Nishimura, Nishimura Daishi K. K.,; 
Itaro A ro, Fuji Kagakushi Kogyo K. K.; all from 
O 
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6. Chas. J. Wright, J. F. Kobek, William K. Kerr, A. K. Ansty, John E. Kamak, 
all with Changepoint, Inc 

7. Chris. J. Schubert, Security Stee! Equip. Corp.; Jerry Troy, Pacific Coast Sta- 
tioners, Los Angeles, Calif.; C. J. ‘‘Chip’’ Schubert, Jr. and George Stevens, 
both with Security Stee! Equip. Corp. 

8. Marilyn Curran; Michael Curran; Mrs. James H. Curran; James H. Curran, al! 
with James H. Curran & Associates, South Bend, Ind. 

9. Bernard Jardee, M. R. Easterday, Everette F. Hanson, and John Ozowski, 
all with Kilgore & Easterday Office Equip & Supply Co., Racine, Wis 

10. John F. Reichert, C. S. Hammond & Co.; Bilij H. Smith, Bartlesville Staty. 
Co., Bartlesville, Okla. 

1l. Mr. & Mrs. Edward J. LeBlanc and William P. Kelly, all with Office Equip. 
©. — Ky.; Nat Blish, Reyburn Mfg. Co.; George Litchfield, Jasper 
hair Co. 


Oratory Aflame... 





‘ON DECK’ as convention speakers are J. Ogilvie Lennox 
(center), immediate past president of the Stationers Associa- 
tion of Great Britain & Ireland, and William Oncken, Jr., 
director of management development of the New York Central 
System. President Ivan Allen, Jr., is delivering his address, 
“A Year with NSOEA.” 
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NSOEA Contest Winners 








1. Billy Clegg, Sr. and his two sons, Marshall and Billy, Jr., 
present the Clegg pitcher for best advertising to George 
Stuart (right) of George Stuart, Inc., Orlando, Fla. 

2. Frank Graham, president of the Fifth District Travelers 
Club, receives the Travelers Club contest trophy from Ex- 
ecutive Vice-President Paul Burbank 

3. Wm. Lacy, Warren and Robert Parker of Parker's, Pasa- 
dena, Calif., are presented IBSA store modernization hon- 
ors. 

4. Bill Aylward of The be-Wernicke Co. is presented 
Charles Garvin $100 award for best contribution to 


NSOEA. 


46 


good closer (3), finger dexterity and (4) sales vision. 

A factual study of the dealer’s market and examination of 
his staff in ability to sell through Mr. 11 O’Clock, Mr. Planner, 
Mr. Control and Mr. Automation was urged by the speaker 
in his thought-provoking address. 

That there is no correlation between age and ability to pro- 
duce things was the theme of an exciting address by G. Her- 
bert True, professor of marketing at Notre Dame University. 
He stirred his audience with a succession of “Truisms” pre- 
sented elsewhere in this section. He told of men who made im- 
portant inventions late in life and told of the worthwhile dis- 
coveries of others while at a tender age. 

Management, asserted the speaker, needs to develop ideas 
by all of the personnel and not follow the policy that ideas 
lie in the province of the top echelon. Open-mindedness, acute 
sensitivity and self-confidence are the qualities which the in- 
dividual must determine for himself, he said. 


900,000 Families Added 


“We are adding 900,000 families a year and a lot of people 
like me will be needing an adding machine. . .we will want 
to buy paper clips by the carton, not for our offices, but for 
the home,” said Dr. True in telling of the growing importance 
to the stationer of the home market. 

Tuesday evening was turned over to relaxation at the an- 
nual Convention party. In co-operation with Merriel Abbott 
of the Conrad Hilton Hotel organization, the NSOEA brought 
Evelyn Knight, recording star and currently star of the Em- 
pire Room in the Palmer House, to entertain a large audience. 

Also in the show were Bill Tabbert, singer who has had 
juvenile starring roles in both “South Pacific’ and “Fanny”; 
Gene Sheldon, comedian and star of the Colgate Comedy 
Hour on television; The Charlivel Trio, three brothers who 
played instruments, sang and danced for the crowd’s enjoy- 
ment. 

The Three Houcs, a juggling team, amazed the group with 
their prowess, and Kristofer and King, a young dance team, 
offered interesting rhythms. 

Executive vice-president Burbank and James Watson of 
Watson Associates, New York, were featured speakers at the 
final business session on Wednesday. The latter was substi- 
tuting for John S. Coleman of Burroughs Corp., president of 
the U.S. Chamber of Commerce, who was prevented by pneu- 
monia from making a convention appearance. 

Introduced by President Allen as NSOEA’s executive ending 
up his first 10 years of association work, Mr. Burbank was 
given a standing ovation preceding his illuminating studies of 
the automation age opening up new vistas of sellers for mem- 
bers of the National Stationery & Office Equipment Associa- 
tion. 


Tells Machines’ Potential 


Interpreting automation as meaning the “developing of ma- 
chines with the intelligence men have”, Mr. Burbank asserted, 
“Our industry today, especially in the offices we serve, is really 
at the crossroads of tremendous change.” He presented figures 
developed by Ralph Cies, NSOEA counsel, and his associates. 

NSOEA dealer dollar volume is now 15% above that of 
1955, twice that of 1946 and six times that of 1940, said Mr. 
Burbank. 

The NSOEA executive pointed out that the average dealer 
does 52% of his business in supplies, 33% in furniture and 
equipment and 12% in machines. It is in the last department 
that the dealer is failing to reach potential, Mr. Burbank 
stated, considering that direct sellers do not normally call upon 
90% of the offices in the United States. 

In the market potential, the speaker pointed out, are 900,000 
units of standard typewriters for replacement each year, plus 
adding machines, dictating machines, duplicators, photocopy 
and microfilm machines. 

Conceding that the dealer has done a great job in supplies 
selling and modernization of stores, Mr. Burbank said, “but 
in the field of office machines we have not taken our rightful 
place.” 

An energetic speaker, James Watson of New York City 
pointed out the many distressing foibles of store salesmen who 
fail to realize that “your customer is the boss—not your man- 
agement.” 

“How I hate to walk into a nice store and find no sign of a 
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living soul—just death,” he said in pointing to the mystery 
of the disappearing salesmen. 

“You must be 100% interested in your customer’s prob- 
lems,” he said, and continued, “In order to find a customer’s 


needs, ask questions. . .give him something to examine. . .let 

the customer sense your warm approach to his problems.” 
“Did you ever hear the story about the operation that was 

successful, but the patient died—that’s the story of a lost sale. 


“Sell from the heart . sell excitement . . . sell romance 
and the pride of possession and delights of taste,” boomed the 
speaker who charged that “most people in America have de- 


veloped a technique for getting out of bed without becoming 
awake.” 
In the closing business session John Brain, Jr., gave the 


report of the resolutions’ committee praising the work of the 
Washington staff and the 14 regional governors. The latter 
were asked to stand and were presented to the convention as 
well as the officers of each of the divisions. 


Report on Finances 


Joseph Runnels presented a financial report showing the 
association’s favorable financial standing. R. A. “Andy” Maish 
presented the new budget and Paul Steevers the report of 
credentials committee showing an excess of 11,000 registrations 
at the convention. 

Leonard Wilcox delivered an impressive necrology report 
and the conventionites stood with bowed heads in respect to 
memory of departed members who in the past year included 
vice-president O. C. Halverson of the distributors’ division and 
Treasurer Charles Sinisgalli. 

Following the report of the nominating committee given by 
Grant Howard the new officers were elected as told in the 
lead section of this convention report. 

The new president, Leonard Wilcox, accepted the choice of 
the convention with humble words of appreciation. The final 
business session was adjourned and another session of exhibit 
viewing was underway, preceding the annual banquet. 

This was a convention which again saw the women playing 
an important role in activities. For their entertainment were 
included a tea in the Grand Ballroom, a style show at the 
Chez Paree, a bingo party, a play at the Goodman Little 
Theatre, and participation with their husbands in one lunch- 
eon, the convention party and annual banquet. 

Beautiful prizes were presented to the ladies during their 
various functions. The smooth-working committees headed by 
Ralph Lowe, chairman, and John Fellowes, co-chairman, left 
nothing undone for the comfort and entertainment of the 
ladies attending the convention. 


Awards Presented 


[he Grand Ballroom was once again the scene of the an- 
nual convention banquet and dance on Wednesday evening. 

Highlight of the evening was the presentation of the asso- 
ciation awards and short speeches by retiring president Ivan 
Allen Jr. and incoming president Leonard B. Wilcox. 

A new and significant presentation was that of “Office 
Equipment Man of the Year”, sponsored by OFFICE APPLI- 
ANCES, which went to Ivan Allen, Jr., for his service to the 
industry and as a dealer. John A. Gilbert, publisher, made 
the presentation. 

In accepting the award, Mr. Allen stated that this becomes 
another honor to any dealer who has a desire to contribute a 
little more of himself and his efforts to the industry. 

“Although there is no pay for the effort”, Mr. Allen con- 
tinued, “it is an accolade of progress and a symbol of value 
well worth striving for”. 

In commenting on his final hour in office, he said it was a 
day of regret and gratitude; regret that the opportunity to meet 
so many wonderful people was coming to an end, and grati- 
tude for the co-operation he received at the many district 


meetings from dealers, travelers, manufacturers and _ the 
NSOEA stafi 

In his acceptance speech, president-elect Wilcox said he 
“gladly and humbly” accepted another year of service. Three 


reasons prompted his decision he said; the fact that Mrs. Wil- 
cox would stand by his action; the knowledge that he would 
again be working with Paul Burbank and members of the 


OA—11/56 


Happy Moments... 








(1) Ivan Allen, Jr., grasps the hand of Publisher John 
Gilbert, OFFICE APPLIANCES, after receiving Office 
Equipment Man of the Year award; (2), Leonard B. 
Wilcox (right) presents Book of Friendship letters to 
Retiring President Allen; (3) Ivan and Louise Allen 
happily receive watches presented by new President Wil- 
cox in behalf of the association 
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(2) 


William R. Diehl, 


to 


Sr 
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and 


Honorary Members... 


R. 
(3) 





Burbank presents certif- 


“Jack” 
Harvey 





NSOEA staff as well as the other officers of the national, the 
governors, travelers and manufacturers; and third, that his 
own co-workers in his company had again expressed their 
willingness to carry on while he was on the road as a trouper. 

In the award presentations, the Governors’ membership con- 
test trophy went to Carl Judkoff, governor of district No. 13. 
The Travelers Clubs’ Contest was won by the Fifth District 
Travelers, with Frank Graham accepting the trophy. The Clegg 
Advertising trophy was presented to George Stuart of Orlando 
Fla., and the Illinois Book Seller’s Association Store Modern- 
ization contest winner was Robert Parker of Parker’s of Pasa- 
dena, Calif. The final Charles Garvin Industry Improvement 
award went to William Aylward of The Globe-Wernicke Co. 
and Peggy Baker of Ivan-Allen Co., Atlanta, Ga. The contest 
ended in a tie, later announced NSOEA. 

Honorary memberships this year went to William R. Diehl 
Sr., Diehl Office Equipment Co., Columbus, Ohio; L. R. 
“Jack” Kendrick, Kendrick-Bellamy, Denver, Colo.; and Har- 
vey Rockwell, Yawman and Erbe Manufacturing Co. 

Two officers who died during the past year received honor- 
ary memberships in memoriam. They were Charles V. Sinis- 
galli, treasurer of the NSOEA, and O. C. Halverson, vice- 
president of the distributors division. 

Inscribed wrist watches were presented to retiring vice- 
presidents Folger Fellowes of the field division and Louis M. 
Brown of the manufacturers’ division and to Mr. and Mrs. 
Allen. A special plaque went to Norbert Burgess, convention 
chairman. 


Rewards for Service... 








Wrist watches are presented by Executive Vice-President 
Paul Burbank to (1), Folger Fellowes, vice-president of 
field division and (2) L. M. Brown, vice-president manu- 
facturers’ division. In picture (3) Carl Judkoff, governor 
of region 13 receives the cup as winner of governors’ 
new member contest. 
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G/W breakfast scene... 


danger signals, indicating that in some 
areas dealers’ cash position had tightened. 
He recommended that dealers sell at prices 
affording reasonable profit and urged man- 
agement to be on the alert to correct any 
weakness in performance. 

Robert Sprott, capable assistant to Mr. 
Rahe, showed dramatically developments in 
the line which occurred since last year's 
convention, including desks, credenzas, and 
modular furniture. The program was com- 
pleted in ample time for the visitors to be 
present at the morning session of the con 
vention. 


%* & & 


Opening of the convention was preceded 
by many sales meetings, an opportunity to 
get the firms’ salesmen together for “pep 
talks’ and explanation of new products. 

Hamilton Manufacturing Corporation, for 
example, held its annual sales meeting be- 
fore the convention at the factory in Co- 
lumbus, Ind. Present were John Dwyer, Dan 
Brisk, Milton Stone, Sam Newman, William 
Corbett, Willim Corbett, Jr., James Hearn, 
Vic Parr, William Fink, James Storlie, Wil- 
liam Johnson, Sam Cann, William Burt, 
Ward Silliman, Robert Silliman, Orrin 
Gregory, Richard Vaughan, Carl Draper, 
Vic Knight and Harold Long. 

A new deluxe Director series was intro- 
duced to the Cosco line at this session. 


*+ & & 


R. R. Bentson, president, presided at a 
sales meeting of Western Mfg. Co. held on 
Friday night, an occasion for presentation 
of a 25-jewel Benrus watch to Mac Weiner, 
representative in Florida who led the entire 
sales group in sales for the year 1956. 

Guest speakers at the dinner were Frank 
Stevens, general manager of Buckland Van- 
Wald Co., Detroit, Mich., and Herb Sime, 














1. Personalities at G/W breakfast: Harm Warnock, 
The Globe-Wernicke Co., Chicago; Bob Sprott, 
The Globe-Wernicke Co. Pat Browning, model; 
R. H. Hammer and Bill Aylward, The Globe- 
Wernicke Co 

2. Pat Browning, model; Harold Sams, Sherwood 
Suppliers, Chicago; Chet Evers, Evers Office Sup- 
ply Co., Chicago; Bob Kiefer, High's Office Sup- 
ply Co., Medina, Ohio; Len hneider, The 
Globe-Wernicke Co., Chicago; Wilson Wright, 
McClurgs, Greenville, Ohio. 

3. Harry Lakow, Samuel Lakow, New York City; 
Amos Shafer and Pat Patton, Bennett Prtg. 
Co., Dallas; Pat Browning, model; Joe Crane, 
Crane's Office & School Supply Co., Minneapo- 
lis 

4. Lee Johnson, H. S. Crocker Co., San Francisco; 
Scotty Robertson, Globe Office Equip. & Sup- 
plies, Inc., Cincinnati; Mark Gill, J. K. Gill 
Co., Portland, Ore.; John Lynn, Baker Office 
Furn. Co., Pittsburgh; Bill Blech, The Gustave 
Fischer Co., Hartford; Stan Moeller, H. Wueb- 
bold Co., Hamilton, Ohio; Pat Browning, model. 
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Decorated ... 


BADGES OF HONOR . worm by Ivan Allen 
Jr., signifying attendance at ali 14 regiona 
conventions during the past year. Mrs. Allen 
fixed the badges in a Boy Scout merit badge 
band. 





SWEET HARMONY . is dispensed at the Acme 
Visible Records, Inc., party in the Lower Tower 
Room of the Conrad Hilton. Singing here are the 
Nota-Bellies. The Kord Kings, the Barber-Q-Four 
and the Mid-States Four were heard on the all 
star program. 





shows mode! 10 new duplicator 
at the NSOEA convention. Shown examining the 


OLD TOWN 
new machine are (left to right) Don Lundberg 
assistant to executive vice-president arry Avan 
zino, general sales manager; and Richard C. Meier 
of Beecher Peck & Lewis, Detroit 
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ice-president and member of the western 


advertising department of OFFICE APPLI- 


A 


NCES. 

Jim Whitrock, sales manager r western, 

utiined the advertising program and sales 

tion plan for the year 1957 
+ + # 

Ann err The new W est Coast 

ant nder t Tion at Uxnara Calif 

yhiiqnteq fr a 4i saies oreaktast of 

e G. J. Aig C hela at the Sheraton 

ackstone Hot Tucker was announced 
the West Coast manager for t plant, 

ated to be in operation next January 

Th N be a npiete arenou y and 

anutacturing t tor all A products. 

Zonda Ting fT s1ES sess were G. J 

yneé president and chairma the 
ara: Al Aja xecutive vice resident: 

W. Clemer president of sales, and 
Silberst : tant to the president. 

x & * 

A ated §S é Supply held 
3 3 ¢ tor NSOEA n 
eale dror j during jay to 
t Harold W bsen, president, and 
T B re oenrt arae t 

The Fountain Pen and Mechanical Pen- 
Mtrs. A at c., heard Ivan Allen 
president of NSOEA, at the Midwest 
annual meeting. Pre dent Frank Water- 





. Leo H. Wittgen 
vice-president and treasurer of Smith & Butter- 


EARLY BIRD WINNER 


field Co., Evansville, Ind., was the recipient of 
the early bird prize at the Wednesday morning 
business session. H reward for promptness was 
a combination portable television-phono-radio set. 


man pointed out that retail sales were up 
for the industry in 1956 with every pros 
pect for this trend to continue in 1957. 
On Saturday the second annual member- 
ship meeting of the Handwriting Founda- 
tion was held at the Sheraton-Blackstcne 
3 educators inter 
nce of good handwrit 


A 
ing were heard by Foundation members. 


The Wood Office Furniture Institute 
members were told that sales are ranging 
fat) 
30% more upward from the overa 
me f , . % 

gures s year ag An encouraging 
factor, t was that new style and color 
trends appear to be speeding up the 


obsolescence rate of office furnishings. 
President Raphael Blessinger presided at 
the meeting. Prominent discussions were 
Bob Spe man 
Whitlock, board chairman: and 


Pettibone, vice-president 


Douglas 


Charle 


executive Jirector: 


Inc., in the 
There, they found that 
i rganization has 
completed a remodeling job with different 
reated by the new luminous 
ceiling and the convenience of the spe- 


fixtures. 





DEALERS 


. found a royal welcome, and a 
five-cell flashlight at the Swingline, Inc., booth 


where Jack Linsky (left), president and Victor 
Brugh of Swingline, greet A. W. Goller of North- 
western Furniture Co., Milwaukee. The flashlight 
gimmick helped to introduce Swingline’s new 
electric-powered stapler. 
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Rewarded ... 





WINNERS . . . in the Wilson Jones contest which asked dealers to count the number of ‘‘Gayline’’ stock business 
forms in a huge pile reaching to the ceiling of the exhibition hall. Edward W. Whittemore, who heads the 
‘““Grayline’’ sales, is seen here at the left handing the $100 first prize check to Richard Strand, far right, of 
Quality Stationers and Printers, Blue Island, Ill. Mrs. Strand is at his right, and Karl Schultz, Horders’ Inc., 
second prize winner of $50 is next to Mr. Whittemore. Mrs. Quentin L. Horsman of Dugger-Rider Office Supply 
Co., Erie, Pa., winner of the third prize, had already left for home 
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PUSH WOFI OBJECTIVES ... A new copy of Wood Office Furniture Institute promotion engrosses attention 


of (from left): Raphael Blessinger, president; Charles Pettibone, vice-president; Douglas Whitlock, board chair- 


man; and Bob Spelman, executive director. 
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THEY’LL GO LIKE LIT-NING . . . It was a proud moment at conclusion of Lit-Ning Products sales dinner 
when H. A. Savage (right), new general manager of the company, presented the keys to a new Buick to Samuel 
Newman (left) and Milton Stone of Stone-Newman, New York City. The two had the highest percentage above 
quota in sales between NSOEA conventions and the auto was their reward. 





A Rare 
Sunday ... 


me , 
- Ly~ » 


— 
Pad “ a 
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BREAKFAST IN BED WITH VENUS Blonde Mrs. Ted A. Garfield has a rare opportunity at the convention 
— to be served Sunday breakfast in bed. Her husband, president of The Garfield Corp., New York City, and a 
member of the Horder’s, Inc., board of directors, shares in the delightful experience with breakfast courtesy of 





ton's fabulous new penthouse. 
These recently completed rooms and the 


American Pencil Co., now to be known as Venus Pen & Pencil Corp. ( 
| 

t 

( 

7 

Mr. & Mrs. Paul Burbank and Mr. & Mrs. 

Ivan Aller r. were thrilled by their con- 7 

vention accommodations in the Conrad Hil- 

. 

0 


* * * new helicopter port on top of the Conrad 
Hilton have literally brought "pie in the 
sky’ to guests of the world's largest hos- 





telry. 
Thirty-seven Haskell prize winners left 
Chicago happier because of their winnings. 
Advance key-bearing announcements mailed * & * 
by Haskell of Pittsburgh to its dealers in- 
vited them to try the firm's hospitality ame Smecinite showed : inute 
chest which was set up at headquarters in Pr Full a ss . What = Pie see 
the Conrad Hilton Hotel. Dealers were re- Do?". Dealers secured a graphic picture 
juested to come and bring their keys. To of the history of the company and its prod- 
each of the lucky key holders went a hand- vets. 
some, magnum-size bottle of champagne. 
Among the winners were: 
William Burleson, Birmingham,  Ala.; * * 
GLOBE-WERNICKE’S . . . new “Sec-Tray’’ was David L. Diamon, Portland, Me.; C. J. 
a Se deibaaber & tee eich Santis nan Kra nik, Hacken ack, N. J.i Wm. F. Hoff- A clever cr ssward puzzle tunt designed 
in the exhibition hall lobby man, Melie, Wis.; Thad Petersen, Salt Lake Pag rote ze ba Fr Poa oer ‘mil 
City, Utah; Floyd Thayer, Flint, Mich.; Jos. re ” <a Ng SS a gis — a 
Bravi, Chicago; Mrs. Adrienne C. Yawitz, 2 eee llgge alle ty 7 re Fs 
St. Louis, Mo.; Vernon Garner, Indianapolis, tract on at the Weis Manufacturing Co. 


one ie i booth. 
Ind.; Mrs. F. T. Woods-Hill, New Orleans, 


La.; J. A. Cira, Toledo, Ohio; L. K. Voor- 
heis, Cincinnati, Ohio; Ralph Cooper, Oak- x * * 
wood, Ohio; Paul Seibenick, Defiance, 
Ohio; Roy Miller, Indianapolis, ind.; Robert 





W. Spurrier, Dayton, Ohio; Jack Hunter, Miss § Reczek, ngly attired in 
St. Louis, Mo.; Carl Patterson, Ann Arbor, Scotch kilt : eeted ' at the Bor 
Mich.; Don Howard, Kalamazo Mich.; roughs Mt F 
Connie Ruysenaars, Lake Charle La.; 
\ arence R. H Ie Hastings Nebr Eva yn x % % 
Caplan, Kansas City, Mo.; John Brain, 
Omaha, Nebr.; R. T. Kollman, Zion, Ill.; 
a sain the convent a bb ; uot 
M. M. Levin, M waukee, Wis.; Wayne ie _Onc di . ad ts ques 
Ramu Lima, Ohio: J. N. Rosol Thome oT eaurtitu node ich @ Pat Lee at 
' oS J. ° OSO I 1as- , ee gs ce 9 cf a ns 
ACE AGAIN HOST . . . Thousands swarmed into ville, Ga.; Edward Arvey, Chicago: Doris the M 2 M y & Mfg. Co. b th, 
the Grand Ballroom of the Conrad Hilton on Sun- Dalton. Huntinaton. W. Va.- Del [ the Protectall Safe Indian girl, and Miss 
day night to enjoy the hospitality of the Ace , u J W. Va.; Vel Veming, Rl Ck Bi, Me stletien oh Ue 
Fastener Corp. Greeting guests at the door are Minneap Minn.; Laurie Metcalfe, Van- ig aan nag pete 
Hy Linden, who meets Walter Reudy of S. G pee MM. Basen bhnestn Slehectt reg Globe-Wernicke C ecretarial desk. 
Adams Co., St. Louis, while Charles Hoffsteder uve Ney ONG 1efZ vero Mich.; 
of Ace looks on. J. W. Elmore, Knoxville, Tenn.: R. Achtner, . 
Chicago; J. F. Dewey, Chica H. E * & 


Popular refreshment spot courtesy of 


the manufacturers, were the Justrite hang- 

over bar, the fountain dispensing Coca sa 
aie sa 

Cola at the Eureka Specialty Mfg. Co. Sil 


the coffee and doughnuts at the G. J. 
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Auld Lang Syne... 


TIMER at the Waterman Pen Co 
Inc. recept an ‘‘auld lang syne’’ opportuni- 
ty. From : 1. George Holt, Waterman Pen 
C In George Wolcott, Wilson Jones Co.; Karl 
Terry, Trick & Murray, Seattle; Harvey Rockwell 
retired from Yawman and Erbe Mfg. Co.; 2 
Frank Watern Waterman Pen Co.; Fred Downs, 
Tulsa : former NSOEA president; Andy 
Maish, retired from Dennison Mfg. Co.; 3. Mostly 
Canadian ily Jones; Jean Ayott; Mrs. Lennox 
Hugh Kennedy, Mr Kennedy; J. Ogilvie Lennox 
of Scotlan wrence Beattie 





Aigner Co. room, the apples at the Denni- 
son Mfg. booth, and the hospitality rooms 


Aigner Pep Meet a of various factories. 


* & 


Corry-Jamestown Mfg. Corp., was in the 
limelight with the official opening of its 
new Merchandise Mart showroom where 
Miss Sandra Stuart, Miss Chicago 1956, 
cut the pink ribbon. To highlight the occa- 
sion, the firm entertained customer-dealers 
at a noon luncheon preceding the open 
house. 

Present were Corry-Jamestown officials 
including Armour Hillstrom, general man- 
ager Ralph Larsen, vice-president and gen- 
eral sales manager; Roy Edgren, vice-presi- 
dent and Chicago district manager, and 
Bertram C. Weaire, assistant Chicago man- 
ager 


* & & 


Honors for the biggest party were won 
hands down by the Ace Fastener Corpora- 





AICO SALE N . Looking over sales aids and new products of G. J. Aigner Co., at a pre-convention tion. Once again the stapler concern was 
ales meet rom left) Al Aigner executive vice-president; C. W. Clemen, vice-president of sales; Bill , i oats fot ; 
Silberstorf to president, and G. J. Aigner, president and chairman of the board. host at the colorful buffet in the Grand 
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Keeps Going... 


SKATES AT 87! . . This energetic stationer 
who'll be 88 in December, is Robert S. Crowely 
Crowley-Reuter Staty., Co., Inc Kansas City 
Mo. He didn’t let the convention interfere with 
his hobby of ice skating, and took time off for 
a half-hour spin on the ice at Fields Ice Skating 
Studio, 1029 S. Wabash. Mr. Reuter is also an 
accomplished tennis player. 





ASSOCIATED HOLDS OPEN HOUSE .... Hosts 
at the Associated Stationers Supply Co. open 
house for dealers included (left to right) Carl 
Jensen, personnel director; Harold W. Jacobsen 
president, and Cort B. Horr, vice-president in 
charge of sales. Here, they look over a copy of 
the O A Convention Reporter which carried news 
of Horder’s second remodeled store 





. Seen at Associated Stationers 
Supply Co. open house: Seated—Court Horr 


OPEN HOUSE .. 


vice-president in charge of sales. Standing— 
Ken Reister, Bill Miller and John P. Low of 
Minnesota Mining & Mfg. Co B Harlan 
Associated Stationers Supply Co.; C. E. Ahlstrom 
and L. G. Hoff, Sperry Office Furniture, St. Pau 
Minn. 
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APPLES FOR STATIONERS ... 
ton of Dennison Mfg. Co. presents a fresh red 
apple to Florence Crowther of the ZCMI School & 
Office Supply of Salt Lake City, Utah. Looking on 
is R. B. Rector of Dennison. 


D. C. Hunting- 


Ballroom, where thousands enjoyed refresh- 


ments. 


"Breakfast in Bed with Venus" was again 
a top promotional stunt arranged by the 
American Lead Pencil Co., which an- 
nounced at the convention that it was 
changing its name to Venus Pen & Pencil 
Corporation. 
more descriptive of 
the broader scope of our expanding opera- 
tions, which entail the marketing of practi- 


The new name 


ally every type and style of writing in- 
strument," said President Richard Lewisohn, 


Jr. 


Master Mfq. C had a top gift in the 
form of a floor waxer for dealers who 
brought a copy of the Master ad appear- 
ng in October issue of OFFICE APPLI- 
ANCES to the company's exhibit on the 
xth floor. There, President Don Rubinfield 
jreeted guests. 





JUSTRITE ... 


again offered a quick pause with 
tomato or orange juice and an opportunity for 
chat with two lovely young ladies. 





LUCKY MOMENT .. . Ivan Allen, Jr. (right) 
makes the drawing in W. H. Gunlocke Co. booth 
which produced name of C. Elmer Taylor, 690 
Irving Park Rd., Chicago, as the winner of two 
Momentum chairs, No. 2407R. Willard J. Epke 
of Gunlocke holds the box containing names of 
drawing registrants. 


Leaders of the various regions were busy 
in promoting the 1957 conventions but 
none was more energetic than those of 
"Lucky Seven", telling of the big plans 
made for the session to be held at Hotel 
Savery, Des Moines, lowa, on June 3-4, 
1957. Governor Wally Hubbs and Larry 

oodhand, president of the Northwest 
Travelers Club, are promising many sur- 
prises. 

The promotion was climaxed with the hir- 
ing of a drym and bugle corps to parade 
through the Grand Ballroom during the an- 
nual banquet 


Enthusiastic reception was given to the 
Sellorama exhibit sponsored by OFFICE 
APPLIANCES. The booth on the mezzanine 
floor was crowded throughout the conven- 
tion by dealers, field representatives and 
manufacturers viewing the many _ books, 
brochures and reprints available on plan- 
ning and control, hiring and selection, in- 
centives and contests, sales training, sales 
promotion and general selling. 





ONCE AGAIN... 


the Minnesota Mining & Mfo. 
Co. has an attractive girl in the booth to dis- 
tribute 3-M novelties. She is Pat Lee. At the left 
is R. R. Martin and in the background Frank 
Scully of the 3-M organization. 
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tures of visitors provided 


the Joseph Dixon Crucible 
» Miss Sally Zippert, noted 


ed the visitors 


Meilink Steel 
ted "Fire Chief" hats 
re-proof safety of the 


nventions, 


afes and steel ledger 


n and dinner party of 
truction Co. was held 
Lower Towers t the 

Mr. & Mrs. L. R. 


nm Larson were hosts ft 


Art Metal dealers ther 
nd members of the 
wa ne of the conven 


— AT FOURTH DISTRICT CONVENTION BREAKFAST . . 

1. Ann Russen, grand-niece of the late Zac Smith, Birmingham, Ala.; Mrs. Paul Burbank; Mrs. Daisy Dean 
Smith Russen, Zac Smith Staty. Co., Birmingham. 
. Bill (Fletcher, The Carter’s Ink Co.; Larry Miller, The Generali Fireproofing Co.; 
Ink Co 
. Alma Hucke, sweetheart of Southern Travelers Club; Charlie Hucke, mfrs. rep.; 
Joe Alvarez, Chesnut Office Equip. Co., Gainsville, Fla., 
breakfast of 4th region attended by 200. 
Mr. & Mrs. Jack Kern, mfrs. rep.; Ted Vaughan, Stoddard’s, Nashville, Tenn 

Mrs. & Mr. Robert Sanford, Sanford-Hall Co., Jacksonville, Fla.; Mrs. George L. Stuart, Orlando, Fla.; Miss 
Marjorie Stanfield, Southern Stationer & Office Outfitter. 

Mr. & Mrs. Don MacKerer, Blair Aluminum Furniture Co., Randall Brown, Homer B. Brown Co 


Jerry Savage, The Carter's 


Mr. & Mrs. Joe Alvarez. 
governor of District 4, presiding at this annual 


NM OY aw oN 





CANADIANS BREAKFAST... 
attending the convention joined together for an informal breakfast on Tuesday morning. In the top picture, 


in Park Row of the Conrad Hilton Hotel. A large number of Canadian stationers 


left to right, one table included J. S. Luckett, Luckett Looseleaf Ltd., one of the founders of the Canadian 
Stationers and Office Equipment Guild, Inc.; Lorne Colpitts, R. R. Colpitts & Son, Ltd., Moncton, N. B.; 
Arthur Lancaster, Guild president, and Mrs. Lancaster; Mrs. Fred Smart and Fred R. Smart, Guild executive 
secretary, and Jean Ayotte, P. V. Ayotte Ltd., Trois Rivers. At another table, pictured below, were, left to 
right, Dick Doner, Toronto, Index Card Co.; J. S. Luckett, Jr., Luckett Loose Leaf; Ross C. Imrie, Toronto, 
Eagle Pencil Co., and Stu Cromar, Index Card Co. 
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Looking 
Ahead... F 








MAP ADVERTISING . . . Robert Bentson (left), president of Western Mfg. Co., and Jim Wittrock, sales man- 
ager, display blowups of forthcoming advertisements to be used in Office Appliances, spearheading an aggressive 
promotional campaign for the firm. A WESCO sales meeting was held before the convention opened 
Cc 
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HALE MFG. CO : meeting for the first time in a convention breakfast sales conference. Those present "Dy 
were, left to right, J. A. Benson Sr., president; J. A. Benson Jr., sales manager; Scott H. Waters, Ed Taylor 
Jones Dashiell, Dick Singer, Wayne Journigan, Russell Spets and Ted Auskern. de 





SOUTHWORTH MEETING .. . Pictured at annual two-day sales meeting of the Southworth Co., held by Sales te 
Manager Paul W. Cheney and Assistant Sales Manager Gordon D. Frost preceding the convention are: TOP be 
ROW—Mike Holberg, L. C. Adams, Stan Breton, Bill Gagnon, Merrill D. Hasty, Dick Wallace; BOTTOM an 
ROW—John Southworth, Gordon D. Frost, Mrs. Evelyn Pledge, Paul W. Cheney. Hs 


56 OA-11/56  o, 








hed an exc ~ aitt 
fn ery a > e 
a att n+; nr > A 
tapler 
e+ 
- p ded jea 
ntaining striking t 
u 7 om . 
mplete in 
nver ; 
= + 
T 3 Maverick-Clarke 
c t Chic a and 
bs aAusSe oT +} r aies 
en raet e ¢ € 
A Chuck Hard and 
San Ant Tex 
x * 


hardt described 


3 at a Columbia Stee 
nq in the Regency 
R 7 { star Blackstone Hy tel. 


manager, presented a 
nics tor the calendar 
be attended by a 
yn of dealers and 


tant sales snager 


- 
ed the new Columbia 
for better elling 


department. 


o’ 





PRIZE WINNER 


Cy 


John B. Furay, Eau Claire 

Eau Claire, Wis., receives 
ctric shaver upon winning con- 
Victor Safe & Equip. Division's 
Miss Treasure Chest; Bob Webb 
making presentation), both of 
juip., Remington Rand Dealer 
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The Genera! Fireproofing Co., was host 
to its dealers and NSOEA leaders at a 
party held in the Sheraton-Blackstone Hotel. 

Company officials 
were served from an elaborate buffet table. 

This party, inaugurated by the late Bill 
Hogue, ha ng been a highlight of the 


greeted visitors wh¢ 


GF dealers. 


Fred Smart, who for many years has di 
ected the 5 the Stationers Guild 

Canada, is a requiar NSOEA attendant. 
On variou asions he expressed his ap- 
preciation for the kind reception accorded 
to him. He was particularly gratetu for an 
pportunity ¢ t in as a quest at the 


meetina + the executive committee. 


Acme Visible Records, Inc., featured 
barbershop quarters in a Sunday afternoon 
party, at which refreshments were served. 
Presented in entertaining melody under 
direction of Bernie Simler, were the Kord 
Kings, the Barber-Q-Four, the Nota-Belles 
and Mid-States Four. 


& & & 
L. W. Evans, president of the Evans Spe 
cialty C announced the appointment of 
William |. Meyers, II], as national sales 


manager. 


Howard Patrick, governor of the 12th 
district, gave many of his friends cards 
reading: 

It is unwise to pay too much, but it's 
worse to pay t ttle. When you pay too 
much, you lose a little 
When you pay too little, you sometimes 
because the thing you 
bought was incapable of doing the thing 


money—that is all. 


ose everything, 





JIM PRYOR . . 


. Office Equip. Mfg. Co., shows 
portable television receiver to Wayne Brannon, 
Service Ptg. & Office Supply Co., Dalias, Tex. 
Identical sets were won by R. P. Lewis, Flint, 
Mich., and Al Eiseman, San Antonio, Tex. 


G-F Night... 











G-F PARTY FIGURES 1. E. A. Purnell, 
president of The General Fireproofing Co; Al 
Seitz, Tulsa, Okla.; Walter Bender, chairman of 
G-F board; 2. Ivan Allen, Jr., president of 
NSOEA, Mrs. & Mr. Larry Miller, G-F; 3. Mrs. 
Bill Hoge, widow of the late originator of the 
G-F parties; Mrs. & Mr. Claude W. Allen, G-F, 
4. Former governor Don 0. Stanfield, region 10, 
is served at the lavish buffet. 





in the form of a floor 
waxer is omy - by Don Rubinfield (right), 


A WELCOME GIFT... 
president of the Master Mfg. Co. to Mrs. Chester 


Racine of Racine’s Office Supply, Green Bay, Wis. 
Looking on are Mr. Racine and Mrs. Rubinfield. 
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Interlude ... 





PAUL BURBANK .. chats with Presidential 
Assistant Howard Pyle of Arizona who addressed 
the Monday luncheon on the subject ‘You and 
Your Government.’ 





HANDS ACROSS THE SEA in industry 
friendship are extended by Fred Smart (right 
executive secretary of the Canadian Stationery & 
Office Equipment Guild, Inc., and J. Ogilvie Len- 
nox, Glasgow, Scotland. It was Mr. Lennox’s first 
visit to America and he was impressed with the 
magnitude of the convention and friendliness of 
the fellow stationers 





IN ACTION ... 
are Peggy Cockrell and Homer Lay of the NSOEA 
staff. They helped supervise a multitude of de 
tails with the help of the exhibits’ committee 
headed by Douglas I. Allen (American Pad & Pa 
per) chairman, and Alfred Cote (Reyburn) as co 
chairman. 


at the main exhibition hall office 
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FIRST VISITORS 
town Merchandise Mart showroom were (left to 
right) Ed Sasser of Office Supply Co., Atlanta 
Ga., with Mr. & Mrs. A. S. Moldow, also of 
Office Supply Co. They were directed through the 
showroom by Roy Edgren (right), vice-president 
and Chicago district manager 


in the new Corry-James- 


t was bought to d he common law ot 
business balance prohibits paying a little 
and getting a lot. It can't be done. If you 
3ea! with the west bidder, it is well to 


add something for the risk you run. And if 
do that, you w nave enough to pay 


mething bet 
%*¥ + 


Western Mfg. C had a colorful stuffed 
parrot just inside the door of the 5th floor 
display. Wesley, the Western parrot, de- 


1 . c 
vereaq a strong aies Talk in benalt of 


Western equipment when a visitor stepped 
nane tr at 
& & & 
Atlas Stenc Files C rp. ottered an in 
entive tor dealers purchasing supplies 
juring the nvention. To any customer 


1g an order for Atlas cabinets, offset 





ninte ster the company gave an 
attractive tie a ar extra ub tant al dis 
* + £ 
B O'Ne Hugh O'Nei & Associ 
= + Ww be ut territory next Febru- 
atter complet n duties with Uncle 
a + ’ r r 





RIBBON CUTTING . at the new Corry-James- 
town Merchandise Mart showroom, offically opened 
during the convention was the job of Miss Sandra 
Stuart, Miss Chicago of 1956. She is pictured 
here with Roy Edgren, vice-president and Chicago 
district manager. A large group of dealer-cus- 
tomers attended the grand opening of the show- 
room and enjoyed a luncheon at the Mart. 


There was a note of sadness in the Red 
Rope Stationery Industries booth. President 
Joseph Wexelbaum's mother died the 


Wednesday before the convention in New 
York City 
* + 


The Waterman Pen Cc n @ party engi- 
neered by George Holt at the Sheraton- 


Blackstone, was host again to many friends 


including d timers" of the industry and 
Canadians. A sumptuous buffet greeted the 
visitors who included J. Ogilvie Lennox of 
Scotland, who had just arrived on his first 
trip to America. 
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GUILD LUNCHEON Members of the Stationers’ Guild of America attending the NSOEA convention gathered 
for a friendly luncheon providing an opportunity for exchange of ideas and fostering of fellowship among 
Guildsmen. General Manager J. W. McCormick unveiled the new Guild numbering machine soon to be available 
and displayed innovations for packaging of Guild products. Enthusiasm was displayed for the new Guarantee 
Certificate now being inserted in Guild packaging to tell the Guild ‘‘Quality Story’’ to consumers 





NATIONAL BLANK BOOK .. . first alumni breakfast of the company’s sales schools is held in the Green Room 
of the Blackstone Hotel. Twenty-four of these schools have been held since 1950 









PAUSE THAT REFRESHES . . . Arthur Lego and 





daughter Patty, Lego Typewriter Co., Columbus 
Ind., receive a drink of Coca Cola from Al Knox, 
west coast representative, at the Eureka Specialty 
Ptg. Co. Coke Bar. Thousands availed themselves 
of the same privilege 
HOOT MON . . . three members of Stationers Sup- 
ply in Muskegon Heights, Mich., receive the spe- 
cial attention of Miss Eve Reczek as she invites 
them to visit the Borroughs Mfg. Co. space. The 
dealers, left to right, are Jim Hallberg, R. T. 
Ploughman and John Mason. 
REM RAND GIRL... A neat attraction in the 
Remington Rand portable typewriter booth was 
Diane Hunter, pictured here with S. A. Schachter 
OA-11/56 59 
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New Products 














. 
DESK CALCULATOR y 
Olivetti Corp. of America 
580 Fifth Ave. 
New York 36, N.Y. 
T "Tet cr | 
Dé iT T ) 
udil U 
STEEL OFFICE FURNITURE eR grass 
Columbia Steel Equipment Co, hactenah “eukten dt, 
Fort Washington, Pa. tention of consie 
Firm introduced its "N to-Five" line of functior matic re-entry of totals. (For more in- 
al office furniture to d at the re t NSOEA formation circle No. 2 on inquiry card 
exhibit. Designed to be bile and efficient, the or write manufacturer). 
various units can be arra 1 into work stat 
of various type u 1 and changed at any 
time if the requirement ange. (For more infor- 
mation circle No. I9 on inquiry card or write ’ ELECTRIC TYPEWRITER i 
manufacturer). : Underwood Corp. 
1 Park Ave. 
INK: BALL PENCIL paredataneealies saci 
David Kahn, Inc. 
North Bergen, N.J, 
4 a vu 
ye eels 
YO. f ) ) d ° (For 
more information circle No. 
17 on inquiry card or write 
manufacturer). 
rt 4 | —s bay 
: ; 
FOLDER PACK i 
Shaw-Walker Co. a (For as me 
Muskegon, Mich. os formation circle No. | on inquiry card 
Company now offers ne t-se ot ite. esnalindedt 
“Dozen Pack" featuring 
manila folders in a transt 
printed in red, green > 
is printed on front of packag j 
with new steel display rack. (For more 
information circle No. 5 on inquiry card 
or write manufacturer). 
MACHINE STANDS 
R. C. Allen Business Machines, Inc. 
678 Front Ave., N.W. 
Grand Rapids 4, Mich, 
KA »| p a , 4 vn 
models with tw _sfiaht wine oaly 
walnut fir 1 tops. (For more in- 
é. formation circle No. || on inquiry card 
, or write manufacturer). 


Use INQUIRY CARD (Inside Back Cover) or Write Direct to Manufacturers 
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NEW Smith-Corona PACEMAKER! 


Now, for the first time, a high-quality office typewriter 
is being offered, without territorial restrictions! 


Here is a full-scale office typewriter espe- 
cially created by Smith-Corona for sale 
through non-exclusive dealerships. It has 
the performance, durability, and workman- 
ship for which Smith-Corona products are 
famous. It’s the perfect machine for small 
offices, shops, farms, small retail stores and 
offices in homes. There’s an enormous sales 


potential in this growing “middle market” 
and the Pacemaker is the typewriter to tap 
it with. Especially since the suggested re- 
tail price is only $169.50. 


Call or write your local Smith-Corona serv- 
icing branch for full particulars on the new 
Pacemaker. 


* 
mitn-Corona 
INC SYRACUSE 1 N Y BRANCH OFFICES IN ALL PRINCIPAL CITIES 








FOUNTAIN PEN 
Parker Pen Co. 
Janesville, Wis. 


The new Parker ''61" is being 
troduced by the firm as the 
fountain pen which fills itself 


automatically.” The pen is filled 


ply by removing the barre 
p and dipping the exposed in 
ner ce nto the ink bottle There 


ing lever, tube, ink sac 


artridge. Caps are gold or silver 
filled laminates to contrast with 
Barre f wine red, black, tur 
quoise blue, charcoal gray and 
turquoise green. (For more in- 


formation circle No. 24 on in- 
quiry card or write manufac- 
turer). 





ROTARY COLLATOR 


Associated Industrial Designers 

P.O. Box 39652 

Los Angeles 39, Calif. 
— 





CASTER-GLIDE 
Adjustable Caster Co. 
1411 Walnut St. 
Philadelphia 2, Pa. 


— 





New ball bearing "Rotary Col-A-Tron 

is offered by’ makers of ''Sort-O-File 

Withdrawing of sheets actuates he 

movement of the rotary. Table top 

equipped with either two letter size or 

card size Col-A-Trons. May be lifted 

off for straight line work or for nesting 

in storage. Pedestal can also be una a 
Lael Company has announced its 


sembled for storing. Made in check size 
as well. (For more information circle 
No. 4 on inquiry card or write manu- 
facturer). 


new Lokswiv' double ball 
bearing adjustable caster and 
jlide combination which pr 

vides Ttast n-Tne-spot ftinger 
adjustment for leveling, stab 

izing and protecting equip 
ment r furniture used on un 


POSTING TRAY 


even f Caster and glide 
Evans Specialty Co., Inc. sre both made of phenolic 
1800-A. E. Grace St. plastic and are easily inter 
Richmond 23, Va. changeable. Also available 
Company has offered a tee with screw holes for installa 
posting tray with gra tion in wooden legs ( For 


i 


angled ends that keep card 

No-slip corrugated 

bottom keep cards in pla Availat 
in three widths. (For more information 
circle No. 30 on inquiry card). 


more information circle No. 
18 on inquiry card or write 
manufacturer). 





_NEW PRODUCTS continued 


MEMO CALENDAR 


Wilson Memindex Co. 
149 Carter St. 
Rochester, N. Y. 





New redesigned Model E “Daydex 
memo calendar can be used as a tele 
mpanion or desk calendar for 


phone 

those wt do not require the full size 
daily pages of the ordinary ‘Daydex' 
Featur s separate calendar page and 
memo page for each day of the week 
with movable plast srrow to indicate 


the current date. Available in antique 
vory, mandarin red vette and cinna 
mon. Refillable. (For more information 
circle No. 6 on inquiry card or write 
manufacturer). 





CUTTER-PERFORATOR 


Lansdale Products Corp. 
Harvey Division 

Box 568 

Lansdale, Pa. 


Three different cuts as well as perf 
ration ana scoring are mbined with a A 
new satety teature on the new "Harvey 


cutter. Cutting blad wheels are ar 
ranged that it cannot be operated 
accidentally. W it, pertorate and 
score on edges and produce inside 
straight and bevel cuts as well as inside 
perforation and scor Suggested as 
dea hool use as well as in office 
and industry. (For more information 


circle No. 9 on inquiry card or write 
manufacturer). 


Use INQUIRY CARD (Inside Back Cover) or Write Direct to Manufacturers 
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Aristocrat “President” No. 230 


Synchro Tilting Seat and Back 
Illustrated in Gros Point and Top 
Grain 


Only *157*° List, in Zone 1 


— 


Me 


With 3-1/2 Inch Thick, Luxurious Foam-Rubber 
Cushioned-Comfort Seat... 
In 3,360 Different Color Combinations! 


And we pay the freight on shipments of 100 pounds or more! 


CHAIR 


; \ Zpoioa¥e! 
a . 
. t Franc ) 
— CORPORATION 
rite : 
L Michigan City, Indiana 


Address Dept. B116 
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LAYOUT-STRIPPING TABLE 
Zarkin Machine Co., Inc 

34-19 Tenth St. 

Long Island City 6, N.Y. 


NEW PRODUCTS continued 
































Ri 
DICTATOR——TRANSCRIBER— 
INTER-OFFICE COMMUNICATION 
SYSTEM 
Magnedisk Dictating Co. 
52 E. Brink St. 
Crystal Lake, Ill. 
Tilt-top lay ut and stripping table tilts 
from flat to a 30-degree angle. Top has 
handy pencil tray and hgavy translucent 
glass lighted by fluorescent tubes. Size 
is 23 by 24 inches. The Lewis Precision 
Litho-Ruling and Stripping Tak le attach- : 
ment is optional equipment. (For more New system offers dictating machine, tran- 
information circle No. 25 on inquiry scriber ang RVOF-OWIC® Tw o-way communica- 
card or write manufacturer). tion box by use of inter-com, transcriber 
can inform dictator that machine is ready 
for dictating. Box is completely transistorized 
connecting to a junction box which supplies 
power for all units and remote stations 
Lighting system on each remote tells whether 
machine is available for transcribing. Tran- 
scribing is possible from all remote stations, 
yet this does not interfere with use of inter- 
} a Pettt com. (For more iieaiien circle No. 7 on 
+ We inquiry card or write manufacturer). 
COAT TREE, WARD- 
ROBE RACK 
Glaro Machine Products, Inc. 
East Hoffman and South 
Clinton Aves. 
Lindenhurst, Long Island, 
N.Y. 
New “Mainliner" coat tree 
and wardrobe rack combina 
n is of aluminum con- 
“ struct n. Has four -oat and 
MAP RACKS net h € ks psn a coat 
Frontier Manufacturing Co. a rhe i patch =: Mar 
11200 Harry Hines Bivd. aoa ae sell es vol ‘ter 
Dallas, Tex. more information circle No. CALENDAR BASE 
New line of map racks a shtweight 10 on inquiry card or write Keith Clark, Inc. 
and easy to wheel around ball-bear manufacturer). 130 W. 42nd St. 
ing casters. To make ident ion ea New York 36, N.Y. 
ier, maps are put on graduated ster A new single pad base has been de 
Four models now available are sized a signed for tl mpeny 3 “Work-A-Day”” 
cording to openings. The one pictured ne of desk ndar s. Streamlined W46 
in ce a oto tk bas has a sloping front for greater 
openings each 2!/> inches wide. Other visibility and m ore ease in writing 
Soret ; - Made for tandard 4 by 6% inch pads. 
range from 30 up in different opening Avai able ~ tals i Peage Pa ge 2 tate pee 
sizes as well. (For more information cir- office 91 _ (For seis: Nileceadiies diedhe 
cle No. 13 on inquiry card or write No. 21 on inquiry card or write manu- BO 
manufacturer). facturer). 
Plea 
Nan 
Add 
City 


Use INQUIRY CARD (Inside Back Cover) or Write Direct to Manufacturers 
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REVOLUTIONARY NEW 


REX-ROTARY M4 


Mimeograph 





Is always clean, can never teak. Works 
like a printing press, produces printing 


press quality—yet sells at half the price of 
other electric mimeographs. 





Printing Press Quality 


No Dirty Hands 


Automatic iInki 
Accurate Registration - “9 


3-Minute Color Change Printing Area 8" x 14" 


Automatic Counter 
Electric and Hand Operated 
Guaranteed 1 Year 


BOHN DUPLICATOR CORPORATION 444 4th Ave., New York 16, N. Y. 


Please send complete information on the revolutionary new BDC Rex-Rotary M-4 
Name_ 


Company 
Address : 











City__ State 
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OFFICE PLANNING KIT 
Planoramics 

631 E. First St. 

Boston 27, Mass. 





Office planning kit 
boards scaled to !/4 ir 
templates of desks, table 
cabinets and ther 
modular furniture. Temr 
planning board and 

and reused at 

can be had in black 
printed sizes or 
borders. Idea 
layout or can be used f t f 

ing final layout. (For more information 
circle No. 14 on inquiry card or write 
manufacturer). 


NUMBERING MACHINE 
FOR ELECTRONIC DATA 


PROCESSING 

William A. Force & Co., Inc. 
216 Nichols Ave. 

New York 8&8, N.Y. 





The firm has announced 

ment of a new numbering ma 

prints dots, dashes 

figures instead of « 

These code markings can be printed 
checks rder torn 

commercial paper 

data processing. The 

same way that tape w | / y | 
perforated. (For more information cir- 
cle No. 34 on inquiry card or write man- 
ufacturer). 


Use INQUIRY CARD (Inside Back Cover) or Write Direct to Manufacturers 
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CHRISTMAS GIFT WRAP 


-NEW PRODUCTS continued 


LEAD HOLDER 
Richard Best Pencil Co. 
211 Mountain Ave. 
Springfield, N.J. 


€ eaaq € y UuSé 

(For more information circle 
No. 23 on inquiry card or 
write manufacturer). 








Tuttle Press Co. 
Appleton, Wis. 


liffe Eve xy" 8 {For 
more information circle No. 16 on in- 
quiry card or write manufacturer). 











TYPEWRITER SHELF 


Corry-Jamestown Mfg. Corp. 


Corry, Pa. 
A new 7? | } Typewrite elf for 52 and 
55-inctr t Age desks has been ar 
nounced by the mpany. A new mecha 
n >| design wt 
ea tr r 
and r 4 +h wy nur 
L t rigid 
working { t-k ng and a 


t 


ypewr 





(For more information circle No. 33 
on inquiry card or write manufacturer). 





WALLET 
Charles Doppelt & Co., Inc. : 
2024 S$. Wabash Ave. 
Chicago 16, Ill. 


t 
1 alle ) | 
compart 
’ 
3e iT T Tar enougn for { 
T ES | 
part Pp ; 
be flipped 
wallet tor n 
Aon y p hold cur 
photo J e. Mad n a variety 


f {For more information circle 
No. 15 on inquiry card or write manu- 
facturer). 
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7 FOUR REASONS _ 
for Liberty’s Success | 


UNIFORM QUALITY. You can be sure that every DISTRIBUTION. Liberty Boxes are stocked in strategi- | 
shipment of Liberty Boxes to you and your customers cally located wholesaler warehouses throughout the ; 
will be consistently of the same high quality. Uni- country to provide fast, economical service to dealers. | 
formly standardized materials, carefully controlled There's a source for rapid delivery of Liberty Boxes | 
) 
| 
; 


for lowest cost 
record storage 
Since 1918 





production methods and rigid inspection routine near you which can provide an unlimited supply and 
maintain the Liberty standard of excellence. eliminate maintenance of excessive inventory. 


FIELD SERVICE. Bankers Box Sales and Service ADVERTISING. Liberty advertising is directed to key : 
Representatives actually cover every area in the businessmen . . . and inquiries received are passed on to 
United States. They are readily available to ad- you. These high quality leads are business producers 
vise dealers with special problems, assist in sales when backed up by circulars, point of purchase materials 
meetings, help stimulate sales for you. and the other advertising and promotional aids available. 


Liberty Boxes sell best because of these basic reasons. BANKERS BOX COMPANY 


Take advantage of this profitable line. 720 S. Dearborn Street, Chicago 5, Illinois 
ORDER YOUR DEALER PACKET TODAY... Write to: Telephone: HArrison 7-3577 
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INTER-COM SYSTEM 
Talk-A-Phone Co. 

1512 S. Pulaski Rd. 
Chicago, Ill. 





New "Super Chief" aut 
Talk-A-Phone features 

trol which does away 

ated controls during « 

mits private and select 
Also has automatic traf 
matic monitoring signa 
ence circuit. Series 76 
model, has automatic tou 
(For more information circle No. 12 inquiry 
card or write manufacturer). 


WALL REMINDER CALENDAR 
L. D. Blehart Co. 

Lucas Bidg. 

10 Fiske PI. 

Mt. oo N.Y. 

aed Hal 








EE 
"Sked-U-Cal" is a new 


approximately two 
features large date 
able notes. Made for a 


the calendar has chanaeal ~ 
cards. Notes are written or Y 
surface with black or J "'markir 


pencils and can be rubbed off. U 
has lacquered back t 

Masonite. (For more information circle 
No. 8 on inquiry card or write manu 
facturer). 


THUMB TACKS 

Gemexco, Inc. 

2 Columbus Circle 

New York, N.Y. 

Com pany offers 

steel thumb tacks in 

long shank sizes in a , ; 

100 to a box, 1,000 ¢ srton 
minimum order f 250.0 Pr 
from 76c to 99c per 
information circle No. 3! on inquiry card 
or write manufacturer). 


(For more 


—___.NEW PRODUCTS continued 


PENCIL POINT 


CLEANER 

Frank H. Sutz, 
10719 S. Rhodes, 
Chicago 28, Ill. 








STELL POINT 
y 
. iy 


BUBBLE Woop 


RNEW 
TENGIL ERINT 
CLEANER 











W WAPES CLE RNER 
@ SELE-CLERMNSING 
(S CONVENIENTLY PLACED. 
ALON LAS TINS 
=. PRC eaice, \O* 
Hare J 4 
Mr pe 
é J 
P| aper K 
| T Ww 
TI : + 
3} 
K ea 
A 
$ printing 
este A Sutz t 


{For more information 
circle No. 29 on inquiry card 
or write manufacturer). 





NOISELESS TYPEWRITER 
Remington Rand 

315 Fourth Ave. 

New York 10, N.Y. 


Rounding out its integrated line 

style-related typewriters, the company 
recently introduced the new Noiseless 
whi e sa yle accorded the 
Standard and Elect Also available in 
the x pastel } sdé white sand de art 
ot yreen, French gray, honey 
beige 1 lime yht (For more in- 


formation circle No. 28 on ing 


or write manufacturer). 





uiry card 


ORDER POINT CALCULATOR 


Van D. Mark 


P.O. Box 67 


Mount Clemens, Mich. 





n: "When t¢ der?". Using an 
Jited formula, the calculator es 
xxact order points for anj 
and it indicates the minimum 
at which a replenishing ordét 
t be issued. Also shows a safeh 
factor. Calculator is six inch 

ter, made of practic. with p 
ninated for permanent use (Fe 


more nieimeiien circle No. 4 on inquit) 


card or write manufacturer). 


Use INQUIRY CARD (Inside Back Cover) or Write Direct to Manufacturers 
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Get set to be snowed under 
this Christmas with Royal Portable sales 


Get set for your biggest Royal Christmas yet! The 
new Royal with TWIN-PAK, the Quick Change Rib- 
bon, is the “‘most wanted”’ portable on the market. 

Judging from past performance, twice as many 
people would like to receive Royals this Christmas 
as the next three makes combined. 

We're promoting it as the ‘“‘most gifted” portable 
of all time in the biggest Christmas advertising cam- 


paign in portable history .. . big color pages in Life, 
Saturday Evening Post, This Week, and Scholastic Roto. 


Sales are climbing like a rocket! 


Now’s the time to get set! If you have not ordered 
your stock of Royal Portables, your point-of-sale 
material and other dealer aids for this great Christ- 
mas promotion, get in touch with your Royal Port- 
able Representative right away. 


CYA . portable - standard - electric 





Roytype® business supplies 


2 


Royal Typewriter Company, Division of Royal McBee Corporation 
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DRAFTING INSTRUMENT 
Koh-I-Noor Pencil Co. 
Bloomsbury, N.J. 


paraiieé 


circle No. 27 on inqu 
ufacturer). 





PENCIL SHARPENER 
C. Howard Hunt Pen Co. 
Seventh & State Sts. 
Camden I, N.J. 


IDENTIFICATION 
NAMEPLATE PRESS 
Clearview Co. 

172 Stanton St. 

New York 2, N.Y. 


& 





(For more information 
iry card or write man- 





NEW PRODUCTS continued 


Jraw evenly d FOLDING WARDROBE 
ely space RACK 

Gingher Mfg. Co. 

Scranton 9, Pa. 


4° 





IFODE K > 

y f betwee 

nd portable, | 

t } siiy Tor us 
churche 

J Space Ma 

wrap T 
4 tha 4 

na u 

V c ends ha 
Finger Tou k sets. Fir 
2 r T ew aecora 


(For more information 


lewly de penc ; circle No. 20 on inquiry card or 
treamlined K wel Jesk write manufacturer). 
Recepta n 
ed, = Ww K Eq Vv 
andard B S d ci P 
jeaq °| G and black Dox wit! 
New compact picture window visible se j. (For 
stamping _ indiv more information circle No. 32 on in- 


and numbers 
identification p 
was announced 
Stamps specia 
and informat 
for 


tags mark 
Also used for ke ” 
tags, and (For 
more information circle No. 
35 on inquiry card or write 
manufacturer). 


AUTOGRAPHIC REGISTER 
American Register Co. 

564 E. First St. 

Boston 27, Mass. 

Firm 


5s market 


register t nt } 

its regular ARC re-folder 

CC mbir at T 

ginally punched f May be ed w 
reguiar bond 

ame forn 

time cart 4 Avatlalin ft, 
fourth widths. (For more information circle 


No. 22 on inquiry card or write manufac- 
turer). 


Use INQUIRY CARD (inside Back 
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quiry card or write manufacturer). 


PAPER CRIMPER 
Michael Frumkin 
87-11 35th Ave. 

Jackson Heights, N. Y. 
Multigrip paper 
f up tft tw 

ps. Can be c amped 

top. Used for 

rrespondence 
catalogues 





wage envei- 
Has ripple 
and titted with a spe 
sider and 
~ . 

Frumkin in ex 
tor in us 


a 7 Tr Ke. 


al spring paper h 

tide. Michae 
(For more information circle 
No. 26 on inquiry card or 
write distributor). 





Cover) or Write Direct to Manufacturers 
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$195.00 
Plus F.E.T. 





 - PUT A PLUS IN YOUR 
DUPLICATOR SET-UP WITH 





HERE'S WHAT TO LOOK FOR! 





FLUID CONTROL ACCURATE REGISTRATION 
PRESSURE DIAL PLEXIGLAS MASTER GUIDE 
RESET COUNTER FULLY GEARED MECHANISM 
RAISE AND ALL DURALUMINUM The amazing new spirit duplicator that combines the 
LOWER DEVICE DIE-CAST FRAMES long life economy of fine craftsmanship with all the top 
LDIUSTABLE PRESSURE ON AUTOMATIC FEED features that make for easier handling. For instance, 
FOR VARIOUS WEIGHTS OF PAPER AND CARDS. THE FLUID CONTROL DIAL helps you get more copies... 


makes it easier to run both sides of the sheet .. . uses less 
fluid and eliminates paper curl. Five hand and electric 
models to choose from, 9” x 17” to 18” x 20”. Wire, phone 
or write now for complete information. 











Model 50 De Luxe Electric 


























f S ee ae ae ee 3. 

ros ys rey | Du Prints inc. i 
or oe | 1502S. Main St., Los Angeles 15, Calif. 
ais | Please send complete descriptive literature and prices | 

| on all Ouplicarbo Hand and Electric models. | 

. NAME Lea 7 

| FIRM Sietahiniianel | 

| ADDRESS om RTS ET 

ciTy — | 

1502 S. MAIN ST., LOS ANGELES, CALIF. 1 cosensanbesiesen annepeemaiihadeensetnsdaiauehedeamtinneianaannel .! 
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_ the best 


1 create 


‘5 the deal that wi 
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“deal of all — 


rapid turnover of the products yoy Sell! 








“a 


Now Remington dealers have a tremendously powerful, 3-way program 
that can triple their turnover of Remington portable typewriters! 


Here it is... the greatest deal ever! 


Biggest Network TV Schedule 


temington’s huge Christmas TV Advertising campaign will 
saturate America! “Remington Presents the News” over 88 NBC 
TV Stations PLUS “What’s My Line?” over 89 CBS TV Stations! 








rf); 2S 


Largest National Magazine Schedule 


Full color, full page ads in Reader’s Digest, Saturday Evening 
Post, Coronet, National Geographic, Seventeen, the New Yorker, 
Sunset and ABC’s of American Industry PLUS big black and 
white ads in Parade, This Week, Boy’s Life, Senior Scholastic, 
Harper’s and Atlantic Monthly. 


New Gift Plan! 


Your customers can buy a Remington Portable NOW... they 
make no payment until February, 1957, then pay only $1 a week! 
This great offer will be made in all Remington TV and magazine 
ads ...it will bring customers into your store! 

This terrific 3-way deal makes your customers want Remington 





a1 BA‘ * 


Portables and makes it easy for them to buy! 


New Gift Plan 
Order Now—Avoid Last Minute Rush! *] « week 


no payment ‘til Feb. 1957 





Be sure to have enough Remington Portable Typewriters, espe- 
cially Quiet-riters in all 4 sales making colors! Your turnover of 
Remington Portables will be far greater then ever before. 


* 
Reminytore Farad vince saris 


DIVISION OF SPERRY RAND CORPORATION 





315 FOURTH AVENUE, NEW YORK 10, NEW YORK 
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NEATAPE CORP., 211 Centre 
St., New York 13, N. Y.—has 


just introduced a self-service EBERHARD FABER PENCIL 
‘counter display dispenser unit CO., 37 Greenpoint Ave., 
designed to stimulate reta Brooklyn 22, N. Y.—is distrib 
sales. The unit, in yellow uting its colorful new 1956-57 
black and white, enumerates catalog for use by dealer: 
principal specific applications Contains 44 pages of item 

Special dealer bonus offer over 500, in five major cate 
connected with new dispenser. gories. Over 100 new item 
Firm offers two full dozen rol S ere in the new book. Cont ains 
free with each purchase of color chart and other aids for 
gross or better. (inquiry Card customers. ‘ Reauie Card No. 
No. 121) 122) 


a mig Specie 


MERCHANDISE | HOLDERS 








oo 
= 
RA 
‘ 
. a 
; - 
r @, ‘<a 
L “See, | —S See | 
Some Klis means omens come 


REFLECTOR HARDWARE 
CORP., Western Ave. at 22nd PI., 
Dept FP-K, Chicago 6, Ill—re 





ee cently issued a new “Space Klips' 
WILSON JONES CO.., cateney conteloing Te fun fine 


209 S. Jefferson St., Chi- of "Space Klips'’ merchandise 
cago 6 Ill_offes . ao holders. (Inquiry Card No. 128) 
display for the ‘Buddy 
Jr." staplers. The unit 
holds 12 “Buddy Jr.” 


kits, commanding atten 


tion on four sides and 
may be hung on peg 
board. (Inquiry Card CORRY-JAMESTOWN MFG. CORP., Cor- 
No. 125) ry, Pa.—has published a large, new, fully 


ustrated catalog overing the complete 
teel Age" line of office furniture. (In- 


quiry Card No. 103) 


W. A. SHEAFFER PEN CO., Fort Madison, 
lowa—offers three counter-top ballpoint 
and cartridge pen merchandisers for the 
holiday season. The cartridge pen display 
in the center has a dozen indivi dually pack 
aged pens and six pen ; on pencil ensem 
bles. The ba | point displays hold 12 each, 
The Santa Claus figures are removable for 


post-season display. (Inquiry Card No. 130) 


SMEAD MFG. CO., INC., 309-311 Second 
St., Hastings, Minn.—has prepared a die. 
cut "Kangaroo" mailing piece describing 
the two-pli-top file folder. The kangaroo 
tells the story. (Inquiry Card No. 107) 


W. C. HELLER & CO., Montpelier, Ohio— 
has a new comprehensive catalog, No. F30 
illustrating flexible view, adjustable and in 
terchangeable store fixtures. Copies can be 
sent to dealers on request. iaguiey Card 
No. 104) 








LABELON TAPE CO., INC., 
450 Atlantic Ave., Rochester 
9, N. Y.—recently introduced 
a newly designed display box 
for its household rolls of the 


Write on It tape. The box 


nted in three colors and 
erves as a_ packing-display 
arton. Each holds a dozen 
rolls for self-service. (Inquiry 


Card No. 127) 


Use INQUIRY CARD (Inside Back Cover) or Write Direct to Manufacturers 
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idison 


econd 


INTRODUCING 


Kleen Master 












At least 50 million dollars will change 
hands in spirit duplicating supply sales 
this year. If you’ve been missing out 
on your share of this big, growing market, 
here’s the winning entry you can 
ride to pay dirt. 

New KLEEN MASTER leaves ordinary 


\ / 
—\ 


» = \.. 
AM 


“ 
spirit master units waiting at the post. 


Long or short run, copy for copy, 


.. 
KLEEN MASTER gives sharper impressions Ye 


no matter what typewriter is used. 


Yet, it’s 


so clean to the touch, your 
customers can say good bye forever to 


“Hecto H inds. 


The user can actually 


rub his or her fingers on the 
coating without the slightest smudge. 
t 4 vA at y 

ar. VAL 
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ticket 


$50,000,000 


PEERLESS eg , 


General Office and Factory : 








Your 









to a 


market 


won't bleed—won’t smear @ Vapor sealing locks out 
moisture to prevent hecto from bleeding against master paper 
or on hand. Gives longer shelf life, too. Sizes 844" x 11” and 
84," x 14”. In smartly designed gray and green box. 


Don’t wait. Write for prices and full information right 
away on this sure fire sales getter. Some exclusive dealerships 
still open. Dept. A-11. 





COMPANY 


INCORPORATED 


Peerless Place 
Newark 12, New Jersey 


Cidbent typewriter ribbons, carbon paper ribbons, carbonized rolls, Peerless rubber keys. 
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MEILINK STEEL SAFE CO., Toledo, 
—has made available 
illustrating and describing the 
plete line of Hercules insulated file 
of the Class 
made easy to read for 


Card No. 106) 


tion 


ACCO PRODUCTS, 
Y.—has prepared a new 
which is now ready for release to dealer 
A price list is already available. Many nev 
items are featured in the new book. (In- 


quiry Card No. 10!) 
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G. J. AIGNER CO., 426 S. Clinton, Chi- 


oe 7, M—is converting e@ use 
designed glassine envelopes ft 
ir AICO stock jex sets. The 

elopes identify the sets, carr 


and prote t the lex sets fror 
Jan 3h ha (Inquiry Card 
Meus saan MCD INDEX No. 131) 
FOR EVERY PURPOSE — FOR EVERY BINDER 
Fon Panther Vajermatinn Mot Yous Slalaner 


ee 


(ijriteS ow Oven Tis 


LISTO PENCIL CORP., Ala- 
meda, Calif.—the Listo 1620 
marking pen now appear- 
ing na new elt ng card 
printed in black and red. Dis- 
ref (Inquiry Card No. 
124) 





Ohio. 


5 new atalo 


“~ ena “DBD file 
(Inquiry 


INC., Ogdensburg, N. 
A : ») ata ] 


HASKELL, 


132) 


(Inquiry Card No. 129) 





INC., 303 E. Car- PEON a 
sop heat ne Sa i= oe 
display as ti = 
j 5 
j 
j cabi 4 


(Inquiry Card No. 


SALES STIMULATORS continued 





BURROUGHS CORP., De- 
troit 32, Mich—has made 
wvailable to its dealers a new 

ng machine display. It is 


permitting a 
age on three panels 
in showroom, 


t pia J 
V or n ounter. 
Can be made into revolving 
t k r trom the 


Mounted on a wood 


(Inquiry Card No. 126) 


NORTHWEST METAL PRODUCTS CO, 
1337 E. Mason St., Green Bay, ‘Wis.—ha 


2 ' teaet Sia 
mpaeny s ee! Ties 


ratea ana ntair | ptions and spec 


ficatior (Inquiry Card No. 105) 









lock and Key 


STANDARD DIARY DIV., 
WILSON JONES CO., 122 E. 
23rd St. New York 10, N. Y.— 


ed two new lock-and- 


3 ; ARTISTIC DESK PAD & NOVELTY CO., key diary a nts, one for 
REYBURN MFG. CO., INC., 72\- 73| E. _133ee St., New York 54, N.Y.— year and one f 5-year 
16th St. and Indiana Ave., has just sed a new 1956 catalog dated jiaries. Each display consists 
Philadelphia 32, Pa. —otters a August I. TI e catalog mprises 24 pages f six diaries in four assorted 
rotary display unit for tag as >t istrations and specifications useful for each in an acetate- 
sortments packaged in the sr and J men. (Inquiry Card top gift box. Free two-color 
"C-All" polyethylene bag No. ” 102) list card is included in 
Unit holds 53-item assortment assortr (Inquiry 


Card No. 123] 


Use INQUIRY CARD (Inside Back Cover) or Write Direct to Manufacturers 
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Executive Chair by Jasper Chair Company, Jasper, Indiana 
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CO! 


This handsome Executive Chair will make you even more 


FORT MEANS BUSINESS 


with 








efficient at your job! The reason? It’s cushioned with 
famous U. S. Koylon Foam—to support you in perfect 
balance while it cushions you in comfort. That means you 
work refreshed and relaxed no matter how many long 
hours you must spend at your desk. What’s more.. 

U.S. Koylon Foam keeps its tailored and trim good looks 
lor a long, long time. Yes, sir... U. S. Koylon Foam 
is a good investment—whatever your business! 


Mishawaka, Indiana in Canada—Dominion Rubber Company, Ltd. 
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TREASURE | fe 
CHEST 


now 
In 


CO 


Now in demand more than ever before, Victor Treasure Chest is now available 
at no extra cost in three attractive, smart colors. Subtle Heather Beige and 
soft Surf Green have been added to the already popular Green Bronze finish. 
Color-conscious homes and modern office interiors look for color harmony 

to keep pace with the modern trend. Now, you can offer the famous 

Certified Victor Treasure Chest in any of these three eye-pleasing colors. 






. 

°o 
a 
Vv 
y 
Ww 
0 





You have high profit in store when you get on the ‘‘Business Gifts for 

This Christmas, 4 Business People’’ bandwagon. The practical Victor Treasure Chest as a gift 
promote | ts ) at Christmastime will be appreciated for many years to come. Certified protection 

“Business Gif from fire, in the home or in the office, is always in demand. Cash in on this 


or ; : 
B vee People’ high profit practical item that is now available in three smart attractive colors. 
us 





Don’t delay — place your order today, for Treasure Chest in color! INS 


look 
one 
full-« 
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which has intrigued us since that 


time. 
and advise as to the name of your 


tion. We are willing to wait for 
this furniture since we are 
planning a long range 


furnishing program... . 


for Living” ad 
brings new 

success stories 
from Standard 
dealers | 


seel have greatly admired your 
office furniture as advertised 
and will appreciate your ad- 
vising me of the name of 

your dealer in this area 

who can give me complete 
office furnishing service. 


LOO — 


».eWe have been most impressed 
with your advertisements in Fore 
tune and would be grateful if you 
will forward ''Offices for Living'' 
literature together with your 


dealer's name. 
3 


Read 





IN NOVEMBER ISSUES... 


Offices for Living’’ ad—this 


grouping. Tie ir h the new 


e. Order now 


Standard 
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Last Fall you ran an ad in Fortune 
Kindly send us your literature 


nearest dealer and delivery informa— 


Every ‘Offices 








et 


——-4 


.».-We have noted your advertise= 
ments in Fortune Magazine, es= 
pecially the January 1956 issue. 
We need a suite similat to the 
one shown and request that you ad- 
vise as soon as possible as to 
your local dealer's name, 















eeeln a recent issue 
of Fortune we saw your 
Continental OMEGA 
furniture. Please 
rush — via airmail — 
your literature and 
the name of our near= 
est dealer... 


— e 


-+-Your advertisement in 
the February issue of Fortune 
caught my eye and I would like to 
have all the details. Perhaps you 
will be kind enough to send along the 
information together with the name and 
location of the dealer nearest to uS... | 


ON Pm: 


».eJanuary Fortune carried a pice 
ture of exactly the kind of office 
furniture we need. Please forward 
your folders and the name of your 
nearest dealer. Your co-operation 
will be appreciated as we are 
ready to buyee. 


: J 


* 
a i 


ae 
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ce 
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eel mee 


‘em and leap... 


leap fast on the business-booming ‘‘Offices for Living’’ market. Plan your 
tie-in with Standard’s national advertising now. To see what happens when 
you do, read the typical quotes above, taken from a few of the many unsolic- 
ited letters from Standard dealers. Dozens of others are having the same 
results. Their success can be your success . if you schedule a colorful 
Standard Fortune ad mailing. ..if you use tie-in displays and newspaper ads. 


You'll be amazed at the return on your investment! Why wait—contact us 


now and get Standard’s success-proven promotion plan working for you. 


The Standard Furniture Company, Herkimer, N.Y. 
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NOMDA News 








National Office Machine Dealers Association 
Harold W. Mann, Executive Secretary, 1542 Hillhurst Ave., Los Angeles 27, California 








NOMDA Seeks 2,000 
Members by Mid 1957 


The most ambitious effort ever undertaken by the National 
Office Machine Dealers Association is now in progress with 
special activities to get under way right after the first of the 
year. The project will result in a total membership of 2,000 
by the time the 1957 Convention and Trade Exhibit is held in 
Pittsburgh June 30 to July 3. 

“We have everything to offer the dealer in our industry 
today,” declared D. L. Keeney, Jr., president. “Our lines of 
communication to the members are at their best. They hear 
from us weekly, monthly, yearly and biennially. What more 
could anyone ask? This schedule includes the four publications 
that we put out and they are all excellent. 

“Besides our lines of communication, we provide the finest 
book the industry has ever known—the Official Blue Book, 
without which a dealer has a hard time to know all the latest 
dope in office machines. 

“Then, there are many other wonderful services we render 
such as a library of information on mechanics and salesmen; 
our nation-wide Guarantee Policy on new portable typewriters; 
our low-cost window cards; special pamphlets used as stuffers; 
our wonderful annual convention and trade exhibits where the 
greatest array of office machines from all over the world are 
on display; our fine local associations over the country that 
are of such great benefit to their members; our rental contract 
that carries such fine protection for the dealer and so on along 
the line of a vast array of assistance we gladly provide to the 
alert dealer. 

“We have set out on this program for 2,000 members and 
we will be successful. Our association is made up of men who 
know its value and who will not be bashful in selling its vir- 
tues to one and all,” declared Mr. Keeney. 

To assure the maximum participation by each member of 
the group, a comprehensive plan has been drawn up by the 
committee in charge. Every office machine dealer not now a 
member will be given the opportunity to join up before the 
campaign ends next May 15. 





Kansas City To Be Scene 
of Midwinter Board Meeting 

Kansas City was selected by the board of directors of 
NOMDA for its annual midwinter gathering which will be 
held January 26 and 27. The Muehlebach Hotel will be head- 
quarters. 

This is the first time in many years that the group has met 
north of the Mason-Dixon line in its cold weather session. 
Heretofore, they have sought out the warmer climes of the 
deep South. It is expected that a large turnout will be at the 
meeting, plans for which have already been completed. 

Robert Randazzo, former president of NOMDA, will be 
chief host for the affair. A dinner has been scheduled for 
Saturday night, January 26, with all the dealers in the area 
invited to take part. Members and non-members will be wel- 
come. 

“With the National officers and the many board members 
on hand, it will be a fine opportunity for dealers in Missouri 
and Kansas to get acquainted more closely with industry mat- 
ters and with fellow industrymen. We are looking forward to 
this gathering with great pleasure,” stated Mr. Randazzo. 





President Keeney Appoints 
Association Executive Committee 

The first duty of each new NOMD& 
president is the appointment of fig 
members to serve with the officers of 
the Association’s executive committe 
Such appointments were made at Houg 
ton by President D. L. Keeney, Jr. ang 
in time for the men named to be ap 
proved by the board of directors in j 
first session. 

Selected were Alfred Foxcroft, La 
Angeles; Miller Huggins, Anderson, Indj 
Paul McWilliams, Little Rock, Ar 
Robert Randazzo, Kansas City, and i 
mediate past president David Silvers, New York City. 

All the appointees have been very active members of t 
association for many years and bring to the committee v 
experience in both industry and association affairs. 





D. L. KEENEY 





4 
NOMDA Blue Book Wins Favor 
as Industry Information Manual 

Not in years has the office machine industry accorded such 
a welcome to a new idea as it has to the Official Blue B 
recently issued by the National Office Machine Dealers Assé 
ciation. Since its first appearance in April of this year several 
hundred extra copies have been sold. Not in all NOMD&A 
history has any other single activity been given the high praisg 
that has been tendered the Blue Book. 

“There is absolutely no doubt about it, we have given th 
office machine industry just the thing it has been looking fof 
for years in our Blue Book,” commented D. L. Keeney, Jr 
NOMDA President. 

“Nothing we have ever done has met with such instant 
favor and success and we are looking forward to an evel 
greater demand for copies as time goes on and dealers realiz 
that this publication is something they absolutely must havé 
if they are to be clearly informed on many phases of our in 
dustry. 

“We have an ideal combination. In our weekly ‘Keeping 
you Posted’ we advise our members quickly of price changes 
which they can mark in their Blue Books until new pages are 
printed and mailed. This weekly service makes it possible for 
us to give right-off-the-griddle information that keeps member 
of NOMDA well informed on all important industry changes 
that affect our daily operations,” stated Mr. Keeney enthus:- 
astically. 

One large manufacturer member of the association placed 
an order for over 150 copies of the Blue Book for their sales 
representatives. 





NOMDA ‘‘Who’s Who”’ Nearing Completion 

Work on the 1956 edition of NOMDA’s “Who’s Who in 
the Office Machine Industry” is rapidly progressing with the 
issue due to be put in the mails late in November. All listings 
will be as of September 30. 

With the great increase in membership, this year’s book 
will be the largest in the Association’s history. 

The book will again contain several sections, including 
the complete list of retail dealer members listed alphabetically 
by cities in states. It will also include a complete alphabetical 
list of the names of all members with company names and 
cities; a long list of products by brand names and a cross 
index with each manufacturer numbered for easy reference. 

It is expected this issue will contain more than 175 pages. 
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WARNER COMPANY steps up efficiency 
with COLUMBIA’S Nine-to-Ff'ive 











...and JOHN WANAMAKER has another satisfied customer! 


When Warner Company, one of the East’s largest distributors of building materials, decided 
to build its own administrative building at 1721 Arch Street, Philadelphia, it faced the problem 
of utilizing valuable central-city real estate to the best advantage. Its architect performed his 
job admirably: called in John Wanamaker to fit furniture to space and function. John Wana- 
maker, in turn, called upon Columbia to design arrangements using both standard and Nine-to- 
Five units. Result: from blueprints to completion, everything dovetailed. Today, Warner Company 
enjoys top efficiency throughout its handsome offices. 


Whether your customers are planning minor or major changes, 
you are the one who can guide them best. Both Columbia’s 
standard and Nine-to-Five furniture will help you get the order. 
If you have not as yet received your Planning Kit, phone, write 
or wire now. You'll discover that Columbia, famous for highest 
quality filing cabinets and office furniture since 1919, today 
has something new, bright, effective to offer your customers. 


Columbia Steel Equipment Company 


FORT WASHINGTON, PENNSYLVANIA 
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R.C.Allen ......... 


4 give you finest val 


Ultimate Value in Service, as well as in efficiency, is an important 
consideration in choosing an adding machine. The R. C. Allen is known for 
lasting dependability, and a full measure of value in performance features which 
are exclusive at the very low R. C. Allen price. Dealers find these machines a 
most profitable line... with both electric and hand-operated full keyboard 


and ten key models to satisfy a variety of requirements. 


R.C.Allen Business Machines, Inc. 


680 Front Avenue, Grand Rapids 4, Michigan 


TYPEWRITERS + CASH REGISTERS - ADDING MACHINES « SAFES> FILES » BOOKKEEPING MACHINES 
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TYPEWRITERS - CASH REGISTERS - ADDING MACHINES + SAFES: FILES - BOOKKEEPING MACHINES 
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K.C. Allen ........ 
alan ges fina ode! 


You'd Expect a VisOmatic Typewriter to Cost More... yet, with all its 
exclusive features for speed, accuracy and efficiency, this fine machine actually 
sells for less than many standard machines. The R. C. Allen policy of giving the 
utmost in value at a practical price is one of the reasons why more and more 
dealers look to R. C. Allen for consistent profits. If you are interested in an 


exclusive R. C. Allen Typewriter or Cash Register Franchise, write us for details. 


R.C.Allen Business Machines, Inc. 


680 Front Avenue, Grand Rapids 4, Michigan 
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Model 145 (letter) 60H by 15W by 26'/,D-5 drawers 
Model 145C (legal) 60H by 18W by 26'/,D-5 drawers 
Model 135 (letter) 52H by 15W by 26'/,D-5 drawers 


Models 145 and 145C accommodate index guides. 
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This H-O-N transfer file 
brought excellent response 
since introduction last year 


THREE MODELS NOW READY 


Yes sir, sales potential for all three of 


these units looks mighty good. Because 
—H-O-N Transfer Files offer a real value 
in cost per foot of filing space. H-O-N 


was first with this all-steel transfer file. 
It filled a real need and is here to stay. 
The season for transfer units is almost 
here. We are prepared to deliver your 
requirements promptly. Models and sizes 
are shown at left. The H-O-N Co., Musca- 


tine, lowa. 


Five roomy steel drawers in a steel case. Made 
in 52" and 60" heights, letter and legal. 25!/2" 
of free filing space. Drawers roll on roller 
bearings. Sturdy, rigid. Gray only. 


— —) 


| -1-O-N 
] OFFICE EQUIPMENT 


— — 


FILES IN POPULAR SIZES 


Suspension lette 
2 3 64 d 
; els Non-s 
2 and 4 draw 
Vertical Z-bar: 
space d support 
loads. Heavy t 
in the base fo 
ty. Suspensior 
triple-tied cradle 


‘ bearings 
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The camera catches President Harold W. Jacob 
Stationers Association 
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official activities at the 
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Wolcott Repeats 
Journey He Made 
42 Years Before! 

Forty-two years 
ago George H. 
Wolcott, 
vice-president of 
Wilson Jones 
Company, accom- 
panied the late 
James B. Irving, 

4 then president of 
GEORGE WOLCOTT [rving-Pitt Man- 

ufacturing Com- 
pany, and Mrs. Irving on a trip from 
New York to South America which 
included visits with stationers in im. 
portant including Rio de 
Janeiro, Sao Paulo, Montevideo and 
Buenos Aires. 

In the summer of 1956 Mr. Wol- 
cott, traveling alone, repeated that 
trip. At Rio de Janeiro he stopped at 
the same hotel used 42 years earlier. 
It has been modernized but outward- 
ly appeared much the same as before. 
He was impressed greatly with the 
development of the major cities with 
their broad modern ar- 
chitecture and expansion of size and 
commercial activity. the 
way south Trinidad and 
Barbardos islands, the first stop on 
the mainland Bahia in 
Brazil. 


now 
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Mr. Wolcott long has been a world 
traveler. He has sold record-keeping 
equipment remote 


and supplies in 


areas. 
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PENS TAKE TO AIR .. . Fisher pens 
recently accompanied Patrol Squad- 
ron 721 of ‘“‘Weekend Warriors’ out 
of the Naval Air Station at Glen- 
view, lll., to Port Lyoutey in French 
North Africa and return—ao total of 
more than 21,000 miles. To com- 
memorate this event Fisher Pen Com- 
pany hod special pens mode for 
distribution to all members of the 
squadron. Each pen was _ inscribed 
with a good luck message and was 
presented together with an extra 
Fisher refill. Here, Commander Har- 
old Suma accepts the extra refills 
from June Fisher while Ed Hoffman 
center), crew chief of the Command- 
er’s plane, appreciation. 


Traveler Named Head 


of Jaycee Awards 

Stephen E. Al 
len, representa- 
tive of the Na- 
tional Blank 


Book Company 


smiles in 


traveling in the 
Southwest with 
Dallas as his 
headquarters, 
was named by 
Wendell H. Ford, 
president of the United States Junior 
Chamber of Commerce, to the chair- 
manship of the U. 5. Jaycee Awards 
Committee. 

Mr. Allen will head the 75-man 
committee, the largest committee in 
the national organization, with a 
budget of $16.000. 

During the past seven years Mr. 
Allen has been active in Jaycee work 
on the local, state and national level, 
traveling in excess of 300,000 miles 
on Jaycee business. 





STEPHEN ALLEN 
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This H-O-N transfer file 
brought excellent response 
since introduction last year 


THREE MODELS NOW READY 


Yes sir, sales potential for all three of 
these units looks mighty good. Because 
—H-O-N Transfer Files offer a real value 
in cost per foot of filing space. H-O-N 
was first with this all-steel transfer file. 
It filled a real need and is here to stay. 
The season for transfer units is almost 
here. We are prepared to deliver your 
requirements promptly. Models and sizes 
are shown at left. The H-O-N Co., Musca- 
tine, Iowa. 


Five roomy steel drawers in a steel case. Made 
in 52"° and 60" heights, letter and legal. 25!/2" 
of free filing space. Drawers roll on roller 
bearings. Sturdy, rigid. Gray only. 


H1-O-N 


OFFICE EQUIPMENT 


Model 145 (letter) 60H by 15W by 26'/.D-5 drawers 
Model 145C (legal) 60H by 18W by 26'/.D-5 drawers 
Model 135 (letter) 52H by 15W by 261/,D-5 drawers 


Models 145 and 145C accommodate index guides. 








THE HOME SUITE 


This office-in-the home fur- 
niture consists of three at- 
tractive units especially fin- 
shed in beautiful decorator 
colors The 2 drawer file, 


combination cabinet and 
desk may be used singly or 
in a group. Well made in 
pleasing proportions for 


home use. 
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MODEL 901 COSTUMER 


Suspension letter and legal 
in 2, 3, 4 and 5 drawer 
Quality and excellence are models. Non-suspension in 
2 and 4 drawer models. 
of costumers. Made in 20 Vertical Z-bars to give well 
models to fill the require- spaced support to drawer 
ments of clubs, institutions loads. Heavy torque plates 
offices, restaurants and in the base for added rigidi- 
meeting places. Practical de- ty. Suspension models have 
triple-tied cradle on 10 roll- 
er bearings. Excellent finish 


apparent in the H-O-N line 


sign and fine workmanship 


in attractive aluminum 
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Manufacturer 
Ace in Bowling 
Harry Neiman, personable head of 


Neiman Loose Leaf & Binder Com- 
pany, manufacturer of binders for the 
commercial stationer, copped highest 
honors in his bowling league for the 
1955-56 seasol 

It happens that Harry won five 
trophies, a feat which had never been 
ichieved before by anyone in his 


other things, one of 
s for the highest game 


league. Among 
the trophic - 


bowled 24 ) 








PARDONABLE PRIDE 


is ex- 
pressed by O Penegar as he poses 
with mounted sailfish in his offices 
at the O. G. Penegar Co., Gastonia, 


N.C. Mr. Penegar caught the fish, 
7 feet, 5 inches in length, while fish- 
ing at Stuart, Fla 


Wolcott Repeats 
Journey He Made 
42 Years Before! 


Forty-two years 
ago George H. 
Wolcott, now 
vice-president of 
Wilson Jones 
Company, accom- 
panied the late 
James B. Irving, 
< then president of 
GEORGE WOLCOTT [rving-Pitt Man- 

ufacturing Com- 
pany, and Mrs. Irving on a trip from 
New York to South America which 
included visits with stationers in im- 
portant cities including Rio de 
Janeiro, Sao Paulo, Montevideo and 
Buenos Aires. 

In the summer of 1956 Mr. Wol- 
cott, traveling alone, repeated that 
trip. At Rio de Janeiro he stopped at 
the same hotel used 42 years earlier. 
It has been modernized but outward- 
ly appeared much the same as before. 
He was impressed greatly with the 
development of the major cities with 
their broad boulevards, modern ar- 
chitecture and expansion of size and 
commercial activity. Stops on the 
way south included Trinidad and 
Barbardos islands, the first stop on 
the mainland being at Bahia in 
Brazil. 

Mr. Wolcott long has been a world 
traveler. He has sold record-keeping 
equipment and supplies in remote 
areas, 
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RELAXES . . . The camera ca 
sen rignt 
thes 


tches President Harold W. Jacob- 
of the Wholesale Stationers Association enjoying 


mpany of Mr. & Mrs. Paul Fisher of the Fisher Pen 





luring a lull in official activities at the recent San Fran- 
regional meeting of the association. In addition to his 
with the association, Mr. Jacobsen is also president of 
ited Stationers Supply Co. and of Horder’s, Inc., Chi- 


1/3 OA-11/56 





PENS TAKE TO AIR... . Fisher pens 
recently accompanied Patrol Squad- 
ron 721 of ‘‘Weekend Warriors” out 
of the Naval Air Station at Glen- 
view, lll, to Port Lyautey in French 
North Africa and return—o total of 
more than 21,000 miles. To com- 
memorate this event Fisher Pen Com- 
pany had special pens made for 
distribution to all members of the 
squadron. Each pen was _ inscribed 
with a good luck message and was 
presented together with an extra 
Fisher refill. Here, Commander Har- 
old Suma accepts the extra refills 
from June Fisher while Ed Hoffman 
(center), crew chief of the Command- 
er’s plane, smiles in appreciation. 


Traveler Named Head 


of Jaycee Awards 

Stephen E. Al- 
len, representa- 
tive of the Na- 
tional Blank 
Book Company 
traveling in the 
Southwest with 
Dallas as his 
headquarters, 
was named by 
Wendell H. Ford, 
president of the United States Junior 
Chamber of Commerce, to the chair- 
manship of the U. S. Jaycee Awards 
Committee. 

Mr. Allen will head the 75-man 
committee, the largest committee in 
the national organization, with a 
budget of $16,000. 

During the past seven years Mr. 
Allen has been active in Jaycee work 
on the local, state and national level, 
traveling in excess of 300,000 miles 
on Jaycee business. 
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NOTES AND NEWS FROM BRITISH ISLES 
By S. E. Rhodes 


Lancashire Press Agency, 277 Corn Exchange Buildings 
Fennel! Street, Manchester 4, England 


Manchester, Oct. 1 

Joseph Gillott and Sons, Ltd., of Dudley, have just received 
an export order for 200 gross of mapping pens for China. 

Nicholas Gillott, managing director of the firm, points out 
that although in quantity it is a small order, the significance is 
that it comes from Shanghai 

“It is the first order we have received direct from China 
since the war. In pre-war years, China was a very good market 
for pens, and I hope that this order is the forerunner of many 
more,” he said. 

Incidentally (those in the trade will know, of course) the 
reason for “mapping” pens is because the Chinese char 
acters must be drawn rather than written, and a mapping 
pen is a drawing instrument. 


v , ve 
Oy ~ * 


The Business Efficiency Exhibition which opened on Septem 
ber 25 emphasized again the growing automation which is 
taking place in the office. No longer are machines seemingly 
simple and small; they appear to become complex and bigge 
with every passing year! 

For example, one machine, an electric comptometer is 
equipped with 12 columns and 13 answer registers, and it will 
multiply, divide and add at fantastic speed. To insure ac 
curacy, a device is incorporated known as a “controlled key 
board” for checking partial strokes. The model is available in 
both sterling and decimal models. 

A third automatically does even more than is asked of it, 
for not only is the immediate multiplication and addition pro 
vided but the machine stores up and shows in a separate set 
of accumulating dials, intermediate figures and results likely 
to be needed for final answers later. 

On the other hand, it should be emphasized that some of 
these electronic marvels of the modern office are simple to 
operate by a trained operative 


Twinlock (Percy Jones (Twinlock), Ltd.,) have produced 
several new lines for the trade, and I understand that the ones 
listed are being exported to the United States 

One is the Sabre-Prong a new prong binder which has 
the features of quick action and sheet security. The appearance 
is handsome and pleasing with metal parts finished in grey 
hammer. The covers are green, surrounded with a _ bright 
nickel rim. 

One depression of the lever and the binder is in a half-open 
position giving a flat surface for writing, and a further de 
pression and the prongs open, allowing sheets to be inserted or 
removed instantly. 

Another new development for export and home trade has 
been the new l-inch capacity multi-ring analysis books. Since 
marketing the range of '%-inch capacity multi-ring analysis 
books, there has been a demand for a similar book but of 
greater capacity. This new range will hold sheets 11 x 9 inches 
and 11 x 14 inches. Both binders will hold up to 200 sheets 
and index. 

Having developed a 1-inch 
it is only natural that the company should introduce it into 
their newly-established line of Duraflex binders 

The Duraflex is an electrically welded commercial ring book 
with many uses. In fact it is claimed to be the most versatile 
binder that Twinlock have yet produced 

Another new development is the 5-Star Presto tray which is 


capacity multi-ring mechanism 
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claimed to deal with ledger cards no matter what the account- 
ing machine 

Features of this new production are: better angled tilt 
plates hinged at base, and which can be locked in the vertical 
position: spring loaded side arms merely pushed downwards to 
drop below base; improved serrated base which prevents cards 
from slipping, thus retaining the posting “V”; smooth sturdy 
handles fitted to tilt plates for ease of carrying; smoother, 
stronger, quick action mechanism which ensures compression 


of cards 





NEW TWINLOCK . Sabre Prong binder with simple mech- 


anism shown fully opened 


* * & & & 

The question of distribution of typewriters to shops other 
than those generally recognized as “legitimate” outlets for the 
trade is still causing concern to the dealers in Britain, and by 
and large there are many unofficial discussions taking place 
with a view of trying to find some solution. 

Undoubtedly thus far the manufacturers have been trying to 
maintain their present production, but there are indications 
that the time is not far distant when there will be taking place 
a reduction in staffs at some of the concerns, because of a 
slow-down in orders. 

Some of the smaller outlets, after all, are quickly stocked up 
with typewriters, and the machinery manufacturers are thus 
likely to find the temporary solution of opening up new out- 
lets a comparatively short-lived one. 

Business, when all is said and done, is very often a question 
of good will and this point is stressed by many of the retailers 
who have sold typewriters and associated equipment for many 
years. 

[he argument of the dealer is that when a new outlet is 
opened, it is a permanent arrangement so long as the dealer 
is in business and wishes to purchase goods. 

Against this, of course, one must admit that no manufac- 
turer is going to refuse to supply an outlet if he has stock on 
hand and the recognized outlets are unwilling to take his pro- 
duction because of a slow-down in sales. 

One may well ask, however, whether the trade is not suffer- 
ing generally from a lack of imagination and enterprise on the 
part of all sections, manufacturers and dealers. There should 
be, in the opinion of the writer, a concerted drive for sales by 
a big promotional scheme. 

In the home market at any rate such a campaign would have 
a big effect on sales. Why not a “Typewriter Week” or “Type 
Don’t Write, Week” or something of this nature. Surely ther 
is room and scope in the typewriter business, and in stationery 
generally, for a promotional campaign representative of al 
sections of the industry. 


Representatives of office equipment concerns 
abroad, visiting in the United States, are cordially 
invited to make the offices of this journal their 
headquarters. The staff at the main office, 600 W. 
Jackson Blvd., Chicago, and the staff at the branch 
headed by G. C. Wheeler at 1023 Pershing 
Square Bldg., Pershing Square, 42nd St. and Park 
Ave., New York, will be happy to be of any pos- 
sible service. While the facilities at New York are 
not so many as at Chicago, there will be found 
the same desire to serve. 
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adds New Improved 
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...and at no extra cost! 


Yes, more selling features—at no extra cost—is important 
news! They not only offer the customer extra value—but also 








make selling easier for Haskell dealers. Only Haskell know-how 
Id makes this possible—and what is more, you can depend upon 
. Haskell to maintain this leadership in the budget field. Haskell’s 
ye engineering, designing and production departments work 
pe together constantly on a continuing program of new 


improvements and developments—so essential to progress in 
business today. No steel furniture line is complete without Haskell. 
Write for full details today. 


Your Pionanr Stool Budget, Yme, 


* STEEL DESKS TABLES CABINETS © ACCESSORIES 


New Selective Locking Device (Pat. Pend) 
The only device with a selective 
feature that permits locking flexi- 
bility. Lock all drawers—or just 
port of them—as desired. 







Spring-action dictation slide 
Pencil tray with business card compartment 





Upright dividers of high impact styrene 
New island base—easier attachment 
Island base protectors 

New satin-finish, chrome hardware 





on oO WO &® W ND 


Satin-finish, anodized aluminum molding 

















. and many others 






303 E. CARSON STREET © PITTSBURGH 19, PA. 
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DESIGNED FOR BEAUTY 
g : ENGINEERED FOR COMFORT 
PRICED TO SELL 








No. 6810 Chair 


No. 6815 Club Chair 





| © Solid Walnut ee |) a 
. rice is a Factor, Here is a New 
i: owed 7 sind Club Chair that Meets Every 
augahyde Upholstery Requirement for Modern Design, 
e No-Mar Padded Arms Comfort and Durability. 
Ps Cae ee Brass Leg Sleeves on 







Arm and Club Chairs 


~— {N00 Series 


ee 


e Round Tapered Posts 

e Steam Bent Back Posts 

e Foam Rubber Upholstering 
Rubber Cushion Glides 


No. 1017 Side Chair 








A New, General Utility Series for 
General and Private Offices, as 
well as Reception Rooms, Audi- 
toriums, Schools and Clubs. 


No. 1005 Side Chair 





C 


city, nort Car 
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jig BOLING CHAIR COMPANY 


High Point Bending & 
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The 
AiG Hand 


© 
Quicker... 


No need to be versed in magic to 
make the figures fly. Every operator 
is a prestidigitator on the new 
Johnston. 

Service is faster, too. Your dealer 
can knock it down to the racks in 20 
minutes and put it back together in 
40 minutes... hours faster than 
any other adding machine. 

Call your dealer for a demonstra- 
tion. While he’s giving you the facts 
on Johnston's separate-unit con- 
struction and other unique features, 
get the feel of ‘‘the snappiest keys 
on earth.’ You won't believe your 
finger tips! 

Manufactured in the U.S. Sold and 
serviced exclusively by Office Ma- 
chine dealers. 


, oo 


Yy ADDING MACHINE CO, 
13343 Sherman Way, No. Hollywood, Calif. 
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Marking Device Group Holds 


National Convention in Chicago 


Ihe Edgewater Beach Hotel, Chicago, 
was the scene of the 42nd annual con 
vention of the Marking Device Associa 
tion from Wednesday, September 19 to 
Saturday, September 22. Attendance was 
good, reaching a total of 277. Ladies 
who registered numbered 103. 

Except for the offices of vice-presi 
dent and treasurer, the official staff of 
the organization remains the same. ¢ 
W. Gribble, Gribble Stamp & Stencil, 
Houston, Tex., continues as chairman 
of the board and Henry A. Sleeper, 
Sleeper Stamp & Stationery Company, Sacramento, Calif., 
repeats as president. 

Paul E. Heidemann, Hans H. Hellesoe, Chicago, treasure! 
last year, was elected vice-president. The new treasurer is Don 
Forrester, Acme Marking, Detroit, Mich. Continuing as as 
sistant treasurer is Charles H. Hanson, C. H. Hanson Com- 
pany, Chicago. Elmer F. Way was retained as secretary and 
general manager. 

The board of directors met on Tuesday and the various 
committees of the association held sessions on Wednesday. 
The president’s reception and a buffet supper were on the 
program Wednesday evening. 

At the business session Thursday morning a number of 
reports were presented, including those of chairman of the 
Board C. W. Gribble, President Henry A. Sleeper, Treasure 
Paul E. Heidemann, and General Manager Elmer F. Way. R 
Roy Keaton, director general of Lions International, was the 
luncheon speaker. His address, “Think, Brother, Think” was 
well received. 

Committee reports occupied all of the Thursday afternoon 
program and parts of the two sessions on Friday. Speakers 
on Friday and Saturday included Andrew Hunter, Embree 
Industries, “The Man in Sales-Man-Ship;” Cedric H. Cherry, 
George A. Hewitt Company, “Production Application in the 
Marking Industry;” Joseph Meek, Illinois Federation of Retail 
Associations; L. Roy Schuessler, “A Simplified Accounting 
System.” 





H. A. SLEEPER 


Berk Heads Office Supply Exporters 


The American Office Supply Exporters Association, meeting 
at the Hotel New Yorker in New York City on September 20 
elected Alfred Berk of Aetna Safe Company president. 

Other officers are: Otto Gaffron, Eberhard Faber Pencil 
Company, vice-president; Tracy Higgins, Higgins Ink Com 
pany, treasurer; and Harold Shively, Davidson Publishing 
Company, executive secretary 

Directors elected at the meeting were Otto Gaffron, Tracy 
Higgins, Ernest Colvin and Henry Williams 


J. L. May Company Holds Picnic 


The J. L. May Company held annual outing for employees 
and their families on Saturday, August 25 

After a barbequed “cookout”, the office team defeated the 
factory in a softball game. Sack racing, dodge ball, three 
legged race and other games were attractions. Winners re 
ceived prizes. 
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New York NOFA Hears Allen Seares, 


Elects Robert Gibby President ‘Oh 


The first fall monthly meeting of the New York chapter fced s 
of the National Office Furniture Association was held Sep- §-dboar 
tember 10 in the Baroque Room of the Brass Rail Restaurant, 
New York City. President James H. Kahlert, Office Interiors, 
Inc., New Y ork, N. , presided. juippec 

As dinner drew to a close, President Kahlert extended bavy fo: 
greetings to some 50 members and guests, and expressed his 
appreciation of a good attendance. After introductions were 
completed, he called upon Bernard H. Nemlich who told of ies can 
some of the plans under consideration by NOFA to enlarge 
their scope of operation for the future. When these plans are 
developed, they will be presented to local chapters for ap-§ Size 
proval. 12 letter 


gse. He 


five gre 


15 legal 
Officers Elected jo chect 


Ihe next order of business was the election of officers for 
the coming year and chairman of the nominating committee 
Moe Turman, Metwood Office Furniture Corporation, New STEEL 
York, N. Y., placed in nomination the following slate: presi- 
dent — Robert Gibby, Desks Inc.; 3 vice-presidents — Milton imde_of t 
Skala, Milwaukee Chair Company, Joseph Wiener, David ' 
Kramer Inc., and E. Gilbert, Metwood Office Furniture Cor- =" 
poration; recording secretary Arthur Gordon, Manufac. Pe" hea 
turers’ representative; treasure! William Madden, Madden five gree 
Office Equipment Company, Inc.; activities secretary — Milton 
Stone, Stone-Newman Associates. = 
When put to a vote the entire slate was unanimously elected 
Moe Turman then called for a vote of thanks for outgoing 
President Kahlert for a job well done during his two years§00 lega 
in office. He next called for a vote of thanks for Mildred §. 


0 letter 


° . " . na com 
Zich, Regan Furniture Corporation, for her valuable assistance "ee tates 
. . . ying com 

The guest speaker of the evening was Allen N. Seares, vice f'"9 SOF 
fle equipp 


president of the Remington Rand division of Sperry-Rand 
Inc., whose topic was “Ten Signposts to Sales Success”, deal- 
ing with management and sales. 

He dealt with some of the major problems of sales manage- 
ment, all along the line from the first interview through train- 
ing and preparation for getting men out on the street. Declar- 
ing that the office equipment business is the key industry of 
American business, he designated the office as the nerve 
center of that business. An industry that has grown to over 
one and one quarter billion dollars in volume, one which 
offers many opportunities to the successful salesman. 





WNITARY B. 


® LETTER siz 


Need Visual Helps! ‘£Al size 


PCHECK size 


In discussing ways that management can help their men 
he stressed the importance of developing sales presentations 
that are visual as well as verbal, to stimulate comprehensio# 
to a greater degree, for, if you can both show and tell you 
sales message, it will be retained for a longer period of tim 













By this procedure of “show and tell” it was found that som 
60% will be retained after three days. Whereas if the messag 
is just verbal, only 10% will be retained for the same lengf 
of time. Another important factor is the use of Brand Na 
more frequently, by salesmen in their presentations. Another 
for salesmen to read and study their companies’ advertisi 
and literature to absorb words and phrases that took hours 
produce. 

With the guidance and supervision of sales managememh 
the salesman should plan his sales effort, put in a full day! 
work, “see them — tell them sell them”. He must be mat 
aware that selling is the most attractive and lucrative profes 
sion there is. He should be proud of his profession for he? 
a V.I.P., a power in our society by keeping the wheels @ 
commerce turning. 

He can do a good job of tapping the eventualities of a gro 
ing market by doing creative selling to motivate people in t& 
desire for value in quality equipment. 

In conclusion he told his audience something of the sw 
cessful operation of his own company in the screening, hiriti 
and training of their salesmen. 
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les STEEL TRANSFER CASES 


er paced so low you now can afford to use steel files instead of 


P- §rdboard. Can 
Mb dee. Heavy gauge steel, electrically welded throughout. 
rs, 


be used as an active file as well as a transfer 


quipped with brass card holder and wide steel handle. Extra 
ed Savy formed reinforced channels run full length of case inside. 
= live green or Cole gray baked enamel finish. 
of Jes can be interlocked into solid batteries. Will last a lifetime. 
ge 





re | NSII NS Packed Shpg. | Packed Shpg 
p- & Size | Wide Deep Singly Wt | 2toacarton 
12 letter| 122 10%” 24”1$9.35 ea. 21 Ibs.| $8.95 ea. 
15 legal | 1512 10%” 24”110.75 ea. 23 me 
ed io check} 10%" 4% at 28 Ibs. 


8.75 ec. oioro 
= TEEL pats) gabe dst 4 ‘eve 
on ode pf hed e furnitur ee ptt: Ough- 


action even 
ked into solid batteries. 


OI 


1d he th gliding ball-bearing 
I , 

- hen heavily loaded. Files can be 
len Hive green or Cole gray baked enamel finish. 


OF 


NS | Packed Shpg Packed Shpg. 
N Size | Deep | Singly wr 2 to a carton wr. 
ed 
ng 200 letter! 12% 10%” 24”|$10.50 ea. 20 Ibs.| $9.95 ea. 41 Ibs. 
ars§00 legal| 15% 24”| 12.95 ea. 23 lbs.. 12.75 ea. 47 Ibs. 
S 
oe pring compressor f block for Nos. 112, 115, 1200 or 1500... No. C888 $1.90 
Dring compressor f w block for No. 110 No. 10FB $1.90 


add $2.25 to above. 


Ce 
~ fle equipped with 





INITARY BASES... without casters SANITARY BASES... 
B LETTER size f 68 $5.95 with Roller Bearing Casters 
Ips EGAL size { No. 4588 6.95 Add $4.75 to prices listed to the left 
CHECK size file N 5.95 When ordering bases with casters put the 
en letters CA ofter the number. 





(Two to a carton) 


Single units $8.75 ea. 





ge 


err? 


No. 112 
$895 
(Two to a carton) 


Single units $9.35 ea. 





$995 


(Two to a carton) 









Single units $10.50 ea. 








Cole’s “EFFICIENCY” 


A roller bearing, letter size file protected by lock and key. Equipped with 25 


18 
LETTER SIZE No. 111HF 


LEGAL SIZE—Same as above but legal size, with lock, 
hanging folders 


File 


angular, metal tabbed, hanging folders with A to Z inserts. Heavy gauge steel, 
14%’ wide, 12%" high, 16’ deep. Olive green or Cole gray baked enamel finish, 


$90°° 
No. 111HFLO WITH LOCK 


Shpg. wt. 27 Ibs. Shpg. wt. 27 Ibs. 


17%" wide, with 25 legal size 
No. 222-HFLO $23.00 


Shipping weight 31 Ibs. 


SEND FOR OUR LATEST CATALOG 


COLE street equipMeNT CO., INC. 


ia fe) :4 4 415 MADISON AVENUE 


CANADA 



































ADD-A-SECTION 


These handy units may be stacked one 
above the other to any desired height. 
Anideal method for storing small parts 


fs 

















“MULTI-DRAWER” STEEL CABINET 


Ideal for small parts, tools, etc. Keeps them neat, orderly and easily acces 


Each drawer has two dividers adjustable on 2” centers. Label holders o ny 
front and each divider. Interlock them into solid units as ingen 
e 


use them as inserts under the counter or in shelves. Heavy reen or ¢ 





UNIT PRICE anh 























Drawers CABINET SIZE Shipping | Addi 
No. Per Unit} Wide High De Price | Weight | Di J 
® 2740 18 1, ee $24.50 | 5sibs. | 2K leg 
® 2742 12 in err, oe! 24.25 | 60 lbs. | 3h 
. 2720 ky ie 10. & at 24.25 | 56 Ibs. | 3iifhese lor 
6 








Illustrated above... a | grsd Ba Sy 25, 11 24.15 | 53 Ibs. | 4iie units c 
6S > b 50% 


The above consists of 39 drawers hav- oP 
ing 117 adjustable compartments. 59” Q? yi v) on aii 
G No. 27 DR © No. 278 STEEL SANITARY BAS 


high. Drawer sizes are listed und 


“Unit Price List.” 36 Bogs 2 partments, cabinet Lower drawers are easily accel’ 99V9E 
$4]425 > size 33%’ “eX ny when Cole’s Sanitary Base is @lves are 

No. 2777 Base Mcluded pr: Drawer Dimensions Ruggedly constructed of heavy d, 
6 Drawers 434" x 256" x 11" steel, 3358” wide, 15” high, 11% Fered, or 
4 Drawers 7¥2"" x 2%" x 11" olive green finish Sse Open 

2 Drawers 1556" x 256" x 11’ 

$24.25 $17.50 be 

Cole gra 





Cole’ 33 DRAWER STEEL CABINET 
10% MORE for 10% LESS! 


360 Compartment Capacity 








Will pay for itself many times over in locating and 
guarding important matter. For hardware, tools, catt—=a 
printed matter, cancelled checks, artwork, cuts, ete. | 3 
drawer dimensions: 858” wide, 234" high, 12” deep. Cam = 

size: 30%” wide, 3712” high, 1312” deep. Heavy duty y. 75) 
SPVISES PARTITIONS . . . olive green or Cole gray baked enamel finish. 7 
with label holders on them g weigh 112 0 
adjustable on 1” centers. 1 / $39% 
set divides a drawer into 3 No. 3312 Only 


compartments. 





fer sizes ar 





The above cabinet, each drawer equipped with two No. 133 adj 
BASES FOR ABOVE No. 133 65¢ ae. dividers, as illustrated, making 99 compartments...._No. 33120 # 
wo to a se 
1434” high. No. 12B $12.95 g weigh 
gw LOCK that locks all 33 drawers of the above cabinets. No. 27K $® 






Prices slightly highe t the R k ‘ U S.A SEND FOR OUR LATEST CATAR 


COLE steer EQquipMENT CO., INC. 











- a 
= q ‘ 
ae 4 
« 
4 
oo 
‘% 
Le 
iil —— a ? e \llustrated on the left 
‘ FOUR No. 7512 units 
| a4 
| 
. | F! $9gQ 
| 4e 
—— b b 
—_ wr 5 
rte t See sizes and prices 
’ listed below. 











= STEEL SHELVING UNITS 


3uithese low price hould order these units today. 


4ufe units are large, heavy duty shelving units 
b 50% 
Gvy gauge steel 

ASE 

__.Bt gauge shelving), yet costs n agers an La 


is ives are adjustable ot , can a ag 
y ‘ered, or mor of eens 
~— Bse open st AY its include @Wr hegv 

extra rigidity. O “yb 


e| gus lates for 
namel finish. 





more cap 


LK 


not to be confused 


Cole gray baked 


I 
city than standard units. 00 aero 

















ONE No. 7512 unit 


$9465 



























































+t 


TWO No. 7512 units 


$4835 











THREE No. 7512 units 


$70° 












ty E No 7512 unit 

112 

fer sizes and prices > No. Wide 
“a No.7512 36” 
D ¥ 
;' No.7518 36” 
" No. 7524 36” 
A 


NEW YORK: 


415 Madison Ave., New York 17, 





SIZES and PRICES 





Shelves ONE THREE SIX 
in UNIT UNITS UNITS Shpg. Wt. Additional 
High Deep Each Unit Price per unit ——~ __ per Unit Shelves 
75" 12” Six $24.65 $23.65 $21.60 57 lbs. $2.95 ea. 
75" 18" Six 27.75 26.45 24.65 73 Ibs. 3.50 ea. 
7 oe 6 32.95 31.55 30.50 90 Ibs. 4.95 ea. 


me Ve 





re 
bo 
fel 
wh 


a 


col 


dis 


ful 
fro 





to 


wrong way right way transfer to pronto ro 


pre 
Records thrown on shelves are Records in Prontos can be located Save money, transfer into low cast Prontos of 
hard to find, collect dust and in a jiffy...stay neat and orderly and use your expensive cabinets over again. “m 
take up 50% more room. Doubles your filing space. este 
an 


hin 
adc 





SANITARY BASES 
for.all size files $395 






There is a size made for every office record. These Pronto files told 
are sturdily built of 275-Ib. test fibre board, reinforced with clos 
steel on the shell and the four corners of the drawers as well. 
They cost no more than ordinary files! Can be interlocked into Satie 
solid units and stacked to the ceiling. Beautiful in appearance, cust 
finished in olive green to match your regular office files. Will 





FOLLOW 
BLOCKS 
95¢ ADDITIONAL 

Made for any size file 
















last a lifetime. the « 


i sales 
TV ; 
; Ww 


LETTER SIZE > 3 70 


LEGAL size 9455 


1264 


CHECK SIZE $250 <a 
Prices slightly higher in Texas sider 


Colorado, West of the Rockies & T 3° Q A G fF rs bd L E S desig 


and outside of U.S.A 
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PRONTO FILE CORPORATION 415 Madison Ave.,N. Y. 17,N. Y. 


CANADA: COLE STEEL INTERNATIONAL, LTD. @ 329 DUFFERIN ST., TORONTO, ONTARIO 
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Furniture Dealers Told 


Benefits of Modernization 


“The dealer who does not modernize will come out in the 
red, prot se,” Ken Heinrich, partner of The Heinrich-Sei- 
bold Statior Company, Buffalo, N. Y., told a dealer con 
ference sponsored by the Wood Office Furniture Institute 
which p ted his store a certificate of merit for setting 
an outstanding example of modern merchandising.” 

Raphael Blessinger, WOFI president, was chairman of the 
conference of The Profitable Return of Modern Merchan 
dising,” and made the presentation. 

The all-day meeting was attended by some 80 wood office 
furniture industry representatives and office furniture dealers 


from Rochester, Buffalo, Scranton, Utica, and Watertown 
ronto and Hamilton beyond the Canadian border. 

[he dealers and their hosts devoted part of their conference 
to a visit of Heinrich-Seibold’s newly modernized display 
rooms. Afterward, at a Seneca Hotel luncheon, Mr. Blessinger 


as well as It 


praised the store as “perfect application” of the sales formula 
of “seeing other fellow’s point of view” because its displays 
“make it easy for the customer to visualize what he is inter- 
ested in and would like to buy. No intelligent man would buy 
an automobile without a demonstration, how can we expect 
him to purchase an office without one?” the WOFI president 
added 
Business in Change 
Mr. Blessinger pointed out that the office furniture business 
is undergoing fundamental change. “We have seen furni- 
ture dealet idd designers, decorators, and even architects 
to their staffs,” he said. Dealers have added separate office 


furniture departments and furniture specialty men. These, Mr. 
explained, now engage in “package selling,” deliver- 
office installation from carpets and ceiling fix- 


Blessinger 
ing complet 


tures to the last paper clip. Now improved displays are used 
increasingly to “whet the consumer’s appetite and close a sale.” 

C. L. Pettibone, vice president of WOFI whose company 
advised Heinrich-Seibold on its modernization, outlined five 
steps toward store modernization which dealers, “large or 
small, with ot of money or a small amount to invest,” 
should follow |) Utilize the store modernization and met 
chandising advisory service which individual manufacturers 
offer; (2) Employ expert decorator services or, at least “bor 
row” successful ones; (3) Determine the amount you want to 


invest and set realistic target to make that investment pay; 
(4) Set a time schedule and target date; (5) Publicize your 
improvements and invite all customers and prospects to an 
“open house” opening of the modernized store. 


“There is probably no industry in the country with the sales 
potential of the office furniture industry,” Mr. Pettibone said. 
The futur bring every wide awake, aggressive dealer tre- 


mendous rewards. We haven't scratched the surface in selling 
replacemen siness.” Replacement of obsolescent office furni- 


ture, WOFI estimates, amounts to 80% of the wood office 
furniture ind y’s entire sales volume. 

Help to Close Orders 

Heinrich-S i's furniture sales manager, William Cooper, 

told the group how his store’s new sales rooms have helped to 


close a numb of important orders. In one instance, he re 
lated, a had been quoted a price by a competitor. 
After a \ his new show rooms, the customer placed his 
order with Cooper at double that price. In another instance a 
customer b model office on display “as is” with but one 
exception bought a better quality carpet. 

Ken Heinrich said that modernization of his store “renewed 
the enthusia of our sales force.” The sales staff of the furni- 
ture department, he said, “have become quality-minded sales- 
men.” Real profits and real customer service lie in quality 
Sales, Heinr mphasized. He utilized newspaper advertising, 
rV and rad invite the public to his ‘open house’ opening. 

W. M. Hammon, the designer of the Heinrich-Seibold store 
poke about the specific “how to.” He con- 

of men and organization, display, and the 
ition of consumer interiors as an integrated 


modernizatio1 
sider 5 dey € 
design and 
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GOLF CHAIRMEN AND SOME HORDER ALUMNI... . Top: 
Chairmen Fred Bringardner, Ted Niezgoda and Karl Schultz. 
Bottom: Alumni Frank Lazowski, Joe Domanski, Jim Kerr, Don 
Brown and Frank Rainey. 


Horder Employees and Guests 
Enjoy Annual Golf Game 

The 23rd annual Horder employee golf tournament was held 
on Saturday, September 15, at Bartlett Hills Golf Club, Bart 
lett, Ill. Good weather and good fellowship were in constant 
evidence as 59 golfers toured the course and 67 sat down be- 
fore delicious steaks at dinner time. 

Co-chairmen Fred Bringardner and Ted Niezgoda, aided by 
Kar! Schultz, ticket chairman, had matters under control at all 
times. Even the dinner began practically on schedule. Ted and 
Fred distributed the many prizes to the satisfaction of everyone 
except the few who received none. Their complaints were re- 
ferred to the committee on fond hopes. 


Philadelphia Stationers Hold Session 

The first meeting of the Fall season was held by the Phila 
delphia Stationers Association on Thursday, September 20, at 
the Hotel Essex. President E. Robert Whitesel, Brooks Com 
pany, Philadelphia, was delighted with the fine turnout at this 
initial meeting. 

Secretary Joe O’Brien, William Penn Company, Philadelphia, 
read the minutes of the last meeting and Treasurer Edward 
Eisenstein, Shanahan and Company, Philadelphia, reported on 
the financial status of the club. Both reports were accepted. 
Among the out-of-towners on hand for the meeting were 
Charles A. Newcomet, C. F. Heller Bindry, Reading, Penn- 
sylvania. 

The major topic of discussion at the meeting concerned 
the question of price increases put into effect without sufficient 
advance warning to the dealers. 


whole which forward-looking dealers must cope with as one 
problem. Hammon strongly advised dealers with space for one 
modern display to set up a sample executive office completely 
furnished and decorated. “If you have space for two rooms, 
add a secretarial office,” he added. “If you have three, add a 
reception room; four, a small board room. If your space per- 
mits setting up five or more displays, start all over again in a 
different style.” 

A part of Mr. Hammon’s presentation was devoted to a dis- 
cussion of accessories and sources. Speaking of the right color 
scheme for the modern office decor, he advised the use of 


earthen tones — shades and hues of green, brown, and gold. 
WOFI spokesmen termed the conference “an amazing suc- 
cess . . . judging from the enthusiastic response on the part of 


our dealers.” Said WOFI executive director Robert A. Spel- 
man: “We are already at work planning similar ‘modern mer- 
chandising conferences’ in other areas.” 
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Underwood Night 
at New York OMDA 


D of N Y ork In met Ser 
Hall of the Advertising Clul 


The Office Maching 
tember 11, at the Ben Frank 


of New York. Samuel Stein, Quality Off Equipment Cory 
presided 
In calling the meeting to order af nner, President Stei 


extended a cordial welcome to mo han 65 members an 


guests and expressed his pl ire at seeing such a good at 
tendance at the Association's rst meeting of the fall season 
After thanking the Underwood Corporation for being host to 
the cocktail party that preceded dinner, he called upon exect 


tive secretary Lemuel Bannister, Jr.,. who read the minutes of 


the last meeting. 


Harold Peck, Ideal Bi Machines, New York Cit 
gave the members an acco of the NOMDA Convention 
held in Houston, Texas. He then presented a handsome 
placque to chairman of the membership committee William | 
Kaufman, Rudolf L. Kaufman & Son, New York City 
recognition by NOMDA for outstanding achievement in 


1956 membership drive 
Harry Ritchie, Addressir 
York City, chairman of 


Machine & Equipment Co., Nev 


ntertainment committee reported 


1 


progress in the arrangements for 1 Association’s annu: 
dinner dance to be held Saturday evening, November 3rd in 
the Plaza Hotel, New York City. He promised a good mea 
plus excellent entertainment and urged members to make 
their reservations early, so ample accommodations could b 
made. 

The next order of business was the unveiling of the new 
“Golden Touch” series of Underwood portable typewriters 
As the curtains were drawn aside by Mike Bak, Jr., Under 
wood Corporation, an attractive display of two-tone sports 
car colored portables was to be seen. Featured were three 
models, the “DeLuxe”’—‘“Universal” and “Leader” each witl 
its light, colorful carrying case 

Promotional literature in the background showing a giant 
size wall poster, ads to the published in “Life” and the “Satur 
day Evening Post”, a large counter card, a large window 


dealer aids provided 
i oo 


matter and 


poster plus other advertising 


a colorful setting, as Mr. Bak interested audience 


informe < 


of the outstanding features of the new portables. At the end 
of his talk, demonstrations gi Mr. Bak and hi 
associates. 


Metropolitan Travelers 
Hold First Meeting 


The first regular fall meeting of the Metropolitan Travelers 
Club of New York was held September 13th in the President 
Tavern, New York City. President Milton Stone, Stone-New 
man Associates, presided 

In calling the meeting to order after dinner, President Ston 
announced the regrettable death of a fellow member during 
the summer, Arthur Mott, Oxford Filing Supply Co. All pres 
ent stood with bowed heads in respect for his memory. He the 
urged all those who planned to attend the NSOEA conve: 
tion to attend the “Kickoff” lun Great Lakes Travel 
ers ‘Club. Herbert Grayson, Ace Fastener Corporation, re 
ceived a vote of thanks for playing host for cocktails, prior to 
dinner. 

President Stone informed 
will be held on Thursday evening 
time election of officers will | 

Guest speaker of the 
traveler, after-dinner speaker, gentle phi 


members that the next meeting 
November 8th. at which 
( coming yea! 

was Dr. Bill Sims, world 

sopher and wit. Mr 





Sims rendered a scholarly dialogue that both instructis 
and amusing. He was an unusual speak who discussed 
multitude of related subjects including stationery, salesmen 


associations, good will, friendship and competition interspersed 


with humor. 
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New York Offureps Club Meets; 
Plan ’57 Show May 18-20 


rhe first fall meeting of the Offureps Club of New York, 
Inc was held at the new Brass Rail Restaurant in the New 
York Trade Show Building on September 17 with President 


Hugh 1 

Ihe occasion was two-fold 
their first Office Furniture Show and as a 
how to be held on May 18, 19, 20, 1957 


steak dinner was “on the house 


Morgan presiding 

celebration for the success of 
kick-off for the 
second The delicious 
irance and President Morgan 
an accident and 
Desig 


The first subject was group ins 
introduced John H. Munro, Jr., who outlined 
health group insurance pian for the Offureps group. 

an income protection policy, it will pay $50.00 per 
week for disability, at a cost of $65.00 per year. It can be put 
25 members of ages 18 to 59 
worked out and 


nated as 
into effect with a minimum of 
years, at this rate. A complete 
presented for adoption at a future date. 

President Morgan informed members that during the sum- 
mer months, the board of directors, officers of the club and 
committees have been formulating plans for the second Office 
Furniture Show with the result that exhibitors have approved 
of the show dates for 1957. 

Because of the success of the first show and increased de- 


plan will be 


mand for space, it was found necessary to provide showrooms 
on the third floor in addition to booths on the second floor of 
the New York Trade Show Building. 

A NOFA Regional Area Conference in 
the Offureps Furniture Show will be scheduled for May 18 in 
the Hotel New Yorker. 

The balance of the meeting was devoted to various plans 
for the future, including dealer-salesmen education program 
firms, central office build- 


conjunction with 


centralized warehouse for members’ 
ing for members’ offices and a roster. 


Stationers 12:30 Club Opens New Season 

Monday, September 24, marked the opening meeting of 
the new season for the Stationers 12:30 Club of New York 
held in Rosoff’s restaurant. The meeting was presided over by 
President Harry Sills, Commercial Stationery Company, New 
York, who welcomed the membership back after the summer's 
recess. 

A tribute was paid to Howard S. Sanders, executive-sec 
retary, Stationers & Publishers Board of Trade, who is retir- 
ing after devoting many years to the good of the industry. 

[he business segment of the meeting was given over to 
an open discussion of the club’s life insurance program. Jesse 
who represents the organization as insurance agent 
hand to answer questions regarding revisions in the 

resulting from a recent change in insurance com- 


Perlman 
Was on 
program, 
panies. 

It was brought out that under the new plan, several distinct 
advantages are now available to the members. All those not 
presently covered by the plan were asked to get their applica 
tions in while new members are being accepted 


Texas OMDA To Meet in Dallas in '57 


Dallas has been awarded the Texas OMDA convention 
be held in the Statler Hilton Hotel February 16, 17 and 18 

Officers of the association are Russell D. Brewington, prest 
dent; Henry Sassman, vice-president, and J. H. Lemmon, sec 
retary-treasurer. 

Bob Craig has been selected as chairman for this convet 
tion with the following appointed to serve under him: 

Roy Malone, registration; Roger Nelle, entertainment; Pricé 
Pincham, transportation; Cyril Godwin, finance; Bill Nelsom, 
publicity; Mrs. Norma Connelly, ladies entertainment (with the 
help of the wives of association members); George Paine ané 
Sid Weaver, booth sales, hospitality and program; and Arthut 
H. Barsh, manufacturers’ committee. 

There will be space for about 40 booths 10 x 6 feet in siz 
selling at $85.00 per booth. 


é 
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New! ‘Director’ Series 
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ARE TUBIN 





added to L05€@ line! 








pe 
pul 
§9 
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imM- 
and 
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ved 
de- 
ms 
of Model 25-S 22 and 23 Series Model 27-LA 
Secretarial Chair General Chairs Conference Arm Chaiy 
vith Gracefully styled. Ladder-back and _ Ideal for reception 
Five comfort adjust- padded-back models roomandconference 
> in ments, to please _ available. aeeny at room. Deep, foam- 
ladies of all shapes home iin reception cushioned seat, 
and sizes. Sure to room, conference sloped for comfort. 
ans help secretaries do room, cafeteria, pri- Legs extended to 
am better work...and_ vate office ...or as revent backrest 
“14 more of it! mass seating. rom marring walls. 
' Suggested retail, $42.50 22-L, $13.96 ($16.96*) Suggested retail, $38.60 
Zone 2, $46.50" 23-L, $16.96 ($17.96) Zone 2, $43.50" 
23-LD, $19.96 ($21.96*) 
ms ® Now... top-selling Cosco “Office fashioned” Seating is 
b available in a new “de luxe edition”! Executive, secre- 
lev tarial, conference and general chairs . . . more generously 
er proportioned, more luxuriously cushioned with dual- 
contour molded foam rubber, and available in smart 
. square tubing. 
nodes @ ‘a Seats and backrests are roomier than ever... and 
t sores: 6-T heavily cushioned with foam rubber and resilient Tufflex. 
“Sse Executive Chair Bonderized, chip-resistant, baked-on enamel finish in six 


- Fit seating for a man-of stendinat An bunedion popular colors. Smart, durable upholstery—in wide choice 
of fabrics and colors—covers both front and rear of back- 


chair .. . enormously comfortable: even the arm- 
rests are foam-cushioned. Scientifically engi- rest for smarter appearance. 
neered to provide maximum comfort end free- Cosco Office Furniture is regularly advertised in 
dom from fatigue. Height and spring tension of F a Mom U. S. News & W R 
3 tilting seat and back are adjustable. ORTUNE, NEWSWEEK, U. 0. NEWS ORLD NEPORT, 
. -etail, $59.50 Zone 2, $64.50* Busuvess WEEK, InstrTUTIONS, and MANAGEMENT Metuops, 
Write for free catalog, plus samples and infomation on 


; free display and advertising aids, today. 
And don't forget COSCO's complete, integrated line of office furniture! 
HAMILTON MANUFACTURING CORPORATION + COLUMBUS, INDIANA 


GICU 


Ofjiew foshionad. FURNITURE 


*Zone 2: Texas and 11 Western States 


esl 9 a. 


el PN | Ray 4. 
| 





COSCO's value-packed line of office chairs with round tubing. 
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on, 
the 
and 
hur 





COSCO’s complete 


ne of “Office fashioned” business furniture, 
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Stowell, Underwood Board 


Chairman, Retires November | 


L. C. Stowell, chairman of the board 
and chief officer of . Under 
wood Corporation, has announced that 
he will retire on November 1. 

Mr. Stowell entered the office equip 

years ago following 
during which he advanced 


executive 


ment industry 


army service 


from private to captain of ordnance 
He has occupied positions of major ex 
ecutive importance for the past 30 years 
In 1927 at the age of 35 he was elected 





president of Dictaphone Corporation and 
become executive vice 
president and director of Underwood in 1936. He was named 
president of Underwood in 1945 and chairman in 1955 

In announcing his retirement Mr. Stowell pointed out that 
on November 1, 1956, he the company’s normal 
retirement age of 65. He will remain as a member of the board 
of directors. 

During the 20 years Mr 
company’s annual sales increased 
000,000 and the compan) 
fication program which includes th 
and electronic computation 

A native of Keene, N. H., Mi 
education in Orange, Mass. He 
and Harvard College from where he 
a director of Dictaphone Corporation and Pitney 


left there to 


would re ich 


Stowell served Underwood, the 
from $35.000.000 to $8? 
successfully entered into a diversi 


fields of data processing 


Stowell received his early 
attended Phillips Academy 
graduated in 1914. He is 
Bowes, Inc 


McMillin New Sales Manager Dixon 
Pencil Division; Erickson Retires 

The appointment of David ¢ 
the pencil division of 
been announced by Frank G 


McMillin as sales manager of 
Dixon Crucible Company has 
Atkinson 


los ph 


president. He succeeds 





D. C. McMILLIN H. J. ERICKSON 


Harry J. Erickson, a veteran of 47 years’ service with th 
company, whose retirement was also announced by Mr. Atkin 
son. 

Mr. McMillir joined the Dixon sales staff in 1952. He be 
came western district manager in 1955, and in the same year 
was advanced once more to the post of assistant general sales 
manager. 

Mr. Erickson rose fror fFic to sales manager of the 
pencil division during his long « with the company. His 
47-year career with Dixon was interrupted only once. during 
World War I, when he enlisted with the U.S. Army Corps of 


Engineers. 
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W. B. Gregory & Son, Inc., 


Leonard’s Merge in Detroit 


The merger of W. B. Gregory & Son, Inc., and Leonard 
Office Supply & Equipment Company in Detroit, Mich. b 
came effective October 1. The new organization is 
as Gregory & Leonard Office Equipment Company. 

President Harold B. Speicher and William B. Gregory ] 
chairman of the board, announce 

“We feel that combining the sales forces and managemer 
abilities now available in these two companies, plus the a 
tendant economies resulting from a more efficient operatioy 
will make Gregory & Leonard one of Detroit’s largest an 
most modern office supply and equipment distributors.” 

New ideas in office supply and business furniture merchap 


dising will be placed into operation in the new enterpris 





W. B. GREGORY 


H. B. SPEICHER 


main offices in t 
[he consolidated fir 
Ave., 13025 ¥ 


which for the time being will have 
Leonard’s 7-Mile Road store location. 
will operate from three locations: 501 Cass 
7-Mile Road and 110 W. Fort St 

The complete service of the new firm includes punche 
card inventory control for customers (the Speicher system 
office layout and design by qualified decorators, office par 
tioning with layouts custom made; complete graphic arts sen 
ice, specialized envelope printing equipment and high spe 
addressing machines, all types of office supplies and busine 
furniture, and a new machines division. 

Drawn from both firms and including four men from ot 
side the organization the new officers and directors are: W 
liam B. Gregory II, chairman of the board; Harold } 
Speicher, president and treasurer; E. Eugene Grenon, vic 
president; Albert Gregory, secretary; Herbert Holman, R. ( 
O’Heron, Nathan Goodnow, Walter Finan and Edgar Gregor 


Ir., directors. 


Swedish Stationers Visit U. S. 

Olof Redin, president, and Tore Askell, vice-president 
charge of retail sales, Frans Svanstrom & Company, Stod 
holm, Sweden, timed a visit to the United States so that the 
could take in the recent annual convention of the Nation 
Stationery & Office Equipment Association. They traveled ! 
New York City by air and then scheduled stops in Chicag 
Minneapolis, Los Angeles and San Francisco before returnil 
to Sweden. 

As their firm operates 11 stores in Stockholm and ser 
all of Sweden through a wholesale division, Mr. Redin @ 
Mr. Askell were especially interested in visiting the Horé 
organization and its wholesale division, Associated Stationé 
Supply Company. Mr. Redin is chief executive of the Swedis 
Stationery Association. 


Chicago OMDA Awaits Dinner-Dance 

November 3, is the date scheduled for the Chicago Off 
Machine Dealers Association dinner dance which this year 
honoring Jim Ward, a member and “Dean of the Office ™ 
chine Industry.” 

[he October meeting of the 
Club, with J. M. Cooper, Jr., 
Hermes division of Paillard Products, Inc., in charge of ® 
program. He showed movies of Switzerland, home of Paillé 
Products, and presented information on the Hermes machift 


group was at the Engined 
general sales manager of ® 
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Pencil Sales Division, EN-10 e 
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Mr. F. G. Atkinson, President of 
The Joseph Dixon Crucible Co., says: 


“Among the distinguished Dixon Ticonderoga 
users, we are happy to list the name of The 
American Sugar Refining Company. Leader 
in the sugar industry, this famed firm is noted 
for quality of product. Thus, in using Dixon 
Ticonderoga pencils, they take advantage of 
the fact that Dixon has refined its product to 
the highest degree of quality ...assuring 
maximum efficiency and economy.” 





Six DOZEN 


For extra profits — 
stock up on this 
sweet-selling package! 


THE JOSEPH DIXON CRUCIBLE COMPANY oe 


The American Sugar Refining Company 


uses Dixon Ticonderoga pencils... 


for extra fine quality, pure performance, sweet satisfaction! 


Ticonderoga and Company point the way to 
BIGGER BUSINESS for you . . . to faster turn- 
over, easier selling, repeat orders. To meet 
the growing demand, keep fully stocked on 
this sweet-selling lirie! 


TICONDEROGA 


...@ famous name in American History 


DIXON TICONDEROGA 
...@ famous pencil in American Industry 





a TIPPED 


1388 DIXON Ne 2 


ee - oo a. 


TICONDEROG 





Jersey City 3, N. J. 
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genuine 


Drerahuatess 


e leather is the best upholstery material you can recommend for 
utstanding performance. It is scuff-resistant, strong, 
nearly impossible to tear, and proof against almost all kinds of stains, including ink! If the furniture 


get hard use, your customer needs genuine leather upholster 
Only genuine leather wears as well as it looks 


THE UPHOLSTERY LEATHER GROUP, INC. @ 141 East 44th Street, New York 17, N 
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“CYCLOPS” Swing-Door SUPPLY CABINETS 


—  stock’em and you'll have one of the best sales and profit boosters on the market 


—— 


There are.a lot of swing-door cabinets on the market—but we believe that the 


| 7) I handle Borroughs ‘‘Cyclops”’ is the most outstanding value. Here’s a cabinet that will 
does the sell on sight, without a lot of sales-chatter. It has too many features to list here. 
| work of 2 Write us and get all the facts. Or, better still, order a sample cabinet and see— 


U quickly—first hand—why the “Cyclops” is in such nationwide demand. 


BORROUGHS MANUFACTURING COMPANY 


A SUBSIDIARY OF THE AMERICAN METAL PRODUCTS COMPANY OF DETROIT 


3004 NORTH BURDICK amp KALAMAZOO, MICHIGAN 


amp Plants and other Subsidiaries: (American Metal Products Co.—Detroit, Michigan—Union City, Tennessee) (AllianceWare, Inc.—Alliance, Ohio— 
Kilgore, Tex lton, California) (General Spring Products, Ltd.—Kitchener, Ontario, Canada) (Tube Reducing Corp.—Wallington, New Jersey) 


Manufacturers of quality products for automobiles, trucks, aircraft, offices, factories, warehouses, and homes. 
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Gunlocke To Open 


New Texas Factory 


Announcement has been made by W. H. Gunlocke Chat 
Company of the erection of a new branch plant in Dallas, 
Tex. It is in the new industrial section known as Brook Hol 
low. 


Chis plant will be used both for manufacturing and ware 
housing Gunlocke chairs for distribution in the Southwest 
Contracts have been let for construction and it is anticipated 
that the plant can be placed in operation early in 1957. 

Supervisory personnel will all be drawn from the Wayland, 
N.Y., factory in order that the same quality of products can 
be assured as is found in Wayland and the other two plants 
nearby. 

The decision to expand with a branch plant in the South 
west is recognition of the fast growth of this section of the 
nation and the need for more 
increasing volume in that area 


adequate servicing of steadily 


Sutliffe Named Sales Manager 
for Friden Adding Machines 

Miles B. Sutliffe, formerly district manager in Kansas City 
and once branch manager in Oakland, Calif., and San Fran 
cisco for IBM, has been appointed to the post of sales manager 





named sales man 
f Friden, discusses 


MILES B. SUTLIFFE .. . left, recently 
ager of the adding machine division 
the expansion of thi Larry B. Taylor, vice 
president and general jer for Friden Cal- 
culating Machine C 





of the adding machine division for the Friden Calculating Ma 
chine Co., Inc. 

Mr. Sutliffe joined Friden after 16 years of executive sales 
service with IBM. He heads the division which vice-president 
and general sales manager Larry B. Taylor describes as grow 
ing in importance in the expanding line of the company’s in 
tegrated business machines 


Maverick-Clarke Names Merchandise Manager 


T. B. Tucker, formerly vice-president and general manage! 
of the Maverick-Clarke store in Corpus Christi, Tex., retains 


his title of vice-president but has been appointed merchandise 
manager of the company with headquarters in San Antonio 
Besides Corpus Christi and San Antonio the company has 


stores in Austin, Brownsvi nd Houston, Tex. Mr. Tucket 
attended the recent NSOEA convention in Chicago. 
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Smith-Corona President Elwyn L. Smith 
Predicts ‘‘Best Year in History’’ Ahead 


[he management of Smith-Corona Inc. expects fiscal year 
1957 will be the best in the company’s history, Elwyn L., 
Smith, president, told the annual meeting in Syracuse, N. Y., 
September 29. “We are confident that Smith-Corona is on 
the threshold of a period of important progress and growth,” 
Mr. Smith added. 

He stated that in the current year, Smith-Corona expects 
unit sales of every one of its major product-lines to exceed 
the levels of last year. 

In its fiscal year ended June 30, 1956, the typewriter and 
office machine firm reported net income $1,455,912, equal to 
$4.27 per share, on record-high sales of $36.9 million. Since 
the close of its fiscal year 1956, Smith-Corona has acquired 
Kleinschmidt Laboratories Inc., a profitable producer of 
printed telecommunications equipment; Kleinschmidt does an 
annual business of more than $8 million. 

Stockholders of Smith-Corona, at the annual, meeting, voted 
to increase the size of the Board by two seats. Under an 
amendment to the corporate charter, the Board will consist 
of not less that 11 and not more than 17 directors. 

Ihree new directors were elected to the Board at the an- 
nual meeting, to bring present membership to 16. They are: 
Frank J. Manheim, partner in Lehman Brothers, New York 
City investment banking firm; Ellsworth C. Alvord, senior 
partner in Alvord & Alvord, Washington, D.C., attorneys, 
and Lewis H. Durland, treasurer of Cornell University, Ithaca, 
im 9 

Mr. Smith told stockholders that the acquisition of Klein- 
schmidt was “a first, though very important, step in the ex- 
pansion and diversification of our business.” And he added, 
“I cannot tell what other fields we are interested in, for we 
have not completely made up our minds, and perhaps there 
is merit in keeping our minds open to opportunities where- 
ever they may be, provided they are sound and satisfy our 
growth and profit requirements.” 


Harry C. Anderson New President 
of Davidson Corporation 


Martin M. Reed, president of Mergen- 
thaler Linotype Company, announces the 
election of Harry C. Anderson to the 
presidency of the Davidson Corporation, 
Brooklyn, N. Y., a subsidiary of Merg- 
enthaler Linotype Company. 

Ihe Davidson Corporation manufac- 
tures the Davidson Dual-Lith Offset 
Equipment and a complete line of pre- 
sensitized plates, supplies, and graphic 
arts equipment, 

Mr. Anderson was formerly 
ated with the A. B. Dick Company both 
as its vice-president in charge of sales and also as an inde- 
pendent distributor in the Metropolitan New York area. He 
was also a past president of the National Sales Executives 
and the Office Equipment Manufacturers Institute. 

W. W. Davidson, Jr., executive vice-president, will continue 
in his present capacity. 
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MODERN DESIGN 
PRECISION BUILT 

4 MODERN COLORS 
HEAVY GAUGE STEEL 
PRE-ASSEMBLED 








more items 


more color and style j 


more sold than any other line 


more 
of 

everything 
with 


LIT NING 












BAKED-ON FINISH 
HANG UP FEATURES 
NO SHARP EDGES 
RUBBER FEET 
GUARANTEED 











a 


about the more than 400 Lit-Ning products. Please 
send your new catalog and discount schedule. 


LIT-NING PRODUCTS CO. Sales Office P.O. Box 142 
Culver City, California 




















Firm Name ~ 

ae = Pee 
LIT-NING PRODUCTS COMPANY City a te 
SALES OFFICE: 3907 Duquesne Avenue, Culver City, California sty tame 


FACTORIES : Fresno, California « Fremont, Ohio 
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Brand Names Foundation 


Opens Oth Retailer Contest 


Office equipment and stationery dealers who have done a 
notable year-round promotion of manufacturers brands during 
1956 are again invited to submit their qualifications for the 
highest honor in retailing, the Brand Name Retailer-of-the 
Year Award, it was announced by Henry E. Abt, president 
of Brand Names Foundation 

In his announcement of this ninth competition, Mr. Abt 
emphasized the fact that the primary consideration was the 
accomplishment of the firm, and not the amount of money 
spent. Large and small retail firms have an equal opportunity 
to win an award. The size of the budget and the amount of 
promotion is secondary to the quality of their brand promo 
tion activities. 

Ivan Allen, Jr., president, Ivan Allen Company, Atlanta, 
Ga., first-place winner of last year’s competition in the Office 
Equipment & Stationery Stores category, will serve as a judge 
this year. The panel of 24 judges, composed of the winners of 
last year’s top honors as Retailer-of-the-Year in their respec 
tive fields, will select the winners of the 1956 competition. 

Mr. Abt announced that, as in the past, five firms will be 
among the award winners to be honored at the Brand Names 
Day 1957 Dinner, to be held in New York on Friday, May 
3rd, 1957. In addition to the first place award, four certifi 
cates of distinction will be awarded in each of the competi 
tion’s 24 retailing categories. 

To qualify for the awards, dealers briefly outline their 
brand promotional activities thus far in 1956, together with 
a plan for the balance of the year, on the standard entry 
form supplied on request by the Foundation. There is no 
entry fee, and the dealer is not initially required to submit 
samples of these activities 

Entries must be received by the Foundation by January 14 
1957. At that time, entries from all categories are reviewed 
by the Foundation’s Screening Committee, and “Finalists” are 
named in each category on the basis of outstanding brand 
advertising and promotion. 

Firms selected as “Finalists” are invited to submit detailed 
presentations demonstrating their brand promotional activities 
during 1956. Detailed suggestions are sent to the “Finalists” 
for the preparation of this presentation, which includes sam 
ples such as tear sheets of advertisements, radio scripts, photo 
graphs of merchandise displays, etc 

From these presentations, the panel of 24 judges select re 
tail firms to receive the Brand Name Retailer-of-the-Yea1 
plaques and Certificates of Distinction at next May’s Brand 
Names Dinner. 

The following criteria substantially form the basis of the 
judges’ selections: 

1. Effectiveness and extent of creating customer awareness 
of the firm’s basic policy to supply responsible brands 
(makes) of the products carried, and the reasons for that 
policy. 

Effectiveness in educating sales personnel in giving them 
facts on branded merchandise, and showing them why 
it should be stressed 

3. Effectiveness with which local media are used in ad 

vertising. 

Official entry blanks and fact sheets are available without 
charge from Brand Names Foundation, Inc., 437 Fifth Ave 
New York City 1 


nN 


Patent Granted Planomatic Control 

Planomatic, the revolving disc visual control system, ha: 
been granted U. S. Patent No. 2752880. Information concern 
ing this system is available from Lansdale Products Corpora 
tion, Planomatic Division, Box 568, Lansdale, Pa., states Ewald 
Mayer. 

Under this system it is pointed out, a graphic overall pictur 
is possible for executive key controls showing: capital, mate 
rials, production, sales, advertising and administration target 
Many uses are set forth in plants and offices 
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WINNER FOR ‘55... Ivan Allen, Sr. (right) of Ivan Allen 
Co., which received Brand Names Foundation’s 1955 Retaile 
of the Year Competition Award, is shown here receiving the 
plaque from Henry E. Abt, president of Brand Names Founde 
yne of the 24 judges in the 


tion. Ivan Allen, Jr., will serve as 
1956 competition. 


Elwyn L. Smith Again 


President of Smith-Corona 


Elections to key positions on the board and executive staff 
of Smith-Corona Inc. were announced by Elwyn L. Smith 
president, following an organizational meeting of the boam 
held October 2. 

They are as follows: 

Elwyn L. Smith was re-elected president and chief executivé 
officer of the corporation. 

Edward H. Litchfield was elected chairman of the board. 

Victor H. Davidson was elected chairman of the executive 
committee of the board, and re-elected executive vice pres 
dent of the corporation. 

Harry W. Davies was elected chairman of the finance com 
mittee of the board. 

Other officers of the typewriter and office machine firm, f& 
elected at the organizational meeting, were: James B. McCor 
mick, vice president; Gordon H. Smith, secretary; Paul 
Elicker, treasurer; and Mercer V. White, Jr., comptroller ang 


assistant treasurer. 


Gantz Heads A. B. Dick in Hartford 

Appointment of Richard Gantz @ 
general manager of the A. B. Dit 
Company of Hartford, Inc., Hartfor 
Conn., was announced recently by A. 8 
Dick Company, Chicago. 

Mr. Gantz has had long experient 
with the parent firm, having been? 
district sales manager and then a paft 
ner in its Charleston, W. Va., distribt 
torship 

The new Hartford subsidiary is sit 
cessor to the O. P. Quilling Compaij 
and is located at 110 Ann St. OF 
Quilling is now general sales planning manager of the part 
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R. GANTZ 





firm located in Chicago. 


Chicago Stationery Store Has New Owners 

Oscar Stahl and Martha Green have purchased the Lil 
Office Supply Company, Chicago, from Anne Linn, widow® 
the founder of the business. Both are well experienced, M 
Stahl having been with the company 18 years, Miss Green # 
years. While a possibility exists that Mrs. Linn may conti 
in the industry, she has retired definitely from retail activitt 
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STAPLER REFILL watchlike 
5000 rustless Brass precision, dial setting 
staples each loading. and roller bearing action. 


BATES J 
MODEL C STAPLER 
Makes its own staples. 
One loading—5000 staples. 


BATES 

List 

FINDERS 

Press 

++. presto! 

There's the 

NEW! address, 

BATES BATES “S56” COLORAMIC STAPLERS phone number, 

SILENT STAMP PADS : . recipe, etc. 

Retetitee conmeeiiti Now! Another Bates first. Coloramic paged 
filler for long life, staplers to match modern office decor. 

Creer impressions. Long, low lines, smart new colors. 

In red, blue, yellow, grey—and chrome. 


Plus striking free display. World standard! 


| | BATES 
aurTomaric ' il QUALITY 


EYELETER 


Feeds : . . at F- mean a 


inserts and 


Satisfacti 


BATES BATES 
PERFORATOR STAPLE REMOVER 
ce Easiest action, Removes all sizes 
o e ° wa ste pete of staples instantly 
Lompact, economical. without tearing paper. 
See eee 


BATES date 
END-ICATOR J 

STANDARD STAPLES BATES manufacturi: 
Red staples give warning - 

towards end of strip. range, New J¢ 

Savetimeandtemper. , New York Office ese treet. N.Y 
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Dealers and Buyers 


find the BUYERS INDEX 


indispensable in both buying 
and selling functions 





The reliabl 
directory used i — 


13,000 buyers i\ 


a 54 billion marke 
















Buyers turn to the The INDEX is also used 





1. for accurate buying data on office products 1. for sales meetings to provide accurate information 
2. for information on brands and suppliers 2. as a handy reference for store salesmen 
3. for manufacturer locations 3. as a sales catalog for outside sales personnel 


Proof of use A survey of a cross-section of the BUYERS INDEX users asked the question: 





Approximately how often do you refer to the BUYERS INDEX? 





Here’s the response: 
4 out of 5 
use the 
J Noex regularly! | 
Proof of action Over 15,000 inquiries from the BUYERS INDEX 





advertising and listing pages are processed 
each year by OA’s Service Bureau. Addition! 
thousands of inquiries are mailed direct to 
manufacturers as a result of BUYERS INDEX use 


Adve 
The directory that moves dealers” treat 


to action moves your merchandise. 


sed for buying] good for selling 


Advertisers receive 


these big advantages 


All listings of adver 
tisers are BOLD FACED 
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Special handling in 
alphabetical section 












in addition to 
BOLD-FACING, page 
reference to the 
advertisers’ catalog 
type ad is 
clearly listed 


Special! inquiry serv 





















wm . 
gurets: ; ond 


uf exclusively provided 
matner wer 957) 


for advertisers. Over 

15,000 buying inquiries are 
processed each year by OA’s 
Service Bureau. All inquiries are 
screened to eliminate any possible 
non-buying elements. Names and 
addresses ar forwarded on gummed 
labels so that advertisers can mail 
follow-through without delay. 

This is a directory service exclusive 
with the BUYERS INDEX. 






Special list of advertisers 


ba Tolar celtiale Mm elaclilolilel: 









on stiff paper 
stock for easy 

reference by 
dealers and buyers 
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VICTOR PRODUCTS PROMOTED 

This display window oat Beier & Gunder 
son Co., San Francisco, Calif., was set 
up during a promotional period for the 
Victor Safe & Equipment Co. According 
to Kenneth A. Berven, general sales 
manager, the display received comments 
from pedestrians and produced an ef 
fective sales interest 


Sanders Retires from Stationers’ 
Board of Trade; Kallman Named 

The board of trustees of the Stationers & Publishers Board 
of Trade, New York City, has announced the retirement of 
Howard S. Sanders, secretary, on October 1, because of ill 
health. He is succeeded by Edward O. Kallman. 

Mr. Sanders became identified with the organization on May 
1, 1935, and has served as secretary-treasurer and general man- 
ager since that time. 

Hundreds of manufacturers and dealers throughout the 
stationery and allied industries know Mr. Sanders. Through a 
plan which he inaugurated, The Stationers & Publishers Board 
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H. S. SANDERS 


ED. KALLMAN 


of Trade has effectively rehabilitated many dealers who found 
themselves in financial difficulty. In this work he had the loyal 
support of many manufacturers, resulting in the saving of 
thousands of dollars in bad debt losses, not only to the mem- 
bers of The Stationers & Publishers Board of Trade, but to the 
industry at large. 

Mr. Sanders is secretary of the Stationers’ Golf Association 
of New York, a member of the Stationers 12:30 Club of New 
York, a past president of the Albany Chapter of the National 
Association of Credit Men, the Albany Chapter of the Na- 
tional Association of Cost Accountants, the Stationers Square 
Club of New York, a past master of Guttenberg Lodge No. 
787 F. & A. M., Albany, N.Y., a past counsul of Sanford 
Camp No. 8491, M.W.A. For a number of years he was treas- 
urer of the American Papeterie Co., Albany, N.Y., as well 
as secretary and assistant treasurer of the Eastern Tablet Corp., 
Albany, N.Y. 

Successor to Mr. Sanders, Mr. Kallman of 138 Weeks Road, 
East Williston, N.Y., was for 15 years credit manager of 
Wheeling Corrugating Company, a subsidiary of Wheeling 
Steel Corporation. Previously, he was vice-president and gen- 
eral manager of Capitol Fuels, Inc., responsible for all divi- 
sions of that company including sales and credits. From 1929 
to 1938 he was credit manager for Philadelphia & Reading 
Coal and Iron Company, also supervising financial operations 
of a chain of retail and wholesale stores owned by that com- 
pany. From 1923 to 1929 he was assistant comptroller of New 
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York Consolidated Drug Company for whom he directed all 
accounting, credits, collections and taxes. 

Mr. Kallman served on the board of directors of The Credit 
Interchange Bureau of National Association of Credit Men and 
is vice-president of the Hardware Manufacturers’ Division. 

Mr. Kallman’s experience in the credit and collection field 
together with his broad background in accounting and business 
management fits him for his new duties. His services were 
available to the industry October |! 


Trade Show Planned by 
Stationers Association of New York 

Plans are being formulated for a commercial stationery 
trade show to be sponsored by the Stationers Association of 
New York, Inc., to be held on May 10, 11 and 12, 1957, at 
the Trades Show Building. 

“The decision to foster such a project is the result of sev- 
eral years of discussion and thinking along these lines, and 
stems from the need and demand of members of the indus- 
try; dealers, manufacturers and manufacturers’ representa- 
tives both locally and throughout the Northeastern sector of 
the country,” says the announcement. 

Further information will become available as plans are 
settled. 

More than 80 members of the Stationers Association of 
New York, Inc., gathered at Rosoff’s Restaurant on Septem- 
ber 17 for the first general membership dinner-meeting of 
the fall season. It was one of the largest attendances on record 
since the reactivation of the association five years ago. 

A unique feature of the meeting was the division of the 
membership into small groups each at its own table. The idea 
evolved out of a field survey in which each member was 
asked to give his ideas for better Association functioning. 

The primary basis for local division is to enable members 
to get to know each other better and to go on from that point 
to settle many problems which arise on a neighborhood level 
and are too unwieldy to handle on a larger citywide level. 

[he next general membership meeting was scheduled for 
Monday, October 29, at 6:30 P.M. again at Rosoff’s Restau- 
rant. 


Grand Rapids Firm Changes Location 

The Grand Rapids Loose Leaf Binder Company has moved 
its factory and sales offices from 10 Logan St., S. W., to 950 
Monroe Ave., N.W., Grand Rapids, Mich., after more than 
two decades at the old location. 

The new modern quarters allow manufacturing all on one 
floor and increased space, greatly facilitating production. 
James Phillips and A. B. Corbin continue as operators of the 
firm, the former being president. 
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THE WORLD’S FINEST 
STATIONERY BANDS-- 
THEY ARE ‘‘PRE-OPENED”’ 
READY FOR IMMEDIATE USE 
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ALLIANCE, OHIO 69 West Washington St. HOT SPRINGS. ARK 
CHICAGO, ILL. 
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Marchant Establishes New Branch Office 

A seventh branch sales and service office has been estab 
lished in the Los Angeles metropolitan area by Marchant 
Calculators, Inc., and promotions to agency manager posts in 





PAUL UEBBING 


R.D. VAN NOTE H. J. PAULSEN 


three of the offices have been made, according to an announce 


ment by Edgar B. Jessup, president of the Oakland calculator 


manufacturing firm. 

Mr. Jessup said the new office, located in Westchester at 
6204 W. Manchester Ave., serves most of the western part of 
Los Angeles county. 

The calculator firm’s president identified the three promo 
tions as follows: 

Robert D. Van Note to the post of agency manager of the 
Los Angeles metropolitan offffice at 804 S. Spring Street, 
from the corresponding post at Pasadena. 

H. J. Paulsen to agency manager of the new Westcheste 
office, from the position of sales representative, San Francisco. 


Paul J. Uebbing to Pasadena agency manager, from sales 


representative in the Los Angeles metropolitan office. 

Other Marchant offices in the Los Angeles metropolitan area 
are located at Burbank, Long Beach and Santa Ana, and at 
2253 S. Atlantic Blvd. 


Davisons Map Long Cruise 

James H. Davison, well known manufacturers’ represent- 
ative whose home is in Menlo Park, Calif., plans to sail with 
Mrs. Davison on the new Matson Lines S.S. Mariposa on its 
second cruise. 

They are to leave San Francisco December 16, stopping 
first at Honolulu where Mr. Davison will visit with Wayne 
Hunter, Fisher Corporation; then Samoa, Tahiti, Auckland 
(N.Z.), Sydney and Melbourne in Australia, Wellington (N.Z.), 
Fiji Island, then back by way of Honolulu, arriving in San 
Francisco January 30. 

Mr. Davison represents Jasper Office Furniture Company 
and Jasper Table Company. As usual, he attended the 1956 
NSOEA convention in Chicago. Before returning he called at 
the office of Wilson Jones Company, a concern with which he 
was connected for many years prior to establishing himself as 
a representative about 17 years ago. 


Adams Opens Altus Office Supply 

The Altus Office Supply was opened recently in Altus, 
Okla., by Bud Adams. Located at the corner of Main and 
Commerce Sts., the new store features office supplies, office 
furniture, typewriters, adding machines and school supplies 
Grand opening was held August 4.—EVH 
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NEW HOME FOR H-O-N . . . Construc. 
tion of The H-O-N Co.’s new brick foe 
tory and office building, located o& 
Highway 61 just east of Muscatine 
lowa, has been completed and occy 
pancy is now underway. The new struc 
ture, with production space of more than 
40,000 square feet, will supplement the 
main H-O-N plant in Muscatine which 
continue to be used in production of 
H-O-N office equipment 


Sheaffer Sponsors Literary Contest 

[he nation’s biggest creative writing competition for high 
school students, the 1956-57 Scholastic Writing Awards, wil 
be sponsored by the W. A. Sheaffer Pen Company, it wa 
announced by Kenneth M. Gould, editor-in-chief of Scholastic 
Magazines, which conducts the annual contest. 

rhis will be the third successive year in which the pen com. 
pany has sponsored the nationwide competition which lag 
year drew entries from more than 60,000 students from all 4 
states and Canada. 

The Writing Awards were established 32 years ago by Schol 
astic Magazines to encourage creative writing by high schoo 
students and to provide classroom assistance to teachers of 
English and literature. Students in any public, private o 
parochial high schools from Grade 6 to 12 are eligible. 

Prizes are offered for top short stories, short-short stories, 
essays, dramas and poetry. Judges are nationally known au 
thors. 

First-place winners receive cash prizes. A total of $2,50 
will be awarded this year. Honorable mention winners receive 
Sheaffer Snorkel fountain pens. Deadline for entries, most of 
which are begun as classroom assignments, is March 1, 1997 





Olendorf Company Leases New Quarters 

The F. G. Olendorf Company, a paper conversion firm 
supplying adding machine tape and similar products to organ 
izations throughout the Middle West, has leased new quarter 
in Kansas City, Mo. at 1413 W. Ninth St. in the industria 
district. —-WLF 





DIRECT FELT & TARRANT SALES. . . Viewing products they 
will sell are four new regional sales managers for Comptometef 
Division, Felt & Tarrant Mfg. Co. From left they are James 
G. Johnson, Midwest region with headquarters at Chicag® 
Robert C. Howard, West Coast region, Los Angeles; Haris 
W. Tucker, Atlantic region, Philadelphia; and Perry E. Hall 
eastern region, working out of New York City. Assisting in the 
sale of dictation machines will be W. Glen Cocking, eastem 
regional distributor sales manager; Edwin O. Olson, Atlontit 
regional distributor sales manager, and J. Wesley Otta, Mid- 
west regional dictation distributor sales manager 
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STEELMASTER 


newest invention in filing capacitation 





the file witla the 
EGY drawer capacity 


' 































e Dramatic application of actionized space savings and 
fuller filing capacitation 


e Critical floor area conserved and utilized 


e Huge savings—work flow —procedures— inter-office 
traffic— output increase 


e Fits right into your file line of uniformity 


25% to 50% USAGE 
MORE N. Y. STATE, 
FILING FEDERAL 

CAPACITY AND VARIOUS 
SERVICE AGENCIES! 





ENLARGES FILE ROOMS WITHOUT CHANGE 
NEW OLD 
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THE BEST GRADE “A’’ FEATURES 
SPECIFICATIONS 
@ Full progressive suspension. @ Easy grip aluminum hardware. 
@ Ten rollers per drawer—6 ball bear- © Reinforced tie-bar construction. 
ings, 4 oon. Gus hardened. @ Safety rebound drawer catch. 
— © Side locking positive compressor. @ Torque angle reinforcing brackets 


drawer opening. Best grade heavy- 
@ Full bottom reinforcement base. weight furniture steel—electric welding. 


@ Six reinforcement posts. 
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Price 
Description 
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5-drawer 











18” 





62” 
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4-drawer iegal 
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3-drawer 
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32” 





( name ° q 
¥4x11%" tabbed, 2/5 cut,| 100 A to Z | Special exclusive hang folder. 0.A. Dim. 914" h. x 1134" w. of 
5 combined. “8 1.85 bar no low 


(IF LOCKS WISHED, SPECIFY “L” AFTER ITEM NUMBER) 


PRIC 
ES HIGHER ON WEST COAST LITERATURE AVAILABLE 


The Crobuastors. *" art steel co., inc. new york 63, n. y- 














STEELMASTE 
BYDGEL SPORUGERS 


aN 


world famous 


12” DEEP 


world standard 


1210—10-drawer Combo 
1210C (Leg.) $40.50 
(Dim. Chart Below) 


1220—20-drawer (Let.) 
1220C (Leg.) $37.75 


(Dim. Chart Below) 


Drawer Detail 1230—30-drawer (Let.) 
; 1230C (Leg.) $49.50 


Inside Dr. Dim. (Dim. Chart Below) 
Let. 94%" w. x 34%@"’ h. x 1142" d. ; 
Leg. 91%4"’ w. x 34” h. x 1342’ d Multi-Tray systems for 


fast and better serv- 
ADD-A-UNIT ice. Keeps everything 


” ti € 
as You neeo ir _—'it’s more valuable than you think J nest, orseriy, acces- 
sible, available. Top- |1221 $30.45 I pane $49.50 
Complete fingertip control of your storage prob- Jine construction. 1221C Legal $37.75 — : 


Openings or shelves 31” H 
lems. Wonderful for installations. Top grade steel. 


Precision made. Lifetime service at the lowest price 


anywhere. Compare for value, quality, service. Details-Pigeon-Hole 


Desk height and depth dimensions indicated. Openings 


Basic-Letter unit Basic-Legal unit 
3612"' High x 12’’ Deep 3612"' High x 14’ Deep 
Cat. Out.Dim. Ship. Cat. Out.Dim. Ship. 
No. Letter Ww. Wt. Price No. Legal W. Wt. Price 
1210 __10-dr. combo 20%’ 60 $33.35 1210€_ 10-dr.combo 20% 70 $40.50 
1220 20-drawer 20%’ 70 30.45 1220C 20-drawer 20%’ _77 _37.75 Pigeon-Hole shelf ar- 
1230__30-drawer_ 30" ~— 100s 39.95 1230C 30-drawer_ _30’"__—=:110 —«49.50 rangement for organiz- 
1221 20-tray 20%” 70 30.45 1221C 20-tra 20% 77 37.75 ing, collating and visi- , 
1231 _30-tray 30100 39.95 | | 1231C 30-tray 30” 110 49.50 are serage. 1222 $24.95 1232 $34.45 
1222 _20-compt. 20%’ 60 24.95 1222€ _20-compt. 2038'' 66 32.20 1222C Legal $32.20 1232C Legal $43.90 
1232 30-compt. 30°’ 85 34.45 1232€ 30-compt. 30° 94 43.90 Openings or shelves 34” H 


Space-Miser — 30% More Storage! Saves wasted space on top of all units. You get MODERN COLORS 
meaner HANDY! 30% more storage. Precision made, lifetime steel, 
sanmmeinas adjustable shelf. Wonderful application. No Extra Charge 


— butside Bimen. sy * 
sab sie hiesnii a oe ee ¢ soft > Frost 


Grey Tan 
1233 $18.50 |__ 20%)" _ 2342" 8” 

[1234 | 30" 230" 8 
——— 





DoPPPP PP) 





U 


% Reg. * Frost 
An Upstairs Storage for more organized storage Green Green 


(See illustrations opposite page.) on top of files, units—everywhere. Just for you! tndiiente choles. 


PRICES HIGHER ON WEST COAST LITERATURE AVAILABLE 


The Ctooluaastorr. * art steel co., inc. new york 63, n. y. 












LOWEST PRICE ANYWHERE— 
COMPARE! 
Mim 
; uslee) } 
S EA 


Cat. No. 1250 pa 
Li 

Total CORSERE | 

Price iS: fi 


Your complete 


















storage system. 







Ninety (90) spa- =, 
ce gh ‘ rans = bet | — 
w.x3!'e"h.xTI Hh - =; 
d.) and 6 open | : ¥3 — =, = 
compartments. ét game = ee | 
Shelf adjustable . =) : os 
on 2” centers. z . By 3 : - = 
Shipment in 6 sep- ~~ - ony ee == 
arate units. = — | mea _ 
2m) — 

No. 1250 SPECIFICATIONS oo to 
Overall width 7 feet, 6 inches : = 
Overall height 60 inches =~ ~ = 
Overall depth Cabinets ._12 inches ta 

Open Section .. 8 inches R <n . = =) 
Inside drawer dim. .....9¥%4" w. x 3%" h. x 1112" d. ary ik oe — 
STII erssonecincnsveennalilalimanin aids as oe SS) 
Shipping weight (6 units)....................00.... ° * < 
Cat. No. 1255—Total Price $210.00) = 








Same as above except legal size units. 






A 


a 


Legal Drawer Dim. Va" w. x 38" h. x 1342" d. Drawer Detail Unit Illustrated 
Shipping weight (6 units) ..................... .. 430 Ibs. Cat. No. 1250 


solves all storage needs for years ahead 














LOWEST PRICE ANYWHERE- COMPARE! 


Cat. No. 1275—Total Price GEZED 


Tailor-made, high functional service storage system. 30- 
drawers, 3 locked storage compartments, 20 shelves (visual 
storage open control), and 6 open storage compartments. 
Shelves adjustable on 2” centers. 


Cat. No. 1275 SPECIFICATIONS 


Overall width ........ suteioieliial onnsinabiabidiadiaallal 61 inches 

a Overall height ...... se 60 inches 
Overall depth ... aii ...... Cabinets....12 inches 
Open Section .....8 inches 

Shipping weight (6 units) ecaewiisbdieatil 270 Ibs. 
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Do-It-Yourself— Make Your Own 
Specialized Storage System 


el 6 


By combining Steelmaster’s Budget Storage units, you 
can make your own individualized storage system as 
you wish. See storager units, forward pages. 
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Colors to Match Office Harmony 
At No Extra Cost 


Cat. No. 1275 GEEED. | 
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PRICES HIGHER ON WEST COAST LITERATURE AVAILABLE 


The COLT Yas * art steel co., inc. new york 63, n. y. 
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“PEACE -OF-MIND" FOR YOU! 






























Cat. No. a 


The outstanding unit that gives you 5-way safety service for 
cag ; ~ cards (3000 3x5, 4x6)—2 letter drawers —2 section storage com- 






oy. 


only you know 
secret combination 


(Dim 7%" h x 
ty security ntents an give 
“ tects your co ilfer- 

she wate i Protection against petty P 

you prot how eak thievery. 
















ty yault 





partment —adjustable shelf—and more PLUS spacious secret 





safety double wall door—secret vault type compartment (71 h 












x 1412" w x 14” d)—protected by individual combination lock — 
only you know your own secret combination—and more PLUS 

| t tside d that ly adjust inst lusi — 
doub : - eta si ei eore ' conure y e jus con seas A wendertel necesery epplication that 
central locking mechanism, closing entire unit and making it gives you “peace of mind.” 


a handsome occasional piece wherever you wish to place it. 








Made of best furniture steel—electrically welded — modern 






-———— 
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‘B=! 


drop handle hardware. 







An exclusive design creation by Futura to give you the 
best buy at the lowest cost. A wonderful unit for you! 















many uses! 


America’s leading One Man Do-All-in-One, an outstanding unit 
that gives you 6-way protected service for cards (3000 3x5, 4x6) 
—2 letter drawers—2 safe deposit type drawers (3%4" h x 534” w 
x 1412” d) secret safety vault (7%”" h x 612” w x 14” d) protected 
by paracentric lock—2 storage supply sections—adjustable shelf. 
Plus double duty outside doors that securely adjust against ex- 
clusive central locking mechanism, closing entire unit and making 
it-a- handsome occasional furniture piece that protects as it con- 


ceals. Really organizes all your office-home work. 





Made of best furniture steel—electrically welded — modern 





Cot. Ne. AAI drop handle hardware—roller-bearing letter drawers. 








An exclusive design by Futura for years of satisfied 


{- ee ae LOWEST PRICE EVER!.. service. A practical unit designed for better service. 


COLOR HARMONIES Sete Vault Storage Section 
Cat. Outside Dimen. Ins ia Dim. Each Compartment Ship. 


oN No. Description H. | W. | OD. H. 0. H. Ww D. Wet. | Price 
a AA1 | The ‘“‘SAVE-ALL”’ (letter) 34” | 30” | 16” 7a” ns 14” 22” | 14% 1512’ 96 | $67.55 

y AA2 | The ‘‘SAVE-ALL” (legal) 34” | 33” | 16” 76” 6Y2” | 14” 22” | 14% 15¥/2 107 76.20 
as AA3 | The‘‘SECURALL”’ (letter) 34” | 30” | 16” 7¥e” | 1442” | 14” 22” | 14% 151/2” 93 72.20 

































































REG SOFT FROST FROST AA4 | The “SECURALL” (legal) | 34°] 33° | 16° | ?¥e" | 14¥a" | 1a” 22” | 1442” | 15%” | 108 | 78.75 
GREEN GREY TAN GREEN 
PRICES HIGHER ON WEST COAST LITERATURE AVAILABLE 
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NSOEA Visitors See Second 
Remodeled Horder’s Store 


@ HUNDREDS OF visiting stationers attending the NSOEA 
convention availed themselves of the opportunity to see at the 
Bankers Building store the second remodeling project com- 
pleted by Horder’s, Inc., 55-year-old offffice supply firm of 
Chicago. 

Preceding the convention the acceptance by Chicagoans of 
this innovation—more than 25,000 attending the grand open- 
ing days—exceeded even that of the Horder store at Washing- 
ton & Clark where remodeling was completed last fall. 

“IT guess we’re just never satisfied,” said Harold W. Jacobsen, 
president of the office supply firm, at a preview of the new 
store. 

“Horder’s has been the leading stationer in the Midwest and, 
we feel, in the country, and as such have tried to operate the 
most modern stores possible. But even we were amazed at the 
response of customers to our Washington St. store last year 
and lost no time making the complete transformation of the 
Bankers Building store. We have done an even better job here 
—with the removal of a stairwell and the redesigning of the 
whole floor in addition to using the revolutionary new type 
of illumination and fixtures. Our other six stores are being re- 
vamped with the same philosophy and there can be no ques- 
tion about our continuance as leaders in the industry.” 

The luminous ceiling first attracts the eye of the customers. 
Horder’s was the first Chicago retail store to use this new 
method of passing the light through translucent, non-in- 
flammable, removable plastic squares that diffuse the light and 
cast no shadow. 

The relay of the entire store has created not merely an illu- 


SELLING PUSH . . . The new Horder’s, Inc., catalog was in- 
troduced to the employees at a special meeting in the new 
store. Executives told of the many selling advantages to be 
found inside the catalog and when the employees opened the 
pages they found their first profit—a new dollar bill. Willis 
Wolfe (right) is pictured here handing out the sales aids. 
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sion of greater space but actually a much better utilization of 
the 4,200 square feet in the store. The elimination of the stair- 
well and the removal of the entrance door to a much more 
advantageous position has made the store more convenient for 
its customers. 

Much of the “bread and butter” merchandise has been 
placed toward the rear of the store and the layout of the fix- 
tures has permitted the display of related merchandise in com- 
plementary fashion. The traffic flow is guided unobstrusively 
both to minimize steps for customers and sales persons and to 
steer the customer along the attractive displays. 

The requirement for storage space has been reduced to a 
minimum through the design of the fixtures which were the 
result of two years of experimentation. Utilitarian areas such 
as wrapping counters, cash registers and so on comprise only 
a very small part of the floor space and are much more con- 
venient to customers than heretofore. Air conditioning, of 
course, has been added, and background music helps keep any 
waiting customers happy. 

Formal show windows were abolished, the entire store, be- 
cause of the illumination, serving the same purpose. The 
passerby, both on foot and in a car, obtains an unobstructed 
view of the interior decorated in carefully chosen verdigreen 
and sunshine yellow with contrasting utilitarian gray for fix- 
tures and doorways. 

Pegboards strategically placed permit quick and easy 
changes of merchandise display while unobtrusive wall fixtures 
display bulk merchandise for easy review by customers. An ex- 
tended cornice around the wall fixtures carries department 
identification as do the floor gondola-type fixtures. 

“We feel,” said Mr. Jacobsen, “that we have created from 
our 55 years of experience and the daring utilization of the 
most modern illuminating and merchandising ideas ‘the store 
of the future’ of the stationery and office supply industry. 
Our sales reflect this admittedly boastful feeling. We know. 
however, that changes will continue to occur and Horder’s will 
continue to be the first to adapt the best for its customers.” 





McMahan Shares Profits 


with Employees of Firm 


Entering its sixth year is a Profit Sharing and Retirement 
Plan instituted to insure the financial security of employees of 
McMahan Bros. Desk Company, Inc., of Los Angeles. Benefits 
are also provided if death or total disability should occur prior 
to an employee’s normal retirement age. 

No contribution is required from employees and the com- 
pany’s contribution is based on a percentage of its net profit, 
according to Mike McMahan, president of the firm. Contribu- 
tions are made up to a maximum of 15% of an employee’s 
salary for the year. McMahan Bros. employs 14 persons. 

During the five years of the plan’s operation the company 
has made close to a maximum contribution each year, Mc- 
Mahan disclosed. The fund now comprises an amount in ex- 
cess of $85,000. According to present plans, the fund will be 
considerably in excess of $100,000 by July 1, 1957. 

Annual statements of each employee’s share are made 
available each year, along with an itemization of how the fund 
is invested. At present, the trust has invested in San Diego 
County real estate, stocks and a bank savings account. The 
plan is organized so that, in the eventuality the company 
should not make sufficient money in order to contribute in 
any one year, it may make a retroactive contribution the fol- 
lowing year. 

“In case an employee resigns from the firm, he is entitled 
to 10% of his share for every year he has worked,” Mr. 
McMahan said. “Following 10 years of participation in the 
plan, an employee is entitled to all of his share if he resigns 
or is terminated. This amount is to be paid over a 10-year 
period. 

“Retirement at 65 is at the option of the company. At retire- 
ment, an employee’s share may be paid over a 10-year period, 
or a life-time annuity may be purchased. The full amount due 
any employee is available in the eventuality of death or per- 
manent disability, regardless of the length of service.” 
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When the Profit Sharing and Retirement Plan was institute 
by McMahan Bros. on July 1, 1951, all employees who 
service had been continuous for one year previous were de 
clared eligible to participate. Since that time, all employee 
whose continuous employment with the firm has approximate 
one year on June 30 of any subsequent year have been eligib 
to take part. 


SHARERS—Pictured, with number of years service 
1—Mike McMahan, president, 23; 2—Waltef 
3— Dave Blake, 22; 4—H. J. Vanderhoff, 


PROFIT 
listed, are: 
McMahan, 23; 


18; 5—-Joseph Lenihan, 13; 6—Irene Haner, 13; 7—Herberty 


10—Willie Fields, 6; ll— 
Paul Kendrick 
2; 1S 


Fields, 9; William Largent, 8; 
Theophile Viltz, 4; William Eckenbay, 3; 12 
3; 13—Frances Frullani, 3; 14—Edwina Carlson, 
Clinton Williams, 1. 
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*In actual writing t tests by New York Testing L taba oratories, Inc., MONC ET 5? 
No. 2 pencils averaged 16,230 words per pencil, which at the retail price We ea 
of 74¢ is 2,162 words per penny. Large lots mean even more savings. 


Economy's only one reason why Mongol is America’s preferred pencil! With Mongol, writing’s easier inevery way. 


Other Pencils 


v 


MONGOL 





id hardness for every use and every taste. The pencil with the strongest points in its favor is Mongol! 


Mongol writes blacker with less bearing Mongol alone has erasers of “Pink 
down... writers say it actually stimu- Pearl” quality. Soft, smooth, pliable 
lates flow of thoughts. Only Mongol has “Pink Pearl’...America’s favorite 
Complastic Lead...finer particles of inh eraser. Cleans as it erases —and it 
graphite are tightly compressed for won't roughen the paper. 

smoother writing, longer wear. 


2 for 


points don’t snap or crumble. Mongol’s new bull's eye degree 
exclusive Woodclinching Process binds marking...for instant 
lead to wood for built-in strength. degree identification. ‘Slightly 


higher west 
of the Rockies 


Mongol needs less sharpening...the Mongol alone has the 15¢ 


Trademarks Reg. 
U. 8. Pat. OF. 


EBERMARD. PABBR == 


EW YORK © TORONTO 
TEAR OUT THIS peel — WRITE IN ON YOUR COMPANY LETTERHEAD FOR A FREE SAMPLE 












Assembly Line Cleaning 
Speeds Firm’s Service 


@ AN INVENTION of a Camden, N. J., man is putting an 
end to that bugbear of large offices — work stoppage while 
office machines are out for cleaning. 

Kenneth Robison, a typewriter repair serviceman at Had- 
don Ave., and Pine St., has been using his invention, which 
cleans office machines on an assembly-line basis, for the past 
year. The use of this type of service is cutting costs to com- 
panies and speeding up service, according to Mr. Robison, 
whose invention cleans five machines in five minutes. 

Two years ago, because he found that hand cleaning of of- 
fice machines on a large scale basis was not giving the quick 
service needed by his customers, Mr. Robison, in his spare 
time, worked on his assembly idea. This year, he put it into 
operation. 

The machine made by Robison holds five machines at a 
time. The machines, typewriters or other office equipment, are 
strapped to a large tray suspended over a tank filled with his 
own washing formula. They are then “washed” by being auto- 
matically lowered and raised into the solution for a period of 
a few minutes. 

The cleaning unit is divided down the center by a “door”. 
When the washing process is finished, the tray, with the ma- 
chines still strapped in position, is automatically transferred to 
the rinsing side. Here the tray is lowered and raised for rinsing 
of machines in another special solution. A switch shuts off the 
finsing action and dry air is sent into tank. Strapped machines 





DRYING AND RINSING SIDE 
shows six typewriters strapped to tray ready to be rinsed and 
dried. White section at bottom is area where another tray of 
machines is washing. ThiSis a deeper “‘tub’’ allowing an up- 
and-down motion of the tray in the washing solution 


of machine when open 
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CLOSED DRYING SIDE. . . of Robison’s typewriter cleaning 
machine. In this section machines are rinsed, then dried by 
forcing out the water and allowing warm air to enter closed 
section. 











on tray, in suspension, then go through drying process and oil 
ing. 

The cleaning unit is constructed in such a way that when 
the dividing “door” is closed, five machines can be washing on 
one side while on the other side, five others are being rinsed 
and dried. 

“Large offices where many typewriters, adding machines, 
cash registers and other costly equipment must be kept in top 
condition, often find sending these for repair is a headache and 
a deterrent to the work of the office,” said Mr. Robison. 

“My intention is now to make a similar machine on a small 
er scale but on a portable and mobile basis so that it can be 
taken right into the office, the machines cleaned and returned 
to use almost immediately. This could be done at night to 
avoid any interruption to working hours although very little 
inconvenience would be experienced by doing the work during 
the day. 

“There are a few small details of coating, dipping and plat- 
ing still to be ironed out but the washing, rinsing and oiling 
are complete.” 

The new machine has brought new business to the firm. 
They received the bid for the Federal Supply Schedule and 
were awarded the cleaning contract for government office 
equipment in the Philadelphia-Camden area on a _ first-call 
basis. Repeat contracts have come from the Camden Board of 
Education and the Army Signal Corps. Work for private of- 
fices, including a newspaper office, has been done in and 
around the Camden area.—UTP 
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Office Executives Predict Buying Wave 

A summary of what 15,046 office executives are planning 
to buy in the way of office machinery and equipment is con- 
tained in a 12-page illustrated booklet available from _ the 
National Office Management Association, 132 West Chelten Like 
Ave., Philadelphia 44. It is titled “15,046 Office Executives 
Will Spend Over $400 Million for Office Equipment”. surp 

Figures and percentages shown are based on a survey of supp 
Association members. The booklet reveals average appropria- fabri 
tion per member, total anticipated purchasing power of the 
16,000-member Association, an analysis of their job status and § ©COn 
a percentage breakdown of the kinds of equipment they not § spec; 
only are selecting or recommending but which is also used 
under their supervision. For 
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TOLEX ...the most luxurious 
long-wearing upholstery for 


ike so many new products coming from modern research, Nygen Tolex far 
surpasses nature’s best efforts in combining beauty and performance. This 
supported vinyl upholstery offers all the rich softness of leather or woven 
fabrics, plus its own unequalled qualities of strength, long wear, comfort and 
economy. That’s why more and more business and professional men are 
specifying Nygen Tolex on office chairs for executives and employees alike. GENERAL 


For the names of manufacturers using NYGEN Tolex, write: cane 


| THe GENERAL TIRE & RUBBER COMPANY 
DIVISION . TOLEDO, OHIO *Reg. T.M.—G.T. & RCo. as used with 


fomous General NYGEN tubeless tir 












| APSEARANCE and PERFORMANCE pay off in every business. 
No other upholstery fabric gives office furniture... 


the rich, luxurious beauty... 
the amazing durability of 


ci 


Nvlo-Saran 


THE ONLY 100% NYLON-AND-SARAN FABRIC 





; _ STAINS WASH OFF — even ink! ONLY NYLO-SARAN combines the outstanding durability of 








NYLON . .. the extreme abrasion-resistance of SARAN ... anda 


ATHES .. . always so ‘ : 
omfortab new richness of tone and pattern all its own. 
WEAR-RESISTANT . . + stays NYLO-SARAN is so perfect for busy offices. Even the subtlest colors 
new-looking! and patterns keep their radiant beauty through years of active use... 


and with a minimum of upkeep. And it breathes . . . so comfortable 
all year ‘round! 


 RADE-RESISTANT Send for samples today — and specify it on all types of 


office furniture. 





COMPANY, Inc. 


VACO 


PRODUCT 
SALES OFFICE: Chicago, 747 American Furniture Mart; Cleveland, VIRGINIA 
Ohio, 3700 Superior Ave.; Miami, Fla., 113 No. East 9th St.; Phil- FIBRE CORP. 
adelphia, 405 Vine St.; Los Angeles, 2431 Santa Fe St.; Indianapolis, GENERAL OFFICES: 625 Ward SI 
Indiana, 541 Arthur Drive; New York, 114 East 32nd St.; Buffalo, High Point, N. C. 
N. Y., 1200 Niagara St.; Jamestown, N. Y., 929 Monroe St.; Denver, 
Colorado, 3076 Ames St.; Honolulu, Hawaii, 640 Keeaumohu St., Rep- New York Office: 388 Broadway 
resented throughout Canada by A. B. Cayo, Ltd., Kitchener, Ont. FACTORY: Petersburg, Vo. 
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A BRAND NAME... 


EASY TO REMEMBER 


Stock and Sc... 


It pays you to stock and sell DUO-TANG, the 
trade’s most popular loose-leaf cover. It’s the 
cover known to millions of users all over the 
country—the one they remember and ask for! 

DUO-TANG covers come in a wide range 
of colors and materials and are available in 


America’s Fastest Selling Binders 





standard stock items, also tailor- . 
made to fit individual requirements. 
They are ideal for price lists, : 
manuals, catalogs and many other 
types of presentations. DUO-TANG 
expansion-type covers expertly com- 
bine cover and binding medium im 
one smart easy-to-use unit. 

Climb on the “BRAND WAGON” 
with other smart dealers. Order the 











complete line today. 
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JO-TANG 


LOOSE-LEAF COVERS 
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ABOVE. . .The new store of General 
Typewriter Co., proclaimed by the ex- 
pressive sign and insignia, is enhanced 
by the wide expanse of glass permitting 
passersby to have easy eye access to 
displays inside. Adding a new front and 
open display, modern lighting and air- 
conditioning, the Randazzos have truly 
modernized. 


SERVICE DEPARTMENT. . .of the Ran- 
dazzo firm is an important part of the 
efficient operation. Repairs are done 
speedily at well-lighted work tables 


Randazzos Put 


T ypewriters 


on Parade 


in New Store 


BEAUTIFUL. . .and efficient displa 
floor of the remodeled General Typ 
writer Co. store in Kansas City, Mo 
Typewriters are placed at a level per 
mitting easy examination by the cus 
tomer. Flooring is light tan tile and wall 
are of mahogany grain Bolt-a-Tile. 


@ THE GENERAL Typewriter Company at 1217 Grand 
Ave., Kansas City, Mo., has a “new look” and a “new face” 
through the enterprise of the Randazzo brothers. 

It was with pride that the Randazzos culminated three 
months of intensive remodeling with recent grand opening. 
Typewriters were literally put on parade, displayed in attrac- 
tive fashion through the new fixtures and lighting system. 
Likewise, other office machines were shown to their best ad- 
vantage. 

Robert and Vito Randazzo started the General Typewriter 
Company in September of 1929. They survived the crash of 
the stock market and the bank moratorium in succeeding 
months and built a prosperous business. 

The company in addition to Robert and Vito consists of 
another brother, Frank, and sister, Rosalie. A second sister 
helps out during rush periods in this unique family enterprise 
In addition to the immediate family there are 10 faithful em- 
ployees. 

The Randazzos are prominent members of the National 
Office Machine Dealers Association, 
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HASKELL 


mame) First Modern Design 
CARD CABINETS 











‘att Suggested Retail am . 


sbi5 


SLIGHTLY HIGHER 
IN THE WEST 


3 X 5 CARD SIZE 
1500 CARD CAPACITY - 
16” DEEP ae 


Choice of Four Decorator Colors 


& Jasper Green @ Sharon Rose 


Reed Yellow @ Michigan Blue 





FOR OFFICE AND HOME 


ster | 

ise. & REM OVABL E HEADERS j Here is the most revolutionary design improvement since card 

>m- " them easily and quickly to cabinets began! To meet the growing, modern, decorative trend in 
res color (See illustration) offices everywhere—Haskell is first to add c-o-l-o-r! Flexible, 


economical color! Yes, with removable headers— in a choice 

of four popular colors—available at modest cost Haskell Card 
Cabinets can be changed easily to harmonize or blend with every 
change in office color schemes. 


An exciting accessory with tremendous appeal! 


W FEATURES 
Cabinet of fine office steel e Trays are firm—no sag when 
beige open 
Lasting baked enamel finish 


Inside trays—-light weight, 
high impact Polystyrene for 
long wear 


e Plastic feet — prevent desk mar 


e Extra headers available—low 


ec 


= cost 
= a e Trays have built-in platforms 
on which to rest cards pulled e¢ Extra positive compressors 
out while working available 


Available at Leading Dealers Everywhere 


HASKELL 


FOR SINGLE OR MULTIPLE USE Write 
rd cabinet designed for tw way for Details 





, 


ide by side or up « 


A 


303 E. CARSON ST. ¢ PITTSBURGH 19, PA. 

















Burroughs Appoints New Dealer Sales Chief 


Richard H. Maurer has been appointed manager of Bur- 
roughs Corporation’s dealer sales organization which includes 
more than 3,000 retail dealers in the United States and Cana- 
da, Ken T. Bement, general sales manager, has announced. 

Mr. Maurer has been product promotion manager for Bur- 
roughs International activity. He succeeds Robert J. Sanders 
who has been appointed manager of the Buffalo branch. Mr. 
Sanders succeeds W. G. Carlton who is retiring. 

Mr. Maurer joined Burroughs after graduating from the 
University of Maryland in 1936 at the Philadelphia branch. 





R. H. MAURER 


R. J. SANDERS 


He later transferred to the Richmond, Va., branch where he 
was promoted to senior sales representative. On his return in 
1946 from Navy service, he resumed his Richmond post and 
continued there until 1950 when he was named regional sales 
promotion representative for the Southeast region. 

Mr. Sanders has been manager of Burroughs dealer sales 
organization since 1952. Following his graduation from Michi- 
gan State University, he joined Burroughs as a sales trainee in 
1937 at the Grand Rapids branch and a year later became a 
sales representative. In 1948 he was appointed to the Home 
Office sales division serving as a sales promotion representative 
with headquarters in Pittsburgh. 

The foliowing year he was assigned to microfilm sales pro- 
motion at the Home Office in Detroit where he later was 
promoted to supervisor of the retail sales section. 





New Liston Jackson Trophy To Make Bow 


The old Liston Jackson trophy that was the top prize in 
NOMDA’S annual membership drives has been put out to 
pasture. Southern California OMDA having won it three times 
running, was given permanent possession of the big cup by 
its donor, Liston Jackson of Forth Worth, Tex. 

So wrapped up is Mr. Jackson in his desire to see the asso- 
ciation grow, he just had to put up another trophy as a per- 
manent award to be fought over by local associations down 
through the years. Which will be the first to have its name 
engraved at the top of the list at Pittsburgh will not be known 
until the smoke has cleared away next May 15. Already sever- 
al locals have added new member to their lists and the run 
for the top prize this year promises to be the finest and hardest 
fought of all. 

“I have never enjoyed anything so much in my life as I have 
watching the folks work for this trophy,” declared Mr. Jackson 
at Houston. “We have some spirited goings on as the various 
locals have put on all-out efforts to do the best job — and the 
nicest part of it all is the fact that this is one contest from 
which everyone benefits. I'm glad the board accepted 
my offer to present another trophy,” concluded Mr. Jackson. 


Moore Business Forms To Enlarge Plant 

Moore Business Forms, Inc., will enlarge its Iowa City, 
Iowa, plant to provide 25,400 square feet of additional man- 
ufacturing space. Announcement of the plans was made by 
Hugh D. Clark, vice-president and general manager of Moore’s 
South-Central division at Denton, Tex. 

The new one-story addition will adjoin the present structure 
and will contain administrative offices in addition to manufac- 
turing equipment. H. L. Fisk, prominent Iowa City architect, 
designed the new addition. 

The expanded facilities will provide more efficient servicing 
of the Midwest states and a broader line of products 
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Herbert C. Hooks, sales manager of Moore Push-Pin Com. 
pany, Philadelphia, was a visitor at OFFICE APPLIANCES 
on September 26. Mr. Hooks for many years has participated 
in association activities and is a director of the Wholesale 
Stationers Association. He came to Chicago a few days before 
the NSOEA convention for some necessary activities. 


John E. Nielsen, who operates J. E. Nielsen Company, St. 
Paul, favored OFFICE APPLIANCES with a visit on Septem- 
ber 27. Mr. Nielsen, an office furniture dealer, had come to 
Chicago to attend the NSOEA convention and arrived early to 
take care of some details which required special attention. He 
expected to visit with other dealers from various parts of the 
United States. 


Suejiro Funato, managing director of the Sakura Color 
Products Corporation, Osaka, Japan, visited us briefly on 
Friday morning, September 28. In the company of four of 
his countrymen, Mr. Funato was in Chicago to attend the 
National Stationery & Office Equipment Association con- 
vention. An objective of his trip to the United States was to 
obtain information on American methods of distribution and 
to introduce a line of drawing materials called Cray-Pas. Cray- 
Pas are combination crayons and pastels in a great variety of 
colors which can be tone-blended by finger tips. More details 
about Cray-Pas will be presented next month. 


On October 4, Russell Spets, well-known manufacturers’ 
representative in the New England area, visited OFFICE 
APPLIANCES. Russ had been busy at the NSOEA show, 
seeing many of his dealers from the New England area. He 
was enthusiastic over the attendance by so many of them 
from this area at the show this year. 


Sibley Smith paid a visit by phone on October 4. About 
to return to the West Coast where he very effectively operates 
Wholesale Office Equipment Company, Sib reported that fur- 
niture sales in his area are booming. He apparently is doing his 
best to continue the situation. 


David A. Impey of Kalamazoo, Ltd., Birmingham, England, 
was a welcome visitor on October 9. His company, formerly 
known as Moreland & Impey, acquired patent rights on the 
Kalamazoo thong binder in 1904. The enterprise was suc- 
cessful from the beginning. Keeping in step with progress, the 
company has added newer types of accounting systems includ 
ing mechanical bookkeeping and pegboard systems. Both Mr. 
Moreland and the elder Mr. Impey were known to members 
of OFFICE APPLIANCES’ staff. David Impey represents 4 
new generation. He had left England for an eight week# 


business trip, coming to the United States by way of Canada” 


Before coming to Chicago he had visited in New York 
Holyoke and elsewhere. He had found time enough to seé 
two sports events, one being a football game at South Bend 
between Notre Dame and Indiana, the other an end-of-season 
baseball game 

In the United States Mr. Impey hoped to talk with a number 
of persons connected with large organizations whose interest 
is in record keeping systems and devices. He was a guest at 
the NSOEA convention and saw as many manufacturers 
exhibits there as time permitted. He is a personable young 
man. He should have many good years ahead of him. 


Frank Seales, president of the Federation of Wholesalers & 
Manufacturing Stationers of Australia, was a welcome visitor 
on September 25. A native of Melbourne, Australia, Mfr 
Seales has spent his business life in the stationery and office 
supply business. His mission to the U.S. is part of a round 
the-world business trip to learn new methods of manufactur 
ing and distribution. His cordial reception by many U.S. manv- 
facturers impressed Mr. Seales very much. 
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DU PONT PRESENTS 


New Fav Gast Zook in soft pastels 


with wear- and soil-resistant Du Pont Fabrilite 
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s Cambodiat— newest pattern in 

ible, durable Du Pont ‘‘Fabrilite’’* 

upholstery. Choose from 14 popular 

tor colors—deep-tone hues and soft 

to add a fresh, exotic look on fur- 

ings that get heavy traffic. Exclusive 

Du Pont formulation resists soil and wear, yet drapes 


lor easy fitting and supple luxury. Thousands of invisi- 


is Du Pont’s registered trademark for its elastic- 
inyl upholstery. | Design patent applied for. 
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ble pores breathe for soft, yielding comfort. Write for 
sample swatches to E. I. du Pont de Nemours & Co. 
(Inc.), Fabrics Div., Dept. RE-611, Wilmington 98, Del. 


There’s no vinyl upholstery like Gudtible 


GUPOND Fabrilite 


*E6. U. 5. Pat. OFF elostic-supported vinyl upholstery 
BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 
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*FOR 5-DRAWER FILES 





*LO-FOLDERS 
INVOICE 


wit Of 








ber. HANGING FOLDER WITH 


Pat. Pending ADJUSTABLE METAL TAB 


Geared to the high speed requirements of present day business, Guide-O-folders 
are as modern as the H-bomb. With greater ease and facility infiling and find- 
ing with Guide-O-folders comes greater accuracy. To the file clerk it means 
change from drudgery to pleasure. To the company it means saving as much 
as 30% in filing and finding costs. 


No filing system is too complicated or too simple but what Guide-O-folders 
will increase efficiency and reduce cost of operation. No new files to buy, for 
Guide-O-folders actually conserve filing space. The metal tabs (1/5, 14, 1/3, or 
'/, cut) are adjustable to any filing position and they are set at a 30° angle for 
greater visibility, too. 


Your customers just can't afford to be without Guide-O-folders. Usually just 
one demonstration is convincing. Here’s a real source of profit still to be 
tapped. Why don’t you concentrate on Guide-O-folders in the coming months? 


GUIDE-O-TRAY ste lesk drawer unit, the personal file for the deep drawer 
standard desks GUIDE-O-FILE with Slide-O-Matic disappearing top 
sk top is recommended for frequently referred to data. Also available 

ly all steel stand on rollers. 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET 
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NEW YORK 13, N. Y 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL 
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STEEL FRONT FIBRE BOARD FILES 


Nobody has found a way to beat TRANSFILE files for economy and easy 
operation in housing semi-active and inactive records — and keeping records 
accessible at all times. Though made of fibre board for economy, the steel 


reinforcements carry all the weight of the drawers and contents. Drawer 
movement is surprisingly easy even when TRANSFILE files are stacked high 
and wide. The steel front models can be stacked right along-side regular office 


files, too 


The DeLuxe style TRANSFILE files offer even greater facility ux operation 


with their steel roller bearing drawer suspension. 


In 3 styles and 13 sizes, there is a TRANSFILE file for every purse and 
purpose. So, don’t let your customers wrap up their semi-active and inactive 
records in bundles and toss them into a vault and thence to oblivion. Sell them 


TRANSFILE files so they can keep all their records at their finger tips. 


1 quality. Competitively priced. 


filled from stock items. And wher need specials 


3 STYLES 
13 SIZES 


Trademark 


ransfile 

























GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST 


NEW YORK 13, N. Y 
LOS ANGELES 13, CAL 











The older we grow, the more we know. This is not only 
true of people, but of companies, too... for a company 
is only as wise as the knowledge of its combined staff. 


For 60 years, PANAMA-BEAVER has matured 
steadily in its program to provide an “easier 
office-worker life.” Since 1896, the company has 
learned to anticipate the needs of the commercial world 
before they arose. Among the first to recognize the 
important role of Vision-Engineered products, 
PANAMA-BEAVER’s research department developed 
the easy-on-the-eyes Hypoint colored carbon papers 
plus Lustra Colorful Inked Typewriter Ribbons— 
especially created to harmonize with all paper stocks and 
letterheads. Another achievement—the Eyesaver, Parma 
Pearl and the NEW Ebony Unimasters (for spirit 
duplicating ) with tinted jackets to avoid glare, relax the 
eyes, relieve harsh contrast and permit faster work. 


Exciting things have already been charted for 
PANAMA-BEAVER’s next 60 years . . . as you will 
find out when you call your PANAMA-BEAVER 
man, “always a live wire!” 


PANAMA- BEA VEE 
Yiltoong to Coast “CA 


Since 1896—'‘'The LINE that can't be matched." 
MANIFOLD SUPPLIES CO. 
188 Third Ave., Brooklyn 17, N. Y. 
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Appointments ... 


Houston Manager for Ennis Tag 


MURRAY COLE (pictured) has been 
named Houston branch manager for 
the Ennis Tag & Salesbook Co. and the 


American Carbon Paper Mfg. Co. He 
succeeds Jack Tolleson, who is being 
transferred to the Pacific Coast. The 


Houston warehouse is located at 5907 
Clinton Drive 





New Agency Head for Clary 


BERT J. LEAVITT, president of the Oak. 
land Sales Executives Club, has been 
named manager of the new Contra 
Costa Agency in Lafayette, Calif. This 
new agency for Clary Corporation is 
located at 980-C Hough St. 





Heads National Sales for Evans 


WILLIAM I. MEYERS, 3RD has been ap- 
pointed by the Evans Specialty Co., Inc., 
as national sales manager. Mr. Meyers 
brings 17 years of national sales ex- 
perience to his new position where he 
will direct the sales of Evans products 
through distributors, jobbers and agents 
throughout the United States and Can- 
ada. 


ROY S. MIDDLEMAS has been appointed 
as New York bank division sales man 
ager of the Mosler Safe Co. With the 
firm for 37 years, Mr. Middlemas hes 
engineered and negotiated some of the 
outstanding vault installations in the 
nation. He joined the firm’s Atlanta of 
fice in 1919. 





Heads Seng Advertising 


FRANKLYN E. DOAN is the new adver- 
tising and public relations manager for 
The Seng Co., manufacturers of me- 
chanic devices for furniture. Mr. Doan 
has served for the past 12 years as pub- 
lic relations director of Roche, Williams 
& Cleary, Chicago advertising agency. 
He succeeds the late Garth A. Bentley. 





Takes Post with Autopoint 


WAYNE A. FISHER has been appointed 
to the position of assistant to the solé 
manager of the retail department fo 
the Autopoint Co., division of Cof 
Corp. Previous to joining Autopoint, Mr 
Fisher was associated with Jules Mor 
tenier, Inc., as representative in 
Pacific Northwest. 
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HIGHER OUTPU 
at every 







You begin to appreciate why more work 
gels done at an Art Metal New Century 
Desk when you pull out the vertical 
fle drawer. See how it glides out all 
the way giving free and convenient 
access to the contents of ‘wo letter-size 
cross file trays! 
This 100% use of 

24 inches in the office 


the most valuable 
' is one of many 


ime and motion-saving innovations 
A BROXC 
Ask your deaier 


Company 


Qarr METAL CONSTRUCT 


{URE illustrating and describing Art Metal 

New Century Desks will gladly be sent on request. 

or write Art Metal Construction 
Jamestown 8, New York. 


office work station... 


developed by Art Metal to make desk 
work easier and faster. Trays, partitions 
and other accessories serve to organize 
the work and working tools for the needs 
of the individual job. Each adds functional 
convenience, helps to increase the net 
return on your office payroll dollars. 

There is a New Century Desk for 
every requirement—executive, secretarial 
and clerical. Every model and size is de- 











BUILT-IN by 


Art Metal 


with exclusive features 


like this 


signed for beauty and comfort, and built 
to the famous Art Metal standard of 
casemaking craft. 


Your local authorized dealer or branch 
office will gladly demonstrate these 
desks. Ask about the Art Metal Office 
Planning Service—invaluable when you 
rearrange, move, or remodel your offices. 
For name and address, consult the Yel- 
low Pages under “Office Equipment.” 


For 68 years 
the hallmark 
of the finest 
in office 
equipment 
and systems. 


From Art Metal National Magazine Advertising to Buyers 
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| tative. His territory includes New York 


Appointments... 


Joins Globe-Wernicke Sales Staff 


DANIEL G. SCHUNCK joins The Globe- 
Wernicke Co. as district sales represen- 


State and northeastern Pennsylvania. 
Mr. Schunck resides at 472 Braxmar 
Road, Tonawanda, N. Y., headquarters 
for his territory. 


New Marchant Export Manager 











REMBERT J. DOHM has been appointe 
to the post of export manager of Map 
chant Calculators, Inc. As Marchant; 
export manager, he will direct the com 
pany’s entire overseas sales and sale 
promotion program. The new departmen 
head began his business career wit 
ARBED, a Saarbrucken, Germany, sted 





that’s why MUTUAL 


C enlamalic PUNCHES 


SELL FASTER! 


All Centamatic Punches are equipped with 2 guides which automatically 
center the paper. All models are equipped with removable trays. Heavy steel 





construction, finished in gray enamel with nickel-plated hand lever and 





concern. 





Transferred to Oklahoma Territory 


TED CROW is being transferred by the 
Ennis Tag & Salesbook Co. and the 
American Carbon Paper Mfg. Co. to 
Oklahoma City. He will call on the 
dealer trade in the state of Oklahoma. 
Mr. Crow started with the companies in 
1947 in the home offices in Ennis, Tex., 
where he was reared.—CAP 
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guides, individually boxed. 
No. 300 CENTAMATIC MULTIPLE PUNCH 


This punch does the work of 8 punches (as illustrated 
at right). By setting the ball bearing selectors, you can 
punch two or three 1,” round holes through 12 sheets 
of 16 Ib. paper. Base 4%," x 9%". 

Bia ctt adeddadeAdinarssassassscuncedecckancs $13.75 


Named Cummins-Chicago Regional Manager 








aa 


E. WILLIAM MORTON was appointed 
western regional manager for the Cum 
mins-Chicago Corp., supervising fieé 
sales and service activities in the westem 
two-thirds of the United States. Mr 
Morton recently resigned as gener 


No. 200 TWO HOLE 


Punches two 4“ round holes, 2%“ 
center to center through 25 sheets of 
16 Ib. paper. Base 4%" x 7%”. 
RE SINE i-occcsvccomdadudcbbewadics $5.00 





No. 400 DIAL - CONTROL 
CENTAMATIC PUNCH 
Completely automatic action — no 
fusing — no calculating — no paper 
folding. By merely setting the dial 
and adjusting Centamatic guides, 


CENTAMATIC PUNCH | 





L. P. MORGAN is announced as the 
new Royal McBee Corp. portable repre- 
sentative for the Pittsburgh, Pa., ter- 
ritory. In his new capacity Mr. Morgan 
will contact all Royal portable dealers in 
the Pittsburgh area and will be head- 
quartered at 610 Smithfield St., Pitts- 
burgh 22. 


Becomes N.Y. State Branch Manager 








manager of the American Perforater No. 
Co. after more than 30 years’ servicé magr 
plate 


you can punch two or three ¥/,"’ holes 
through 20 sheets of 16 Ib. paper. 
Base 5%" x 11%”. 

RESP Sire $35.00 


Order from your wholesaler or direct from us. Literature available. 


STATIONERS SUPPLY CORPORATION 
Manufacturers of Centamatic Punches 
268 Fourth Ave., New York 10, N. Y. 
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KINGSTON W. FAIRCLOUGH has beet 
appointed New York State branch mom 
ager for Corry-Jamestown Mfg. Com 
He will represent the company and sent 
its dealers in most of New York Stat 
and a large area of northern and ce 
tral Pennsylvania. Mr. Fairclough ht 
had 10 years of extensive experient® 
in the office furniture field at 

dealer and area representative levels. 
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A little pocket calendar in- 
cluded with every refill pad 
serves as a constant reminder 
of Success Calendars. 


No. 85 has 
magnifying top 
plate... daily 
date in red... 
present, past and 
future months .. . day 
designation and Holi- 
days indicated. Styrene 
bases in your choice of 
walnut or metallic gray. 


Tear-Kleen Wall Calendar has 
a large daily date seen at a 
glance from 15 to 50 feet. 
Comes in four sizes. Backs are 
green, water-proof panel 
board, handsomely embossed. 
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A yearly calendar with your 
imprint at top keeps your 
name before your customers 
all year long. 


























No. 13 is the convenient up- 
right style, particularly popu- 
lar where desk space is at a 
premium. Pad lithographed in 
two colors with daily date in 
red. Refill pads for all types 
of bases readily available. 





Desk and Wall Calendars. 


National advertising in lead- 
ing magazines. It's good busi- 
ness to sell Success Calendars 
... more profit, too, because 
people ask for Success by 
name, come back to your 
store year after year. Don't be 
satisfied with ordinary calen- 
dars—stock Success! 


when you think 
of SUCCESS 
CALENDARS 


No. 19 is smart, handy and 
efficient. Pad + Poston Mr in 
two colors with daily date in 
red. Present, past and future 
months shown. Success is the 
really complete line of quality 


think of 








Beautiful store displays, win- 
dow streamers and calendar 
charts dress up your showroom, 
tell customers that here is the 
place to buy the Success Desk 
Calendars they have been 


reading about in leading 
national magazines. 

Write for new 

SUCCESS catalog 

showing the 


many sizes and 
styles available. 


he, 


COLUMBIAN. 747 WORKS, INC. 


2300 WEST CORNELL STREET © MILWAUKEE 9, WISCONSIN 


No. 17 is a deluxe, book style 
calendar with lefthand poge 
for recording half-hourly ap- 
pointments from 8:00 A.M. to 
5:30 P.M. Daily date in red. 
All Success pads are litho- 
graphed on fine bond paper. 
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Clarys ao wonders 
for a girl’s morale 


(AND FOR YOUR SALES!) 
A new adding machine is fine, but a new Clary is something special! 
Any girl is flattered when she knows she’s been given the finest. 


That’s how girls in over 160,000 modern offices feel about Clary. 
That’s why Clary sales keep building higher every year. 


For information concerning Clary products or dealer franchises, please write: Dealer Division, 


Dept. A116, Clary Corporation, San Gabriel, California. 











BUSINESS 
MACHINES 
DIVISION 





Clary Corporation, 
San Gabriel, 
California 








MANUFACTURER OF BUSINESS MACHINES, ELECTRONIC DATA-HANDLING EQUIPMENT, AIRCRAFT AND MISSILE COMPONESE 
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2 or 3 HOLES 


CLIX 
DOUBLE- 
DUTY 
PUNCH 







CLIX 7-HOLE PUNCH FOR 7-RING BINDERS (not 


For 


PAPER PUNCHING 








illustrated) Same size, same precision action, as 3-hole punch, 








CLIX 
2-HOLE 
PUNCH 


Gg. 


Improved 


CLIX 
1-HOLE 
PUNCH —_— 







- /* 
Pas , 
ume 


we sl 
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but punches all seven holes in 3-1-3 order, standard spacing 
for 11” x 8%” sheets, at a single stroke. 







Personal paper punch for 
home, office and industry. 
Ideal for punching tickets, 
tags, restaurant checks... 
easy to use on paper, light 
cardboard, etc. Light pres- 
sure of thumb punches clean 
hole, instantly. 4” hole, 4” 
from binding edge. Red top, 
nickel- plated base: 12 in 
counter display carton. 


CLIX MODEL NO. 100X 
LIST 60 cents each 


Dependable — Trouble-free! 





wWeny 






For 3-ring binders, 11” x 
8%” sheets. Punches all 3 
holes at a single squeeze, 
4%" on center, 8%” overall. 
No gauges to set no 
places to mark. Punches 
sheets instantly, all 3 holes 
at one time. Handy — fits 
brief case or desk drawer. 
Weighs less than 20 ounces. 


CLIX MODEL NO. 3 LIST $4.00 each 








Punches 2 hole sheets or 3 
hole sheets as required. Ad- 
justs instantly, simply by 
snapping button ... to 
right for 2 holes, to left for 
3 holes. Takes sheets from 
6” to 12” long. Gauge- 
marked in 1” graduations. 
For 3 holes, details same as 


Model 3 above. 2-hole 
punching, 2%” apart on 
centers. 


CLIX MODEL NO. 32 
LIST $6.50 each 


CLIX MODEL NO. 7 LIST $7.50 each 





Punches 2 holes spaced 2%4” on centers at 
a single squeeze in paper sheets ranging 
from 5 inches to 12 inches in size. Simple 
gauge adjusts instantly to any size sheet 
up to 12” in half-inch graduations. Weighs 
less than 10 ounces. Red base plate and 
hammertone gray cover. 


CLIX MODEL NO, 2 LIST $2.50 each 
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THE | 
= Flo-master 


FAMILY PORTRAIT 
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now! a rine Flo-master 
FELT TIP PEN FOR EVERY USE? 


No matter what clientele you serve—industry, business, 
education, art, retailing or the home—you can now 
provide them with the perfect Flo-master Pen and Ink 
for their particular needs. With the Advanced, the 
Regular and the King Size Flo-masters, you have a 
complete, top-quality line to meet every demand... 


insure customer satisfaction every time. 


Flo-master Inks, too, are designed to meet every requirement : 


TRANSPARENT INK 


This is the finest ink ever invented for use in felt tip 


pens. It meets the requirements for general purpose 
marking—a clear, instant-drying, waterproof, non-toxic 
ink compounded with analine dyes and fine oils. Used 
for marking on any light colored surface. Available 
in 8 colors including black. 


BRITE-LINE — For use in the 
Advanced Flo-master only —A 
clear dye, water-based ink for 
use on light colored paper or 
poster board. Non-penetrating, 
odorless, fast-drying, won't 
transfer to other surfaces (as 
do colored oil-based inks). 8 
colors & black. 2 oz. size only 


OPAQUE — A pigmented, oil- 
based ink for use on any light 
or dark non-porous surface and 
certain other materials such as 
rubber, glass and many plastics 
More durable than the Trans- 
parent Ink. Weather-proof, 
fast-drying, non-toxic. 10 colors 
including black. 











FELT TIP PENS 





For additional information write to: 


CUSHMAN & DENISON MFG. CO., Dept. T., 625 Eighth Ave., New York 18 
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Appointments... 


Named Autopoint Special Consultant 


ROBERT E. WRIGHT, senior account 
executive of Bozell & Jacobs, Inc., Chi- 
cago advertising and public relations 
firm, has been retained by Autopoint 
Co. as special consultant in the market- 
ing of their stationery products. A for- 
mer sales manager of stationery prod- 
ucts manufacturing firms, in addition to 
serving Autopoint he is also serving 
Robray Mfg. Co., Franklin Metal Prod- 
ucts and Tweeten Fibre Co. 


Represents Oxford in Northwest 
DAN H. ANDRES has a sales 











THIS 





ground with leading Portland, Ore, 
dealers which fits in with new assign 
ment to represent Oxford Filing Supply 
Co. in the Pacific Northwest. His selling 
experience includes six years with DJ 
C. Wax Office Equipment House, sey 
years with the Office Supply Compam 
and 11 years with Kubli-Howell Co. 
will travel in Washington and Oreg 
as Oxford representative. 








Directs Diebold in Latin America 


DAVID DEAN HALL has been appointed 
by Diebold, Inc., as supervisor of Latin 
American operations. He will supervise 
sales and service operations throughout 
Central and South America for the 
complete line of Diebold products and 
the firm’s newly-acquired line of K. F. 
Cline steel shelving. 


Heads Clary Branch in Cincinnati 








R. B. BERRYMAN has been appointed 
manager of the Clary Corp.’s Cincinnati 
factory branch office at 1933 Central 
Parkway. He has been. on the sales staff 
of the branch since April, 1955. He wat 
with Dolbey Co., writing equipment dis 







and was manager of the compa 
Lexington, Ky., office for two years, 





Moran Named G/W Representative 


DANIEL J. MORAN is new district rep- 
resentative of The Globe-Wernicke Co. 
The territory includes Maryland, Vir- 
ginia and North Carolina. A native of 
New Orleans, Mr. Moran, prior to join- 
ing the Globe-Wernicke sales staff, was 
associated with an office equipment and 
supply firm as manager and buyer. In 
addition he has broad experience in the 


tributor, in Cincinnati for seven yeaa 














field of retail selling. His headquarters 4 
will be in Richmond, Va. 4 
Clerkin Elevated by Felt & Tarrant The 

Albin E. Carlson, president of Felt & Tarrant Manufacturing | 
Company, has announced that the board of directors named 
James C. Clerkin as administrative vice-president. Mr. Clerkit 
joined the firm June 1 as assistant to the president. 
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THIS SIMPLE DEMONSTRATION SHOWS YOU 
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Look! Your prospect uses 
present cards. No costly 


transposition. Saves him 
$200 to $400. 











if you have a Revo-File to show, you can tell your 


prospect, “‘Here’s the rotary file that saves you $200 to 
$400 in the first 37 minutes you own it.”” And you can 
prove it—f Show him how he simply takes his present 
cards ou s old-fashioned files and drops ’em into 





Ramsey, Inc., Philadelphia, Pennsylvania, 


recently sold Model C58 Mosler 
Revo-Files, taking a neat profit of $4,550. 
Many an initial order for one or two 


Mosler Revo-Files turns into this kind of 
bonanza! 40% rders is “‘par” for 
Revo-File. 


This big money deal began with a sale by 
Thomas Groom & Co., Boston, Mass., 
for 2 trial Revo-Files. During one month, 
the customer reordered three times; since has 
bought more than 140 Revo-Files, paying 
the dealer over $17,000 in profits! 


Revo-File “‘as is.”” No need for costly transposition. No 
need for special key-hole punched cards. Revo-File is the 
only single-drum rotary card file of its type that permits 
these tremendous savings. No wonder Mosler Revo- 
Files practically sell themselves, produce 40% reorders. 





The Nashville Stationery Company sold this 
installation of 12 Revo-Files, recently, at 
a profit of $2,640. Other sales by dealers 
range up to $11,760 in profit. And in 
each case reorders brought in a big part 
of the bonanza! 


iid 
LL 


Write, wire or phone The Mosler Safe Company, Dept. 39, Hamilton, Ohio 


¢ Only single-drum rotary card file of its 
type that does not require attachment 


Another fine product of 


“Mosler Safe “z 
Since 1848 


of cards! 


* Practically sells itself... produces 40% 


reorders! 
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¢ Exclusive patented card-retention method 
prevents loss or mutilation of cards! 


¢ “Hoftest” rotary file on the market— 
sales doubled in 1955! 


* Big profit on each sale—with no service 
headaches! 


¢ Wide-open market—every firm or bank 
with 3,000 or more cards is a prospect! 
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Why a second address 
for 
your business | 
should be 
Friden Street 


; Cee eeeeeeeeeeeeeeeee 





wide Wtf he 


Friden Street’s where 
business grows — because 
businessmen know where they’ve been and where 
they’re going. It’s a street to figure on—a profit street. 
It runs through every community all over America. 
Here you find hardware stores, paper mills, 
wholesale druggists, canneries, grocers, air lines, 
contractors—all making figures tell what's 
what with the Friden Calculator. 
This is not an ordinary calculator... It is 
The Thinking Machine of American Business. 
Without operator decisions... simply by 
figure-thinking for you ...the fully automatic Friden 
performs more steps in figure-work than any other 
calculating machine ever developed! 


You can control your business to produce more profit when 
you move to Friden Street...when you use the Friden Calcu- 
lator to get essential daily figure facts automatically. 

You can do your payroll calculations, figure and check 
invoices, take inventory, make percentage comparisons on 
sales, costs, turnover —all in a fraction of the ordinary time. 

It costs far less than human time to figure with a Friden. 
And you can own this machine for only pin money per month. 
Operation is simple. Call in your nearby Friden Man! 


Friden 


THE AUTOMATIC 
CALCULATOR 


THE COMPUTYPER 
THE NATURAL WAY ADDING MACHINE 
THE ADD-PUNCH MACHINE 


Friden sales, instruction, service throughout U.S. and the world. 
Copyright Friden Calculating Machine Co., Inc., San Leandro, California 
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47H District Notes 


R. E. HILBURN, CORRESPONDEN} 
P.O, BOX 2835, GREENSBORO, N, ¢ 








New stores still opening up here and there and remodeling iq 
full bloom. Reported last month that Al Walker Company, Atlanta 
had liquidated, which was correct, but a new firm popped up in 

place. It turned out that Al sold his interest in the firm to hig 
d partner, Barron Clark, and Barron's brother-in-law re Furbish, 
hese two boys will continue on in the old location but have g 
hange of name to Atlanta Office Supply, Inc. Al is ‘ooal to 
Florida and is to go into the boat business. Lemme know where, Al 


* £ £&£ & & 
Morris Wade Sales Company, Dunn, N.C. is opening a branch 


tore in Fayetteville in partnership with an d Army buddy 
Wayne Justesen. The new store will open shortly after October | 
at 822 Shearin Drive. This location is out on Bragg Boulevard a 


the new King Shopping Center and one door from the Bragg 
Theatre. Also in the same shopping center that houses the very 
best steak house in Fayetteville. The area of 17 x 60 feet wil 
jive the boys plenty of room for machines, supplies and equipment 
> put them on your list for a must call 

Bragg Office Supply, Inc. is the name you will find on the 


yn. Aside from opening a new store both boys have still another 

new deal’. Wayne just recently got him self a daughter, after 
two boys, so it's easy to see he is definitely in an “expansion” 
mood. Morris's new deal is a brand new store a few doors down 
street, 121 N. Wilson St. to be exact. The new job measures 

25 x 70 which is about three times the old one so now you can 
turn around without turning sideways. Papa Wade and Mrs. Pitt 


the “'firm" so next time you are y" Dunn you wi 


find an up and coming firm in Morris Wade Sales Company. 
* “< % & ¢ 
W. M. Landreth Company, Charlotte, N.C., has moved from 


Morehead to a new, and much larger location, at 504 E. Fourth 
St. "W. M." should now have the room he has been needing so 
badly for expansion so give him a call. You will find “Mrs. L” hold. 


ing the fort while he is out shaking the bushes 

* &£ & & € 
Phil Rhodes must be making a barre! of dough, too, because 
rd comes that S. P. Richards has ig a new building down 


the street, about 40,000 feet of building in fact, and are moving 
the converting department there in te to give more room for 
srehousing supplies 


+ &£ & & © 

Kin gsport Office Supply Company, Kingsport, Tenn., expects fo 

in the new building and have a formal opening about October 

5. They started from the ground up after the fire and everything 

will be new including Butler fixtures, modern front, ultra lighting, 

fancy balcony and private offices for the “wheels'’. Will have addi 
nal details on this one after the opening. 

* £ & & 


You will get a nice surprise next time you go into Bumbargers 


They already had a store much better than om t but the 
Bumbargers are not the type to sit back and let the rest of the 
untry catch up with them so, with ~ wave of remodeling 
ing on all about them they just up and did the whole she-bang 
er with Henry Berry fixtures, new pastel paint job and all major 
and names shown prominently. The effect is very pleasing indeed 


Next cor Earle’s Office Supplies, Salisbury, N. C. with a big 
batch of M. & D. Fixtures which completes their gradual remode:- 
: The entire store is now up to the minute in every respect. 


Richmond County Journal, Rockingham, N. C. celebrated its 
nty-fifth anniversary on September 8 with an open house af 
afternoon. Its more recent counterpart, Journal Stationery Store 
was right in the middle of the festivities too. Rockingham is on 
the move and Mr. Cadieu is seeing to it that the paper and ste 
i > keep pace with its progre 
* *& & & F 
ne of the biggest splashes ever seen in these here parts took 
place on September 20 and 2! up in Asheville, N.C. Fleming 
Talman held a double barreled fling-ding by way of a formal 
pening of his new furniture display room and an open house of 
ok Center. The furniture display room is in the basement of 


Book Center, a new job complete with Bulman fixtures. Will be 
king for some glowing reports on this one. Have already seen 
me of the newspaper “spread"—one fu page by Talman's and 

almost seven more full pages by various manufacturers and sup 
iers. Boy!!!—that must have been SOME to-do. On top of a 
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4° a 
the new BLAISDELL 


MECHANICAL PENCILS 
ad 


AND REFILL LEADS 


Marke Anstey 


© Futuristic Styling 

® TRI-SHAPE for Finger Comfort 

@ WEIGHT-BALANCED for Writing Ease 

@ SPECIAL KNURLING for Mechanism Control 
@ TRUE-DESIGN Gripping Surfaces 


PROPEL © REPEL * EXPEL * PENCIL BARRELS IN 
6 COLORS + 1 DOZEN OF A COLOR TO BOX 

















@ NON-BREAKING STRENGTH beyond normal needs 
@ EXTRA SMOOTH for Easy Application 
@ EVEN-COVER COLOR for Streak-free results 
@ DURABLE in Use and Wear—yet Removable 
@ VIVID-HUE Constant Colors e 


2%" LONG © .120’' DIAMETER + 6 COLORS 
4 LEADS TO BOX ¢ 12 BOXES TO CARTON 





BLAISDELL PENCIL COMPANY ee BETHAYRES, PENNA., U.S.A. 
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CURL RESISTANT — 
SOFT OR HARD IN VARIOUS PIGMENTS 


Don’t overlook the sales potential of 
Pencil Carbons. Get more carbon paper 
volume with Storms Pencil Carbons... 
available in four popular brands... 
Storm-Brite Super Blue, Perma-Blue, 
H.M.S. Non-Tack Blue and American 
Pigment . . . all with excellent manifold- 
ing qualities — and made of the finest 


materials. There’s a Storms Pencil Car- 


bon for every requirement ...in blue, 
black or purple. You'll like the sharp 
writing pigment, the brilliant blue oil 
soluble and the economical non-tack 
pencil carbon. You're invited to write 
for complete details on the profit pos- 
sibilities of Storms Pencil Carbon. Use 


the coupon or write on your letterhead. 











H. M. STORMS COMPANY 
Storms Building, Brooklyn 38, N. Y. 


Gentlemen: 


ADDRESS 


STORMS SERVICE BUREAU 


The Storms Service Bureau is ready to help you with 
special applications of Carbon Paper, Inked Ribbons 
and Carbon Rolls. You are invited to consult with 
Storms whenever you get such requests from your 
customers. No obligation, of course. 


a eiaiins 
COMPANY NAME______ 
















] We would like to know more about the profit possibilites of Storms 
Pencil Carbons. Please send complete information. 
[|] We would like a copy of the Storms Catalog. 
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SELL MORE, EASIER 


with the enormous 


Shaw-Walker franchise 


Shaw-Walker’s enormous franchise is the trade’s 
most profitable. The exclusive Shaw-Walker dealer 
offers his customers 5000 items from one factory — 
matched in appearance, matched for results. 


All 5000 items are pictured, described and priced 
in Shaw-Walker’s 292-page Office Guide, the biggest 
order-producing Junior Salesman in the industry. 
All bear the best known trade-mark in office equip- 
ment, “Built Like a Skyscraper.” 


Among the 5000 items in this enormous franchise 
are many exclusive products that cannot be pur- 
chased from anyone but the Shaw-Walker dealer. 


No Other Franchise Gives You 
All 9 Profit Making Features 


(1) All 5000 items from one factory. (2) Most complete 
franchise. (3) 292-page Office Guide to simplify selling. 
(4) Many exclusive fast-selling items. (5) Flow of sales 
helps. (6) Best known trade-mark. (7) Intensive, order- 
producing national advertising. (8) Fourteen Panoramic 
Stores to help close big jobs. (9) Warehouses stra- 
tegically located throughout the nation. 


“Built Like a 


=" SHAW-WALKER 


Factories and Home Office — Muskegon, Michigan 








Right now there are a few cities in which we are willing to 
make a change. Yours may be one of them. Write today. 
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One “Sit” Is Worth 
a Thousand Words 


Just ease your customer into the No. 2000 
Executive Swivel Chair shown above and try 
one of the hardest selling tricks of the trade 
— don't say a thing for a few minutes. Let the 
chair speak for you. 

Your prospect will feel at once the "'just-right" 
resiliency of seat and back, the comfortable, 
ample width of the seat. He'll admire the 
rich, warm combination of top grade cabinet 
wood and luxury covering. He'll feel inclined 
to say, "This is for me!" 

Those of you who tried the No. 2000 and other 
Craftsman chairs at the N.S.O.E.A. Convention 
know that with quality furniture like this, one 
“sit” is worth a thousand words. With Crafts- 
man, you can afford to let the chair speak for 
itself! 


Write today for our latest catalog. 


MEMBER WOOD OFFICE FURNITURE INSTITUTE 


















Fleming has still another new job coming up soon in the 
form of a branch of the Book Center out on Patton Ave. in the 
shopping center. First thing we know they will be calling him 


Jet Talmar 
* £+ & #& | 
With all this new store and new firm stuff going on it is quite 
3 jolt to learn that one of our “ole timers" is closing its doors, 
However, such is the case down Jacksonville, Fla. way. Hall-Avu- 
berry Company, after 15 years in business there, have closed and 


the stock was bought by a local wholesale house. 
* &£+ &£ & & 


Carithers-Wallace-Courtney, tlanta, have completed a very 
extensive remodeling job and will hold their tormal opening on 
tober 8 and 9. | keep hearing reports of how beautiful the 


new job is so we can expect to be hearing plenty more. 

* + © & & 
one that just got under the wire. George Boyd formerly 
ff Office Equipment, Greenville, N.C., has pulled out and 





pened for himself at the location formerly held by S. V. Morton, 
121 W. 4th Street. Name of George's new firm is Modern Office 
Supplies and other than that | have no other pertinent facts. | 


nderstand that Taff and George split the supplies stock so both 
sre to continue with supplies. 
* £ &# €& & 
This boy Elliott, Carl P. to be more specific, and head man at 
>tt's Office Supply, Aiken, $.C., must be one big ball of fire, 
st he gets married, then a year later goes into business for 
nself, just one more year and he has outgrown the original 
and doubles it, then he buys a new home and now mama 
Elliott comes forth with her contribution on August 4 with Rena 
Bee Elliott. Any of you fellows think you have that record beat 
the line forms on the right. Very, very nice going Carl and you 
, Mama. 
* £ &£ & F 
Miss Rosa Rowland, long-time head of Office Furniture and 
Supply Company, Augusta, Ga., has been laid up for the past 
several weeks with a busted leg and ankle. Looks like it might 
be some time yet before Rosa is back on the job but our best 
wishes are right there with you Rosa. 
* £ &£ & F 
Mr. & Mrs. Coke Cecil, Cecil Office Supply Company, High 
Point, N. C. have lit out again on one of their now more or less 
frequent world tours. Coke's primary object is a magic convention 
at Brighton, England but before returning they will cover England, 
France, Belgium, Germany and Switzerland. This makes their 5th 
European trip so if any of you are planning a foreign trip and 
want to know anything where to go and what to see just drop by 
Cecil's and get it first hand. 
+ &£ & & © 
Understand there is a new “head man" at Watkins Book Store 
Winston Salem, N. C. but haven't yet had the pleasure of meet- 
3 the gentleman but do have his name so next time you are in 
Watkin's just ask to see Fred McCoy. Fred was formerly in Rich- 
mond, 
% &£ & & F 
Got us a new "regime" at Rowan Printing Company, down in 
Salisbury, N.C. too. Homer Lingle is now general manager and Lee 


at the buyer's desk downstairs. You will have to run upstairs on 
2nd floor to find Homer in a big private office. Nice going 
boys, and hearty congratulations to both of you 


*& &£ & & F 

Here is one we have all been waiting for. The Ed Gunns, dis- 

pensers of things office supplyish in Reidsville, N.C. are now 

e proud owners of a brand new (first) baby boy, name of Edwin 

Anthony, born on the 14th of September. Virginia was still among 

the missing when | was there but Ed was just one big smile. Proud 
nan, proud — and well he should be. 





* *+ & & F 
Mr. Leslie, owner of The Book Store, Morganton, N.C. although 


counted among the missing, too, after a tough bout with an 


peration, was progressing nicely when | called on September 10. 

* * & & 
Herb Bowen, chief proprietor of the "Bowen Corner” and proud 
wner of a new store in Sanford, N.C. was recently observed 


yalivantin around Sea Island, Ga., and after close questioning 
t developed that he had won the trip by making his quota on 
Royal Typewriters in just nine months. That boy do get around 
don't he? 


* * & & # 


| don't suppose it went unnoticed that the dear ole Fourth has 

ong last gotten a break and will not be the first next year 
with it's regiona nvention. Naw sir — the 9th and the 5th get 
in ahead of us this time and we won't have to worry about get 
ting tangled up with a gang of “snow birds" on our annual 
Florida trek. The dates this year will be April 25-26 and 27 at 
the Vinoy Park in dear ole St. Pete so it is not a bit too early to 
get that reservation in for the best one yet. The wheels are a 
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for those who refuse to compromise... 
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[he attributes of success in a man or a company are seldom more 


keenly etched than in the office equipment selected. 


Both embody qualities which are vital to success—efficiency, stability 
a new and dynamic conception. And because these features are basic in the 
superb line of Crestline desks, files, chairs and tables, you find them 


the choice of discerning management—Crestline bespeaks your success. 


shall be glad to send you our newest Crestline catalogue and 


the Office Plan Rule which is a great help in arranging good work areas. 


SECURITY STEEL EQUIPMENT CORPORATION, AVENEL, NEW JERSEY 


rth, 
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“What? 

2000 pounds 
of tailor-made 
convenience ?” 
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Jack E. Thorson, general manager, 
Manor Theatre, 
San Mateo, Calif., says: 


“When I mentioned that I wished I could 
have a special interior for the Meilink ‘A’ 
label safe I was considering, the salesman 
said, ‘Why, just tell us what you want. It’s no 
problem.’ And apparently it wasn’t. The 
interior of my new safe is tailor-made 
exactly to my needs.” 


YOU TOO HAVE 
CUSTOMERS 
Te 


customers who don’t know that Meilink offers 
a free personalized safe interior diagram serv- 
ice. Take advantage of Meilink’s famous 
INTERIORS UNLIMITED. It puts the “sell” 
in your selling. And remember you put 
your best argument forward when you sell 
Meilink. 


MeiiwK STEEL SAFE COMPANY 
TOLEDO 6, OHIO 


A, B and C LABEL SAFES, HOME VAULTS, INSULATED FILES, 
BUSINESS MACHINE AND TYPEWRITER STANDS 
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eady turning and plans are taking shape u will see shortly, 

%* + ©& & ¥ 

Evidently you boys are satisfied with your present sources of 

ng nt c iuse none of you na ent me any super auper 

25 an ut ot the on | ft n I Ca'lina 

n as somebody ¢ W one we 

t with "Good c 2 

%&* & &€ & | 

Sot ar assist from John-Richards-Floyd vk Sanford 

ydiard and T y-groceries-Tompkins this month but the old 

reliables Joe Maura and Jac Cooper dropped by the wayside, 

nterest seems to be waning lately how about me of you 

boys getting on the ball and send in them news items—huh??? 
Bye 10W- 





5S+H District Notes 


PAT PATTERSON, CORRESPONDENT 
3710 GROSVENOR ROAD, CLEVELAND 18, OHIO 





Howard B. Klein, president of Burrows Bros. C Cleveland 
was appointed general chairman of The Fifth District NSOEA 
nal convention in Cleveland at Hotel Cleveland April 11-13, 


* + *&€ €& € 
Merger of W. B. Gregory & Son, Inc. and Leonard's Office 
supply & Equipment Company has been announced in Detroit, 
The new name of the firm is Gregory & Leonard Office Equipment 


%¥ £+ &€ €& F 
The Pounsford Stationery Co., Cincinnati, in the school supply 
business for 127 years, announces the merger of the school supply 


division and the art material division int ne wholesale division, 
W. F. (Bill) Ryan has been appointed manager of the school sup- 
ply department...... The firm held its annual employee picnic 


September 9 under the auspice Wayne Bashaw, general 
manager, and Jack Busch, buyer. 
+ & & & © 
Jerry Pelletier has been appointed assistant sales manager at 
Central Office Supply Co., Detroit. . ... William B. McPherson 
now representing R. E. Kindel & Co., Cincinnati, working out of 
Columbus, Ohio. ..... Victor E. Edmonds is now store manager 
r the Cincinnati branch of Eriksen's, Inc 
* £ & & F 
John & Edith Kenny, for many years associated with Carl L. 
Spitfaden, Ir Cincinnati, have left that firm and are now in 
business for themselves in Miami, Fla. The firm is called Kenny's 
Stati nery G 6047 S. W. 8th Street. This wondertu ouple, who 
were loved and respected by all of us wh knew then would be 
delighted to hear from all of the travelers who called on them, 


addition to their many friends in the trade in Cincinnati. 
* + © & F 
Indianapolis Chapter of the Fifth District Travelers Club an- 


unces the f wing officers were elected for the coming year: 
Chairman, L. J. (Larry) Schubert, All-Stee! Equipment Co.; vice- 
hairman, Don Plehn, Boorum & Pease Co.; secretary-treasurer, 
William Morley, Bramwood Press, Indianapolis. Luncheon meetings 
sre held on the first Monday of the month at McClarney's in 
ndianapc 
* &£ & & # 
The Cincinnati Stationers and Travelers Christmas Party will be 
held on Thursday, December 6 at Beverly Hills Country Club 
across the river in Newport, Ky. A cordial invitation is extended 
to anyone in the industry who would care to attend; reservations 
are being accepted by the Queen City Travelers. 
* &£ & & F 
SIR STORK FLIES AGAIN: Congratulations to Rosemary and 
Heron Frey, manufacturers’ representative associated with his 
pappy, Art > birth of their third child, a son, Jonathon, on 
August 2. 
x * *& *& F 
AN ORCHID to Ken Ackland, Amberg File & Index Co., chair 
man of the Cleveland Chapter, Fifth District Travelers Club, for 
is hard work and unselfish efforts to make the activities of this 
ter interesting and constructive. On September 24 we were 


yuests of The Federal Reserve Bank Cleveland at a luncheon 
after which we were given an informal talk by the bank president, 

ilbur D. Fulton, and taken on an instructive tour throughout the 
bank's inner sanctums and vaults. However, | regret to inform you 
that samples were not tobe had. .... 


An interesting affair was scheduled for Saturday, October 20. 
Dealers and travelers and their ladies met at Hotel Auditorium 
kta snd dinner, after which Scott Summerville of Akron 
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Only ve i] f: 


Mere ability to adjust height of seat 


and back is not enough to provide prop- 
er fit or comfort. Some so-called adjust- 
able chairs offer such limited range as 
to be of little or no practical value. 

Not so with GooprorM, the only chair 
with 5 point adjustment, designed to 
fit it properly and comfortably to every 
user regardless of size or weight. Seat 


and back are foam rubber cushioned 





Shown here is the same 
GOODFORM No. 2123 
secretarial chair properly 
fitted to girls of different 
size and weight. 





Productivity of office workers can be increased through proper seating 





adjustable aluminum chairs 
can correctly and comfortably seat everyone 


for even weight distribution . . . extra 


comfort all day long. 


But that’s not all—GOODFORM is a 
better investment because its all-metal 
frame and anodized aluminum finish 
mean permanent beauty . . . a business 
lifetime of service with minimum main- 
tenance. And there can be no rough 


edges to damage clothing or cause injury. 


See for yourself why GOODFORM is a 


MODE-MAKER DESKS @® GOODFORM ALUMINUM CHAIRS 
SUPER-FILER MECHANIZED FILING EQUIPMENT @ GF ADJUSTABLE STEEL SHELVING 


GF meta! business furniture is a GOOD investment 


OA-11/56 


better investment, today and for many 
years to come. Ask your local GF dealer 
for a demonstration . . . or write The 
General Fireproofing Company, Dept. 
X-60. Youngstown 1, Ohio, for an in- 
formative booklet on office seating. 











GENERAL 


FIREPROOFING 
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- HORIZONTAL 


Equipment 


designed for maximum flexibility in arranging multi-purpose composite assem- 
blies. They are available with or without a stack lock which automatically locks 
all units in the stack. The units are 18” deep (with exception of bookcases) by 


Stock 


THE WATSON LINE OF 


F i 


ling 


32” wide. Wide selection of colors. 
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Style 825 6° x 4” card unit 
J 
o—* Ee 
Style 810 2 drawer letter file 
Oo OO 
Style 894 Disappearing Door Case 














Style 827 8” x 5” card unit 





b. 





Style 800 Plain Base 


——and many others 
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over 
sixty 
different 
units 
available 
TO 
make up 
floor cases, 
safe interiors, 
omnibuses or 
work stations 
to any 
required 
height 





Since 1887 


Write Dept. O-! for new combination consumer price list and catalog. 


WATSON MANUFACTURING COMPANY, Inc., Jamestown, N. Y. 
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Style 822 5° x 3” card unit 
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Style 826 8 x 5” card unit 
018 
Style 8400 cupboard 
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Style 829 Check File 
[@) QO 
Style 845-1S glass paneled section 














and many others—— 
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Insurance Policy Jackets 


New avenues for more sales and profits are 
open to you through Justrite’s complete line 
of insurance policy jackets. They come in 
five popular styles and many sizes to satisfy 
the needs of your customers. 


All styles provide keen visibility to the 
insurance policy within. Styles include Glasso 
Policy Jackets (as illustrated), Visual Policy 
Jackets with a 3”x6'2” Cellophane Window 
in the front (as illustrated), durable Poly- 
ethylene Policy Jackets (as illustrated), crystal 
clear Cellophane Policy Jackets, and extra 
heavy Celluloid Policy Jackets—part of Just- 
rite’s complete envelope line to increase your 
sales and profits. 


Your Justrite Sales Plan 


Justrite serves you with its sales plan de- 
signed to make selling envelopes easier 
through . . . easy-to-use wholesale and 
retail envelope catalogs, handy sample kits 
for on-the-spot presentations, and its full 
line of up-to-date standard and specialty 
envelope products. Be a Justrite dealer and 
enjoy these services. 


Write for the Justrite Insurance Agency 
sample kit and Price List 11-12. 


NORTHERN STATES ENVELOPE CO. 


EAST FOURTH STREET, ST. PAUL, MINN 


JUSTRITE ENVELOPE MFG. CO. 


oTEWART AVENUE SW. ATLANTA, GA 
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showed films he took last year on his pilgrimage to Alaska with the 


Boy Scouts. 
+ &£ & & & 
MISHAPS REPORTED: A gas furnace exploded in the basement 
of Strauch Office Supply Co., Grand Rapids, Mich., completely 
demolishing the store. Earl Reed, 62, the janitor, was hospitalized 
with severe burns...... Jack Bauknecht, store co-ordinator for 
R. P. Lewis Co. of Flint, Saginaw, Bay City, Jackson and Lansing, 
Michigan, spent quite a vacation. Jack forgets he is no longer 
so spry, and wound up with a broken jaw in a peaceful (?) base- 
ball game. While recuperating, he was cutting grass with a power 
mower and removed several of his toes in the process. How un- 
lucky can you get? Jack is now back at work with a wired jaw 


and crutches. 
+ + &€ €& & 


Thom Office Supply Co. has moved to a new and larger location 

in Hamtramck, Michigan. The new address is 11527 Jos. Campau. 
%& &£ Ht & 

WE REGRET to report the untimely demise of Bill Fields, 
Gregory, Mayer & Thom Co., Detroit. Mr. Fields, who spent 35 
of his 52 years with that company, died suddenly of a heart at- 
tack while performing his duties in the store. 

+ &£ & & & 

LETTER FROM THE GOVERNOR: (Quote) 
This year the Fifth District NSOEA is sponsoring a membership 
drive for Dealer members. There are about 600 dealers in the 
district who are non-members; a list is available to all members 
of the Fifth District Travelers Club by writing to Homer Lay of 
NSOEA or myself. . . . As Governor of the district, | am sponsor- 
ing a contest open to Travelers, with a prize of $250.00 in cash to 
the Traveler who sends to me the most NEW dealer memberships. 
CONTEST RULES: (1) Must be a legitimate dealer in the Fifth 
District, with a retail store and inventory office supplies or office 
furniture or office machines or a combination of any or all of these 
items. (2) To pay this prize of $250.00, we must have at least 25 
new members from all sources; YOU may win with as little as 2 
or 3 new members. (3) In case of ties, the prize will be split. ... 
Copies of the NSOEA Story complete with application blank can 
be had in any quantities you wish by contacting Homer Lay or 
myself. START WRITING THEM UP! 

Sincerely, Gene Grenon, Governor. 


Gaynor Sees Bright Future for 
Business Forms Industry 

“The business forms industry is facing 
the brightest future it has ever known,” 
says S. Gaynor, president of the Ameri- 
can Business Systems. 

“Development of many new methods 
and types of electronic computing and 
data processing machines will make this 
possible. All businesses, large or small, 
are facing an era of keen competition, 
therefore, it is most important that man- 

3 as agement receive complete information 
5S. GAYNOR as quickly as possible for immediate 
evaluation and merchandising.” 

Mr. Gaynor continues: 

“The increasingly high cost of clerical help necessitates all 
companies to look to the latest methods of systems techniques. 
In reviewing their requirements using these methods, they are 
faced with the complex problem of efficiently designing busi- 
ness forms to operate their businesses with the minimum of 
clerical effort. This review also shows the need for carbon 
interleaved forms with many more copies than have been 
required in the past to eliminate many duplications of writings 
between departments and branches within the company. 

“A conservative estimate of this increased requirement for 
information indicates that the use of multiple copy one-time 
carbon business forms will increase by at least 25% within the 
next five years. It will also require more knowledge and under- 
standing of business problems on the part of the representa- 
tives of forms companies, so that they may be of greater as- 
sistance in the proper design of forms to satisfy this need for 
more and better information. 

“To this end, we have established our own American Busi- 
ness Systems Advanced Training School to keep our systems 
representatives abreast of the newest and latest developments 
and techniques. In addition, we have purchased tabulating 
card manufacturing equipment from IBM so that we can be 
one of the first companies to completely service punched card 
accounting users.” 
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to SEE them....is to LIKE them 
....1S to BUY them! 















Contemporary styling for the office 
takes a long step forward with these 
finely proportioned designs. In addi- 
tion to presenting truly distinctive lines, 
the X157 Executive Posture Chair retains 
all the advantages of the Sikes Fixed- 
Floating Seat and exclusive reverse 
spring action... features that set this 
construction apart from all others ! 
No. 1954 Chair is a perfect companion 
piece, remarkably comfortable, beauti- 
fully tailored ind richly set off by the 
selected 


glowing appeal of carefully 


Solid Walnut. 


X157 


Height of Seat from Floor: 17" to 1934" 
Height of Back from Seat: 17!/," to 18'/," 
Width between Arms: 21” 
Overall Width: 25" 
Sitting Depth: 20" 







) 
{ 
‘ 
- 


1954 CHAIR 
f t from Floor: 17!/- 
ck from Seat: 17 
n Arms: 21" 
25" 
20" 
Nn acait t tandard Walnut Finish No. | there : 
t NEW FINISHES at no extra charge 
i S —_ A Cinich No. ? and Sikes Frosted Walnut THE SIKES COMPANY, l . 
Finish No.3. . to meet the needs of Contemporary Styles. 20 Churchill St. Buffalo, N. Y. 
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MAKERS OF THE WORLD FAMOUS 
+ NTED STA-CLEAN METALLIC 


VE-COATED MASTER UNITS 





SPECIALIZING IN 


MASTER UNITS 
SPIRIT AND HECTOGRAPH CARBON PAPERS 
SPIRIT CARBON PAPER RIBBONS 


DUPLICATING FLUID 


RECOGNIZED THE WORLD OVER 
FOR THEIR HIGH STANDARDS 


AND DEPENDABLE PERFORMANCE 


SUPPLIERS TO DUPLICATING SPECIALISTS EVERYWHERE 


ROSE RIBBON AND 
CARBON MFG. CO., INC. 


FACTORY 


HARRISON. NEW JERSEY. U.S.A 
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Sturgis dealers know they have a 
wonderful plus selling feature in the fiber 
glass base. They have learned it’s easier to 
sell chairs with fiber glass bases. And the 
proof of the pudding is that the Sturgis 
family of chairs with fiber glass bases 

has grown steadily till it now numbers an 
even dozen executive and secretarial 


models. Nothing succeeds like success! 





Stuf 


SN 


POSTURE CHAIRS 


Michigan and Charleston, South Carolir 
THE HAIR COMPANY « RGIS, MICHIGAN 
4 East Erie Street *« Chicago 11, Illinois 
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ay, 
‘SWIFT 


ADDING MACHINES 


Surveys show that 


4 times as many 


customers can—and 


will buy a SWIFT 


because... 


ONLY SWIFT offers 


these 4 Great 


Features 


th 


COMPLETE 
PORTABILITY 
weighs only 612 Ibs. Less 
than any other machine 


ta mie 

Vey 
@ ” 

VISIBLE Lage aes 


ADDING >> "0 YY me 
DIALS oF j) 
for continuous totals 





4 / 








SHORT : - 
STROKE for high speed, 
one-hand operation 





3] 9} 9] 9} 9} 3} 3]3]3) 





GREATER a 
CAPACITY 9 column addi- 
tion and multiplication 





fa SWIFT BUSINESS MACHINES CORP. 


Great Barrington, Mass. Dept.G 


COMPANY 


ADDRESS...... 
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Send free information about Swift Adding Machine. 


SWIFT has 12 other features 


usually found only in expen- 


sive machines. Every SWIFT 
machine is guaranteed. Fill 
out coupon below for com- 
plete profit-making story. 
No obligation. 


= = ow ow ow ow os ow oe ol 
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GtH District Notes 


C. O. SCHLAVER, CORRESPONDENT 
OFFICE APPLIANCES, 600 W. JACKSON BLVD., CHICAGO, ILL, 





W'ell let our publisher John A. Gilbert pinch hit this month 
reporting on the GLTC outing at Milwaukee 


The 1956 Wisconsin golf outing of the Great Lakes Travelers 
Club was held September 7 at the Tuckaway Country Club just 
uth of Milwaukee. It was well attended by travelers and dealers 
from the Chicago and southeastern W nsin areas despite some 
mpetition tor the date. 

The day wa enough to keep the few non-golfers indoors 
but just right for those who played. As always at tournaments in 
r near Milwaukee, some stationers wt Jid not find it nvenient 
to be away from business for the day came for the eve dinner 
Time wa@s seTf af seven clock to accomr 


Jate them. 
The committee in charge was headed by Benny Allen, American 





1. Bob Halbrader, Minnesota Mining & Mfg. Co.; Harry Hoff- 
man, Joseph Dixon Crucible Co., president of GLTC; Benny 
Allen, American Pencil Co., chairman of day; Tom Adams, 
Sengbusch Self-Closing Inkstand Co. 

2. Art Finger, S. J. Olsen Co.; Tom Mahoney, Joseph Dixon 
Crucible Co.; Erwin Doepke, S. J. Olsen Co. 

3. John A. Gilbert, OFFICE APPLIANCES, admires trophy pre- 
sented him by Gov. Byron Johnson for having most ‘5s. 

4. Ed Napp, Napp Office & School Supply, Manitowoc, Wis., 
former governor; Bob Halbrader, Minnesota Mining & Mfg. 
Co. 


Pen Company, who long has been a principal factor in that 
particular outing. Other members were Tom Adams, Senabusch 
Self-Closing Inkstand Company, and Bob Halbrader, Minnesota 
Mining & Manufacturing Company, co-chairmen, also Ray J. 
Eichenlaub, Service Steel Products Company, Art Finger, S. J. 
Olsen Company, Tom Mahoney, Joseph Dixon Crucible Company. 
In addition to providing a program which moved along smoothly, 
the committee offered an excellent array of prizes which, except 
for low net scorers, were divided among golfers and non-golfers. 
Byron Johnson, of Kankakee, IIl., governor of the Sixth District 
was unable to attend but he presented a beautiful trophy for the 
player with the largest number of 5 t re card. That 
n happened to be the publisher of this journal, who is most 

yrateful to Mr. Johnson. . 
The course was intriguing to guests wi had not played it 
OA—11/56 
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. « « yes, 10,786 times! 


That was the mail pulled for advertisers in the 1956 BUY- 
ERS INDEX ISSUE... and other inquiries are still coming 


in strong. 


lf you were an advertiser in the 1956 BUYERS INDEX 
ISSUE, you already know the advertising power of this 
directory. If you are not an advertiser, here are a few 
facts to consider: 


1. Everyday our Service Bureau processes dozens of in- 
quiries to our advertisers that come in through our In- 
quiry Card Service, a free service designed to speed up 
inquiries from interested buyers. 


2. This service has produced inquiries for every advertiser 
since it was introduced with the 1954 edition of the 
INDEX . another first for OFFICE APPLIANCES. 


3. Total inquiries received thus far for advertisers in the 
1956 INDEX ... 10,786. 


4. Many dealers tell us they write direct to the manufac- 


turer in some instances in addition to using the Inquiry 
Card Service. Consequently, the actual proven pulling 
power of the INDEX is greater than the above figures. 


advertisin 1g forms close 


NOVEMBER 15 











| 





There is no extra charge whatsoever for this extra service. 
Your name is listed automatically as an advertiser in the 
Inquiry Card Index bound into each copy of the BUYERS 
INDEX ISSUE. Your key number is included on each of 
the business reply cards for dealers to circle. It's quick, it's 
convenient and it gets results. 


Inquiries are promptly forwarded to you on individual 
gummed labels. All you have to do is apply the sticker 
to your catalog or other literature described in your ad 
and put it in the mail. Our Service Bureau performs most 
of the work for you! 


WHY NOT PROFIT FROM THE POWER 
OF THIS OUTSTANDING DIRECTORY 


The next edition of the INDEX, to be published as 
Part Il of the February 1957 issue, will be the larg- 
est directory ever published in the office supply and 
equipment industry. And .. . it will have the largest 
circulation . . . 13,000 copies. 


Ask us for proof of the number of inquiries received by 
each advertiser in the last edition. Or, better yet, prove 
to yourself how powerful the BUYERS INDEX ISSUE is by 


reserving space in the 1957 edition. 





New York: 100 E. 42nd St. 


Les Angeles: 2633 Military Ave. 
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FINE PRODUCTS FOR 
EVERY COPYING REQUIREMENT 


COPYHOLDERS 
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THE NEW improved 


COPY-RIGHT 
COPYHOLDER 


EXCLUSIVE FEATURES 


© 2-Lever Action... 
feather touch spacer 
moves copy up line or 
more at a time... vel- 
vet brake lowers copy. 
Patented Knee-Action 
Gripper, holds any 
weight copy securely. 
Turned-Page Clamp, 
holds back finished 


pages. 
Fastens firmly to any 
Typewriter, quickly and 
easily. 






Copy Right is 
aveilable in 6 
sizes to toke 
widths up to 
36 inches 


STAND-BY 

THE VERY BEST VALUE 

IN COPYHOLDERS 

The greatest value in any 

office device. 

© Sturdy All-Metal Con- 
struction 

° Engineered to Last a 

Lifetime 

Patented Knee-Action 

Grippers HoldAll Copy 

Securely 

e Rubber Feet Pre- 
vent “Creeping” 





© 3 Sizes; Regular, 
Accountants, Legal 


tae $6.95 
Swett  owalen ieweizen FOR REGULAR SIZE 


OTHER PRODUCTS 

e Carbon Papers of every description — typewriter 
— pencil — Hektograph. 

e Inked ribbons — SILK — NYLON — COTTON for 
every office machine. 

e Hektograph and Spirit Duplicating Supplies — 
Master Units. 

e Printed Master Units. 

HANDSOME MODERN PACKAGES « REALISTIC PRICES 

Please write for catalogue, price lists, SAMPLES 

and dealership or franchise information. 








a Deb wee eens Eclele) Seek Weaken, 
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Copyholders — Duplicating Supplies — Carbons — Ribbons 
10 West 18th Street * New York 11, N. Y. * Cable: CURTYOUNG 





before, the rs being far in the majority. Trees and un- 
suspected water hazards shielded by rolling fairways claimed a 
generous supply golf balls. Notwithstanding woods and water, 
some scores in the 70's were turned in. 

The group was served a’ roast beef dinner of generous portions. 
The prize distribution followed. 

For the benefit of travelers who arrived on the day preceding 
the outing the committee arranged an afternoon tour of the 
Pabst Brewery. It was followed by a delightful German dinner at 
the famous Forst Keller. 

+ & & & F 

Ray J. Eichenlaub, our GLTC comptroller and president of Serv- 
ice Steel Products Company, Chicago, was married on September 
15 at Our Lady of Lourdes Catholic Church to Stella Elizabeth 
Nelson. The newlyweds were in attendance at the NSOEA Con- 
vention. Congratulations, Ray and Stella. 


S> 7TH District Notes 


BRUCE A. BLACKBOURN, CORRESPONDENT 
5526 VERMONT ST., MINNEAPOLIS 16, MINN. 








Mrs. Mel Sowell, ‘Ev’, is the fisherman of the day. Leave it to 
Mel to tell her to pull and pull she did. It was the biggest fish of 
the day. Star lake of Minn. was a grand vacation spot for the 
Sowell family. 

+ &£ & & & 

The Victor Lundeen Company trap shooting team won the Fergus 
Falls, Minn., championship for 1956. Victor Lundeen entertained 
the team at the Ranch House the evening of July 23. Beautiful 

phys were awarded at this time. 

+ £ & & & 

Help! Larry Goodhand is trying to get a N. W. Travelers Quar- 
tet started and would like to hear from you vocalists. 

*&¢ £ &£ & F 

Ahern-Pershing Company of Des Moines, lowa, is in the process 

f having a new modern front put on its store. Very nice. 

Modern Supply Company 2014 West Superior, Duluth, Minn. 

a new office supply company in Duluth. Clark Isle, formerly 
branch manager for Royal-McBee, is the owner. Clark will be glad 
to meet all travelers. 

+* &£ & & F 

Duncan Black, floor manager at Bertelson Bros. in Minneapolis, 

has been hospitalized for nine weeks, but is now back on the job. 
+ &£ & & & 

One of the N.W. Travelers has been getting publicity from 
Cedric Adams, top columnist of the Northwest. Merrill "Pop" 
Hasty got quite a write-up on his trip to northern Wisconsin. 

* &£ #& & F 

Harry Berquist is up at Rainy Lake doing battle with some big 
fish, and we can expect to hear tall tails for months to come. 

%& &£ & & & 

Jim Lee has taken over management of Lee-Bo Office Supply 
Co., Inc., and Tom Bolduc is no longer connected with the firm. 

%& &£ & & F 

Geo. Celusta, general manager of A. & E. Supply Company of 

Duluth, has been very busy with the centennial celebration in 





IN COSTUME Store personnel of A. & E. Supply Co., 
Duluth, gets in step with ‘Olde Fashioned Bargain Days” 
motif during city’s centennial. 


Duluth. One of the biggest events was the "Olde Fashioned Bar- 
ain Days" which was a two-day sales event in which 200 par- 
ticipating stores advertised certain merchandise at century-old 
Del Deming of Farnham's, Minneapolis, and family vacationed 
with Am Kolby, representative of Cooks, Inc., on Flathead Lake in 
Western Montana. Mr. Kolby, owner and operator of the famous 
Lakeside Resort, has an outstanding reputation as a professional 
fishing guide. Del reports that his catch of land-locked salmon 
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Checks Pop Up Like A Jack-In-The-Box 


Demonstrate the new Oxford Pendaflex CHECK- 
FILER to your local banker, and watch for the “we 


need that’ gleam in his eye. 


He will see you make checks almost leap out of the 
file, ready to be inserted with statements in the mail- 


ing envelopes. 


He will see you show how misfiling is almost im- 


possible. 


He will see you prove a saving of 25% over previous 


methods. 


How can he NOT buy! Write today for catalog 
sheet and complete Checkfiler “how to sell’’ program. 





The Checkfiler is just another dividend for the 
Oxford Pendaflex dealer — a new product that 
opens a new market for your sales efforts. Every 
bank in your sales territory will be interested, 
because here at last is the cure for check filing 
troubles. 





Forty-drawer Checkfiler installation at the Bank 
of Rockville Centre Trust Co. 


Oxford Pendaflex’ CHECKFILER 


Oxford Filing Supply Company, Inc. 


Garden City, N.Y. 
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-and on your floor 
Invincible Desks in 
glowing color make ’em 


brighten up and buy 


; excitement’s spreading like wild fire to your best prospects 
for office furniture — sparking a sales momentum that need never 
slow down! Now, Invincible Modernaire desks in six handsome, func- 
tional finishes! A great new Invincible variety — for general office, 
executives, professionals — business-engineered for peak performance 
and sales potential! 

And they’re advertised with full color — and full pages in Newsweek, 
Business Week and two other leading office management magazines... 
a powerful campaign reaching many millions of readers. Selling thou- 
sands in your territory who make the buying decisions! 

The complete, colorful new Invincible line — desks, chairs, files and 
Modernettes — gets this full-advertising-power-ahead treatment. And you 
can follow through with your own forceful promotion. Ad mats — 
full-color catalog — big impressive new brochure... all available to 
make Invincible advertising your advertising. We have no company- 
owned outlets. This exciting new campaign and the profits are all for 
you! Write for details — right now! 









Invincible Modernaire 

desk and Modernease ; 

| secretarial chair . .. the . 3 
Invincible file.a four- Be 
drawer all-steel unit. 







Bins ey 


INVINCIBL 


Invincible Metal Furniture Company, Manitowoc, Wisconsin : , 
In Canada: A, R. Davey Company, Limited, Factory Representative, 175 Bedford Road, Toronto 5, Canada 


OA-11/56 155 












BE SURE WITH 


STOCK FORMS 


STOCK READYSETS 


Blank 3 and 4 part 8 2 x 7 % 
8 ax Il % for small quantity 
internal forms, sales orders, etc. 
These forms have a wide variety 
of uses. 


Bills of Lading-3 part 

Insurance Report R-I-3 part, used 
by insurance companies and 
agencies. 


INTEROFFICE MEMOS 


This modern, carbon interleaved 
memo form is designed for speed 
and efficiency. Easy-to-use 3 part 
set provides a follow-up for the 
originator and two reply copies, 
one for the replier and one for 
the originator. 


COPIFIXT 


Carbon Copy Sets — available 
for single, double, or multiple 
copies — makes uniform, clean, 
clear, copies of letters and other 
important data. Delivery on above 
stock from 10 days to two weeks. 


STOCK READYTABS 


Complete line of stock tabulating 
forms manufactured with top qual- 
ity paper and carbon. [Delivery 
30 days). 


Imprinted Stock Tab Forms 
Complete line of custom and 
single-set continuous, tabulating, 
business forms. 


NATION A EX: LIT ro 


O17 


CSCOmMPrAN YT 


18423 EUCLID AVE., CLEVELAND i2. OHIO 


NATIONAL LITHO 














and Dolly Vardon trout was so huge it almost swamped the 35 
>0¢ Chris Craft of Kolby's. 
* ee 8S 
Willard Dickerson of General Office Supply in Sioux Falls ig 
really hep to the air age. He flies his own plane throughout the 
tate on busine 
* £+ €£ & 
Midwest-Beach Co. in Sioux Falls had Mel Sowell, Berk Ertl, and 
Vie Lydon at their last sales meeting. 


* * & & 7 


Larry Johnson has been busy in the yard of his new home, but 
the results weren't what he expected—two weeks laid up with 
poison ivy 

* &£ & & 

John Christianson and Larry Goodhand have another bet on #9 

> who will be the slimmer’at the Lucky 7 Regional next June, 
As you know Larry won this year when Chris gained a few pounds, 

* £ &€# & € 

Leslie Schuldt Company of St. Paul has moved into a new build. 

ng at 310 Cedar 
* £ &€ & € 

The Lucky 7 Christmas party is December 8 at the Edina 
Country Club, with everyone welcome. 

A new record in attendance was set at the 29th annual Golf 
Party. Gov. Wally Hubbs told of plans to really put Lucky 7 on 
the map and Larry Goodhand told of the first meeting on next 
ear's regional in Des Moines. Bill "Lucky'’ Carroll was the winner 
for a second year of the silver cup. 

a 
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M. H. "MIKE" HOLBERG, CORRESPONDENT 
5939 BERKSHIRE LANE, DALLAS, TEXAS 


uty - a o4 
—_——-- Te +S . 





First, my thanks to Art Carrow for forwarding all the news that 
was mailed in to him. Without it, we would have practically 

Thing To report. 

A lot of changes have taken place around the territory during 

e past weeks: Otis Hobbs has resigned as furniture manager of 


Dorsey's in Dallas to join the outside sales force of Bennett's of 
that city . . . Ennis Tag announces the appointment of Murray 
Cole as manager of the Houston brancl . Jack Tolleson, former 
manager was transferred to California as general manager of their 
ew Western Division plant . . . Hank McGarity, Office Supply 


Company, Columbus, 'Miss., has resigned from same and joined 
S. K. Jones, manufacturers’ representative and will headquarter in 


Albany, Ga. . . The Democrat Printing Company, Greenville, Miss., 
has separated the office supply department from the printing plant 
and the supply department will be known as the Democrat Office 
Supplies, 306 Washington. In the change-over, Bart L. Pledger 
; in charge of sales in the printing plant, and O. M. Hall, from 
Andalusia, Ala., is the new manager of the office supply depart- 


ment. Mr. Hall formerly operated his own business in Alabama. 
* £ & & F 


You can now shop in cool comfort at Sullivan's, West Point 
Miss. A complete modernization of the store, new lighting and 

r-conditi for the print shop as well . . . Associated Sta- 

ners, Marshall, Tex., have redecorated their store. M. H. Pritch- 
ard, formerly with Printing & Supplies Company, Meridian, Miss. 
has opened wn store at 2213 4th, under the name of Miss-Ala. 
Office Supply Company. .. 


*% &£ & & # 

Edgar and Paul Jordan, owners of Jordan Stationers & Printers, 

Inc., Alexandria, La., should be in their new 7,000 square foot 
building at 300! Lee St. by the time this goes to press. 

John McKim of Caddo Office Supplies sends us word that James 

Harper, a member of that firm for the past three years, moved 

from inside sales to outside sales and then moved on to do a hitch 


th the Marines . . . Joe Todaro is now with Caddo Business 
Machines . . . Other news that will be of interest to travelers of 
the 9th district comes from Tulsa where Dan Scott of Scott-Rice 
Company will turn over the buying desk to Jackie Shipley and 


Harold Parker. Dan will venture outside as soon as he gets the 
buyer's desk squared away. 
* *£ & & # 
Charlie McDaniel sends in word of the following changes at 
Carpenter Paper Company, Fort Worth branch: Clarence Thorn- 
brough has moved out to West Texas to take over a portion of 
territory vacated by Joe James. Elman Stark, formerly with Crain 
Off pply in Abilene, has been training in the Forth Worth 


fice S$ 
fo J will take over the remain- 


fice for the past several months and 
ng portion of the West Texas territory. He will headquarter in 
Lubbock. Jim Duncan, a new addition to the sales force, will cover 
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Frame colors: silver, gold, bronze, 
grey, taupe, metallic green. 
Upholstery colors: toast, rose, black, 
emerald green, brown, gold, char- 
coal, aqua—also available in a 
selection of plastic coverings. 


earth & 
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AUXILIARY OFFICE CHAIR 


2” foam rubber seat—nylon frieze upholstery 
available in choice of 60 color combinations 


Here, at last, is an easily portable office chair that takes its place among 
the latest in office equipment and modern decorating. May be quickly 
set around a desk for an informai discussion group or placed in a confer- 
ence room for a sales meeting or instruction session. Its beautiful up- 
holstery and frame finishes add sparkle to any office. Entire chair folds 
for portability or storing . . . extremely safe. Guaranteed for 10 years! 
Write for complete information. 


CLARIN MANUFACTURING COMPANY 
Dept. 33, 4640 West Harrison Street Chicago 44, Illinois 


Manufacturers of quality folding chairs since 1925 
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No. 3-U Basic 4-ft. office 
wardrobe unit provides 12 
wooden coat hangers (spaced 
4” apart) 12 individualized 


hat spaces on em d (ven- 
tilated) shelves, umbrella 
stands on each column and 
off-the-floor overshoe shelf. 





Offices, factories, churches, 
schools, clubs, hotels, res- 
taurants, institutions, 
lodges—even private homes 
—wherever people gather 
today you see VALET and 
Checkerette Wardrobe 
Racks. There seems to be 
no limit to the demand or 
market for these efficient 





Comes in any length (inter- 
locking units) by the foot to 
fit any available space 

Doubles lockerroom capacity. 


units. 


For profitable volume 
sales-talk, display, demon- 
strate and catalog VALET 
and Checkerette Racks. 
(Tie-in your local advertis- 
ing with VOGEL-PETER- 
SON’S extensive program.) 
Write for our file of adver- 
tising helps, mats, cuts, 
sales literature, decals, etc. 







No. S6 Answers the wraps problem 


in the small or private office. 
Provides 6 coat hangers, 6 hat spaces and 
umbrella stand. Keeps wraps in an 
orderly manner—aired, dry and “‘in 
press.’’ Will not tip over. 


SS s+ 

> SS > 

SS = 4S SST Iz > -. 
po) (== =S Sst SSS 
| ro \ joy 
1 j-4 , 4 
j ! e i --t~, 
rr M7 | == 
| t= - —=>l-+ 

— a a 
ee A a 


Combines the 
best features of both ward- 
and lockers. Provides em- 
ployees wit! hangers held apart on pre- 
determined centers, ventilated hat spaces, overshoe 
shelf and dry 12” x 12”x 15” lock boxes for personal effects. 
End crumpling of damp wraps in dark lockers, soggy 
lunches soaked by wet hats and mittens, etc. 6 ft. unit 
accommodates 12, 9 ft. unit accommodates 18. 






A separate line of smaller large 
capacity floor and wall wardrobe racks 
with a hundred uses. Checkerette racks 
have unique feature of storing away 
like folding chairs when not in use. Go 
anywhere—can be set up without tools 
or fasteners in less than a minute. 


Manufactured only by Write for Bulletin OV-13. 


VOGEL-PETERSON CO. 


1121 West 37th St. ° Chicago 9, U.S.A. 
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Forth Worth area As a dy ported, Joe James ha 
taker , A happy ¢ t George "Smiley 
Millican sssociated with McMillan B pany. George 

as f & M. V ‘ 
x “ % 
A Wy 4 
r T } 1e4a Ina rav v } Do 
Wilson of W n Office Supply pany, W ta Fa dh 
formal! or 1: Amos Shafer and Pat Patton, Bs alla 
Bill Brannon of Service Printing npan fi Julius Banta 
South t tationery & Bank Supt Lawt Dave Reed 
+ iting Company, Fort V Ernie Stewart, mar 
ntarive C alla Pat Whitesides, Tactur 
presentativ alla Jack Grant ‘ npany 
allas; Bud Mallory, Wilson Jor npar ‘tel Berry, 
stations tributing Company, f th L. H. McDaniel Sr 
& Jr, Stat Mtg. Compar } Charlie McDaniel, Swingline 
F ££ £ EF & 
S T James Searcy, c Da a 
a Sse =e ae ey 
. . a 5 ll 
} rely c k vi U ay 
bird and rH py ft 
*¥ + &€ & & 
a rlear mes word that U. L. Ae: ge sib and Harvey 
Reviera, f Dameron-Piersor t : t wing 
thing nfined in the hospita J. D. “Hanson 
y, New C 
x £ ££ FF F 
James D. Pryor, 57, Western Sa Manaaq f W Jone 
NHA { Monda Sec tar 2 f 
va n 7 Spe 
23 yea € S uTNwest O r T ymparr T r 
Mrs. Katherine Pryor, his wid 1 James T. Pryor, | 
* % & & 4 
STORK TIME » Buster mealies ent 
Richard aaa pound k Aug 4. Bu 
j +1 Je. sale Com 
Worth. Homer Royer, ra 
A ement from Mr. and Mrs. Tommy Thompson 
Mittag-V Kansas City, M rae " i ¥ 
Word ONE-TWO-THREE-FOUR, T ain 
t , OH YCALI n 


NUMBER FIVE 


exy Bill Scheffler 
Mr. & Mrs. joa eon oun first nt Mr. & 
May, 1 Vice-Pre . George Millican tive 
} truly and w Alr t B 
Trudy and “Linda. 
. | Dé r 
Mrs. Al Blakey sent us a report T 
Mr. & Mrs. Ward Silliman, & M 
Attent Wolt Stempel: W 


Hintz 


Bill Tanner, 


Firms Lease Shopping Center Space 
John’s Greeting Card & Stationery Company and 


Book Store have leased space in the new Gulfgate Shopping 
Center, now nearing completion in Houston, Tex.—JHR 
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ty 
for Office Efficiency 


- BY NATIONAL BLANK. OOK 





‘Slats 


X!National’s Ringbook and Post Binders Offer 
Exclusive Features that Promote 

Office Efficiency... x 

Help Save Time! 




















Lock Booster 
<x Ringbooks 

« Best grades of leather or plastic for 

attractive appearance, long life. 

¢ Steel hinges for flat opening 

without cracking. 

« Smooth, oval-section 
rings precision matched 
minimize sheet wear. 
Fibre back prevents wear 
and scuffing on back- 
bone 


Lock Booster opens rings 
at a touch or closes them +x Lockmaster Post Binders 
securely. bound in brown or gray Dupont viny! binding with 
stainless steel rims to protect desk top and binder 
edges. Fingertip open with positive locking. 
Turn Lock 

Post Binders 

has easy-to-grasp knob that turns left 


to open, right to provide positive lock 
that keeps sheets securely compressed 


in binder. 


Prongmaster Visible Binders 
with automatic shift for insertion or removal of sheets 
+X . flat opening . . . metal rims and hinges. 









Ring Visible gropisun uy 
Binders if aaseaeenseai7e : 
with Dupont vinyl cover ip a. ata G2 
over stiff board... metal &—/ ae t4 
rims and hinges . . . Lock i iS Stueanecse = 
Booster for positive ¢ 
locking. 





Write for Folder No. 306 
NATIONAL BLANK BOOK CO. Holyoke, Mass., Of... 


Call Your Nearest 


NATIONAL 


BLANK BOOK 


STATIONER 
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TIFFANY STANDS 


THE “SHAKES 
In your customers’ offices 


and give them... 


Happier Machine Operators 
Maximum Office Efficiency 
Safety for Office Machines 












MODEL 5000—4 cup open 
top locks machine base to 
stand. Heavy iron castings 
cover casters and rest 
solidly on floor. Casters 
are retractable with posi- 
tive action. Drop leaf at- 
tachable flush with top or 
low for posting tray. 

With two drop. leaves, 
Model 5002. 


Also available in 35'/2" 
heights for stand up work. 






MODEL 
5000 





Sell the stand with SAFETY built in. Tiffany Stands 
with unusually heavy, solid, angle steel construction 
are practically impossible to tip over accidentally. 
Smooth framework has no rough edges to scratch 
operators or snag hose. Less operator fatigue since 
annoying machine noises go through the Tiffany 
open top . . . don't rebound. 


MODEL 3000 — The 
economy stand for 
portable office ma- 
chines. Large 21/2“ 
soft rubber, easy- 
rolling casters with 
metal brakes on front 
casters, Machine 
bases lock in 4-cup 


Mede! ¢€ open top. Strong, 


3000 steel drop leaf is ad- 
justable, locks se- 
é curely. 


Nationally advertised. Sold through dealers only. 








Often Imitated...Never Duplicated 


Write Dept. OA for information 


Tifte 


7350 FORSYTH 
ST. LOUIS 5, MO.E 
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11tH District Notes 


KENNETH SUTHERLAND, CORRESPONDENT 
8036 S.W. 9th Ave., Portland |, Ore, 


Mr. & Mrs. John Graef, Western Business Systems, Spokane. 
Wash., spent a pleasant week the last of August vacationing at 
Westport, Wash. The clamming and fishing were fine they re- 

rted. 

*¥ £ & & 
f the late John B. Hibbard, 


rthwest visiting 


Elsie Hibbard, Glendale, Calif., wife 
recently enjoyed a two-weeks' vacation in the 
friends in Portland, Tacoma, Seattle and Mt. Vernon. 

*+ £+ &€ & ¥ 

On August 25 & 26, Dick and Bess Ziesler, Boorum Pease Co, 
with Mr. & Mrs. Henry Rasmussen, Rasmussen Stationery, Van. 

uver, Wash., enjoyed an outing at Westport, Wash. Dick re. 
ports they caught both the limit of salmon and bruises. Weather 
was good, but the water quite rough 

* £ & & & 

Northwest Wholesale Stationers held their annual meeting at 
the Benson Hotel August 24. Following cocktails and dinner the 
tollowing officers were elected: Richard Newton, Business Equip. 
mert Bureau, president; Art Campbell, Commercial Office Supply 
vice-president; and Mack Smith, Smith Bros. Office Equipment 
secrerary-treasurer. 

*+# £ & & & 

Willamette Stationers of Eugene, Ore., have moved to a new 

cation at 104 East Broadway. Velma Perini and Charles Felch are 
proudly showing their fine new establishment. The new store has 
two floors with the main floor divided into a stationery department 
and model office furniture set-ups. The basement for storage and 
Turniture display 

* + &€ & &# 

On October | Itex, Eastern Idaho Typewriter Exchange, Ine. 
to move to a new location at 2555 N. Yellowstone Ave. They 
ope to be settled by early November with an oper use planned 
r the middle of the month. 


an 


+ &@ & &G 
Ray Goshert extends an invitation to all travelers to drop ij 
new quarters. It will be a one-floor structure with ex 


and see | 

ellent display tacilities, new fixtures throughout, pleasant and 
harmonizing color schemes, tile floors, and attractive window 
display 

A surburban site to the north of Idaho Falls was selected by 
Ray, where there will be adequate parking facilities for customers 


He hopes this move will be their answer to the 
ever-growing problem of the costly small charge sales that down 
have. Good luck in your new location, Ray. 
+ ££ & & F 
Marshall Scott, Scott's Book Store, Idaho Falls, Ida.. was stricken 
n September |0 with a severe case of pneumonia. Mrs. Scott re 
ports Marshall is making a nice re n be out o 
the hospital and back to work. 


ana emp yees. 


wn i aT 


very and w 


%+ &£ &@ &G 


Jim Kalbus, Kalbus Office Supply proudly show 


Nampa, Ida. 


ng his new office furniture and business machine location at Ilé 
Thirteenth Ave. S. which he opened August |. Jim still retains his 
offices, stationery and toy departments at 12! Thirteenth Ave., $ 
An intercom system keeps him in touch with all departments a 
either ation. The new location attractively decorated, wift 
pa for model office set-ups, an exceptionally well-planned me: 
chine repair department, and space for storage bulky equip 
ment 


*¥ & & & F 

Busy w Nampa, Caldwell area wa 
C. J. (Chip) Schubert of Los Angeles, representing Security Stee 
and Blair Chairs. Chip says this is his first trip back to the North 
me five years of just working in the Southwest territory 


rking dealers in the B 


west after 


— — 


Chas. G. Stott Firm Holds Business Show 

Chas. G. Stott & Company of Washington, D.C. presented 
its fifth Government Business Show on October 23, 24, 25 @ 
Presidential Arms, 1320 G Street, N. W. 

Displays of famous brand names highlighted new ideas 
materials, equipment and methods helpful in saving time 
money and effort. 

Included in this exhibit were items covered by Gener 
Services Administration schedules and term contracts, and? 
variety of items purchased in the open market for which Chas 
G. Stott & Company serves as contractor. 

All Government employees were invited. 


OA-11/5 








a 


* 
- 


ES — eS js 
te f . Ped : 

DENT hy gS 
Ore, [ ASA 
<< -5‘* 

an led 
kane FN 


Ja 


“| DOUT IN | 
.*| when you sell under 
wie | the PEERLESS 


z franchige 


The Peerless franchise offers you all of the 
sales-packed reasons for making profits . . . 
to keep profits pouring-in. 
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* # You'll like the complete line of metal office 
| new equipment of desks, filing cabinets, 
ha counters, half and wide section cabinets... 
seal of chairs, partitions, modular units, and 
ee accessory items 
a Yes, the complete line enables you to go 
% #i after every sale; fully assured that you have | 
all the answers to every customer 


ne requirement 
You’ll like (and your customers will like) 











i the complete program of merchandising helps: 
th « Literature plenty of literature that 
and helps you to sell: User benefits, prices, 
ndow § dimensional data . . . all the informa- 
H tion you need to make the sale. 
me Advertising Support . . . in national 
th coverage magazines... the magazines 
down that your customers read—and the 
a sale is directed to you. 
ricken Sales Specialists Assistance . . . the 
we Peerless Sales Representative is always 
= at your call; ready to help you go 
*% # after the “big one.” | 
rhey’re but a few of the reasons you should | 
ns hi be selling under the Peerless franchise. 
vO, 3 Why not inquire today. It may be that 
oe the Peerless franchise is open in your territory. ; 
7 You’ll find it well worth your inquiry. 
sa 
ce - 
a wea 
N a> 
ritory. § 
: 
Write for the complete 
sented “package” of Peerless sales 
54 literature. It can be your in- 





troduction to the complete 
‘deat Peerless line of metal office 

5 : equipment. It may be the im- 
time ' Dp c - E R L F © Ss pulse to call-in the Peerless 
! representotive and “talk over” 
ener u Ss T © ‘ L t Qa U i e ‘aa , | T Cc oO ; the advantages of the Peerless 


and Franchise. 
Chas ey-10.¢ Mal -T4-14-1-) a Oa ee 


NEW YORK ie i ier Tris) HOUSTON LOS ANGELES 
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close-up 





on profil 
builders 


i Vobaty.. 


is the reason more dealers are selling, 
more customers prefer Barkley 
Plastic Tab File Guides and 
Card Indexes. Angled, crystal 
clear plastic tabs are entirely 
above file cards to save 
valuable space too! 






Available in six color tints. aieie ae 
Write for complete illustrated ! standard file 
literature. a 


Serving Stationers Since 1921 


C. L. BARKLEY & CO. 


Manufacturers of Filing Supplies 


1220 W. Van Buren St. @ Chicago 7, Illinois 
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12TH DISTRICT NOTES 


JAMES F. BRINKLEY, JR., CORRESPONDENT 
244 CALIFORNIA ST., SAN FRANCISCO, CALIF, 


We were privileged, the evening of September 18, to attend 
the preview opening of Martyr & Shine Office Supply and Equip. 
ment Company in Sacramento. The large turnout of friends and 
well wishers was most impressive. Lee Martyr has for many years 
operated Martyr's Stationery, also in Sacramento. 

This new store is the result of an association with Bob Shine, 
recently of Sutter Office Supply, Sacramento. The store is ex. 
tremely modern and reflects much thorough planning. The front is 


all glass opening into the main floor. The forward portion is given 
over to a fine art section, well designed self-service stands allowing 
customers to easily find almost any item in the commercial and 
social stationery line. A fine gift selection is also available. The 
rear of the main floor is devoted to a fine office furniture display, 

Upstairs is the main office area and some additional! storage, 


One room is devoted to the salesmen and another is given over to 
a fine junch room. Modern color planning is evident throughout, 
All in all this is a fine store and we wish the firm of Martyr & 
Shine lots of luck. 
+ £ & & | 
The tragic and untimely death of Ernest C. Laird of Laird’ 
Stationery of Oakland has been a shock to the whole area. The 
very impressive gathering of friends at his funeral September {§ 
was a real tribute. We join with many others in expressing sym. 
pathy to his family. 
*¢ &¢ & & 
We had occasion recently to have a good visit with Jim Cahill, 
now with the Sure Seal Corporation, Wax Refiners and Blenders. 
After an evening with enthusiastic Jim one is apt to feel he cannot 
do without this product. 
*¥ &+ © & & 
We note Fred Jacobson is back at his job with McWhorter 
Young in San Jose. Berle Harwood recently resigned his position 
with the Anchorage Stationery Company to take over the buying 
at Palace Stationery Company in Monterey. Pat Patterson, former. 
ly with Shelburne's Stationery in Fresno, is now with Schwabacher 
Frey Company. 





SEEN & HEARD IN 
SOUTHERN CALIFORNIA 


by J. EDWARD TUFFT, 
2012 Huntington Dr., S. Pasadena, Calif 








Memorial Chapel, on 
tor 19 years secretary- 
of Southern California. 


Funeral services were held at Rose 
September 25 for Blake L. Lockard, 
treasurer of the Stationers Associat 
Death occurred on September 21 after a long illness 


H 
43, 


Mr. Lockard came to Southern California in the early 30's from 
New York where he had been associated in a major capacity 
with two different department stores, Gimbel's, and Abraham & 
Strauss. He took over the association job in Los Angeles when 


the group was small and it was during his administration that if 
grew to be one of the largest associations of the kind in the 
United States. Many stationers speak of him as the father of the 
rganization. 

Mr. Lockard was a veteran of the Filipino Insurrection war 
spending some years in the Orient at that time. He suffered an 
injury when falling from a tree where he had been stationed in 
line of duty, an injury which he said bothered him at times 4 
s life. 

Survivors include the widow, Mabel L.; one son, Tom of New 
York; two daughters—Mrs. Phyllis Walker of Ménrovia, and Mrs. 
Marion Dolan of West Covina; one sister, Mrs. Vesta Formaz o 
Detroit, Mich., and seven grandchildren. 

This writer was trained in the practice of never mixing editoria 
omment with news reporting, but in this case he wishes to break 
that rule and take the liberty of saying that he considered Mr 
Lockard as one of the best associational secretaries among the 
many whom he has known. He was always friendly, had time for 
few minutes’ chat, and had a fine sense of humor. 

His philosophy of life was a wholesome one, and he once stated 


nt be 


that even though he had been reasonably successful in department 
store work he had found that occupation too intense and necet 
sarily too exacting for his type of personality. He said he wanted 
a job, even at a lesser salary, where he could meet people on’ 
different basis, a more personal and friendly basis. That, he tol 


this writer, was the main reason why he had changed his field # 
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when it comes 
to Dollars and 


YOU CAN’T BEAT 
) York TRANSFER FILES 


For Quality ... York files are unsurpassed for sturdiness, dura- 
bility and ease of operation. They can be stacked ceiling high, 
because files lock automatically against “tipping.” 


For Price . . . Astonishingly new low prices attract over-the- 
counter as well as volume buyers. York steel files often cost 
less than cardboard and save up to 50% in space! 






































































































































io oO For Sales Appeal ... You can’t offer customers better facilities 
ead 8 for orderly as well as economical filing than these provided 
i=) c [=] b ° 
o y York steel transfer files. 
ole a 
solo = Y O R K -) A F E & L \e) C K For Profit ... Margin is tops. Turnover is rapid. We back you 
e|o = 2000 Mulberry Rd., S.E. © Canton 2, Ohio with immediate deliveries from warehouse stock. Place your 
a > sample order today: 
oc > a 
= : DEALERS: 
2 
2 | Fill in this convenient Order form . . . and MAIL TODAY to: 
Number DIMENSIONS | *Sug 
Quantity Model DESCRIPTION of files Inside Drawer Outside File | gested | York Safe & Lock 
i Nos pocked | Retoil e 
per carton!) Width Height Length || Width Height | Length || Prices 2000 Mulberry Rd., S. E. 
LE _—S—— = = 
|_] ¥207 | Time Clock Cords—3 Compts 2 3% 8 23% V2Ke" 8h." 24 $8.20 5 omnes 2, Ohio 
Y221 5 x 3 Cords — 2 Compts , ~” te” aM" x” 24” 7.00 . 
tT + —. ~ = ~ = ~ - = — () Please ship sample order via. 
ae | 4 wers 3 || 6%" 4%” 23%" m | s a | Saas ‘ 
ee 4 7% 3h" 23%" I en" , 2 || 535 (-D Please send descriptive literature 
—__j_¥236 || Tet 2 Drawers 3 |? 3%” 23%" |] is" | 4h 24" || 7.85 
Lf Y242/) ~*8 3 | 8% 5%” 23%" || 8%” oN 24” |] 6.05 Individual Title 
|_| v2a9 heck a |e 4% 23%" || 9%” aw | 2a” | 5.92 
___| Y2so]) 3. Ie 6%" 23%" || 9%” 6 24° || 622 Firm 
oe BL 2 } 10%" | 8h" 23%” || 10% 8% 24” || 6.95 
Lf Y270 ws 3 ff 12 4%" 23%" || 12% ax | 24” | 643 Street 
L271 |} Letter Fite w x 8'4"h) | 2 |i 12% 10"%s 23%” |} 2%" | ime" | 24 7.8) . 
Lf ¥291 | Legal Fit } 2 ask 10%" | 23%" | 1s%” | 11% 24 8.67 City Zone —— Stote 
“Files billed of regular d to recognized dealers. Minimum order | carton... for less then 12 files or stondord pocking, odd 10% 0-998-08 
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activity to a ational work when well along in year 
Anyone wi knew Mr. Lockard assuredly would agree that the 
? 


MODERN agecision was & correct one tor 4 mar with nis Kindly fee ng Tor 
people as people. A close touch with humanity was a natura 
nstinct with Blake Lockard. The friend he ha ett behind are 

eaion 
IG ee RRS 
The September monthly meeting of the Stationers Association 





of Southern California was held on September 19 at Rancho Hill. 
crest in Pasadena. Attendance, including the ladies, was 84, the 
argest tor some time. Twenty ne mmercia stationers were 
presenr. 

The program chairman was Louis Bolonski of Atlas Stationers 
Los Angeles. Carl Teele, president of the association, presided, 


The main speaker was Henry Henneberg of the Printing |p. 
dustries Association of Southern California. In addition to Mr 
Henneberg others introduced were Ralph Maneval, president of 
the Golden State Travelers Club; Harvey Freeman, governor of 
the |I4th District, NSOEA; and William Cossley of the Parke 
Company, Pasadena. Invocation was spoken by Walter Waldvoggl 

f the National! Blank Book Company. q 

Mr. Henneberg'’s theme was, ‘Why an Association". Some of 


the highlights of his talk may be epitomized an follow 

Either the job of building an association must be done well o 
be abandoned. We have ditferences of opinion in al! associations 
and it is no bed of roses to head up any such. organization. 

To begin with the larger businesses must do more than their 


Model No. 523 
Arm Revolving Chair 


part, but it is very important that the smaller businesses have thei 
pice also. No association of course can run without good suppor 
and support means money. 

The door prize, a beautiful barometer, was won by Walter 
McNevin of the Stationers’ Corporation, Los Angeles. 

A moment of silent tribute was paid to two members of the 
group who died during the preceding month—Joseph Savel of the 
Savel Commercial Stationery Company, and Harry Hansen, of the 
Los Angeles Stamp & Stationery Company. 

The October meeting was scheduled to be held on October |? 
with Verne Vallet acting as program chairman. 





* &= & & ¢ 

Joseph A. Savel, proprietor of the Save! Commercial! Stationery 
Company, Los Angeles, died August 29 after a very brief illness. 
Mr. Savel was very widely known among _ stationers 


Southern California and at the time of his death was one of the 
Model No. 521! directors of the Stationers Association of Southern California. 
Arm Chair Born in England, July 27, 1902, Mr. Savel was brought to the 


United States by his parents at the age of four. The family lived 
p y 


in Boston for a few years before moving to Southern California. As 
a young man he was employed by the H. S. Crocker firm for some 
years, but when that company d ntinued business he set up his 


own business under the present name in 193! at its present loca 


Brings Customers Back tion. Preferring outside salesmanship Mr. Savel always left mod 


f the detail to his associate, Thomas P. O'Rourke, general man 


a + F - 
Again and Again ager. In recent years Mrs. Savel likewise has spent considerable 
il vered 5 


time at the oftice, while a son ha an area as an outside 


saiesman. 
Here’s a pair that goes anywhere. And your customers Mr. Savel was married November 4, 1923, to Rose Lillian Goldy : 
will appreciate the executive look at a Jack Benny price. who survives, Survivors also include a son, Don Savel, and 3 
; j daughter, Mrs. Peter P. Wager, both of Los An yeles, as well as e1 
Gregson’s No. 520 Series has that modern day look plus three grandchildren. The family home is at 1130 Shadow Hi 
. - : Be al os Hille cl 
old fashioned comfort that would please even grandpa. everly Hills. fe 
My ; ; ; cTive n . ri iz ions Mr ve yave e Si le 
The solid Walnut Arm Swivel Chair and Companion Arm — _various organizations, Mr. Savel gave considerable 
Chai ilable i vid of colors, in Nauga- time to the City of Hope as well as to the Mason rder. ir 
air are availa e in a wide range olors, g The business will be carried on in the future under (ecu - 
hyde or top grain leather. Deep coil springs and foam rub- tion of Mrs. Savel. ua 
ber, plus scuff plates and 2-inch ball bearing casters, add to : *%* &@ & @@ vA 
the life of the chair, and to the comfort of your customers. jg an . _ a bog ms has moved to new we a 
at iqueora anta arpara. e new cat n yives more oof 
Sell your customers comfort and beauty in office furni- pace, about 3500 square feet now being utilized. pI 
ture at a price they can well afford . . . Gregson’s Arm * &© & #4 tc 
- a a _ ‘ ( a tat ners ic + new e open ec m= + C0 
Swivel Chair and Companion Arm Chair . . . the perfect 91 ole, Stationers is the name of a new store opened at 3306 F E 
ss Blvd., Santa Monica, by Wanda McCoy Cole. 
pair, for any office. eee e4 tt 
Mr. & Mrs. Troy Swope recently purchased the stationery stor al 
known as Keller's, located in the city of Banning me one hundred 
DEALER INQUIRIES INVITED ae nay apeaetete ngs 4 Jun wilt ; u or 


* * & & Ff 
Augusta Fink, and Margaret Van Patten Marshall, have opened 
a new stationery store in the Palos Verdes Estates west of Long 
Beach. The area is a bon-ton residential area promoted by ih 
ate Frank A. Vanderlip, nationally known banker and capitalist 
The store carries the unique name of the Shorebird. 
* * & & F 
Sanford Hewitt, printing executive, Hollywood, 53, widely know 
among office stationery people in Southern Ca nia, died ff 
cently of cancer in Manchester, Conr where he was vacationing 
GREGSON MANUFACTURING COMPANY ett, Us femilv. ce Ue came to Southern California SE 


Manufacturers of Office and School Chairs the 1920's from Manchester. 
LIBERTY, NORTH CAROLINA In addition to his wife, Clara, he urvived by three children 
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Ke 
ACE 
STANDARD 
ACE STAPLE 
REMOVER 
ACELINER ACE CLIPPER 

CE is well known the world over, as TOP 

QUALITY Stapling Equipment. This 
enviable reputation was won by building ma- 
chines, for over twenty-five years, that per- . 
form perfectly for all types of office and 3 NE T | 
industrial uses. They are made with fine- ere 4 e op ud | 
watch precision from finest materials. And 
year after year, for more than a quarter cen- ° 
tury, this far better quality has resulted in [ | n p Th at A $s U re 5 Fa st 
enthusiastic customer satisfaction and fast, 
profitable repeat sales for our dealers. You, 
too, can get a bigger share of the Stapling : 
Equipment business in your territory by fea- ro | Qj e eped a eS 
turing, and recommending the ACE Line 
above all others. Do you need additional stock 
or free advertising material now? 

Sold Through Dealers Exclusively! 
® 
ACE FASTENER CORPORATION 4 NORTH ASHLAN AVEN HICA 
CANADA: CANADIAN STAPLES LTD., 6705 Upper Lechine Road, Montreal 28 © 258 Walloce Ave. Torente 
OA—11 /56 
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dependable source for all your 


SCHOOL EQUIPMENT 


Ghalkboards 

Bulletin Boards 

Aluminum Chalkboard Trim 
Framed Blackboards 
Blackboard Erasers 
Window Shades 
Darkening Shades 
Darkening Channels 


Classroom Seating 
Primary Furniture 

Tables & Chairs 

Library Equipment 
Playground Equipment 
Vocational Furniture 
Teacher's Desks 

Misc. Classroom Equipment 


+ + + tt HH 
+ + + + ot OF 


Rowles offers you a complete line of high quality School 
Furniture and Equipment—everything you need to pro- 
vide your customers with the specialized kind of service 
they need. 

Rowles School Equipment has been a favorite for more 
than 50 years. Make Rowles your headquarters for all 
your school equipment needs. Enjoy the benefits of the 
Rowles trademark, the convenience of one centrally 
located source . . . and the profits on every sale you make. 


Write for the latest Rowles School Equipment 


catalog and complete information on the Rowles 
Dealership program. 


E. W. A. ROWLES COMPANY 
ARLINGTON HEIGHTS, ILL. 
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Sandra, 16; Henry, 13; and Clarissa, 8. Surviving also are his 
mother, M Harrison Hewitt, and a ter, Mrs. Robert Russe 
both of whon ve in the East. 
* &@ &  @ 

Regular dinner meetings of the Southern California Office Fup. 
niture A ation were resumed September 10 when > Qroup 
met at Levy Sait, 617, S. Serie y St., Los Angeles oP se a two 
m ner 4 + + 7 

Vaughn esa president, presided. The ma pic for dis 
cussion was the NOFA Officer nference heduled at the 
Huntington-Sheraton Hotel in Pasadena on October 20 and 2}. 

Mr. Howard reported that the sales training irse will begi 

n with Perry Jessup of Hoffman Sales Division acting as instruc 

Tribute was paid to Frank Booz for his fidelity to the organiza 
tion, and npathy was extended t m because of death of 

cas 

* £ © &€ & 

E. C. i Weedy) Olson of Hopper Office Furniture Company 
in Glenda has been stricken with polio and now in an iros 
ung. Mr. Olson has always been active in the industry and } 
friends a ver the area are keeping in touch with him. 


*¥ &£+ © € & 
The TelAutoar ae Corporation | moved into its new Lo: 
Angeles factory building at 8700 Bellanca Ave. The new structure 


replace 5 plant tk New York Cit where the mpany manu 


actured it ndustrial communication ystems tor 68 years, 
%* &£ & & ¢& 
The first technical session of the season by the Los Angeles 
Chapter of National A stior f Cost Accountants wa: 
| 


The speaker 
the Institute of 


held t Rodger Young Audit September 


Dr. George H. Hildebrand, act ng director 


wa 

Publi c Relations, at the University of California, and professor 
the eee ae of Economics at +} yme university. The subject 
was Er D e —— and Productior & . 

Future area t-togethers include the following ncheon meet 
ngs: H d iVan Nuys group at Patio Restaurant in Van Nuys 
ast Thursday of each month: Sa sbriel Valley up at the 
Derby in Arcadia, fourth Wednesday of each month: Southeastern 


yroup, Club Seville in Hunting Park, Third Wednesday of each 


%¥ + & & & 
Harry Hansen, 58, outside salesmen for the Los Angeles Stamp 


& Stationery Company, died on A t 29, of a heart attack. 
Mr. Hansen was born in Illinois. He attended Northwestern 
University in Chicago before moving to California. He was a 
alesman tor Yawman and Erbe of Los Angeles, Inc., Los Angeles 
beginning in 1929. From 1934 to 1938 he was with the Grimes 
Stassforth Stationery Company, L Angeles. From 1938 until the 
time of | Jeath he was with the Angeles Stamp and Sta 
Survivor nclude the widow, Mas nd one daughter, Juanita 


The family home is in Glendale 
%*¥ £ & &€ & 


The Fresr Chapter of the National Office Management A 

ation has made plans for a conference and business show te 

be held November 8, 9, and 10. Reports indicate that a larae 
attend be expected. 


+ & & &F 


Dr. Mason Rose, psychologist, lecturer, writer, and teacher, wa 


the main speaker at the September meeting of the Los Angeles 
Chapter of the National Office Management Association. H 
theme wa Today's Changing World and How It Affects You as 


an Office Manager”. 
& &@ & & F 


Vougene J. Lamar has been sppointed manager of product 
plar r the ElectroData Division of the Burroughs Corpore 
tion, Pasadena, according to ann ement by James R. Bradburn, 

»-president of Burroughs. Mr. Lamar will be responsible for 
evaluating new ideas in the electror data pr ng field, and 
mmending to management the expansion of present Electro 


Data product lines and addition of new ones 


Milo Harding Buys Technyscope 

Milo Harding Company, manufacturer of Tempo duplicat- 
ing machines and supplies, has purchased from the Techny- 
graph Company of Techny, IIl., all tools, dies and material 
inventory for the two models of tracing scopes known 4 
Technyscope. 

These products will henceforth carry the name of Tempe 
scope and will be manufactured by the Milo Harding Compaiy 
in its new, modern factory at Monterey Park (Los Angeles 
County), Calif. 

Temposcopes will be available from the factory or through 
branch offices in San Francisco, Pittsburgh, and Cleveland. 
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No. SP-550 


SECRETARIAL POSTURE CHAIR 


/ CHECK THESE FEATURES 


® Natural satin brushed aluminum finish on the frame. 
@ Genuine foam rubber cushioning throughout. 


Beauty © Gracefully styled. 


@ Upholstering is available in a wide variety of materials and 
colors. 


. Comfort @ Materials can be furnished in any desired combination. 
” A beautiful product by expert craftsmen. 
He KE tor 





Economy SPECIFICATIONS 














SP-550 
ege Sead Gp Heer occ cdve cnwesdtbbseeeeteresseccesteue 16” to 19” 
Durability WERs U0 GEE: din o0cdcrcheneuenassbadebased banca 1649” 
Dapthn CF GOED ccccccccccccvecsevecvesvcconscoscceoses 4y," 
Holght of Beck onc ccccccccccecresessccscseseceecesesesess -.* 
Cs 08 GE iin vss on vscdtanecaeaben bee 12” 
Dhamater Gh GD occ cc ccccccent6s0cebescernsscosecuweas 24” 
Met wWelghR cocvccccccccsecccscceseessececeseseessees 29 Ibs. 
Stigping WEED coccccccccccccccesetovceescosesocose 34 Ibs. 
- s 
America’s Standard of Business Seating 
DISTRIBUTORS 
4 METROPOLITAN N. Y. & EXPORT DISTRIBUTOR 


. AETNA SAFE CO.. 46 W. 29th St.. N. TY. 
TC ralicn 
KRON 8,OHIO 


EASTERN P. DISTRIBUTOR 
SAFE & EQUIPMENT WHOLESALERS, 260 6S. Fifth St.. Philadelphia 6, Pa. 


WHOLESALE OFFICE EQUIPMENT CO., 61 Minna &., San Francisco, Calis. 
WAREHOUSES: Los Angeles, San Francisco, Seattle 


ALUMINUM SEATING $e 


17 S. CHERRY STREET °* 
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It’s not too 

bo think of daters/ 
FEATURE BY FEATURE 
DATERS ARE 


ae, 
Lae 
ber 






Dealers who want products that stay sold once they're de- 
livered to the customer know that they can count on 


Faymus. Expertly made and beautifully packaged in indi- 


vidual boxes, Faymus products are the guality line the 
line that brings customers back time after time. 


¢ BANDS OF RED RUBBER—far more durable, resist rough treatment 

¢ 6-YEAR LIFE—year band is not quickly outmoded, carries 6-years of 
dates. 

¢ BANDS TURN EASILY—never stick, never slip once set. 

¢ RUGGED FRAME—for long, hard service. Heavily chrome plated 

¢ HARDWOOD HANDLES—select wood, beautifully finished. 


© EXTRA—year band carries useful wordings: Rec'd, Ans’d, Ent’d, 
Paid A.M., P.M. 


© Imprinting at no charge on quantities of one gross or more, 
¢ Also available without imprint 


WRITE TODAY! 
Gentlemen: 


I'd like to know more about the lowest prices and highest 
profits in the industry. Send me complete information at 
once! 


Name 

Firm 

Address 

City Zone State 


3229 N. Sheffield Ave. Chicago 13, Illinois 








Faymus DIV., Bankers & Merchants, Inc. 


SUNNY SIDE OF THE GOLDEN 
STATE TRAVELERS 


BY THE “GOLDEN DUST TWINS" 
GEORGE FREY-GEORGE LAZIER 


The “ K uncheons at the Rodger Youn } Auditorium Nays 
had much laraer turnouts than previous years. Now that the sum 
mer vacation season is over, we hope fT see all the Travelers at 
the luncheons, and don't forget, the last Monday of each month 


he business meeting. 
*& £ & €& 
Leo Wagner, an old member of the Travelers Club, passed away 
recently. Le had been witt Ever narp ang Sheaffer Pen Company 
or many years. He retired several years ago and lived in Sunland 
%* © & & & 
The sudden death of Joe Savel of Savel Commercial Stationen 
Comer any was 4 shock to all. The s0lden State Trav 
their sympathy to his family. 


elers extend 


* &£+ & & ¢ 

Cliff Bickell (Bickell's Stationery) was elected to the schog 

board in Pa Robles. Cliff had more votes than the next Three 
highest men 

+ £ & & 


that area that disappears wt Su are making 


* *+§ © £4 
Happy ft »e Bill Burns back at work at Westwood Office Sup 


* *&©+ &€ £Y 
The Alan Desk & Safe Company had the unhappy experience @ 


having their ceiling tall one morning a couple hours after 
pening f the day. Luckily there was r ne under it when#@ 
happened, but there was nsiderable damage to desks, cham 
and t 
* &£ & 
Sig Sieger (Eagle Pencil Co.) back from his vacation, whic 
he spent at me resting up from his 85% increase in busines 
Part of the vacation was spent ir verseeing plar and building 
Th new home. 


* + + &€& 

Sid Hatch (Sel-Index Manufacturing Company) flew to Chicagg 
have a tew days before the nvention. 

* + © &F 

week's vache 


early r raer To 


Henry Wisson & wife (Art Stee 
tion in the Redwoods above Santa Cruz 


mpany}) spe 


* *£ © £F 
. C. “Woody” Olson of Hopper's Office Furniture was strickét 
denly with polio and is in the hospital in an iron lung. Shoril 
atter being taken to the hospital, he a f wn with pnee 
monia. He has finally shaken tt but Nn a serious condition 


sua 


Friends an mail caras to him at 2826 Lir Burbank, Cali 
W Gy wa n the Kiwanis Chorus that ang st the nations 

nvention in the Bay Area this summer and was also in the chor 
and did work at the’ Methodist Church in Burbank 


Todd Names Two Officials 


Appointments of Leonard T. Thomasma as vice-presidéfl 
of marketing and Richard C. Browne as general sales managt 
of the Todd Company, Inc. were announced recently § 
George L. Todd, president. 

Todd is a subsidiary of The Burroughs Corp., Detroit. 

Mr. Thomasma, who has been vice president and genef 
sales manager, will have broadened responsibilities coverilf 
all marketing activities of the Todd Company and its newe 





+N d 
L. T. THOMASMA 


R. C. BROWNE 


acquired Charles R. Hadley Division in Los Angeles. 

Mr. Browne, who has been eastern divisional sales manag’ 
with headquarters in Rochester, will have charge of all dome 
tic sales activities. Robert W. Geoghegan, recently nam 
general sales manager of the Todd Co. of Canada, Ltd., wi 
head up Canadian sales and export sales. 
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“They” come back for more of 
this famous Berkshire Typewriter Paper 


that erases without a trace 


KATON’S CORRASABLE BOND 


IT PAYS, PAYS, PAYS TO PROMOTE ERASABLE- a trace, with a mere flick of a pencil eraser; insures clean, 
COR-RA-SA-BLE. The demand you build up by your faultless typescripts. When you establish your store as 
displays, advertising and store demonstrations can be headquarters for complete Corrasable stocks at all times, 
satisfied only by Eaton’s Corrasable Bond. This is the you secure a kind of business that nobody can take 
unique Berkshire Typewriter Paper that erases without away from you. 


Check your stocks for all these items in Eaton’s Corrasable Bond 





an sistne ~~ sees 


500-Sheet Ream Boxes of Corrasable Bond, available 100-Sheet Packets of Corrasable in all four weights. 


in 9, 13, 16 and 20 pound weights. 125-Sheet boxed Executive Stationery and separately 


available matching envelopes (not illustrated). 








RITER p,.,. | 
10 mean, ' 'S 
? “tes SOnPoe arc’ tee ad BAN E> N 


Self Service Display Unit—Holds eighteen 100-sheet 
packets. Price tickets supplied free. 


BERKSHIRE TYPEWRITER PAPERS 


T 
PATON 


EATON PAPER CORPORATION Cat; PITTSFIELD, MASSACHUSETTS 
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For folding chairs 
with comfort, rigidity 


and enduring service 


For all-around comfort, durable 


j 
j 





rigidity, strength and functional 


purpose you can't match this fold- 








ing chair. It's Krueger's finest and 


THESE 
your best long-life value. Non- DETAILS 
tipping Y-type frames of heavy- ASSURE 
gauge tubular steel are electrically LASTING SATISFACTION 
welded into one strong unit that will ry 6-inch built- 
withstand the hardest usage. iff wp frame 

| ae* strengtheners 


A WEALTH OF FEATURES — Such as 


vertical frame strengtheners; strong, 


~~ /¢ — seat spacers 
> a provide more 
/ / rigid bearings at 

/ seat pivot point— 


secure and silent seat stops; unusually aie teaden Giueiine, 


large, posture-comfort seats; fully cov- 









ered safety hinges; and quiet, quick 


and easy folding action are just some welded 
, steel seat 
J stops capped with 
rubber bumpers 

assure positive seat lock 
—quiet operation when 
opening or folding chair. 


1A oe 
of the many features built into Krue- 


ger's exacting engineering standards. 


TWO POPULAR MODELS — No. 81, 


an all-steel chair with contour shaped 





seat and backrest; No. 82 which fea- 


i 

ies Fully covered 
tures a 5-ply hardwood veneer contour fo safety hinges 
seat with steel backrest. Choice of — prevent finger 

{ pinching 


Beige, Azure Grey or Saunders Green [ | and clothing 

wr tears—a 
safety factor feature many 
other chairs do not have. 


baked-on enamel finish frames — Wood 


seat, natural satin finish. 


Demountable cuair trucks —s 


Four standard sizes 
hold both X-type 

channel and Y-type 
tubular chairs — 

upright or horizontal. 
Regular or under-stage 
models available. Demountable 
end arms and exclusive chan-angle 


| Ce eeccecsecescoacese SOOO OHHOHOOSSS SS] OOOH OSHOEHOHOHEOOHOSEOOEOOOOSE 






For new, complete line catalog No. 
600 as well as brochure No. 100. 


frame permit stacking empty trucks 
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PACIFIC NORTHWEST 


by C. M. LITTELJOHN 
918 Twelfth Ave., N., Seattle 2, Wash, 





Thomp Stationers, also known as ‘“'Bremerton's Pioneer Sta. 
tioners” have »ved to a finer and larger location at 609 Fourth 
St., in the “Navy Yard City of Puget Sound.” 


* &£ & & | 
As head of the Burroughs Corporation, as well as president of 


the chamber of commerce of the USA, John S. Coleman paid, 
recent visit to Seattle and met the leading busins and industria 
tycoons ot the ity. 

Reporting ‘Business’ public relations for the most part an 
poor’. He asked "Why?" and gave his own answer that business 
men haven't been as vocal as other group pointing out ip 
addition that “businessmen forget that politics is an integral pad 
f busine fe today. In the past businessmen have ducked ther 


. Now, they must take part.’ 
In this connection he also pointed out that wh we recognize 


rporation as an economic institution, we may some 


times overlook the fact that it is “also a al, and indeed 
dominant ial institution of our time 

* &£ & &® 

The Tri-County Typewriter Company at 515 Sixth St., Bremerton 

W ast elebrated its I1th busine anniversary and IIth year of 

tr September, tying into the back-t ne movement 


with anniversary sales promotion that featured latest model port 


able typewriters. 
%*¥ &+ & & F 
Discontinuing its 5th Ave. branch, Lowman & Hanford Company, 
tationer f Seattle, has moved its Fifth Ave. trade from. that 
sation which was close to its main store and auqmented stocks af 


1515 Second Ave. 
* &+ &£ £&F 


To collate considerable office material and get a look at national 
averages, practices, habits and processes in well-equipped offices 
throughout the country, a survey is being conducted in Spokane 
Wash., by the Spokane chapter of the National Office Manage 
ment A ation. Bernard W. Sherman, president of the Spokane 


chapter, has had questionnaires sent to 100 firms in Spokane, with 
F, W. Campbell of that city named as project chairman. 

%* &©+ & & # 

Staging an exhibit of its newest office and industrial devices 

inded the electronic world, the Seattle salon of the 

ration, at 1933 Fifth Ave 


that have 
International Business Machines C 


invited in the business world of that city for a viewing of its ver 
é t dat essing equipment. 
%* + © & F 
Making a specialty of leasing office equipment, even electric 
and electror business machine Jata processing devices and 
tandard setur the Office Equipment Leasing Company, at 8 
Fourth Ave., Seattle, Wash. has launched an advertising and sale 
promot campaign. 
* &© & & F 
Briefly on hand in Seattle to witne s new ster rward by the 
Boeing Aircraft Company of that city, was Thomas J. Watson, Jr. 


pre he International Busins Machines C R. C. Warren, 
IBM district manager, and others 
Folluwing tart of operati n f ”n elab rate IBM electronic 
' ens aie installation and perat £ sh, mouter in #he 
} imidity ind temperature-contr ed 1 ry f the, DPC buildina of 
plant 2 at Boeing's. This giaantic brain will relieve me employee 
F the drudaery of their office routine, and they re to be trans 
ferred ¢ ther office operations. Training classes have been formed 
r those needed to operate the IBM machines 
* *& * # # 
Well known to the stationery fraternity of Seattle, Norris & 
Lunde, pervisor of stationery as we as printin f the Puaet 
Sound Peo & Light Company, died in a Seatte hospital suddenly 
at the age of 54 years. He had become ill while on his vacation @ 
Lake Chelan, Wash., was taken to a Seattle hospital. He had been 
ith the bia private utility organization of western Washington 
f 1] year for some time as the supervisor of its large st 
tionery department. 
_—saa 


Byrne Firm Expands Quarters 

The Byrne Business Furniture company will move abou 
November 1 to new and expanded quarters at 1429-31 Grand 
Ave., Kansas City, Mo., consolidating a present store at 9268 
Main St. and a warehouse at 1006-08 Walnut St. 

The Byrne company began operations in 1954. It specializes 
in office planning and decorating —WLF 
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TRY THIS IN 
YOUR SHOWROOM 





Include a modern Herring-Hall-Marvin Record Safe in every 
grouping of office furniture and here’s what will happen: 

You will sell more safes—and more furniture, too! 

Not only the design, but now the color of Herring-Hall- 
Marvin Record Safes will harmonize with any modern office 
decor. At no extra cost, any model safe will be furnished in 
choice of three decorator colors—French Gray, Mist Green, 


Stylite Tan. 


HERRING-HALL«¢MARVIN SAFE COMPANY 


Hamilton. Ohio « BUILDERS OF THE U. S. SILVER STORAGE VAULTS AT WEST POINT 
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Photo above shows one of the popular 
models in the “B” label (2-hour) line. 
Modern, chromium-plated operation 
panel contains combination lock with 
“Private View’’ dial and throwbolt 
handle. A plate made of newly developed 
CHI-TEN “Moly” steel protects the lock- 
ing mechanism against carbide-tipped 


drills under enormous pressure. 


New catalogue of Herring-Hall-Marvin 
Record Safes, including color chart, 


free on request. 
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DEALER TO 
MAKE NOW'! 


BE PREPARED 







PPLY 


TRANSFER 
TIME SEASON 


ORDER TODAY 


IAL METHODS 
> FOLDERS 


- GUIDES 
* CARDS 


When you order 
from Imperial 
Methods you are 
assured of Top 
Quality, Quick 
Delivery and 
Attractive Low 
prices. 


write for FREE catalog 


pertal [iethods (o 


[mpetia 
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Passed Away 





Z. A. Bump, 

president and founder of Lit-Ning Prod- 
ucts Company, passed away on Septem- 
ber 14. 

His company’s meteoric rise as one of 
the most successful firms in the office 
equipment industry began only eight 
years ago when he started manufacturing 
two items in very small quarters and 
joined forces with the Joe M. Davis 
Company to fulfill his dream of pro- 
viding dealers with a complete line of 
steel desk top accessories. Z. A. Bump 
lived to see his dream come true. 

With the enthusiastic support of western wholesalers and 
dealers, Lit-Ning quickly became a major line, and the firm 
became one of the industry’s largest manufacturers in the west. 
Z. A. Bump’s reputation for consideration and service to his 
customers, together with the exceptional quality of his prod- 
ucts, soon spread eastward across the country, and today Lit- 
Ning has two large modern plants, one in Fresno, and one in 
Fremont, Ohio. 

In spite of the great success his firm attained, Z. A. Bump 
never lost the personal touch, and his passing will be felt by 
all who knew him. 

He is succeeded by his long-time friend and business asso- 
ciate, H. A. Savage, of Fresno, Calif., who will serve as gen- 
eral manager. Mr. Savage, prominent in western industrial and 
legal circles, will continue the forward looking policies of Mr. 
Bump and will press the firm’s expansion program. 

Both Mr. Savage and Joe M. Davis feel a great potential lies 
ahead for Lit-Ning and pledge to continue to carry the Com- 
pany forward on the firm foundation established by Z. A. 
Bump. 





++ + + + 


James D. Pryor, 

who spent almost 40 years in the sta- 
tionery and office supply business, died 
suddenly at his home, 5331 Emerson St., 
Dallas, Tex., September 3. 

From 1922 to 1929 Mr. Pryor repre- 
sented Irving-Pitt Manufacturing Com- 
pany. He joined Wilson Jones when the 
large Chicago loose leaf manufacturer 
acquired the Kansas City firm in May 
1929. Since 1934 Mr. Pryor was WJ’s 
divisional manager for the West Coast 
and the Southwest with headquarters in 
Dallas. He also directed WJ’s sales to 
wholesalers. 

Mr. Pryor was born October 15, 1898 in Louisville, Ky. He 
is survived by his widow, Katherine Schiefflin Pryor, their 
son James Thomas Pryor, two grandchildren and a brother, 
Tandy Pryor of Henderson, Ky. 





++ + + + 


Fred Valleau, 

sales representative for Imperial Desk 
Company who had been covering part of 
the Middle West, died on Tuesday, Sep- 
tember 4. 

Mr. Valleau had been associated with 
the office furniture industry for many 
years. 

He leaves his widow Marjorie and two 
daughters. The home in recent years has 
been in Bloomfield, Ind. 


+~+ + + + 





Mr. & Mrs. Max Smiley, 


were fatally hurt in an auto accident on September 22 im 
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AS A 
CHAIR 
CAN BE 





famous for chairs that are tops in 
working comfort and beauty, comes forward with 
a chair that is even more luxurious, more beauti- 
jul, more comfortable. 

Point out to your customers its many advan- 
tages . . . complete support while relaxing or 
working, fully-cushioned in deep foam rubber 
for a lifetime of comfort, with a new type seat 


and arms. The seat and lower portion of the back 
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are fabric-covered for cool, soft seating. The bal- 
ance of the chair is genuine top-grain steer hide 
leather, available in Contemporary colors to 
colorfully complement the executive office. 

In genuine walnut with full adjustments, this 
chair is unsurpassed in the executive field. It will 
mean a greater volume of sales for you and an 
ever-growing list of contented customers—cus- 


tomers who demand the utmost in seating luxury. 


-H.GUNLOCKE CHAIR COMPANY 


WAYLAND, NEW YORK 
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Equip the Office... 


Then the Plant... 


with profitable drafting 
room furniture by ANCO! 


ANCO helps the Dealer 3 ways... 


1. PROVEN QUALITY PRODUCTS 
Nationally advertised, thousands of ANCO 
tables in constant use at foremost draft- 
ing rooms. 

2. GREATER PROFITS 
Dealer buys direct from ANCO. ANCO 
sells thru dealers only. 


3. DELIVERY 
Enlarged production capacity assures de- 
livery when needed. 


DELUXE FOUR POST TABLES 


Millions of hours of use and frequent re- 
orders by the nation’s largest industries at- 
test to the superior quality of ANCO design, 
materials and craftsmanship. 

SIZES FROM 38” x 60” THRU 44” x 84” 


1. M, REG. 

BILT-RITE PEDESTAL TABLES 
The finest pedestal type tables made, faster 
selling and more profitable. Many unique and 
special features. 

SIZES FROM 23” x 31” THRU 44” x 72” 


For FREE Literature and Prices 
address DEPT. AO 


ANCO WOOD SPECIALTIES, INC. 


71-08 80th STREET, GLENDALE 27, N. Y. 





Griffin, Ga., while they were returning to New York from @ 
three-weeks’ vacation in Florida. 

Mr. Smiley was president of Ace Loose Leaf Company, ig 
the stationery business for more than 25 years. He and hig 
wife, Georgia, were well known to the stationery industry ig) 
the New York area. 

Sam Krebs, vice-president and sales manager, is taking over 
the management of Ace Loose Leaf Company as president. 


+++ + + 


Clark A. Beems, 

85, retired head of the Metropolitan Supply Company, Cedar 
Rapids, Jowa, died on September 22 in University Hospital, 
Iowa City. 

A Cedar Rapids resident since 1922, he retired in 1955 ag 
president of the Metropolitan Supply Company. 

Mr. Beems was active in Masonry and in many civic groups, 
He was a past president of the National School Service In- 
stitute and held many high offices in Kiwanis International, 

In 1910 Mr. Beem became manager of the W. M. Welch 
Company in Anamosa, lowa. The firm was reorganized in 
1913 and became the Metropolitan Supply Company, special- 
izing in school, county and office forms, supplies and equip- 
ment. Mr. Beems served as mayor of Anamosa in 1915 and 
1916. 

He moved with Metropolitan Supply to Cedar Rapids in 
1922 and became president in 1924. 

Surviving are a son, Buel G. Beems; a daughter, Mrs. 
Donald G. Isett; a stepson, Robert B. Davis, and two grand- 
children, all of Cedar Rapids. 

- - - + 


Forrest W. Luff, 

former stationer of Virginia, Minn., recently was killed in a} 
plane crash near Laramie, Wyo. He had left Denver, Colo, 
with two friends for a fishing trip. 

A civil air patrol discovered wreckage of the plane and the 
bodies. 

Mr. Luff was president of Western Empire Realty Company) 
of Denver at the time of his death. While in Minnesota he wag 
associated with Burgher-Williams Company of Virginia and it 
was there that he made a host of friends among Travelers of) 
the Seventh District. 

After a stay at the Fitzsimmons Army Hospital Mr. Luff 
had left Minnesota to go to Denver where he became a suc- 
cessful real estate operator. 


+++ + +) 


Edgar Perry, Jr., 

president of the Southwestern Tablet Company, Dallas, Tex. 
died in a hospital at Austin, Tex., on August 4. A native off 
Austin, Mr. Perry suffered a cerebral hemorrhage on the train 
while en route from Dallas to Austin —JHR 


++ ++ + 
Adolph C. Stangel, 


62, businessman and civic leader of Manitowoc, Wis., died 
October 6 of a heart attack. Since 1947, Mr. Stangel had been 
president and manager of the Badger Specialty Co., stationers. 
He entered the stationery business after being active in the 
hardware industry and served as a vice-president of the J. J. 
Stangel Hardware Co. 

E. A. Napp, former governor of Region 6 NSOEA, com- 
mented regarding his death, “Adolph Stangel was a personal 
friend of mine for 30 years prior to going into the business 
and a friendly competitor for the last 8 years.” 

The decedent had a distinguished record in education be- 
fore entering business and he had been a leader in many 
Manitowoc civic groups and community campaigns. He had 
received the Silver Beaver for aid to Boy Scouting. 

Surviving are the widow, four daughters, a son, two 
brothers, and 13 grandchildren. 





od 
IBM To Build Plant in Sherman, Tex. 

The International Business Machines Corporation has aa- 
nounced plans for a plant in Sherman, Tex., to produce punch 
cards. The plans call for a modern one-story masonry build- 
ing to contain 56,000 square feet of floor space.—JHR 
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credenza units put added 


sales punch in a GLOBE-WERNICKE FRANCHISE 


vel at the tasteful beauty of the new 
Credenza. Its modern design and engineering have 
asure of achievement in luxurious office equipment. And you'll also 
icefully it will fit into your sales picture as a Globe-Wernicke Franchised Dealer. 
nbinations of desk-high Credenzas are available, and your customers 
of the standard Globe-Wernicke colors. Here’s your chance to establish new business 
s to old . . . with customer satisfaction guaranteed, 


to investigate all the important advantages 


ke Franchised Dealership. Write today for complete 


postcard may lead to an entirely 


- for you, 


remember . . . success depends on the strength of your line CINCINNATI 12, 


Onlo 





Patents 





(Copies of patents can be obtained from the Commis. 
sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps and personal checks are not accepted.) 


Granted August 28, 1956 
2,760 490. Sheet Pack Swivel Bar Support for Loose Leaf Ring Binders. Frank 


anley Schade, Holyoke, Mass., assignor to Nat k Book C Holyoke, Mass 

2,760 491 Stick Files. Clarence B. Fowler, Philadelphia, Pa 

2 760 562. Upholstered Seat Structure. Walter M. Fisher, Sturgis, Mich., assignor 

rgis Posture Chair Co., Sturgis, Mich 
2 760, 577 Record- Controlled Statistical Punching Machine. Artt Thomas 

M ngton, and rederick Sidney Rhodes, Thornt Heath, England gnors to 
Powers nas A Machines, Ltd., London, Eng 

2 760, 654 Sorting Machine for Paper Forms. Robert 0ebe i Clifford H 
Mye D ween, rt E. Stephens, Clayt t : gnors t The National 

ast Ohio. Illustration 

2 760. 722. Two Total Credit Balance Adding Mi achine. Nelson R. Frieberg and 
scar F. Larser thaca, N. Y., assignors t na ish Register Co 
Dayton Ohio 


Granted September 4, 1956 
2,761,451. Rubber Protector for Binders. Roy ; 
2 761,452 Multi ple Card } oes and Partition Member for Files Frank Lloyd 


Wasse West Signor to Georgene Park Was Conn 








Chair courtesy Shaw-Walker Co. 


Office managers lean 
heavily (and safely 
on Flo-Tilt controls 


Nothing turns office managers grey faster than the 
sight of top brass suddenly hitting bottom when the 
tilt controls of their chairs give way. 

This can’t happen with Flo-Tilt controlled chairs, 
however. A Bassick exclusive, Flo-Tilt operates on the 
torsion principle—using rubber encased under a 
40,000-Ib. pressure instead of springs that can fatigue 
or break. Tilting action is easier, smoother, safer. 
Needs no lubricating. 

That’s why smart office managers put their money 








2,761,750 2.762.434 














2,761,453. Index Tab Mounting Means on Address Printing Plates. Erich 





on Flo-Tilt controlled chairs. Make sure you have this twaldt, Berlin-Hermsdorf, Germany, assignor to Adrema Maschinenbau G. m. b. H 
important sales advantage in the chairs you sell. THE | Be 
= 8 5 ) 2 761 454. “File Tray with Compressor or Follower hn F. Reimer, Manitowoc, 
BASSICK COMPANY, Bridgeport 2, Conn. Jn Canada: W ible Metal Furniture Co., Manitowoc, Wis 
: 2,761 620. Computing System. John L. Lindesmitt erra Madre, and Edward 
Belleville, Ont. , f, assignors to Clary Corp. Illustration 
2 761, 622. Totalizing Device. Richard L. Jot Wappinge F N. Y¥ 
° assignc 0 International Business Machines Cort New York, N. Y. Illustration. 
How to tell a Flo-Tilt control 2 761 623 Record Comparison Mechanism for Statistical Machines. Donald 
eb R Lambert irshalton, and Ronald Newn Pig Tattenha England, as 
- a } P as Accounting Machines, Lt n, England 
2 761 624. "Sensing Mechanism for Statistical 'Wechians Bernard Philip Marples, 


tead and =J in Davy egy n England j t Powers- 
Accounting € Ltd London, England. Il wus tration. 
61 ,700 Conti inuous Rotary Note Pads. Ett Wecke ag i 


\ mas 
2,7 
2,761 750. Raver ns Card Filing Device and Card ong ‘Means Therein Hildaur 
Nielser assignor to Zephy A New York N. Y. 





ie 














lus tration 
2,761,944. Conditioning of Business Machine Cards. Frank Yanne tratford 
Granted September ||, 1956 
7 2,762,100. Clips for Papers. Byron G. Walliney, V Nuy alif 
7 2,762,337 an ed Instruments. Wendell K. Beckwith, Whitewate W as- 
ad ynor to The C Janesville, Wis 
Re 2,762,338 Desk “Set. Francis M. Aimes, Cha r 
f 2,762,372. Filler Having a Reinforced Perforated Edge Pa him, Stras- 
There are no springs! Neat This rubber encased torsion rg, France 
»yii Iti 2,762,373 Card Fi ling Device. Pau! Rosenberg archmont, N. Y gnor, by 
clean appearance. Cannot cylinder controls the tilting Ege cco Cineteics ide te. Meer Wark Ss, 
squeak! action. 2,762,434 Punching and Notching Machine. Teddy Ff musz, Athens, Ohio 
ynor, by mesr its, to Royal McBee Illustration 
2,762 486 Type writer with Multiple Type Faces stantin P. Lent, New York 
N. Y. Illustration 
2 762 na Porunis ave net and Stand. V tor E einleir harlottesville, Va. 
Records, Inc.. Crozet. V 
Granted eeteaher 18, 1956 
2,763,241. Magnetic Copy Holders. Willian aumento, Calif 
2,763,431. Mechanism for Sensing Perforated "Record Cards Richard Everest 
A DIVISION OF Baldw Coulsd England, assignor to Powe g Machines, Ltd 
j Engla Illustration 
2 763,523. Machine Posting Stand with Revolving Posting Tray. Ashby R 
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it all adds up to a 
low cost high quality 
product...the 


new Regna itemizing cash register 


a cash register, 
adding machine 
and simplified 
bookkeeping 
machine 

ALL IN ONE 
STREAMLINED UNIT! 















Lale al for all small and 





sized Treles-- a rei. 118 IN CANADA: Regna Cash Registers of Canada Ltd., 704 Notre 
te ol. Dame St. W., Montreal, Que., and Business Equipment Machines, 
product in the tow price cla 489-R King St. W., Toronto, Ont. 


ompact, sturdy, pre 
Compaet, sturdy, p1 OUTSIDE CONTINENTAL U.S.: Jorgen S. Lien, Box 507, Bergen, 
Norway. 


manual or electrically ope: 
models in green or ivory) 


Customer gets itemized 
receipt of each item pu 
Regna simultaneously recor 

for owner « Sale Tot 

Grand Total are automat 
registered and recorded; tot 
receipts can be instantly 
ehecked any time « Single it 

ey records Single item sale ir —_— = 

e swift operation « ! r 

ey allows use as adding n 

without affecting ( 
« Customer counting de 

ows volume of daily t 
* § designating keys for cler| Gentlemen : 


} - > © special iter ° . . . ss 
departments, special ' Please send more information on the new Regna itemizing Cash 


Complete stock of Regna parts available throughout the U.S, 





—— 
Regna Cash Registers, Inc. 
175 Fifth Avenue, New York 10, N. Y. 


»] 7 - * we ; wie ian “4 ms 
ee Register and outline advantages of becoming a Regna dealer. 


Individual keys for C} 
Sales, Paid-Out, Nor 
ind Repeat operatio: 


Printing device 
store’s name 
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with wall. 





M-1000 FBL 
Arm Leg Chair 2 


w Supt Lack styling 


by 





} METAL-LUX 


plus a unique 
flared-back sweep 
which eliminates 
scuffing contact 


protects both chair 
back and wall 





This trim-lined ultra-modern metal chair 
group combines a streamlined design of 


unusual beauty with useful function 


M-7000 FBL 


(Padded Seat) 


MILWAUKEE METAL FURNITURE COMPANY 
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Side Chair spring seat construction and Tenite 
spring or padded seat. Lifetime frame 
““Swept-Back” group is designed for 


large volume sales and profits. Write 
today for the full descriptive details. 


M-3000 FBL 
Side Chair , ; F 
(Spring Seat) there is nothing finer in metal 


101 N. Campbell Ave., Chicago 12, Illinois 


(chair backs cannot scuff walls). An ideal 
chair for use in lobbies, reception rooms 
or offices. The armchair features deluxe 


arm rests. Side chairs are available with 


construction and flawless finish make these 
fine chairs virtually indestructible. The 


rtin, Mobile 1 nd Raymond E. Krueger, Topeka, Kans 
1g 763.525. Desk Mounted Waste Basket. Jean L. Brunthaver, Toledo, Ohio. 


Granted September 25, 1956 
2,764,161. Label Holder for serena om 









2,764,162. Loose-Leaf Bindings. Daniel E. Valia, F France 
2 2,70 = Fluid Supply System for Dup! icat ng ” Machines Car! A. Bergman, 
v 0 Standard Duplica hines rf Everett, Mass. 
2 TOA, 27 73, L ne "Number Indicator for Typewriters. Ervin G. Jot Oakland, 
U gnor eanor de Haas Johnson, Oakland, ( f 
2 764 345. Supp emental Data Entering Mechani sm for Tabulators or the Like. 
Harold P. Mix h Norwalk, Conn., assignor erry Rand Cort 
2 104 346. Multiplying Machines Controlled by St ati stical Record Cards. Eric 
t Harold Lu Cat and F y, Bawden 
je England, assig t Powe as Accounting 
nes, Ltd | England 
2,764,347 Mul elton: Dividing Machine, Including Mechanism for Ban. stering a 
pio in a hong tiplier Storage Device. Grant Ellerbeck i Calif., 
7 to F ating Machine Co., Ir 
2.764 352. Auxili ary Selection and <a Devices for a Ten-Key Indexing 


Mechanism. Grant e k, San Lean alif., assignor to Friden Calculat- 


Machin 


aia Statistics 


of U.S. office machines, 
equipment and supplies 





Net Value 
Quantity (Dollars) 

Accounting Machines Non-descriptive, except Punched card 
New ..... 496 868008 
Accounting Machi nes Descriptive except Punched card, New 722 1902785 
List Adding Machines, except Punched card, New 2615 479201 
Non-List Calculating Machines, except Punched card, New 2153 873688 
Card Punching and Auxiliary Machines, New : 194 467170 
Accounting Etc. Machines, Used and Rebuilt anes 645 147968 
Parts for Accounting Etc. Machines ... 2655090 
Addressing Machines . ee ‘ 230 98382 
Duplicating Machines and Parts, Nes. . 314004 
eae , 1191 373440 
Parts for Cash Registers ....... 337840 
Typewriters, Standard, New, except ‘Electric. 5192 605264 
Typewriters, Standard, Electric, cae Automatic, New 685 179548 
Typewriters and Parts, Nes. . ; 5158 395601 
Parts and Accessories for Typewriters oe . 491782 
Mail-Handling Machines and Parts ... 120526 
Office Machines and Parts, Nes. ...... . : 733786 
Fountain Pens, Bali Type, Doz. ........ . 126780 321164 
Fountain Pens, except Ball Type, Doz. .... . 23701 452813 
Parts Nes. for Ball and Fountain Pens . ae 441109 
Se athaciGhernne Secvaneehasade ie ees snes ae , 407405 
Office Supplies and ‘Parts, eee ib edaw one ae 1020067 


(Nes.—Not elsewhere specified) 
Figures for June, 1956; Released in August, 1956 
by the U. S. Department of Commerce 
A breakdown by countries is available from the Foreign 
Trade Division of the Bureau of the Census, United States 
Department of Commerce, Washington 25, D. C.) 


STATEMENT REQUIRED BY THE ACT OF AUGUST 24, 1912, 
AS AMENDED BY THE ACTS OF MARCH 3, 1933, AND 
JULY 2, 1946 (Title 39, United States Code, Section 233) SHOW- 
ING THE OWNERSHIP, MANAGEMENT; AND CIRCULA- 
TION OF Office Appliances, published monthly at Chicago, 
Illinois, for October 1, 1956. 


1. The names and addresses of the publisher, editor, managing 
editor, and business managers are: Publisher The Office Appliance 
Company, 6( West Jackson Blvd., Chicago 6, Ill. Editor—Walter 


S. Lennarts n, 1l¢ 38 S. Oakley Ave., Chicago, Ill. Managing Editor 
Clarence O. Schlaver, 400 So. I-Oka Ave., Mount Prospect, IIL. 


Business Manager r harles W. Gilb« rt, 252 Ann St., Clarendon Hills, 
l 

The owner is: (If owned by a corporation, its name and address 

st be stated and also immediately tl hereunder the ames an 

idresses of stockholders owning or holding one per cent or more of 


unt of stock. If not owned by a pa oration, the names an 

the individual owners must be given. If owned by 4 
other unincorporated firm, its name and address, as 
h 

( 





well ; hat of « individual member, must be given.) The Office 
Appliance Company, 600 West Jackson Blvd., Chicago 6, Ill.; John A. 
Gilbert, 310 Forest Ave., Glen Ellyn, I 1 ; Jeannette J. Gilbert, 310 
Forest Ave., Glen Ellyn, Ill.; Walter S. Lennartson, 11638 S. Oakley 
Ave., Chicago, Ill.; George C. Wheeler, 146. Locust Ave , Scarsdale, 


N. ¥.; Benjamin C. Wallsten, 4641 North Keating Ave., Chicago, IIL; 
Herbert L. Sime, 10025 S. Oakley Ave., Chicago, Ill.; R. Mann, 956 
Third Ave., Des Plaines, Ill.; Charles W. Gilbert, 252 Ann St, 
Clarendon Hills, Ill.; Richard M. Daugherty, 4N359 Pine Grove Ave, 


Bensenville, I] - 





[he known bondholders, mortgages, and other security holders 

vn Iding one per cent or more of total am unt of bonds, 
! r other securities are; (If there are none, so state.) None. 

é rraphs 2 and 3 include, in cases where the stockholder or 
security holder appears upon the books of the company as trustee or im 


any other fiduciary relation, the name of the person or « rp oration for 
whom such trustee is acting; also the statements in the two paragraphs 
show the affiant’s full knowledge and belief as to the circumstances 
and conditions under which stockholders and security h« ene who do 
1ot appear upon the books of the company as trustees, hold stock an 

securities in a capacity other than that of a bona fide owner. 
CHARLES W. GILBERT, Business Manager. 
Sworn to and subscribed before me this 30th day of August, 1956 
[Seal] M. E. Pearson, Notary Public. 

(My commission expires August 17, 1960) 
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There's a 


Sphinx Paper for 
every office usel 








a. ; , a i. 
EYE TO EYE WE DON’T ALWAYS SEE 
PLLC... Te 7 ie CT See 
2, oe ~ mee «THAT'S WHAT KEEPS OUR COUNTRY FREE! 
H % BS ee! - . SE) er = 
0 a CE ge BUT, FOR SELLING PUNCH, APPEALS GALORE 
ce ep ax —— a WT 
eee ALWAYS KEEP THE SPHINX LINE IN STORE! 





Remember — 


A vote for SPHINX 
is your assurance 
of quality, economy 240 WEST 1 ET «+ NEW YORK 11, N. Y. 


and performance! a 
f es , 


: See 3062 : 
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Thank you NSOEA for the en- 
thusiastic reception accorded our 
new lines of CENTRAL DESKS. 

Your favorable reaction indicates 
that CENTRAL DESK MFG. CO. 
has captured the ideal balance 
between FUNCTION and modern 
DESIGN so essential to efficiency 


at all business levels. 


WRITE FOR COMPLETE 
CENTRAL DESK CATALOG and 
Price List. 


tra. 


desk manufacturing Company 


454-456 N. ARMOUR STREET ® CHICAGO 22, ILLINOIS 
75th YEAR OF SERVICE TO THE OFFICE FURNITURE TRADE 
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CANADIAN NEWS 


Our Industry Across the Border 
by Special Correspondence 





Edward W. Bodner i s the new manager of dealer sales for Can- 
ada, J. L. Rapmund, eneral manager, Burroughs Kae aay. Mach ne 
f Canada, Ltd., Toronto, has announced. He w De 8 ed by 
dealer sales representatives Gordon Earl Keith and Trygve — 
barth. Native of Winn Nipeg, Man., Mr. Bodner came oe 
n 1948 in that y, holding various as ynments. He tran red tc 
the Regina branch in 1953, later was assigned the Saskatoon ter 
tory. He was bsequently promoted t ales promotion repre 
sntative for Western Canada. Now, he w make Burroughs head 

ce in Toronto his headquarters. 

Mr. Keith ned the Calgary branch in 1955, has had broad 
experience in sale and promotion work, and now will serve dealers 
n Western Canada perating from Calgary. Mr. Hagbarth who 

perate it f Toronto, started with Burroughs in that city 

r this year. He ha had extensive training and experience in 
adding and cash register machine sale 

+ + €& HF & 

Now responsible for all Canadian sales operations of the Todd 
Co. of Canada, Ltd. is Robert W. Sectieass. Hi appointment as 
yeneral sales manager was announced by Leonard T. Thomasma, 
vice-president, Todd Co. Inc., Rochester 'N Y., subsidiary of the 
Burroughs Corp., Detroit. Mr. Geoghegan's responsibilities will 
nclude direction of sales offices in Toronto and Montreal and a 
ales development program for Todd thr t Canada. He wil 
handle Todd Canadian import operations. Mr eoghegan 

ned Todd in 1948 as a salesman in wale -ago. He was subsequent- 

named director of sales training and education Late ne was 
promotion manager of the commercial division. In 1954 he 
named a4 tant general manager. Mr. Geoghegan married 


ang nas Tw 
A. . Grosvenor and R. C. Stephenson have been promoted to 
r T witl Smith-Co rona {Canada Ltd T nto. Mr 











gg — 
REBUILT & SELECT ROUGH 
OFFICE MACHINES 


Hundreds of machines available 
always fairly priced. 
WRITE FOR SPECIAL PRICE LIST 
® BOOKKEEPING MACHINES 
e ADDING MACHINES 
© COMPTOMETERS 
@ CALCULATORS 


Cable Address: ‘““ADDBOOKAL” 





INTERNATIONAL OFFICE APPLIANCES, Inc. 


326 Broadway, New York 7, N. Y. 
HAnover 2-6700 
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oc freshness 
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Or you 


Quality Park’s “Basic Appeal” Envelopes Build Sales! 


LAND OF LAKES AND PINES—(QP)—Quality 
Park builds its envelopes around basic selling appeals, 
like protection and freshness. For instance, the 
“theme”’ of Quality Park’s Champion Clasp Enve- 
lope is protection. The seams and flaps are extra wide 
and heavily gummed for added protection. The 
Cameo and Parkraft stocks are tough and durable— 
a special safeguard for important mail. And the Poly- 
Pack (Champion Clasps in polyethylene bag) gives you 
soil-free, protected envelopes that boost unit sales. 

Now, consider how freshness becomes the plot of 
the C-Pack story. A C-Pack is 100 Quality Park 















QUALITY PARK ENVELOPE CoO. 


General Office and Factory, 2520 Como Ave., St. Paul 1, Minn. 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 
West Coast Office and Warehouse, 837 Traction Ave., Los Angeles 13, Calif. 


OA-11/56 


No. 6% or No. 10, 
Regular or Air Mail 


Envelopes guarded by a heavy, rigid box. No 
crumpled boxes, no dog-eared envelopes, no soil. 
Every envelope, even the last, is just as fresh as the 
first. A pyramid of C-Packs on your counter disap- 
pears in a hurry. 

Join the hundreds of stationers the country over 
who boost sales by selling basic appeals, like “‘protec- 
tion” and ‘‘freshness’’ instead of just envelopes. And 
you'll never lose a sale because you're out of stock; 
Quality Park provides immediate service always. 


P.S. Quality Park Envelopes sold through dealers only. 





CHAMPION CLASP— 
23 sizes in Cameo 
or Parkraft 






















































Now 1967 FULTON 


DAlths, MIMEiRs 


SERVICE DATERS...Nos. 
FULTON DATERS...Nos. 0-1-11/2-2. Individually boxed 
0-1-12-2. Packed one dozen and guaranteed for best 
to a box. Priced to sell. service. 


JN 
(fe : DEEPLY MOULDED .... highest 
ey grade rubber GIVES CLEANER AND 
. V4 SHARPER IMPRESSIONS. The gear 
type wheel and improved bands make Fulton 
Daters an outstanding quality value. SERVICE 
AND SATISFACTION GUARANTEED 
that insure longer life. Call today and get prompt 


in Daters 


delivery for the 1957 calendar change 
WRITE FOR CATALOG ON THE COMPLETE FULTON LINE 


FULTON MARKING EQUIPMENT CO. 


82 Fulton St., Elizabeth 1, New Jersey 


Manufacturers of Marking Devices for Over 49 Years”’ 
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[ the firm 24 post 
a p and , ted 
n of ihe come He wil 
) a n =] er a. Mr. 
‘e | f nage 
writer and add Formerly 
a e man 1953 a 
a 2 | 

+ ££ & & & 
David Spicer } comp | > train 
} the va Ss and tact and | 
Gre B n, | been a T branch 

Ltd 


* & *& *& * 


Ww M Mining & Mfg. of Canada, Ltd., | lor nt 
associated panies in Canada 1932, Roy W. Keeley 
} peen apr nteqa vice-pre ident and genera a /€ manager of? 
3M's international division at St. Paul, Mir For the past two years 
> was direct f sales for Canadian 3M. In | new post he w 
4+ the firm's pr ict nm 14 manutacturing 
ntries outside the U.S. John V. Powell, with 
Janizatior Canada since 1945 ¥ becomes director of 
n Canada. For the past Tw yea ne wa s1es manager ot 
The Tape ang related proaucts Givisior Now heading ft atter 
is E. H. Lill who has been with 3M nce |%4 me was 
U regior manager tor Westerr ~48naga; now w perare 
Canadian headquarters in L 

* + £ & & 
George R. Warwick, 94, a former president of the wholesale firm 
f Warwick B ® Rutter, Ltd., Tor died Aug. 6. He retired 
active busir me years ago. Another deatt volving the 
s that of William M. Woods, 80, who retired 
3 been Western Ontario traveler for the com- 
r many year He had worked for Warwick's for 65 years. 

Some 60 member f the Stationer Suild Cluk f Toront 
the William E. Coutts Co. greeting card plant, Sept. 27, fol 
r if c tirst Ginner-meeting TT The new Ta sed n. 

Cc Canadian subsid ary of Malimark Guild Club pres 
ern Jim Curzon, Eberhard Faber P >o. Canada, 


s for Coutts-Hallmark Paul Bennett, Bill 


Kay and John Stockwell. 


Annusl oyster party of Quebec Stationers’ A stion, credited 











04440008846 ements 
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Template ‘Sons 


Supply" House 


“Quality At The Right Price” 


TEMPLATES OF ALL TYPES 


IMMEDIATE DELIVERY + FULL DISCOUNTS 
FREE PROMOTIONAL LITERATURE! 


FLYERS! CATALOGS! 











RAPID-DESIGN + TIMELY * DO-ALL * CASSEL. etc. 
WRITE FOR THE ALVIN 1956 GENERAL CATALOG 


ALVIN & COMPANY 


Importers, Manufacturers and Distributors 
Windsor, Connecticut 
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Executive cat-naps achieve a new 
high in comfort with the advent of 
Stanley's #B-8060, the sofa with” 
the unique “pillow arm”. This hand- 
some sofa exemplifies how bright 
new design ideas furnish you added 
selling features throughout Stanley's 
new Executive Sofa Line. Snatch 
new business in your area by being 
first to show prospects the furniture 
with the look of success. Write to- 
day for free brochure on the en- 
tire new line . . . sofas and com- 


panion pieces. 


MANUFACTURING COMPANY 
2310 N. MAIN FORT WORTH, TEX. © 











FAST !! 


SAFE ! ! 
FILING — FINDING 


OFFSET PLATES—STENCILS 
NEGATIVES—ART WORK 


ATLAS MODELS 


Manufactured of heavy gauge 
steel. Jumbo Model equipped 
with cradie suspension and 
thumb iIatch. Other models 
equipped with ball bearing 
casters and locking stop-arms. 

All units have reinforced hang- 

er frames with plated runners. 

Deluxe Models, A B and C 
Files offset plates, stencils, 
negatives from 10” to 21” 
wide 

Twin Deluxe Model 
Files standard offset plates, 
stencils and negatives 

Jumbo Models, A B and C 
Files offset plates, stencils, 
negatives from 10” to 21” 
wide. 

Portable Model 
Files standard offset plates, 
stencils, negatives. 

File-All Model (illustrated) 
For items to 21” wide by 
28” deep. 

Efficiency Models- 

Storage, Table-Top and Fil- 
ing 





ATLAS HANGERS 


Only Atlas manufactures *, ore 

line of ted hangers in 11'/2", 

14” and 22" widths. Choose the 

hangers best for your requirements. 

Plate Hanger (illustrated) 

quipped with two heavy enve- 
lopes for offset plates and nega- 
tives. Filed items are protected 
from dust, scratching and the ef- 
fects of light. Available in 11'/." 
and 22” widths. 

DSH Hangers-for standard stencils 

DGR Hangers-for foreign heading 
stencils 

PSC Hangers-for straight edge plates, 


negatives, stencils 
SH Hangers-for serrated edge offset 


PH Hangers-for pinhole edge offset 
GIH Hangers-for group and specialty 
filing 


Join the progressive office equipment dealers throughout the 
United States and C da whe increase their profits by selling 





Atlas Vertical Filing Systems. 








— 


4 





Atias Stencil Files Corp., 16716 Westfield Ave.* Cleveland 10, O. 
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French-Canadian trade social event of the yea being held 


n Quebec City, Nov. 6. Affair usually attracts close to 200 trade 
personalities from Ontario to the Maritime Provinces, as well as a 
number of U.S. travelers in the industry. 
* + € € 
Total sales of the industry's products are currently up 15.2% over 
ast year, a survey of dealers by the Stationery & Office Equipment 
Guild of Canada, Inc., Toronto, ind Office furniture and 
equipment sales are up 19.6%; printing 11%; stationery and 


%& £ & FH -& 
& Mfg. Co. of Canada, Ltd. has announced 


plans for a $I n two-story office building as their London 
headquarters. Construction is scheduled to get underway this 
Ta 
* + &€ €& & 
Burroughs Adding Machine of Canada, Ltd., Toronto, now have 
3 new Dranct ation in Winnipeg, officially opened at ceremonies 
attended by Winnipeg's Mayor George E. Sharpe, and company 
yHicials from Toronto and Detroit. Firm has been active in the 
Winnipeg territory for over a half-century. L. L. Isaac continues as 
orancr manage T the office which erve Manit da and Nx rth- 
nities: Cties 
* £+ &€ & 
Formerly with the Chatham, Ont. branct t Unaerwood, Ltd., 
Toronto, F. S. Ayrheart has been appointed manager of the firm's 
Kingston, Ont. office, succeeding David Houston. 
*¥ &£ &€ €& & 
ummed Papers, Ltd., Brampton, Ont. have appointed Norman 
J. Allen as representative in the Hamilton-Niagara territory. He 
perate ut of Hamiitor 
*¢ £€£ &€ €& & 
é w employee the. Federal Typewriter C Ltd., Ottawa 
ently honored Ernest Scharf on | mpletion of over a half- 
tury in the typewriter business. He ned Federal in 1906 as an 
boy; today uperintendent of the firm's service depart 
nent, a position he has held for the past 20 years. Col. E. R. 
McNeill, founder of the company, told how Mr. Scharf started at 
$2 a week and how he subsequently repaired more than 100,000 
typewriters Federa redited with elling the first five Under- 
wood typewrite t me into Canada, a the first Burroughs 
sGdiIng machine Mr. Scharf recalls typewriters when they had 


STACOR-MATIC 
Sy, 


\ Y 
iy" aS 
TOE-touck © 














drafting 
table = 
that makes sales sense 





© Increase productivity, efficiency 
© Save man-hour costs © Reduce waste motion 
© A complete work-station in one unit. 


Get all the facts — send for illustrated Builetin 603 
and complete Stacor catalog 


STACOR EQUIPMENT CO. 


770 East New York Ave., Brooklyn 3, N. Y. 


OA-11/56 














: 
: 
' 
: 
' 
; 
} 
; 


THE NEW “Y & E” CREDENZA 


ge 





outfitted with 
Yawman and Erbe 
products has the 
advantage of selection 
from a complete line of 
Quality Steel Office Equip- 
ment and Filing Systems. 





All are Designed for Efficiency 
and Styled for Modern Decor. 


Steel finishes include the stimu- 
lating decorator colors Driftwood 
Tan and Surf Green, as well as the 

famous harmonizing Neutra-Tone Gray. 


“Y and E” is particularly proud of its 
fine dealer representation —dealers who 
are an integral part of its 75-year tradition 

* of quality and dependability. 7 


YAWMAN»>F RBE MFG.©NC. 


1015 JAY STREET+ ROCHESTER 3, N.Y. 


THE NEW “Y & E” MOD-U-ELL | 
* An * | 
office being 
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Model V-12-U 


GINGHER 


VALETS & WALL RACKS 


30 SECOND ASSEMBLY 
NO NUTS, BOLTS OR SCREWS 


Gingher Valets are ready to 
use in a flash. Just insert the 
upright post into the base and 
slide the top over the post. No 
wobble or wiggle but sturdy 
and rigid. Units can be locked 
together instantly side by side 
and/or back to back or 
changed to any required pat- 
tern. All welded, finest furni- 
ture steel. Finished in gray, 
desert tan, mist green baked 
on enamel. Umbrella holders, 
easy-to-empty drip drawers — 
all trimmed in aluminum. 











Wire or write today for complete 
information about this new line of 
quality valets and wall racks. 


GINGHER MFG. 


314-328 Depot Street, Scranton 9, Pa. 


Since 1924 Precision Manufacturers of Ma- 
chine and Electrical Products, Instruments 
and Components 





Descriptive catal at- 
tac for your informa- 
tion & reference. 





den key lev and as many as 84 characters ; keyboard 

* 

the Commercia! Station- 

was Arthur George 
Dy 


Suest speaker at the first fall session 
Association of Toronto, mid-September 


Lancaster, sales manager, Dennison Mfg. Co. Canada, Ltd., Drum- 
ndville, Que. He discussed ways deal could increase their 
ales of Denr n products. Mr. Lanca s son of A. G. Lan- 
caster, current ssident, Stationery & Office Equipment Guild of 
canada, Inc., T t 
* + & €F & 
E. C. Leddon, tant-secretary, McFarlane Son & Hodgson 
Ltd.), Montreal, died recently. He had been wit r 4 
TT 58 years. 

*¥ + €£ € ¥ 
leek 1956 cars were top awards in a ast-t ast ntest 
salesmen of Canadian jobbers handling Paper Mate pens 

nducted by General! Distributors Ltd., Montrea 1istributors 
the line. Winners were Donald E. Brown, Columbia Paper Co., Ltd. 
Vancouver, and C. R. Robertson, Drug Trading Co., Ltd., Toront 
More than 3,000 salesmen participated the ntest according 


manager for the firn 


to Morley Cohen, sale 


Philip Dakin Wagoner, chairman of the board of Underwood 
Ltd., Toront and chairman of the executive mmittee of Under 
e& rp., was recently inducted nt the Maniwaki tribe the 
Algonquin Indians during a visit to the Gatineau, Que. region. The 
rtul rites were nducted by Indian Chief William Commonda 
yave Mr. Wagoner the title of Te le Kitci-o-Kima r hon 
ary big chief. Mr. Wagoner was pre j tr ribed 
leer kin scr b in English language and Indian dialect. Present 
for the ceremony were friends and busins associate ncluding 
Joseph L. Seitz, Toronto, president of Underwood, Ltd 
*¥ £+ &€ €& & 
Copp Clark C Ltd., Toronto, has announced the appointment 
F. L. Barrett as manager of the company's book division; R. L. 
Cottingham, sger, games and areetir ards; W. E. McCord, 


nanager, creative selling division; J. H. Nott, as factory su 


When the Stationers’ Association of Winnipeg held the recent 
3| golt tournament the Luckett trophy wa won for the third 
utive time by J. A. Murray, Willson Stationery Co. It now 


SPOTLIGHT YOUR CATALOGS 
FOR SPEEDY REFERENCE 


wr SHEL-FILE 





SHEL-FILE units can be installed on your standard shelving at 
no additional expense. A self-contained unit, SHEL-FILE has 


been used extensively as a desk filing aid for catalogs, reports, 


data files, etc. Your needed material is but an arm's length away. 


CEL-U-DEX CORP. + 1 Main Street * Brooklyn 1, N. Y. 
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Holds Finest Duplicator 


AT THE WORLD'S LOWEST PRICES 


Introducing 
SPEED-O-PRINT’S 


LIBERATOR MODEL S3OO ELECTRIC 


{, 
SPEED-O-PRINT CORPORATION 


1801 W. LARCHMONT AVENUE «+ CHICAGO 13, ILLINOIS 








An EXCITING New Tool 
for SAVING TIME 
in the OFFICE! 








The new Model 60 


MASTER ADDRESSER 


ADDRESSES Statements, Direct Mail, Advertis- 
ing Material, Service Follow-ups, etc. 
IMPRINTS Time Cards, Checks, Personnel Forms, 

Shipping Labels and Tags, etc. 

HEADS Requisitions, Purchase Orders, File 
Cards, Folders, Hospital Admittance Cards, 
Records and Reports. 

REPRODUCES Signatures, Addresses, Small 
Forms, Specifications and Directions. 

THE NEW MODEL 60 
MASTER ADDRESSER 


So versatile it can be adapted to almost 
any repetitive writing job. So simple to 
use it prints from paper masters pre- 
pared in any typewriter. So flexible the 
Masters can be used separately or at- 
tached to almost any type of record 
or ledger card. combines printing 
medium and record files in one. So in- 
expensive even the smallest office can’t 
afford to be without it. 
Actually the Model 60 MASTER AD- 
DRESSER is far more than just an sel, dita 
addressing machine. It’s a desk-sized an ie 7 aoe 
duplicator using the spirit process of iin ix aed 
duplication to perform 100s of repeti- to related records of 
tive printing jobs for 1000s of busi any size. shape, or 
nesses and organizations. form. 
If you sell office equipment, don’t miss this op- 
portunity to handle the NEW MODEL 60. Re- 
turn this coupon for complete information on a 
dealer Franchise for your area. 


PRINTS from 


MASTER ADDRESSER COMPANY 
6500-OA West Lake St., Minneapolis 26, Minn. 


@ Tell me more about the “Model 60” and your 
franchise plan. 


NAME 
COMPANY 
ADDRESS 
CITY 





i to the smalles 
e artwright 


permanent property sdd ny 
nnection. N. Sweetland, Grea 
spTuredq tne Savoy Trop! 

* *+ *€ € € 
John C. Griffin, a director of T. V. Be Ltd., Montreal, and 
active until three weeks previous, died rece y in f ] year, 
Va Que., he tad the rm, then known am 
Ltd., in 1908, an plar perintendent in 

he held until his 
* *& £ 
Arrival t their tirst son was recently Mr. & Mrs, 
Archie Dick, Garen's book and stationery e, Cha Ont. In 
Toronto, Lee Gamel, Bates Mfg. C epresentative ~anada, be- 
pr possessor of a n while enroute to the hospital 
Lee, the first Texan to ever essfully invade 

repc rtea re } 

Louis L. Lang, hairman of the board, Sunshine Water! Co. 
td., Water Dnt. manufacturers of office furnitur nd equip. 
ent, reported the appointment of A. M. Snider as president of 
mpany. Elected to the directorate are M. F. Verity, Brant. 
Ont., and A. A. Thornbrough of T 
rt William, Ont.'s oldest J. Edgar Rut- 
ed September 3. He wa Rutledge Sta- 
r hn he purchased if 7 an erated until his 
ago. He was a ctive in district sporting 


*¥ + € € & 

H. Roy Crabtree, president and ct man of Woods Mfa. Coa, 
f nted a director t treal. Mr, 

Crabtree wt played a prominer e in > paper industry 
throughout (¢ Te) $ @ director f Howard Smith Paper Mills 


ta na pee IPF 


many related 
* + & 
50 Western Ont mmercial 
eaders tak tive-day air tour nth was 


John B. Hay, pr dent, Hay Stationery t ndon, Ont. 
re F&F He € 


a manager { ana } f * Ary ot natar Ltd. 


Alex C. Kinmond. 
%* * &¥ 


Houghton Co. Ltd 


Unity | automatic electric eraser 


soi cla at Sil 


Get your share of the profitable electric eraser business. Sell the 
fully automatic Barber-Colman electric eraser with exclusive 
self-starting feature. Just pick it up and start erasing. Quickly, 
smoothly erases pencil, ink, type . . . fine lines or solid blocks. 
A valuable timesaver needed by engineer-draftsmen, 
architects, artists, business offices, schools, studios 
Carefully balanced palm-fit for effortless erasing. Quiet, 

efficient, trouble-free 115V, 60C a-c electric motor 

Highly dependable . . . thousands in use. A good-profit, 
good-selling item for you. Accepted by Underwriters. 

Write now for prices and descriptive folder 


6arber-Colman Company 


Dept. K, 1244 Rock St., ROCKFORD, ILL 
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‘0 GROUP adaptable to luxurious executive 
wide variety of general office, space saving arrange- 
in becrutiful pencil striped walnut exteriors in 
and silver walnut finish. Inquiries are invited. THE JASPER DESK CO., JASPER, IND. 


RON RR URE 5, 


ia ets osear hs 
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T-801 


Now! An elegant cos- 
tumer within every- 
one’s reach. 


CHECK THESE SPECI- 
FICATIONS: 

Beautiful 1” brushed 
aluminum pole on 
sturdy hammertone 
gray base. 4 polished 
aluminum double hang- | 
ers, assembled easily | 
with two bolts and hex | 
nuts. Tubecrafters’ own | 
“Squeeze-lok” in base | 
guarantees rigid pole. 


Height, 70”; base dia., 
13”; weight, 14 lbs. 














Packed in 
cartons of 
six 


Tt vbecnaltew 


SALES DIVISION 











Send for 


=e 
catalog ——} 
of these 
other - Rak Coat- kak 
Tubecrafter 
items: oo Ltn 
) 1102 
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business life, Leonard F. (Sam) Pennal, 62, 
that firm, died at | n >lenmount, 
recently. Born in England, he had lived in 


mmer home, 


Toronto for the past 57 years. 

* + £€£ & & 
The world-wide Olivetti office equipment corporat founded 
n Italy 48 years ago, plans to open n branches and greatly 
pand its sa across Canada, according Lanfranco 
Amato. He has served the company in almost every untry dur- 
ng the last six years and is currently assistant managing director 
f Olivetti (Canada) Ltd., Toronto, and Canadian dealers’ super- 
. He terms Canada "a country of almost fantastic possibilities 
and with a a that has been terrif He recent mpleted 
; ur of We Canada where he terred with dealers in 

various cities on sales plans of the firm. 


+ € &€ & & 
Your Key to Effective Management he theme of the 1956 


Business Show sponsored by Montrea hapter, National Office 





Management Association. A three-day affair, it was held in the 

Sheraton Mount Royal hotel in Montreal, and turned out to be the 

argest show in the history of the chapter. The key theme was 

arried throughout the show, with many exhibitors tieing in with 

he theme in their own displays. Hundreds of the newest models of 
e appliances and business machines were displayed, as well as 

a multitude ducts of the stationery and office supply trade 
Canada 


*¥ £+ € €& & 

Leonard C. Bowen, associated with Royal Typewriter Co., Ltd., in 
Montreal from 1952, and » 1953 with the parent com- 
pany, Royal McBee Corp., has been appointed e-president of 
atter mpany. He now make srttord, Conn. his head- 


1935 ¢ 


Quarters. 


+ & & & | 


A computing centre equipped with a Univac || digital computer 

tem will be opened next year in Toronto by Remington Rand. 

Installation will be in the firm's downtown T nto building. Similar 

ivac centre » already been installed in other intries, the 
ted. 


Neel L. Mudd, formerly genera! sa manager, becomes di- 
rector of marketing, and Ken T. Bement, cenera 

a realignment of the U.S. and Canadiar ’ 

» Burroughs Corp., it was announced by Ray R. Eppert, executive 

president. Willis E. Morgan, vice-president — marketing, will 


marketing activity of 





FOAM RUBBER 
CHAIR CUSHIONS 


7 IN 


DeLuxe 


EXECUTIVE 


STYLE 
IN THREE 
-_ SIZES 


“Panfack” 





Covered with velour—fibre and velour—also corduroy and fibre in 2” 
thickness with boxed edges. 


“Morfoct” 


FOAM RUBBER 
CHAIR CUSHIONS 


One side covered with rich 
pile corduroy for cool sea- 
sons, the other side with 
woven fibre for hot 
weather. 


Filled with new live rub- 
ber having thousands of 
air cells that breathe with 
every move. 


Colors: Brown, Green. 
Sizes: 17” x 18”——15" x 
17"—14," x 154”. 


“ooftscat” STOOL CUSHIONS 


Transforms Hard Stools into Soft Seats. 
Available in four sizes 12”, 13”, 14”, 15” Diameter 
Write for New Illustrated Folder 
Giving Complete Information 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


6435 EDMUND STREET PHILADELPHIA 35, PENNA. 
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Profit with 
ESTERBROOK EXTRA 
CHRISTMAS SALES! 


/ 











When your customer asks about pens—sell him 
an Esterbrook! And here’s how to get extra 
cash dividends with Esterbrook related selling. 
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THE POINT Story 


Only Esterbrook off i 
L c ers a Variety of 
point styles—instantly interchanguebie pg 


i e » you thread ¢ i 
writing” preference: "hg Customer's Personal 
Esterbrook—and you! big selling point for 
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SELL THIS NEW 





-PAK SET 

3 cASHIONABLE peTITE PA 
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j fashionable—for ne on 
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AMERICA’S OLDEST PEN MAKER 


CAMDEN 1, NEW JERSEY 
The Esterbrook Pen Co. of Canada, Ltd., 92 Fleet Street, East; Toronto 
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“LIKE MONEY IN YOUR BAMK: 


The CROWN LINE OF MARKING DEVICES Oo 


iS THE PROFIT MAKING LINE, because of savings 


in Extra QUALITY, Extra DURABILITY, 
Extra ECONOMY and sf 


The CROW WEL 


stands up under constant use, is your 


MONEY MAKING and MONEY SAVING LINE 








No 
other 


marking 


devices 


compare 
with 

highest 
standards ¥ 
set by 
CROWN! 


Why not 
make it 


your line? 


Write 
today 
for full 
details! 


A. STEWART 


& COMPANY, INC. 


80 Duane Street 
New York 7, N. Y. 
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H. von ve has been appointed manager of the London and 

Winds TT t the Monroe Cal ting Machine C * Can. 

sda, Ltd., a rding to William W. Crabb, Jr jeneral manager, 
Mr - yd wa + merly w th Monrose M trea {fi ne 


Nell Lee Litvak Forms Own Agency 

Nell Lee Litvak, formerly advertising 
and sales promotion director for Swing- 
line staplers and Bulova Watch Material 
Sales Division, has formed Nell Lee 
Litvak Advertising, an agency at 136 E, 
57th St., New York City. 

Miss Litvak feels there is a vital need 
for the development of a dynamic, dis- 
tinctive personality in every phase of 
product promotion all the way from the 
sales promotion campaign to point of 

NELL LEE LITVAK sale, to packaging and to advertising. 

Says Miss Litvak: “To sell a product, 
or bait your trap, you have to weave a spell, and that quality 
of vital personality is one of the most important strands.” 





Marchant Office Gets District Status 

Edgar B. Jessup, president of Marchant Calculators, Inc, 
announces the expansion of the Marchant office in Peter- 
borough, Ontario, to full district status. 

Mr. Jessup also announces the promotion of Peter Treasure 
from local agent to district manager of the Peterborough 
office. 

William Hull has been promoted from serviceman in 
Marchant’s Toronto office, to the post of service manager of 
the Peterborough district office. 


Safe 1 in Fire 





File [abinet |: 3 


Passed all Underwriters’ & 


” someaaeas test. 








@ Available in Letter and 
Legal sizes, 2-3-4 drawer 
models. 

@ Available with Under- 
writers’ C or D Label. 


On display in 

NEW YORK 
The Arthur Gordon Co 
Associated 

CHICAGO 
Elmer Krumwiede and 
Associates 

HOUSTON 
John H. Klein and 
Associates 


MURPHY 


MANUFACTURING CO. 128 E£. MAIN ST. 
ee ee LOUISVILLE 2, KY. 








A SUBSIDIARY OF THE MURPHY ELEVATOR CO. 





OA-11/56 











OA- 





7002 





Chicage Locks 


the manufacturer’s key to office appliance Security 


1974 Metal drawer lock 4153 Metal door ACE 7-pin tumbler 


. — lock 
002 t loc 
. Cobjnct combination tock 3466 Sliding door lock %," travel 


we in 180° turn 
1968 & 1970 Metal orwooddrawer 75.109 Locking cabinet or locker 
locks handles and plain handles 
1747 Lid lock (75-50), individually or in 


: sets 
eet ie Se ere 76-10 “T” type locking handles and 
5001 & 5002 Filing cabinet locks plain handles (76-50) as 


2221 Metal door cam lock above 


The equipment you manufacture is only as tamper-proof as 
the locks you install. Make security one of the key points of 
your line by installing Chicago Locks. No obligation for engi- 
neering cooperation. Write for our complete catalog. 


CHICAGO LOCK CO. 


2016 N. Racine Avenue « Chicago 14, Illinois 
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AUF TwVAIL 


One Source of Supply 
for all your Paper 
Fastening Needs 
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VAIL FASTENING 
| DEVICES 
: T 


AND VICTOR STAPLERS 


IN 5 SPARKLING COLORS 
PLUS GOLD AND CHROME 


~ 
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Now, more than ever, wise stationers realize 
that it is sound policy to sell quality products. 
And more than that .. . they realize that it is 
economy to combine their staple orders with 
their requirements for CLIPS — PINS — FAS- 
TENERS — and THUMB TACKS. It means a 
saving in freight — time — handling — book- 
keeping and other definite cost factors. This 
modern, efficient and profitable policy of buy- 
ing paper fastening devices insures a well bal- 
anced inventory which satisfies old customers 
and attracts new ones. 





IMMEDIATE SERVICE AT ATTRACTIVE PRICES 


VATIL 
MANUFACTURING 


COMPANY 


cast 95th Street 












Chicago 19, Illinois 


Automation for All Offices 
Explained in New Book 
———_ How automation can be applied 

f . to all types and sizes of offices is 

iZ described in a book recently pub- 
“A | lished by Automation Manage- 
ment, Inc.. Westboro, Mass, 
Copies at $7.50 can be ordered 
from this address. 

; 2 Called “A Primer to the Auto- 
\ 3 matic Office,” it is described as a 
} “first book” for those who want 
me to know what office automation is 
and how to apply it to their office, 
AUTOMATIC Its authors are William Eustis, Gil- 

orrice | bert Dresser, Franklin Wyman, Jr, 
b 2 eee se and William Alden. 

The primer supplies its own defi- 
nition to the word “automation” and traces the evolution of the 
word by quoting the definitions of authorities. Factory and 
office automation are illustrated by diagrams. 

The publisher claims that the primer covers briefly every 
facet of the fast-growing field between manual systems and 
computers, and is therefore ideal for those that want one over- 
all book on the subject. It contains selected references for 
those who wish to read further about economic feasibility, ma- 
chine procurement, large computers, et al. 

Fhe primer is written by a group of men, who in different 
capacities build automated systems: William Eustis, editor and 
principal author, engineer for Dresser Associates, Inc., who 
designed and installed one of the largest special, automatic 
systems in a manufacturing plant; Gilbert Dresser, President 
of Dresser Associates; Franklin Wyman, Jr., Controller of the 
Boston Department store, R. H. Stearns; and William Alden, 
president, Automation Management, Inc., a Westboro, Mas- 
sachusetts company, which selects and co-ordinates consulting 
engineers, suppliers and fabricators in making integrated sys- 
tems. 








A PRIMER TO THE 











offers this 


‘HIGGINS | 
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Wittrsieehilels 
service 
emel=t> l(a 
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panes NK CO..LNC. 
presume sce oe BIGGINS ix co. Ae WIGGIAS | 





A postcard will bring 
you this proof sheet 
of illustrations available 
free of charge for your 
cataloging and other 
advertising. 


MERICAN an 


Available in 3 forms — 
MATS, ELECTROS, PROOFS 


HIGGINS tnx co, inc, 271 Ninth st., B’klyn 15, N.Y. 
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What a group fo sell from... 


All-New DAZOR Desk and Table Lamps 





Lighting in keeping with this richly appointed office is supplied by Dazor’s 
Swing-Arm Model 1056 on the desk and a Single-Arm Flexible-Arm Model 1058 
in the background. Finish of both is frost-green baked enamel over bonderizing, 
combined with brass; on special order, frost-tan combined with brass. 


5 Brand-New Incandescents 


Here are the office lamps to give you a comprehensive line with Dazor 
quality all the way through. Fine executive-type lamps head the new 
group. Note the Dazor Swing-Arm model, combining high style with 
indirect lighting. There’s also a completely new Dazor Floating-Arm 
model with compact reflector and diamond-shaped base. 


Broader Markets for You 


Look, too, at the smart new Dazor decorative lamps that illuminate 
and dress up the smaller desk, reception desk or table. Two are Flexi- 
ble-Arm models—Twin-Arm and Single-Arm. The other, a Rigid- 
Standard Dazor, matches the Swing-Arm model, promotes a dual office 
sale. Moreover, these models are just right for institutions, dormi- 
tories, motels, hotels, home TV rooms and dens. 


Air-Cooled for Comfort and Safety 


In every case a major feature of the new Dazors is the Air-Cooled 
Reflector—comfortable for the user to work with and safe to touch. 
Changing the light location involves no hazard. Full information on 
the lamps is available from your Authorized Dazor Distributor. If you 
need his name, write to Dazor Manufacturing Corp., 4481-87 Duncan 
Avenue, St. Louis 10, Missouri. In Canada address Amalgamated 
Electric Corporation Ltd., Toronto 6, Ontario. 


ONLY QUALITY FIXTURES COME FROM 
THE MAKERS OF 


SAzZOR ELOATING LAMps 


FLUORESCENT and INCANDESCENT 


OA~11/56 


For the desk occupant who desires unrestricted 
control of light location and volume, the dis- 
tinctive Dazor Floating-Arm Model 1057 
above is the answer. Its diamond-shaped -base 
has beveled edges. Finish is frost-green; on 
special order, frost-tan. 





Simplicity of design and restful indirect light- 
ing are characteristics of this Dazor Rigid- 
Standard Model 1055. Finish is frost-green; on 
special order, frost-tan. It is a natural mate 
for Swing-Arm Model 1056. 





Varied arm arrangements are possible with 
Dazor’s Twin-Arm Flexible-Arm Model 1059. 
Frost-green, combined with brass; on special 
order, frost-tan combined with brass. 
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Here’s Why Everyone Prefers 


LUXCO 


The Stand in Most Demand 





ATTRACTIVELY STYLED 
* Smooth Contours 
* Rounded Edges 
* Full Round Tubular Steel 


] ENDURING STRENGTH 

* Continuous ring of steel rigidly fastened 
completely around the top—solidly ties 
top and legs together 

* Full — Solid Steel Top — no slots or 
openings 

*® One-Piece Stamped Base 


SILENT STEEL 


* Steel top is undercoated and fully in 
sulated by special sound absorbing 
compound 

*% Cushioned guide bars and retainers 


*® Soft rubber casters . . . soft rubber feet. 
















Model B605 
Business Machine 
Stand with 
Cushioned Bars 
and Retainers 


=r — 
FF] if SS ; 
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A Complete Line of Stands, Stee! Chairs and Stools 
and a De Luxe Personal File 


BADGER 


LA CROSSE, WIS. 





Inc. 


KING AT FRONT ST., 
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Old Typewriters “Click” 
for Oklahoma City Man 


W. P. O’Neal, typewriter man of Oklahoma City, Okla., can 
still get a job of writing done on his Remington No. 6, on 
which he learned to type. It was second-hand when he bought 
it in 1905 from the Draughon School of Business, and it still 





W. P. O’NEAL ... . of Oklahoma City can still get a job of 
writing done with his Remington No. 6. Other old machines 
of his collection are shown beside him 


is the most cherished in his collection of antique typewriters. 
He has only eight typewriters left of a collection that once 





DISPLAY 
AND 
SL... 


PRE 


bright finish, rust-proof 


Aluminum SCREW POSTS & Frionsioll 


For every type loose-leaf binding 

Your customers need PRESTO 

Aluminum Screw Posts for cata- 

logs, sample books, record albums, 

photo albums, scrap books, swatch \= 






the right 


‘combination’ 
for extra 
















books, greeting card books, prints, o eo 
maps and many other projects. %" to 4” lengths 


Extensions for added capacity 

PRESTO Aluminum Extensions 

are used whenever greater capac- 

ity or odd sizes are required. Ex- 

ample: 1%” regular screw post 

plus 4%" extension post equals 2%' ¥,"" and 1” lengths 
length. If longer than 4” post is 

needed, extensions may be added. 


FREE! Self-selling Display Kit Also makers of loose- 
Ask about PRESTO Aluminum leaf sections for post 
Screw Post and Extension assort- binders and ledgers; 
ment in FREE Display Kit. Pro- prong paper fasteners. 
motes impulse buying! 


TERRITORIES AVAILABLE TO ESTABLISHED SALES REPRESENTATIVES 


CHARLES LEONARD, Inc. 


58-04 64th Street, Maspeth 78, N. Y 
MANUFACTURERS OF STATIONERY SPECIALTIE 
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SEVEN REASONS WHY 

Acme Dealers are making a profit 
through the sales of 

Acme equipment and supplies 











MOST COMPLETE LINE 
Equipment and supplies for every record need. 


NEW, MODERN DESIGN AND COLORS 


DEALER HELPS 
Counter and window displays, catalogs and mailing pieces. 


ILLUSTRATED PORTFOLIOS 
All-inclusive descriptions of specific records. 


SYSTEMS BULLETINS 
illustrated descriptions of definite record applications. 


ADVERTISING 


In leading consumer, business and trade magazines. 


SALES ASSISTANCE 


Experienced Acme representatives, ready to cooperate with 
you at all times. 


Let us show you how Acme Visible 
can increase your profits! 


RSS visisce RECORDS.INC. 


CROZET. VIRGINIA 
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wie acceptance at 


convention points to 
profitable sales for YOU! 


Reaction at the NSOEA convention indicates the new 8000 
Modular Modern line will move off of sales floors in a profit- 
able hurry! 

Buyers liked our subdued interpretation of sleek, functional 
modern in genuine American Black Walnut. They liked the 
complete adaptability — used as single pieces to furnish a 
smart, modern executive office . . . or combined in module 
groups to utilize space to the maximum and to meet almost 
all office arrangement and working problems. And, of course, 
they liked Indiana's traditionally fine workmanship. 


Your customers will like the new 8000 Modular Modern line 
for the same reasons. Write for the whole story today! 






Ask for the new catalog and details of 
Indiana's profit plan backed by 50 years 


of service to American business. 


Her 
CO.. Inc. 
INDIANA 


JASPER, 
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numbered 30 machines. Most of them have found their way in- 
to museums and into other collections. 

O’Neal was first introduced to a typewriting machine in 
1905, when he took a course in typing, but he fell in love with 
the machine and his career in stenography fell by the wayside, 

He describes the Remington as the “first practical type- 
writer made.” His Remington No. 6 was built in 1903. It’s not 
nearly so old as some others in his collection, stashed away 
on a table in his shop in the rear of House of Wren, 209 N, 
W. Second street. 

He has one machine bearing the name of Fay-Sholes, which, 
he says, was probably built about 1894. 

“There were very few of this type made,” Mr. O’Neal ex- 
plains, “but they were the first ones to have a ‘segment shift’, 
something similar to what we refer to now as a ‘basket shift’, 
That means that the type keys, rather than the carriage, change 
positions for a capital imprint.” 

Another old-timer in his collection is a Densmore No. 4, 
which O’Neal rescued from a junk pile when he found it 
abandoned in the basement of the old Oklahoma County court 
house when the building was vacated some years ago. 

Densmores were first made in 1894, O’Neal said, and the 
one he has, which bears the serial number 31,764, was prob- 
ably built in 1890 to 1893, he thinks. 

Others in his collection include: 

A Yost No. 2, which dates from about 1893, which has an 
inked roller. O’Neal says it is the only one of its kind he has 
ever seén. It was the first machine, he explained, to have a type 
guide so that the print could be easily spaced. He is working 
to restore this one to writing condition. 

A Blickensderfer portable that weighs about four pounds. 

An L. C. Smith No. 2 — “It’s more recent, made about 
1905 or so,” he said. 

Two Smith-Premiers, turned out about 1902 and 1904, It 
was a machine similar to this that O’Neal was first sent to re- 
pair after he started working for a Smith-Premier agency in 

1906. 

Born in Illinois in 1887, O’Neal came to Oklahoma City in 
1905. He got into the typewriter business “by accident.” One 


\eiiiGe —-  ACCOPRESS 


BFC 
BINDERS 





Have YOUR customers seen 
the BFC Accopress Binder? 
Here’s an item that appeals 
instantly to all businesses 
keeping their files for long 


. Like its big brother the BF 


binder, it’s 
made of genuine pressboard i in five colors. But it also has 
an adjustab le, expandable (up to 6”) back flap which 


time reference 


provides a tight, flat indexing surface regardless of the 
thickness of the binder contents. BFC Accopress Binders 
turn a user’s files into a library of neatly bound and 
titled books. You can SELL it! See your Acco Catalog. 


ACCO PRODUCTS, INC. 


OGDENSBURG, N.Y. 


In © da: Acco C di Co., Ltd., Toronto 
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Even the tough _ have a way of looking easy when 
you have a “Correlation” Desk Unit working on your side! 
You enjoy the right amount and kind of work space you 
need . . . because you can tailor your color-styled Steel 
Age Correlation desk to your own special requirements. 

You can make up space-saving, work-saving Correla- 





ma STEEL AGE dealer . . . and I’m tion units for every job in your office, from business 

machine operator to Mr. Top Brass himself. Your Steel 

Age Dealer has the whole exciting story .. . or you can 

“veya it in the colorful-brochure which this coupon 
rings you. 


mighty glad of it 

My Steel Age sales are heading for a 
record year in 1956, and much of this 
is due to the outstanding sales promotion 
assistance Steel Age has given me. 

For example, I’ve received some nice 
leads from the Steel Age national mag- 
azine ads like this one, which is seen 
by nearly a million businessmen in 
NEWSWEEK and other leading business 
magazines. And I’ve been able to close 
many a sale with the aid of the attractive 


AA 





_ Steel Age literature. Corry-Jamestown 
ich Of course, the new Steel Age “‘Correla- oe atin - 
the tion’”” Desk Line practically sells itself! | “8 ~6, ; Y: A a 
ers Its unique correlated design seems to “The Quality Choice sates Geena me a free copy of your Corre 
nd solve almost everyone’s office space of Modern O o » 
og problems. Zi - ee 
If you’re not carrying Steel Age yet, Branch Offices: — —— 

< _* a tip from a guy who knows... Atlanta » Boston - Chicago Compony____ 23 
ee “ail your nearest Corry-jJamestown S 

ie office fine Ps. epi Dallas + Detroit - New York et abe ME 


Steel Age Office Fi rniture, the “Quality Oakland * Philadelphia + Seattle ee ae i State 


Y . 
a : 


Choice of Modern Offices.”’ | 


56 | OA-11/56 199 














sae rsa 


a inn ys ors 


SELLS LIKE HOTCAKES! 








‘because 
it’s the | 


/EASIEST | 
‘TO 

USE 
DUPLICATING INK 


ON THE MARKET! 






A duplicator ink that actually @ No oil creep in pad 
dries as it stacks on mimeo @ No offset, smudge, 
bond (and some rag stock). Per- slip-sheeting 

formance guaranteed, too! Little © Wit ast fendee Geo 
wonder, Canode Dri-Rite is a pad in any climate 


favorite in offices everywhere! @ Will not clog pads, 


In new 1-lb. cans, ¥/-lb. cans or pong beh ny 
14-lb. plastic squeeze-it package. 


Black and 3 colors. 


@ For both open and 
closed drums 


Write Today for Details on Private Brand Labeling 


INK SPECIALTIES CO., INC. 


519 North Halsted Street @ Chicago 22, Illinois 
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of his earliest jobs was stenographer for National Cash Reg- 
ister Co., at $4.00 a week. 

He works on servicing typewriters in his shop at the rear of 
House of Wren, and has been assured by Mrs. J. L. Wren Jr,, 
head of the firm, that his space there is available as long as 
he wants it. In his shop, O’Neal handles the machines, carries 
them from table to table, but his outside pick-up and delivery 
are handled by his help.—EVH 








TIFFANY STANDS... are installed in the Business Education 
classes of the new Agawam High School in Agawam, Mass. 
Of the Tiffany Stand 5000 Series, this equipment was placed 
by the Broadway Office Supply Co., Springfield, Mass. The 
dealer demonstrated that with quietness an important factor 
in an educational institution, the ‘‘sonic safe’’ open top fea- 
ture of the Tiffany Stand is a definite asset, coupled with 
heavy gauge steel construction to keep maintenance cost to 
Qa minimum 





Your Room Space 


is 
CEILING HIGH 


when you use 


Adjusto- 
Deck 


BRACKET 
SHELVING 


Revolutionary 
New & Better 


Will carry tremendous 
loads 





bad mo 


Expands storage space upward. 2-sided bracket shelving adjusts to any 
depth or width, clear to ceiling. Installs without special tools. Uprights 
take rugged hold of ceiling & floor without bolting or threading of pipe. 
Costs 30% less than steel shelving. Saves on freight rates, Standard pipe 
a — may be bought locally to suit needs. Depths 26” to 96”. Widths 
4 “r to wa 

Without shelving, ADJUSTO-DECK also makes perfect Hanging Racks. 


Write Today for Full Information 
WALTER HAERTEL CO. 


2840 FOURTH AVENUE, SOUTH 
MINNEAPOLIS 8, MINN. 
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ADDO. X « light.cs-c-dove's feather touch, 

shor! key oction minimises finger revel and 
saves operator s energy The STEP-O-MATIC 
lever otters you calculcter performance at 
adding mochine cost when multiptying. No other 
adding machine # so saving of your operctors 
time and energy Write for lteraturet 








ADO MACHINE COMPANY, INC. 


“—' “te rors  & ©. CrntLe Oe 
ARDC MACHINE COMPANY, INC WEST COAST BRANCH 

west REE _ ne “'s — WESTERN ADDO MACHINE CORF 0) COVERY Give 
O8 ANGELES CALIFORMA TEL SuNRE §oRe 
WEST COAST BRANCH 


‘ Alao on out NEW two reqiste: machine 





four reasons why more people prefer ADDO-X everywhere 


























Salad nactles 


w ADDO.) 
t STEP O-MATK 
MULTIPLIER LEVER. ADI 








ADDO MACHINE COMPANY. INC 
QADDvO MACHINE COMPANY. INC 040 WEET G7 rt SvRSET. new WORE 10 fe 
‘  arrer oueieky a PCL. ane 

foot me wist Coast sean 
w western « acme — o2) etver ° 
WESTERE A000 MACHINE Pr  OOVERLY BVO. , ws . F ? 
L.O8 ANGELES. CALIFORMs. TEL D 





ADDO MACHINE CO., INC., 145 WEST 57TH ST., NEW YORK 19, N.Y. © WESTERN ADDO MACHINE CORP., 2921 BEVERLY BLVD., LOS ANGELES, CAL. 
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Sn erence 


Earn Extra Profits 


sell Ideal Speaker's Stands 








Inside Rear View 


Handenafted by chiled wechnen 


More people are getting together 
in sales meetings, clubs and 
lodges, schools, churches, and 
industry where a fine speaker's 
lectern is welcomed. Now you 
can offer this growing market a 
variety of sizes and styles of fine 
quality lecterns in a range of 
prices. The IDEAL line is quality 
built . . . has buy-on-sight-value 
that lets you meet every sales 
need and earn tidy extra profits 
every time. 


Front View 
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PORTABLE MODELS IN 
SELECTED FINISHES 


Those preferring port- 
able stands can choose 
from IDEAL’s two 
styles according to 
price and finish de- 
sired. 
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SPEAKER’S PRESEN- 
TATION EASELS 
Maps, charts, dia- 
grams are easier to 
handle and show 
with an IDEAL easel. 
Here’s an extra on 
the extra profits 
mentioned above. 


STRIKING MODERN 
TROPHY CASES 


For safekeeping and 
display of prizes, tro- 
phies and awards there 
is nothing finer. Grad- 
vating classes find them 
to be ideal gifts. 





Write today for illustrated literature and discounts 


IDEAL SCHOOL SUPPLY CO. 
8312 South Birkhoff Avenve — Chicago 20, Illinois 
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NAMED SECRETARY - of the Year by the Pittsburgh 
Chapter, National Secretaries Ass’n., Sarah E. Osborn tries new 
Underwood electric typewriter presented to her by Underwood 
typing champion Chester Soucek. Looking on are Mr. Soucek, 
Helen Costello, president of Pittsburgh NSA; Underwood re- 
gional manager, J. D. Barnhart; and Mrs. Marilou Adamowski, 
program director, Pittsburgh NSA. Miss Osborn is secretary 
to the senior partner of Richardson, Gordon & Associates, con- 
sulting engineers. 





Stillwater Firm Takes New Location 

New location of Sam’s Typewriter Service, Stillwater, Okla., 
is 612 Main St. 

Owned and operated by Mr. and Mrs. Sam Courtney, the 
business was opened September 1 in the new quarters, just 
two doors north of the former spot, 616 Main.—EVH. 








AMERICA’S FINEST 
FOLDING TABLES 


plenie of 
KNEE-ROOM 


for everyone 














Pm. . with BARRICKS’ 
coe © pasa V-LEG sone rus 


materials 
ina Have the strength, stability and beauty of a 
complete modern stationary table. Yet, are light in weight. 
range 


sa Featuring BARRICKS’ 
patented AUTOMATIC LEG-LOCKS 


and Steel Center Channel Construction SPEEDS 
SETTING UP . SPEEDS FOLDING. Legs lock 
into position automatically . « « fold at the 
touch of a finger. 


LEG-LOCKS UNCONDITIONALLY 
GUARANTEED FOR 10 YEARS! 


Write for Catalog on complete line of Rectangular, Square Round 
and Half-Round Folding Tables . . . and Benches Table and 
Chair Trucks. 


=F-N a ited, €- iicmmaer 


FOLDING TABLE DIVISION 
134 West 54th Street, Chicago 9, Ill 


LIA 04 
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® Save Space — every- 
thing within easy 
reach for real effi- 
ciency. 


® Create efficient work 
stations quickly, 
easily 











® Utilize present floor space 
into more working area. 


COORDINATED GROUP by BROWNE-MORSE 


Work-saving units that give you more flexibility ... economy 


The modern simplicity of these Browne— Morse Coordinate units adds an 
Choose any combination from a long 
Here is modular equipment guaranteed to 


air of distinction to any office. 


line of smartly styled units. 





with efficiency in mind... 








® Office personnel can do 
more work, better work! 


~ 


provide more work stations, maximum durability — and at low cost! 
a jiffy you can add tops, cabinets, pedestals to basic desks in unlimited 


arrangements. 


FREE: Colorful brochure with more information on 


Browne-Morse work saving units. 








rowne 
” orse 


COMPANY 
MUSKEGON, MICHIGAN 














MANUFACTURERS OF STEEL OFFICE FURNITURE, ALUMINUM CHAIRS, FILING 
SUPPLIES, LABORATORY EQUIPMENT, HOSPITAL CASE WORK, FUME HOODS 
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DEALERS 


For quality, price, sales appeal and 
for profit the Browne-Morse modern 
office furniture line is the leader. 
Write for information today about 
a BROWNE-MORSE dealership. 
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Kil-Klatter’s aggressive 
advertising reaches 
office managers, secre- 
taries, stenographers 


and typists through 












national office and 


business magazines... 


for am 
efficic 
of fice 


Nobody has to put up with 
typing racket, typing shock or, 
worst of all, jangled nerves 
A KIL-KLATTER Pad makes any 


clears the way for 


sales for you 


Plus 


typewriter really quiet. For these 
KIL-KLATTER is resilient all- 
hair. . . an everlasting sound extra 


and shock absorber. Made of 


famous OZITE All-Hair Felt. sales aids 


Treated top to keep machine 
Pion legs from digging in © CATALOG CUTS 


Slip-proof bottom to prevent © NEWSPAPER 
the machine from skidding MATS 


Fits all typewriters and many ® TWO-COLOR 
other business machines ENVELOPE 
STUFFERS 


5 AT YOUR STATIONER 
OR OFFICE SUPPLY DEALER 


KIL-KIATIER 


THE SCIENTIFIC TYPEWRITER PAD 


® COUNTER CARDS 












Ceeeeeeeeeeeeseeee 





“The answer to a quieter office 
may be under your typewriter 


Take advantage of Kil-Klatter’s 
well balanced advertising campaign 
... To add sales, to add profits 

. add the Kil-Klatter line. 


your supply of KIL-KLATTER 
typewriter pads and free 
sales aids today. 








BEAUTY FOR BEAUTYGUARD Typifying the natural 
beauty of the new Beautyguard genuine hardwood furniture 
surfaces is Celeste Clark, ‘‘Miss Natural Beauty’’ and a 
runner-up in the 1956 ‘Miss Furniture of America’’ competi- 
tion. She appears here with Burdett Green, executive vice- 
president of the Fine Hardwoods Ass‘n. 


Sullivan Elevated by Cel-U-Dex 

Jeremiah P. Sullivan has been appointed vice-president and 
elected a director of the Cel-U-Dex Corporation, New York 
City, it was announced by C. R. Chamberlin, chairman of the 
board of directors. 

A graduate of Columbia University, where he majored in 
Business Administration, Mr. Sullivan will direct the adver- 
tising and sales promotion campaigns of Cel-U-Dex. 

The Cel-U-Dex Corporation is a manufacturer of filing de- 
vices, materials and systems, with headquarters at 1 Main 
St., Brooklyn 1, N. Y. 








— MAYLINE 





The 
MAY-0-MATIC 
Table Has All 
the Features! 








This table is instantly adjustable for height and tilt, 
It has a solid Basswood metal-edge top, and sliding 
reference top. Accessories are Auxiliary Drawer unit, 


a 5 Drawer Metal Plan File, and a Bookshelf. 


MAYLINE 


Dealers! Write for folders today. They will help you 


sell the May-O-Matic, with all the features. 


Symbol of Superiority 





MAYLINE CO. 


62 NO. COMMERCE ST. 
SHEBOYGAN, WISCONSIN 





METAL PLAN FILE 








anNnaww 








MAYLINE 
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make a neat profit... 
build continuing sales on Tempo supplies 
with today’s biggest value in stencil duplicators 


SELL the QUALITY duplicator 


EVERYONE can afford: 





Model 74 







2 ~ 
4; LOOK at these * 


\ ‘\_ Quality Features: 4 J 
ee eee 

Here’s a machine so loaded with quality features, so attrac- : 
tively priced, “‘it sells on sight.” . push-button soloctive 

The Geha Comet appeals to all those buyers who need a Hine taking 
stencil duplicator for a wide variety of work but can’t afford @ complete copy control 
the more expensive models. @ fast color change 

[It produces the same high quality copies as the more ; 
expensive models because it is precision-built—yet unbeliev- © complete copy alignment 
ably simple to operate. The Geha Comet is clean because it @ centered pressure control 
uses the proven silk screen and paste ink process. @ automatic paper feed 


The Geha Cemet is so sturdy you’ll have no “‘comebacks” 
—no service problems as there is virtually nothing to get out 
of order. Fully guaranteed. 

They sell on sight. So order your Comets now and start 
rolling up profits. 


@ automatic counter 


@ automatic roller release 


Write for MILO HARDING COMPANY 
dealer wenger poets pidie-- ate ; ; 
Manufacturer of the most complete line of stencil duplicating machines and supplies 


proposition 500 South Monterey Pass Road, Monterey Park (Los Angeles County) Calif. 
San Francisco * Pittsburgh « Cleveland * Dallas 
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PENCIL 


to bring you today’s new 
writing tool for the office 


Leading firms across the country are equipping 

their offices with the new VELVET ball PEN.cil 

because: 

¢ it combines the best features of pencil and 
ball point pen 

e wood barrel has lighter feel of a pencil for 
top writing comfort 

¢ improves record keeping, lowers costs, raises 
efficiency in every department 

¢ nothing to press, click or turn 

¢ finest ball point mechanism 

no point to break, wear down or sharpen 

¢ ink supply lasts for months 








3 styles for every writing job: 


¢ Regular. For all general-purpose writing. 
Blue, black, red or green ink. $3.00 per dozen. 
e Super Fine. For shorthand and 
extra-fine writing, for accountants, 
bookkeepers. Blue, black, red or 
green ink. $4.20 per dozen. 
¢ Liquid Velvet. For economical, 
fluid “lead pencil” writing ... and 
erasability. $3.25 per dozen. Sold 
only through commercial station- 
ers and selected stationery de- 


VELVET 
ball PEV-cil 


iillili 





partments. Order today! Buy the 
economical 
Prices slightly higher West of Rockies dozen packs 


VEWET 
ball PEN-cil 


nothing writes like a Velvet 











Write for sample on your office letterhead. 
©1956 VENUS PEN & PENCIL CORP., HOBOKEN, N.J. 
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Booklet Tells “How To 
Write Better Letters” 


The Handwriting Foundation inspired by the Fountain Pen 
& Mechanical Pencil Manufacturers Association is offering 
a new booklet titled, “How To Write Better Letters.” 

The booklet was written by Theodore Irwin following his 
comprehensive article on “Why Our Kids Can’t Write,” pub- 
lished last year by the Saturday Evening Post. 

Although published for the Good Reading Rack Service, 
additional copies of the booklet are available from the Hand- 
writing Foundation’s counsel, Ruder & Finn Associates, 130 
E. 59th St., New York 22, N. Y.,.at $.06 each. 

Advice contained in the booklet includes: “You don’t have 
to build up a long, news-packed letter. A short one may do 
just as well — or better. So make up your mind that it’s not 
going to be work. The classic formula for an after-dinner 
speech can also apply here: ‘Be brief, be genuine, be seated.’ 
Make sure, however, that your sincerity comes through and 
that you’ve used some expressive phrases of warmth.” 

Regarding the language of business, Mr. Irwin notes: 

“There’s been quite a change from the stilted, whiskered 
vocabulary that has gone the way of the old-fashioned roll-top 
desk. No longer do modern businessmen go for windy, artificial 
formulas such as “Yours of the 14th at hand and we are 
pleased to advise. . . .’ In its place is the direct, ‘We have your 
letter...” 

Other hackneyed expressions pointed out are “Receipt is 
acknowledged. . .” “Pursuant to your order. . .” “Assuring you 
of. . .” “At your earliest convenience. ’ “Awaiting your 
favor. . .” 

Dignity and sincerity will get you friendly attention says 
Mr. Irwin. 





NEW Phone Amplifier 
Frees BOTH Hands! 













Tel-O-Master 


® Amplifies incoming message for individual or 
group conference. Adjustable volume. 

® Picks up outgoing conversation from various 
parts of the room. 

® Frees BOTH hands for taking notes, moving about 
the office, consulting files, etc. 

Completely automatic and portable; no installation or electrical 


connections; powerful transistors operate on Mercury long-life batter- 
ies. Compact unit finished in handsome natural mahogany. Only 


$69.50, complete and ready to operate. 
Research Laboratory, Inc. 


tb 
Dept. OH-1, Palo Alto, Calif. 


Electronic instruments Since 1932 


Dealerships available now. 
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Me L-UNIT SPACE SAVERS 


It’s easy to keep your sales “on the beam” with new, versatile ASE 
L-Units. Help your customers choose the basic desk, telephone, storage 
and drawer cabinets, bookcases and tops best suited to their needs. A 
selection of modern colors. 

Your customers will thank you when you show them how ASE L-Unit 
Space Savers “clear the runway” for greater efficiency. Demonstrate them 
on your floor... sell them as a complete package ... you'll be repaid 


in greater profits. 


Franchise may be open in your community ... write for complete information 

















=> 





ALL-STEEL EQUIPMENT INC. 


o> 
Avrora, Ulinois —— 
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This trademark 





warantees quality! 


For top quality steel office furniture...specify 
BENTSON! A constant pioneer toward the 
ultimate in quality desks, tables, companion 
units and filing cabinets .. . the name BENT- 
SON always assures you of functional beauty 
for exacting office requirements and office 
comfort. 


Only Bentson offers you Perma-hush con- 
struction in desks, tables and accessories. 
Only Bentson gives you the many outstand- 
ing features found in the Top-Flite file. 






A complete selection of models is avail- 
able with variation of top overhang in 
the executive group, all with exclusive 


The 6000 Series features roll-edge tops ee Semien ; 
in desks, tables and companion units. a = 

: i 
Perma-hush construction. - 


The 2000 Series, Space-maker, features 
square edge tops in desks, tables and 
companion units . . . plus Perma-hush 
construction. This space-saving design 
also offers a complete selection of 
models and variations in top overhang 
for executive appeal. 





Matching companion units for both the 
6000 Series and the 2000 Series are 
available to accentuate the function and 
beauty of the line. Credenzas, tele- 
phone stands and book cases. 


The last word in “Grade A” steel filing 
cabinets. Top-Flite signifies smooth opera- 
tion, durable construction and dependable 
performance for any filing cabinet need... 
BUT BE SURE IT’S BENTSON TOP-FLITE. 


Dependable office comfort . . . with an accent on beauty! 


THE BENTSON MPG. COMPANY 


AURORA, ILLINOIS 











Clary Creates New Position, 
Other Personnel Changes Noted 

The creation of a new position in the Clary Corporation, 
that of director of sales training, was announced simulta- 
neously with the name of the new director, Robert J. Rourke 
of Chicago. 

Mr. Rourke was formerly connected with the sales training 
programs of International Harvester Co. and Bankers Life. 

He will formulate an overall training program and set up a 
staff of trained teachers for carrying out the program. 

It was announced, too, that John Sundberg, head of the 
wholesale department, is moving his headquarters from De- 
troit, Mich., to the company’s home office in San Gabriel, 
Calif. 

Jay Jones, formerly branch manager in Houston, Tex., and 
more recently branch manager in Kansas City, Mo., has been 
named to the western regional sales staff with headquarters in 
San Francisco. He will specialize in national accounts on the 
staff of J. L. Jackson, western regional manager. 

Harry “Woody” Woodson was recently named _ branch 
manager of the Phoenix, Ariz., branch. He goes to Phoenix 
from his most recent position as manager of the Sana Diego, 
Calif., plant. He was formerly branch manager in Houston, 
Tex. 





Caracas To Hold Office Equipment Exhibit 

The Systems & Procedures Association of Caracas, Vene- 
zuela, is sponsoring a conference dedicated to a review of 
modern office procedures and controls. 

Dates of this conference, in conjunction with an exhibit of 
office equipment and supplies, are December 7-9, 1956. The 
place will be Central University in Caracas. 

United States manufacturers have been invited to display 
their products through Venezuelan representatives. Details can 
be secured from the Systems & Procedures Association, Apar- 
tado 5497 del Este, Caracas, Venezuela. 





Don’t Forget 


Ch —e 


Those Good KERR Desk and Counter Sets 


Fountain or 
Ball Pens 





: 
i 





Chrome & Bronze 


Porcelain 


Write for literature and prices 


Makers of Changepoint 
P ‘C) Fountain Pens 
PEL Ball Pens 
4 Desk Sets 
Counter Sets 


Pe | Cal 
Tel: Diamond 3-7965 546 SOUTH ROCKFORD P°'Petual Calendars 


TULSA 20, OKLAHOMA 
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This trademark identifies a 


leading business machine dealer 
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“ORK..Im sold 


on Burroughs! 


Especially since 


youre sending us a... 


trained representative who knows 


sales promotion inside and out!” 


It’s a deal! The kind of deal it 
will certainly pay you to investi- 
gate, too. 

For when a Burroughs representa- 
tive pitches in, he’s even more than 
a Johnny-on-the-spot with ma- 
chines and product information. 
He’s a real merchandising pro! 


He’ll help you with all kinds of 
hard-selling promotions. He’ll 
advise you just when and where 
to hit your customers with direct 
mail, newspaper mats, radio com- 
mercials. And when it comes to 


sales training and demonstrations, 
he’s your right-hand man. 


Yes, a Burroughs representative 
has just one job: to help make your 
business grow! He has the finest 
adding machines in the business to 
work with, plus plenty of national 
advertising support to sew up this 
profit-building program. 


How about you? There’s a 
Burroughs representative in your 
area right now. Want to see him? 
Just write to Burroughs Corpora- 
tion, Detroit 32, Michigan. 








IT FITS ALL TYPES OF BUSINESSES! 


Dome is your best money maker because: 
© You make the same giant profit on each 
sale . . . original and repeat you sell a 
complete book each time . . . NO REFILLS. 


@ Reduces your inventory investment. 


® Takes less than a foot of counter space 
dynamically packaged in a compact self-selling 
display unit. 


©@ Helps you sell through cooperative advertis- 
ing and FREE dealer aids, advertising mats and 
point of purchase displays. 


@ It has a big consumer demand 


RETAILS FOR r 


$4.00 / 


When ordering Dome 
EACH Simplified Bookkeep- / 
ing Record, be sure ; 
to include your or- 
der for the Dome 
“Write It Only 

Once” Short-Cut 

Payroll Book. 









ORDER THROUGH 
YOUR WHOLESALER 











DOME PUBLISHING CO., INC. 


THE DOME BUILDING 
357-361 CANAL ST. e PROVIDENCE 3, R. |. 
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Clary Survey Shows Trade 
Barriers Slow Exchange of Goods 

A world trade survey just completed by the Clary Corpora- 
tion reveals that American foreign trade would experience a 
tremendous upturn if free world governments would remove 
the barriers of unfavorable currency exchange and import 
restrictions against U.S. goods. 

Answers in the Clary survey, conducted at the grass roots 
level through Clary business machine dealers in 56 countries 
of the free world, show American products rate the highest 
acceptance from the standpoint of consumers, but this demand 
cannot be satisfied because of the unfavorable currency- 
exchange factors and the import controls. 

Hugh L. Clary, president of Clary Corporation, said that a 
cross-section of the world survey shows this: 

Australia, France, Uruguay, Brazil, Turkey, Venezuela, 
Hong Kong, Bolivia, Spain, Chile and Peru all report there 
would be a sharp upturn in U.S. goods sold in these countries 
if restrictions were removed. This refers not only to business 
machines but to many other types of U.S. manufactured goods. 

Typical of the comments on trade restrictions are the fol- 
lowing excerpts from the Clary survey: 

AUSTRALIA: “Dollar availability for consumer goods is 
practically non-existent.” 

FRANCE: “The fact that our country cannot import freely 
from the United States forces us to buy dollars at a much 
higher rate of exchange. Therefore, goods of U.S. origin cost 
much more than similar products manufactured in Europe.” 

SPAIN: “We could make substantial business advances in 
American goods if we could get import authorizations. There 
is practically no exchange availability for American goods.” 

Other facets of the Clary world business survey show that 
employment is rising in practically all of the free countries. 
Australia cited government figures showing only 6500 persons 
were unemployed. Switzerland reported no unemployment. 

Along with the generally improved employment conditions, 
most countries reported upturns in the cost of living. 


NEW / servo sTAPLER 


USES STANDARD STAPLES 





5” ALL STEEL STAPLER 


Chrome and decorator color finish on base and top 

Open channel loading mechanism 

Comes complete in combination package with 1000 staples 
Color assortment: red, green, black, gray 

ideal for home and office as a stapler or a tacker 





Manufacturers of standard and industrial type staples to fit 
almost every make of stapling machine on the market. 


Write for prices and dealer discounts 


ALL TYPE re 
STAPLE CO. SEE 


1600 MANHATTAN AVE. 






UNION CITY, NJ. 
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‘T'S HARTER AGAIN...WITH 







MODEL 510 
Side Armchair 


WALL-SAVER 
LEGS 


MODEL 520 
Side Chair 





MODEL 410 
Side Armchair 





SPACE-SAVER 
LEGS 






MODEL 420 
Side Chair 


NEW SIDE CHAIRS 


that combine style with economical price 


f 
nIARTER 


STEEL CHAIRS 


OA—11/56 


Whether your customer requires wall-saver flared legs or 
space-saver conventional legs, you can fill the bill with 
Harter’s 500 or 400 series of chairs. 


They're available with or without arms... and, at moderate 
extra cost, with molded foam rubber-Nukraft seat cushion. 
Quality steel construction, durable metal finishes and top 
grade upholsteries, of course. And with this traditional 
Harter quality you get a price that unlocks the doors to 
those big office installations. 


If there’s no Harter dealer in your area, drop us a line 
and let’s talk it over. 


Harter Corporation, 1125 Prairie St., Sturgis, Michigan 
In Canada: Harter Metal Furniture Ltd., Guelph, Ontario 
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LEADING 
PUBLICATIONS 
to 
back Up 


YOUR 
macaleamen! 






And Cramer men have MORE TO SELL ..: 
more engineering features for comfort 

and long service — greater color choice — 
simpler maintenance, including easy 
cover-change. (See engineering facts on 
opposite page.) Now Cramer also offers a 
new sales method for chairs that’s been time- 
proved for smaller items, and invites you to 





ATION KIT! 


Handsome 17x18x11” case nests one A-22,- 
E-22 or U-22 chair and extra covers. Free 
with order for 12 or more chairs and 
8 sets of covers, or 18.00 if ordered 
alone. Step-by-step illustrated Idea 
Booklets with each case. 






wee maith 
Bo TS Pav ced a 





LOo 
Ks 
MOLns ane 


Posture Chair Co., Inc. 
OA3 1205 Charlotte, Kansas City 6, Missouri 


ENGINEERED - Not Just Built 
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Fortress Appoints Conrad To Spur 
Sales for New Desk Line 

A new sales manager and plans to 
introduce a newly-designed desk have 
brought about an accelerated selling 
program for the 30-year-old Steel Furni- 
ture Manufacturing Company, Los An- 
geles, Calif., producers of the Fortress 
line. 

Recently named to the post of sales 
manager, Charles W. Conrad will initiate 
a major advertising and promotional 
campaign to support all dealers handling 
Fortress file cabinets, desks, and aux- 
iliary units. Presently scheduled to in- 
crease distributor sales are consumer ads in leading publica- 
tions; also provided will be display and direct mail material, 
brochures, and a complete color catalog. 

Mr. Conrad reports his present efforts will be directed in 
augmenting sales coverage for the company, as well as ready- 
ing the new desk models for early unveiling next year. 

Widely experienced in the furniture field, Mr. Conrad joins 
Fortress after serving as Sales Manager for Virco Manufactur- 
ing Corporation. Previously, he spent three years in the 
Middle East as department head of Trans-World Airlines. 


Cc. W. CONRAD 





Cushman & Denison Locates 
New Plant in Carlstadt, N.J. 

Cushman & Denison Manufacturing Company announces 
that its manufacturing facilities are now located in a new plant 
in Carlstadt, N. J., six miles west of New York City. 

The enlarged facilities this plant provides will permit larger 
stocking of materials and more rapid handling of orders. The 
general offices are conveniently located in the air-conditioned 
Port Authority Bus Terminal Building at 625 Eighth ave., 
New York City. 





idea ! 


size ! 


BIG 
profits ! 





UPRIGHT TEXAS PAPER CLIP 
prevents Loss of Vital Memos 


An indispensable desk item . . . as important as an ash 
tray or file basket! Even improves on the old-fashioned 
spindle. A thing of beauty! 9 inches high. Ebony or 
blond oak base. Gold finish clip. Handsomely boxed. 
Wonderful retailer at $1.50. Liberal jobber and dealer 
discounts. 

Write, wire or call your orders now for immediate 
attention 


2323 W. Maryland 


FUTURA, Inc. Evansville Indiana 
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THIS IS THE SOLUTION — and we were very pleased 


to state that practically all of the many many entries hit 
the bull’s-eye. That also undoubtedly means an excellent 
proof how well-known the Weis products are all over the 
country. Many thanks to all our friends for the great 
interest and kind cooperation. 
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jos rad AUSTRALIAN NEWS 
SYSTEMatic sae Soe 


profits 









wow 


Cecil Mead, managing director Tabulating Co., 





Ltd., of England, announced on |} ent arriva Australia that 
feature —bs'ccnvony"en ‘he Corea Gace Co. Ua, wi orm 9 
. mpany t indertake the manufacture n Australia t electric 

; e * ntrol equipment suited for office machinery. 
America S "This Australian company, he say w be ft ed n initial 
2 . apita tT nearly £500,000 trom the rx srent compaénie T W be 
. con ed by an Australian executive. Later or Tne Opportunity 
outstanding vill arise to absorb Australien capital. The parent company, whic 
recently gained control of the International Computators Corpora- 
tion in Boston, which has developed the latest typ: t electronic 


eee SNe | ces rn crn 





) * &£ & & 
Fili j S The Western Australian Minister f Transe ' 6 re That as 
HATER TOWNE | Tost cl tes erat matirn Coseen attics ete ecco 
O orancf f the G vernment Railway Department aving of 
48,737 was made during 1955. "When this systen tully intro- 
duced,” it aid "a saving of £32,400 a year s! i be made." 
Staff emer ved st the moment 264 npared th the 269 betore 
the machines were introduced. 
Specificat No. 165,361 ,aged py Lamson Parag Ltd. tor an 
Australian patent for apparatus for fes ding ntinuous stationery 


assemblies, has been accepted. 


W. Neville and Co., Ltd., manufacturer of office stationery, plans 


ssue 60 0 ordinary shares of Ll ¢ h to existing shareholders 

: . in the rati f three-to-seven. This will raise paid capital to £200,- 

the only filing cabinet system 000. Last year this organization's profit was equal to 59.5% on 
with these exclusive features! the existing capital, covering the + three 


<@ “FACILE” GUIDE PULL — — eee Re ® 
A unique, patented index guide The Typewriter Hire Depot has transferred its headquarters from 
and outcard holder. Suitable 
for all numerical, unit and ter- 
minal digit filing! 





SECTIONAL DIVIDERS > 


Horizontally adjustable  stee! 
dividers in each opening! 





4@ DOORS — Patented, easily 
operated drop doors are scien- 
tifically designed to give maxi- 
mum protection to records from 
dust and light! 


NATIONALLY ADVERTISED ON 


: THE PAGES OF 
pun S REVIEW 


wiModern Industry off BEST'S 


management 
methods] [BANKING Office. 


GET IN ON VISI-SHELF PROFITS NOW! 
WRITE FOR CATALOG & FULL DETAILS OF 
THE VISI-SHELF DEALER PROMOTION! 












































RULERS @ JRIANGLES @ NAVIGATIONAL INSTRUMENTS @ STENE 


© PROTRACTORS @ OTHER DEVICE 


VISI-SHELF FILE, INC. me 4 4 
filet Congr 


a <t ae Ti Sat > Bee Cc O NN 


105 Reade St., New York 13, N. Y. 
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For the man who has everyiitnc. . . 



























Only SENTRY offers this different Christmas gift that is both 
a handsome piece of furniture and a personal safe for home and 
office. Costs less than any other comparable safe a/one—yet still re- 
turns you a big profit. Cash-in this Christmas with SENTRY’S 
exclusive safe-and-cabinet combination that offers a lifetime of fire 
and theft protection at a price everyone can afford! 


Next to desk As an end 
or ogeainst well... As a night stand. . . toble ... 






Only SENTRY Has All 
These Big Safe Features 


FIREPROOF VERMICULITE* 
INSULATION 
Protection up to 1700°F for 1 hr. 
HEAVY, ALL-WELDED 
CONSTRUCTION 
ONE-PIECE DOOR 
ALL STEEL INTERIOR (Removable) 
3-WHEEL, SCREW WEDGE 
BUILT-IN COMBINATION LOCK 
BRONZE OR GRAY METALESCENT 
BAKED ENAMEL FINISH 


i: ellen iti ALL BRIGHT PARTS 
What better gift than this SENTRY safe CHROME PLATED 






SENTRY SAFE-and-CABINET 


concealed in a genuine African mahoga- x *As required for U.S. Army field safes 
ny cabinet, 254” high, 20” wide, 20” 
deep. Also available in blonde or walnut 2 < 
finish. A handsome piece of furniture ai 
that blends with any home or office 
decoratior $119Q50 SENTRY STANDARD 
2340 cu. in.—210 Ibs. $69°5 
NOTE: All prices malls +, Mae trcte- 
STOCK UP NOW — are suggested SENTRY MAJOR 
Eastern Zone prices. 3285 cu. in.—275 Ibs. $9895 
IMMEDIATE DELIVERY 244%" x 17%." x 22%" 


JOHN D. BRUSH & CO., INC. 


545 West Ave., Rochester 11, N. Y. 
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HIGH IN FLEXIBILITY... 
LOW IN SHELVING COST! 


Here's the way to have shelving that really saves 
you money. It’s Frick-Gallagher’s new Quick-Bilt Shelving . . . 
the economical shelving that you build yourself! It’s easy to 
assemble . . . easy to rearrange . . . easy to clean. 

To set up, just slide the required number of shelves 
into a Basic Unit consisting of base, top shelf, two sides and 
back, snap on the size dividers you have selected, and Quick- 
Bilt is ready for use! Accessories are available to complete 
your storage plan. 

Or, there are standard arrangements, some of 
which are shown below, you can order if they meet your re- 
quirements. For complete information on Quick-Bilt Shelving, 
fill in the coupon below. 





The FRICK- GALLAGHER MFG. CO. 


401 Shubert Building, Phila. 2, Pa. 





pom NY nr nrc 
The FRICK-GALLAGHER MFG. CO. 


401 Shubert Building 
Phila. 2, Pa. 

Please send me complete information on F-G-M Quick- 
Bilt Shelving (Folder No. 708). 


NAME 

COMPANY 
ADDRESS 
1. city ZONE STATE 











oan Ge ae a ae comm eam ee am eas 





| Specialists in Storage Planning and Manvfacturing of Storage Equipment 
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St., Con Western Australia, to 312 W am St., Perth. 


Park 

+ + € €& & 

Glenn W. Stott, managing direct f the W. A. Sheaffer Pen 

6 Australia) Pty., Ltd. recently returned to Australia trom an 

Li © | Du nes Tour, 

* + £€ €& & 

A. R. L. Wiltshire has been appointed a direct f office 

ppliance distributors Lamson Paragon, Ltd. to f the vacancy 

ed by the death of A. D. a Mr. Wiltshire is former 
eral manages t the Australia and New Zealand Bank 


General Binding Breaks Ground 
for New Building in Northbrook 

W. N. Lane, president of General Binding Corporation, 
Chicago, broke ground for a new $1,000,000 building in 
Northbrook, Ill., at a recent ceremony. Distinguished guests 
included the president, village manager, and trustees of North- 
brook as well as heads of the neighboring companies. 

[he structure will be built on a 30-acre site purchased from 
Commonwealth Edison Company between Edens and Skokie 
highways near Dundee Rd. 

General Binding manufactures plastic binding equipment 
and supplies, and spirit duplicating equipment and supplies. 

It now occupies 35,000 square feet of floor space at 812 
Belmont Ave. and 12,000 at 750 Briar PI., Chicago. 

The new building will contain 85,000 square feet. Another 
15,000 may be added later, a spokesman for the firm said. 

Architect for the new project is Friedman, Alschuler & 
Sincere. Associate architect is Stanton & Rockwell. 

The suburban building will be air-conditioned and have an 
exterior of brick and aluminum. The grounds will be land- 
scaped and a paved parking lot for employees will be pro- 
vided. 

New Address for Beach Publishing Company 

The Beach Publishing Company, producers of Beach’s Com- 
mon Sense Expense Book, has a new address: 19829 W. 
McNichols, Detroit 19, Mich. The former address was 7338 
Woodward Ave. in that city. 














The Increased 


| SPECIFICATIONS 
of 


Tomorrows 














Today / 


@ New approved Specifica- 
tions—1800-1900 Line of 
Files 

@ Presenting the Newest in 
Office Furnishings 





Write for Free Catalog 


NDERSON~ HICKEY CO. 


917 CHEROKEE AVE. P.O. BOX 8006 NASHVILLE 7, TENN. 
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= JAYEM 


VoLUmE AROUND Orrha 


HELPERS 





drawer stationery tray 


JAYEM Steel Office Helpers are designed and engineered 
for the “efficiency-minded” personnel in today’s busy offices. 
There’s a JAYEM time and space saving unit built to fit every- 
one’s need... whether it’s fast filing and finding. ..convenient 
storage facilities ...or a combination of both. They relieve 
office congestion by occupying a minimum of space—guaran- 
tee lower overhead by making maximum efficient use of every 
square foot of space. 





M31 
Cash in on today’s trend toward compact, more functional steel filing tub 
units ... display and promote the fast growing JAYEM line. 
Here is truly a line that you can build your sales volume and 


profit picture around! 


P.S. Investigate Jayem’s co-op advertising plan, merchandis- 
ing and point-of-sale material designed to help you sell more 
Helpers! 













Ideal for 
Home, - 
Ms 
School, jumbo file 
Store and BY } space saver 
EFFICIENCY 
Factory EXPERTS"/ A MODEL FOR EVERY PURPOSE 


too! 


JAYEM SALES CORPORATION 


IN BOTH LETTER AND LEGAL SIZE 


31 bal STREET BROOKLYN 
PERSONAI . 
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Port-a-Walli 


holds the line on 
prices and quality 


Due to expanded facilities and increased 
volume we are able to offer Port-a-Wall 
all steel partitions at no increase in 
price, no sacrifice in quality. 





Quality designed to meet your price needs! 


Free-standing Port-a-Walls are precision en- 
gineered to give you fine quality construction 
and flexibility. They are completely portable — 
can be easily moved, easily dismantled and 
stored! Available in five standard heights 
up to 84 inches, Port-a-Wall partitions pro- 
vide as much as 25% more work space in the 
same office, can be set up in minutes, can be 
rearranged as desired. 

















39” high | 54” high | 68” high | 74” high 84” high 























The Port-a-Wall line is complete, with steel 
or glass insets, doors, gates, plain and electrified 
posts, ten widths, five heights. 














Write for free ‘‘Pocket Port-a-Wall”’ 









metal scale models for authorized 
dealers. A few dealerships still 
available. Write for details 





HEMISPHERE STEEL PRODUCTS CORPORATION 
: 263 Kent Avenue, Brooklyn 11, N. Y. : 





Dome Publishing Company Builds 
New Plant and Offices 

Dome Publishing Company, Inc., Providence, R. I., has just 
moved its entire plant and offices to its new four-story brick 
building, it was announced by its president, Nicholas Picchione, 
C. P. A. The 16-year old firm, which publishes the Dome Sim- 





UO ig A te soon 


a | 





DOME BUILDING .. . new plant and offices. 


plified Weekly Bookkeeping Record and the Dome Short-Cut 
Payroll Book, is now located at 357-361 Canal St., Providence 
3; me ee 

This four-story building was purchased early in 1956 and 


—TYPEWRITERS— 


ALL MAKES—MODELS 
INCLUDING WIDE CARRIAGE 


ADDING 
MACHINES 


SUNDSTRAND——BURROUGHS—-vVICTOR 
DALTON—Hand or Electric 


CALCULATING 
MACHINES 


MONROE—MARCHANT—-BURROUGHS 
COMPTOMETERS—Hand or Electric 
ROUGH or RECONDITIONED 


Write for Prices 


Also ask about our ADDOMETER, the add- 
ing and subtracting machine that retails for 
$14.95 and pays you Extraordinary Profit. 


Reliable Typewriter & Adding Machine Co. 


305 W. Monroe St., Chicago 6, Ill. 
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THANK YOU 


for your response 
at the show ...to 



















AMAZING 


DIAGRAPHY. 


i a, od | Seo UE ey Wal ic 
ope] Fi gek'l. ie) 





MAKES MIMEOGRAPHING THE 
WORLD’S CLEANEST DUPLICATING PROCESS! 


DIAGRAPHY does away with all the mess of old-fashioned, 
oily, sticky black ink! Like magic this marvelous, smooth © Prints BLACK, like mia 
creamy liquid . . . pastel green . . . yet colorless as a hand 
lotion, prints sharp, clean BLACK copies. Drip-proof can 
| further enhances cleanliness. 
: 
’ 


WATCH FOR DIAGRAPHY IN YOUR CITY 





K > ALL-ELECTRIC! GREATEST VALUES IN THE WORLD! 
‘ Ze 


7 FEATURING COMPLETELY AUTOMATIC 
1 AX ““POWER-TOUCH”’ 
a > 


NEW NEW 





ae 


™~- 
é. ; ra 
Se 


ot 









List 
List Model 6-A Model FH-5 $1595° 
$139°° Plus FET. 
fer. PRINT-O-MATIC FOLD-O-MATIC 
Model 6-A Electric Mimeograph Stencii Model FH-5 Desk Model 
DUPLICATOR ELECTRIC 
Compare these features: Fully electrified automatic operation . . . FOLDING MACHINE 
Internal semi-automatic inking . . . 100% “‘one-at-a-time”’ feeding NEW FEATURES—NEW LOWER PRICE! Power 
automatic roller release . . . accurate registration. Handles sizes roller rotates in ball bearings . . . all other movi 
from 8% x 14 inches to U. S. post cards. parts in self-lubricating bronze bearings. NEW fi 
and and power mechanism eliminates all gears. NEW 
NO EXTRA COST for NEW, ADDED FEATURE! Variable increased-power universal motor. NE PAPER- 
speed control provides light or dark reproduction automatically, STACKING DEVICE. Folds 120 sheets a minute 
from 20 to 120 copies per minute. in all popular folds. 






These sensational new products are by the originators and manufacturers of the 
famous Model 2-A Card Size Mimeograph Duplicator. 


PRINT-O-MATIC Co., INC. 


724 W. WASHINGION BLVD. ® CHICAGO 6, ILLINOIS 
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Elegant 


BRUSHED ALUMINUM 


nancies |, Ce = 


MODEL 901 


MODEL 902 


—————— 


KM mere 


Owners of hotels, restaurants, 
institutions, business and pro- 
fessional offices generally 
desire a high standard of 
quality in appointments that 
meet the public eye. You can 
offer them the finest with the 
H-O-N line of Brushed Alu- 
minum Costumers. For H-O-N 
Costumers reflect high quality 
—in. fine appearance—in top 
grade materials — in sound 
construction. Available, in 
addition to models shown 
here, are wall and shelf types 
also. Write to us for catalog 
and prices. The H-O-N Co., 
Muscatine, lowa 


MODEL 912 MODEL 905 


several Costumers on your 
next order for H-O-N files. They'll 
ride along at very little freight cost. 


Include 


OFFICE EQUIPMENT 








was completely renovated as a major step in Dome Publishing 
Company’s expansion program. 

The ground floor contains air-conditioned offices, featuring 
streamlined and colorful modern office furniture and furnish- 
ings. The remainder of the ground area is devoted to the ship- 
ping rooms, which contain the latest available equipment for 
expediting shipments. 

[he next two floors are devoted to stock and storage rooms 
for the Dome Books and shipping supplies. The top floor con- 
tains the binding department, which has at its disposal the 
latest available Wire-O binding, punching and collating ma- 
chines. The building is completely protected by a sprinkler 
system. 

The Dome Building is conveniently located in downtown 
Providence, and a brand new brick and glass front has given 
the building a modern look. 


Vannais Named to New Underwood Post 

The appointment of L. E. 
the newly-created post of director of 
training for Underwood Corporation 
was announced by Fred M. Farwell, 
president of the business machine com- 
pany. 

Mr. Vannais, systems co-ordinator in 
Underwood's intensified electronic data 
processing program, will supervise com- 
pany-wide training activities aimed at 
developing salesmen and _ servicemen 

L. E. VANNAIS with the sense” required by 

modern business, Mr. Farwell said. 

Mr. Vannais, a member of the American Institute of Ac- 
countants, has been associated with Price Waterhouse & Co., 
Standard Register Co. and International Business Machines. 
He joined Underwood in October, 1955, when he began de- 
velopment of an inventory control system now used on the 
Elecom 125 electronic computer. 


Vannais to 





“systems 


CENTRALS BETTER BUYS! 


NEW 


Kolledge 


STEEL WASTE BASKETS 


Roll Edge rim 
Easy to lift! 
Inverted bottom 
Tapered design 
Popular size 
and colors 


STEEL BOXES 
One of Central's complete line of Cash, Bond and Utility boxes. 
Ten styles— One-piece construction—Heavy gauge steel—Rounded 
corners—Hammered silver finish. 
See your Jobber or write us for complefe details. 


CENTRAL can company j 


2415 WEST 19th STREET, CHICAGO 8, ILLINOIS 
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GROW. 


with a 
growing 


Gnnis | 


line of quality 
business 
forms... 


Sold Through Dealers! 


Available now are new Ennis products to help 
ou profit from an expanding market in 
today’s modern office. Here, with Ennis quality 


and service, are new Snap-A-Part one-time 
irbon forms — register and continuous 
typewriter and billing forms — forms that are 


growing rapidly in demand and daily use. 


Your profits will grow when you offer your 
customers this growing line of business forms. 
And remember, you get a better deal 

with Ennis, because you're the dealer. You get 


the order, the repeats and the profits. 


A Full Line of Salesbooks * Manifold Books 
Guest Checks * Tags 





Factories at 
ENNIS, TEXAS © CHATHAM, VA. © PASO ROBLES, CALIF. 
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New, Colorful 
One-Time Carbon Unit Sets 


Now you can sell many Snap-A-Part tonal . 
various uses — for the small user or large. 1 





Ennis gives you a complete line of rogieti 0S). 
continuous fold-pack forms for typewriter and - 
billing machine use. Available ts stilt aaa 
be ted tt il rin oa 
complete line for dealers offering forms for all — 
make registers. Widest range of stock body forms, 


Write today for catalog and complete information 


TAG & SALESBOOK CO. 


Branch Offices and Warehouses at 


HOUSTON © DALLAS * BIRMINGHAM © MONROE 
LOS ANGELES © DENVER © ST.LOUIS © ORLANDO 












Mfrs. of 
a COMPLETE 
LINE of 

ALUMINUM 
ACCESSORIES 







ALL GLARO 


Products are 
made of the finest 
quality materials 
by expert 
craftsmen to 
guarantee you 
lifetime 
satisfaction 










for OFFICES 
HOTELS * MOTELS 
‘BEAUTY PARLORS 
RESTAURANTS 
THEATRES 
INSTITUTIONS 


WALL RACKS 






cui r 






SMOKERS 











— 


SAND URNS 






— 
——S> 1 






UMBRELLA STANDS 





‘ ‘ TRAY STANDS 
today for this san 


new FREE catalog. 


Wy 


Large illustrations show all! details. 
Lists complete specifications 
and prices. 





LUGGAGE RACKS 





GLARO MACHINE PRODUCTS CO., INC. 
181 E. HOFFMAN AVE., LINDENHURST, L. |, W. ¥. 
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1957 CONVENTIONS 





March 28-31. National Office Furniture Ass’n j tel and ! pal Aud 
torium, New Orilean La. John R. Gray, executive director, 32 5 aSalle St 
June 2-5. Stationery & Office Equipment da dmonton 
a., Canada i Smart, secretary manager 1 B , Toronto 
June 30-July 3. National Office Machine D Hotel 
ttsburgh, Pa. Harold W. Mann, executive e., Los 
September 28-October 2. Nat il Stationery & > Equi \ ad 
Hilton Hotel, Chicago. Paul E. Burbank, executive vice-president, 740 Investment 
Bidg., Washington 5, D.C 
REGIONAL DATES 
Region 
2 Tex 9 
} C 1 Or l 13 
H ! Pet 2 
u M 30 
F Og 1, Ute 1 ll 
afa ng Beach, 1 14 
Tacoma, Was 21 
Yosemite, Cal 27, 28 
I es, Iowa e 3,4 
Fernda 1 11 
ake George, B l 15 
H Conn ? 
tic ity, N 2 





IMPORTANT 


merchandise which is being offered as a s 


tect our patent rights by law. 


methods with this unique closure. 


No. 71 
& ® 


leather 


Zipper. 
ton, bla 


No. 70 
Size. 
simpler 


navy, 
about $ 





ANGLER’S CO. 
FLUSHING 58, N. Y. 








NOTICE 


Our Brief Case Portfolio as pictured here is 
protected by Patent No. D-175,389. 


Our exclusive design DOES NOT resemble chain store type 


proud of the careful manufacturing and fine material that 
goes into our patented Brief Case Portfolio and we'll pro- 


We are the largest users of the Flexi-Grip plastic zipper, 
which we perfected and introduced to the stationery trade, 
and have had long experience developing manufacturing 


ORDER SAMPLE ASSORTMENT TODAY AND COMPARE 


Made of Spanish Crush 
16 x 12%, 
seams, famous Flexi-Grip 


at about $1.50 ea. 


Same high quality, 


x 11”. Brown, tan, black, 


Can be imprinted 


s a Full trade and quantity 


ubstitute. We're 


— Legal Size. 


Vinylite, 
welded 


grain 


Asst'd. brown, 
ck, navy. Retails 


— Letterhead 
design, sized 14 


red. Retails at 
1.20 ea. 


discounts 
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LEOPOLD BUILT-IN 





the Leopold craftsmen give special attention to 
every detail... from the selection of the finest woods 
Leopold to the smooth Dulux finish. This built-in quality 
Stre aml ne plus functional styling help create 
a preference for Leopold desks... giving you 
Group more satisfied customers and bigger profits. 


dhe Aé9 lal wate te Member: Wood Office Furniture Institute 


BURLINGTON, IOWA 
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PEN SALESMAN FOR 30 YEARS... M. G. (Deac) Emerson, 
who has sold $5,000,000 worth of Sheaffer pens during a 
30-year career, cuts anniversary cake at luncheon ceremonies 
in San Francisco. With him are (left to right) Harry Waldron, 
W. A. Sheaffer director and retired sales vice-president; Glen 
Davidson, western division sales manager; and F. E. Troy, 


general sales manager. 





New Ball Points Have P.O. Appeal 

The post office in Johnstown, N. Y., chained 10 new ball- 
point pens to writing desks to replace the scratchy nib pens. 

In a week all had been stolen. 

Concerning the old-type pens, Postmaster George D. Mc- 
Millan mused: “No one ever stole them.”—G.E.T. 


THE COMPLETE LINEOR —_—<—<<$_—<—_—_—$<—$<—$__—— 







































Ta) 4 You TO SELL Beautiful, dignified, permanent, personalized, all Acme plastic name plates 
: are interchangeable . . . can be changed instantly with new name inserts .. . 
siti make changes to suit your requirements. Illustrated are the popular models. y 
All orders printed gold on black, unless otherwise specified. S 
AT A PROFIT! n 
2 a Ne. sot brown, siz Pr $]25 Oo 
by 6%” S! 
Find out today why Hano is your best bet tk 
for a complete line of printed business systems. ent deer” styig name $950 
plate, size 2” H 
- 7 10”, name on black 
From Autographic Registers and forms background i 
thru Snap-a-Parts, to complicated Tabulating e 
forms, Hano represents your best source for No. 60s, — 00 y 
good deliveries and competitive prices, backed oy dea mae 
by years of dealer selling know-how. black back: = 
groun 
Write today for our circulars telling you 
who we are, what we are and what we have style vertical, § 400 
ean be read from 4 
for you to sell... plus a full dealer proposal. Both siden. | clze 
Sestavound’ ; 
i 
No. 605, wall A 
roe ani 9 OO \ 
PRS Se from both 
sides, size £ 
P o* 6 666” ; 
—F baek- ; e 
COMPANY INC New name inserts can be _ ; a 
5 ordered as required at —e- - - “ V 
MANIFOLD PRINTERS SINCE 1888 — prices. Prompt delivery ... order your requiremen - 
General and Sales Offices: Warehouse and Bronch Plant 
HOLYOKE, MASSACHUSETTS MT. OLIVE, ILLINOIS A C M E J O B BI N G C O 
406-408 North Van Buren St. ° Green Bay, Wis. 
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Play it smart, mister...carry a gun! 













ARROW'S T-32 STAPLE GUN — Discover for your- 
self new, big profits in this all-purpose fastener! Has tre- 
mendous appeal to a giant market. Will automatically become 
one of your top sellers. And the profit on the gun is just the 
start... for every gun you seil now, you'll rake in profits on 
the snowballing repeat staple business for years afterwards: 
Here are a few of the hundreds of uses for the T-32: 
@ UPHOLSTERY @ SHIPPING ROOMS~_ @ DO-IT-YOURSELFERS 
@ DISPLAY WORK e@ CARPENTRY @ TACKING BULLETINS 
Uses 3/16", 1/4”, or 5/16” staples - Retails for $10.50 








End “Boomerang”’ sales...sell Arrow 


; No. 202 
‘| office staplers... America’s best fice: a 


Utility Stapier- 
Tacker-Plier 
Retail 1.98 


engineered, most trouble-free line! Tacker 
etail 





An Arrow stapler never ‘‘boomerangs”’ back as defec- 
tive once you've sold it! Arrow backs its jam proof 


guarantee with the finest materials, design and yy, pog — 
engineering! Arrow’s full line covers everything from Flat Clinch pan, 


Desk Stapler 





a low-price economy model to heavy-duty models. Portable 














Write for new sales aids, literature and catalog. etsirs to” Ln Gg 
| heme meee meee ee eee ee eee ee eee eee eee 6 eee eee eee ee ee 666 66 ee ee eee eeeeseeeseeeeeoeseeseseeee= 
erow FASTENER £0... [NC. 
One Junius St., Brooklyn, N. Y.. 
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NU-CRAF Tu. leading 


name in lehtong equipment 


now brings you the 
‘“‘“CASHKEEPER’’ 


Under Counter Wood Cash Drawer — With Removable 
Metal Money Tray With Lock-On Lid 





Made of a beautiful grained HARD ROCK MAPLE lumber core 

Free moving drawer, for easy opening and closing 

EQUIPPED with a high grade lock — keyed differently — with 
a sturdy matching handle 

All wood thoroughly seasoned and kiln-dried 

Overall Dimensions: 17” wide, 14” deep, 51/4" high 

Removakle money tray with lock on lid contains: 


Five Coin Compartments — 2%/,"” wide, 33/," deep, 17/s" high 

Four Bill Compartments — 2°," wide, 79," deep, 17/," high 

One Check Compartments — 2°/," wide, 779/," deep, 17/,” high 

PLUS, EXTRA STORAGE COMPARTMENT, under cash tray — 
14%” wide, 115” deep, 1” high 


Available in a natural lacquered grain finish 
BANDS ARE AVAILABLE FOR UNDER OR TOP COUNTER MOUNTING 
Extra cash tray inserts are available, where more than one 
cashier uses the same drawer 
Write for information on our complete 
line of cash drawers 


1957 
NEW 24 PAGE 


CATALOG 


ALL ITEMS 

| ILLUSTRATED AND 
PRICED WITH 
COMPLETE 

| INFORMATION OF 
| MATERIAL SIZE ETC. 
| FEATURING OVER 

1 125 ITEMS 


For extra profits ... send for the year around 
catalog of bank and office equipment 


















321-327 CLARKSON AVE. 
BROOKLYN 26, NEW YORK 








“Always Something New"’ 














GOLDEN ANNIVERSARY—Joseph Rausch (center), Under- 
wood Corp. typewriter salesman who celebrated his 50th year 
with the business machine company recently, is presented with 
a gold watch by Eastern District Manager R. J. Heim (right) 
at a luncheon in Pittsburgh as Regional Manager J. D. Barn- 
hart looks on. Mr. Rausch began as an Underwood serviceman 
at the age of 16. 


financial Notes 


Royal McBee Corporation, New York City — Both sales and net profit for the 
fiscal year ended July 31, 1956, showed increases over the preceding fiscal year. 
Net sales of products and services during the 1956 fiscal year totaled $95,876,277 





compared with $84,694,569 in the previous year, an increase of 13.2%. Net 
profit, after all deductions, for the 1956 year amounted to $5,665,803 compared 
with $3,633,067 in the 1955 year, a gain of 55.9%. The net profit for the 
1956 year was equal, after allowance for preferred dividends, to $3.47 a common 
share, and for the 1955 year to $2.14 per common share, computed on the basis 
of the 1,535,074 common shares outstanding on July 31, 1956 

in 









Now Call 


AA IL ILE INI 


FOR ALL YOUR 


INKED RIBBON & 
CARBON PAPER NEEDS 


This 36 year old house offers stationers and 
dealers the best deal ever on competitively priced 
quality typewriter ribbons and carbon papers. Call 
paper boxed under our trade 
names —or yours—as you wish! 
ity products. Write, phone or 

wire now .. . get profit-happy 

gud) vith Allen! 
Phone BEekman 3-2255 
DIVISION OF DIXON CARBON & RIBBON CORP. 
11-13 VANDEWATER STREET | 


Allen today for prompt sample service and quota- 
We guarantee you BIG PROF- 
ALLEN & COMPAN 
NEW YORK 38, N. Y. 
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tions. All ribbons and carbon 
ITS on our low price —top qual- 
Manufacturers 
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Look at these PLUS features 


in terms of your calendar sales 

















Magnifying window THAT 
REALLY MAGNIFIES the yearly 














* calendar. 
Exclusive, patented “Keyhole 
slot’’ — only one turn of the 


screws unlocks the top-plate 

a tangible selling point 
that makes Ever Ready 
selling easy. 











High quality bond paper — 
sharp, 2-color printing. 











\ Sh ta 








AREA EE nn 
Choice of page heads for “Re ii 60 = ne 
your customers. — - es 























Molded plastic base—attrac- 
tively styled and equipped 
with securely fastened rub- 
ber desk-top bumpers. 











wl - 
Ever Ready is the only REALLY complete 
line of desk calendars on the market today. 


WA R N : NG! Ever Ready is the only desk 


calendar with the “Key-hole” slot . . . a patented feature 


#55 — The Duplex 


+ Ever Ready calendars build customers, not just sales 


* Ever Ready is a complete line: from the loose-leaf 
double page utility to the executive deLuxe and gift 


which cannot be duplicated. 


The “Key-hole” slot makes stub removal and refilling stvles 
quick and easy .. . no fussing around with long screws 
.. no need to take the plate assembly apart to discard * Ever Ready offers you practical, hard-selling dealer 
old page stubs ... a real time-saver for your customers. promotion material 
* In service, quality of product and pricing structure, REMEMBER. If you want to sell your customer 
the dealer is Ever Ready’s first consideration the best in desk calendars, sell them Ever Ready. 





‘SQ Ever Ready Calendar Manufacturing Compan 


160 MAPLE STREET . JERSEY CITY * NEW JERSEY 
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MODERN WOOD BLOCK 
STAMP PAD!...... 


Wood Block is chemically 
treated to hold large amounts 
of ink and to feed just the 
right amount to the surface! 


Ink dries instantly on paper 
yet never dries in the pad! 





Outlives 
Two 
Ordinary 
Stamp 
Pads 


Pad surface is always flatand 
firm does not collect lint! 


Ink cannot gush up between 
the type causing a blurred 
impression! 

Impressions are always 
strong, clear, brilliant and 
waterproof! 

Ink penetrates pad quickly, 
will not stand on surface as 
with ordinary pad! 
Clear-Print Ink and Pad are 
never affected by moisture or 
humidity! 


gladly sent to interested Dealers! 


L. A. PHILLIPS, President 


Dhillins ‘2 


PROCESS / CO. 192 mitt st.. ROCHESTER 14, NY. 










~— 






PROTYPE 
TYPEWRITER 
RIBBON 


CLEAR-PRINT 
WOOD STAMP 
PADS 
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Miss Mary Anne Follin, daughter of Mr. and Mrs. Marion 
V. Follin, manufacturers’ representative of Riverside, IIl., was 
married September 21, to James Baehr, son of Mr. and Mrs, 
Henry Baehr of Arlington, Va. James is a senior in the medi- 
cal school at Northwestern University. Mary Anne just gradu- 
ated from nurse’s training at Passavant hospital and North- 
western University. The young couple will reside in Evanston, 
Ill., until James completes his studies. 





Stenafax Distributor Appointed 

In conjunction with the announcement of a new model of 
Stenafax, the electronic facsimile copying machine, Times 
Facsimile Corporation has appointed Thomas Collators Ine. 
as exclusive distributors of Stenafax machines and related 
recording supplies in the city of New York. 

This will provide greatly increased facilities for the coverage 
of this area as Thomas Collators Inc., has established a new 
branch office for the aggressive sales of both their own and 
related office equipment. The Stenafax Division of Times 
Facsimile Corporation will now be able to concentrate on the 
next phase of the development of a national and international 
market. 

The model S6-D was featured at the 
Show in New York. 


National Business 





BY POPULAR 
DEMAND 


ONE OF MANY 
REASONS WHY 


Ideal Systems lead all 
others in sales and popu- 
larity is that it enables 
every type of Business, 
Profession, Home, Farm 
and Ranch to keep accu- 
rate records without book- 
keeping experience. 


*~ 


THE NATION’S 


LEADER 








Tideal System 


Simplified Bookkeeping 
and Tax Record Books 





LOOSE LEAF BOOK — 
Actual size 91/2”x 1212” 
Handy for Desk or Safe. 





Each Book 
Designed and 
Arranged 
For Specific 
Type of Business. 


FREE—DISPLAYS 


ows the user how! 


Facsimile sheets located in each section, giving 
examples of proper entries, with explanations of 
each, make it easy for anyone to keep authentic 
records. In these times of economic fluctuations, 
daily familiarity with actual conditions of a busi- 
ness is of utmost importance. Ideals can be started 
anytime of the year, which means year ‘round sales. 





Model #3—Just 
the right size for 
your counter. A 


Prices: $3.00, $4.50, $6.50 and $9.50 each complete. 
Budget Books and Daily Records: 75¢, $1.50 and $2,50. 


proven self-seller. Liberal Discounts ¢ Free Delivery 
Larger displays 1mmediate delivery from LOS ANGELES or NEW YORK and 
available. wholesale stationers in many cities 








DESIGNERS AND 
MANUFACTURERS 


The IDEAL SYSTEM (ompany 


Over 30 yeors Notion-wide Service 


346 SO. FLOWER ST., LOS ANGELES 17, CALIF 6 CHURCH ST, NEW YORK 6. N * 
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Y It’s up to you! He’s fresh from his triumph at the 
'Y gO snufacturer has solved the training N.S.O.E.A. Convention (see typical dealer comments 


| al cm for a sales organization Floyd Kongsvik at left). As star of Mosler’s remarkable new sales 
Opu- , Curtis 1000, Inc 


ables St. Paul, Minn training film, he’s ready to hit the road . . . eager to 
ess °° . . 
‘arm . visit your town and give your salesmen tips and 
NCCU- hie to our sales force! 


4 be very valuable t d Anderson : ‘ 
100k Would be v NS.OF A. Governor ideas that will help them make more profits for 


Latsch Brothers themselves and for you! Interested? Then call, wire, 


Lincoln, Neb 
or write Mosler today . . . or mail this coupon 


t to wake up to the fact that dealers need 
) ; | ; pany IF IT’S MOSLER. S SAFE 
| Springfield Stationery Compeeya, 
g 


r . . 
j ew salesmen! % Mosler Safe “7 Since 1848 


especially for training n 











~ uf for securing salesmen! Cc. F. Lyman Hamilton, Ohio 
sci The Lyman Company ; 
| Ft. Dodge, lowa World's largest builders of safes and bank vaults 
a 
. to fill a long felt need for inspirational sales poe on am am a eam an an anne ae ame ae ome ome ae ae — oe oe oe 
me - e f ; Scott Summerville dnd oa : : . ! 
0 Summerville’ Inc THE MOSLER SAFE COMPANY, DEPT. OA-153 | 
atic Akron, Ohio 320 Fifth Avenue, New York 1, N.Y. | 
ns, 
ee! natic presentation aimed at helping to | Yes, I'd like to have my sales staff meet Irv McDee. 
, s fine a ' > _ = 
_ A very ies personnel in a very short time Joe Bing | Please give me full details. | 
. ' any 
Julius Bing Safe Comp | | 
Detroit, Michigan 
. | MARGIE... ‘ss alkane Moe 
0. | 
the safe 
Most tr s aid for salesmen I've seen in | COSEP AMT . sc cc 55.0020 0 C60 ewe h6.0 0 0 0s 50s oy Swe ee eee 
and ind cahen Stan Koehlinger | . 
' - fe Company , 
Koehlinget jac indiana | ADE . wc coche vossct sense céUeae 56s 06¥05 0a 0h eee i 
fAl 
rm | 
| GENE 640 ob. sas.caae umes dans ZONE STATS. «+2 veee we | 
’ a ee een soe NE Et Se 
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MOISTENERS 


THAT MEAN 
EASY PROFITS FOR YOU! 


Don’t miss easy, profitable moistener sales. Be sure to 
carry the complete Sengbusch line — the most feature- 
packed moisteners available. Look at the five best-sellers 
illustrated. See how their exclusive features make them 
easy to sell with more profit for you. 


Like all Sengbusch office aids, these moisteners are 
compactly packed and colorfully labeled for instant 
shelf identification. Best of all, Sengbusch gives you 
free dealer-imprinted Circulars and Blotters; also at- 
tractive, colorful Counter 
and Window Cards to help 
you to greater sales! Write 
today for the full, profit- 
able story. 


IDEAL SENIOR 
Exclusive chrome-plated 
brass fittings provide 
perfect roller rotation. 
Clean, white porcelain 
lasts a lifetime. 


IDEAL JUNIOR 

Economy model with 
precision-fitted brass axle to 
prevent roller wobble. A 
deluxe feature for a low- 
priced, all-porcelain moistener. 


IDEAL MAJOR 


Big, heavy duty ; 

6” model for fe 
shipping rooms 

and office use. 
Precision-fitted 

axle assures 

perfect balance 

and wobble-free —— 
operation of the roller. 


NO-OVER-FLO SPONGE CUP 


Only sponge cup on the market 
that guarantees no water over- 
flow! Unique separate chamber 
holds surplus water. No more 
mess or bother. 


SANITOUCH MOISTENER 
Handy built-in ball-valve closes off 
water supply after each touch — 
keeps water clean. Heavily weighted 
to resist tipping. SANITOUCH 
is the most popular moistener 
with bank tellers and cashiers! 














816 SENGBUSCH BUILDING 
MILWAUKEE 3, WISCONSIN 


**OFFICE ESSENTIALS OF DISTINCTION”’ 
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MAP CHRISTMAS SALES STRATEGY . Paper Mate Co. 
executives in Chicago session map strategy for an intensive 
Christmas selling season. From left are: seated—Thomas J. 
Welsh, sales vice-president and Thomas W. Casey, general 
sales manager; standing—A. B. Imhoff, eastern regional man- 
ager, New York; Robert P. Hartman, southern regional man- 
ager, Dallas, and William F. Murphy, midwestern regional 
manager, Chicago. Mr. Casey holds the Paper Mate Christmas 
counter display featuring Capri pen with Piggy-Back refill in 
plastic gift box 





Named Official of San Antonio Firm 

Cecil Dodic, for many years with The Clegg Company 
and mor2 recently with Maverick-Clarke, has been named a 
vice-president of the National Printing & Stationery Company 
at 617 N. Main Ave., San Antonio, Tex.—JHR 


STRENGTH + COMFORT + QUIET 


FOLDING CHAIRS 


Stronger . . . more comfortable . . . quieter . . . 
because they are engineered by precision tool 
makers. Attractive . . . choice of six decorator 
colors and gold-bronze, copper and brushed 
chrome finishes; steel, plywood, padded and 
spring cushion seats. 





Write today for Special Dealer Proposal. 


! 2 
bi I! DIVISION 


J.& J. TOOL & MACHINE 
COMPANY 


9505 S. PRAIRIE AVENUE, CHICAGO 28, ILL. 
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eames 
No. 408 

Statesman 

COSTUMER 





COSTUMER 
No. 1500 
Nobility 
COSTUMER 


No. 56-S Regal 
SAND URN 


No. 17-C ; a 
Monarch | sg 





No. 75-S Modurn 
SAND URN 






















No. 1900-WGR Bel Air 
WALL GARMENT RACK 








a Sce Gun Modern Le 


specially designed for 
e OFFICES e HOTELS 
e INDUSTRIALS e TAVERNS 
e BARBER & BEAUTY SHOPS 
e RESTAURANTS e SCHOOLS 
e PUBLIC BUILDINGS 
e FUNERAL HOMES 




















For big profits, display the entire line of smart, 
new VALCO accessories. Each piece is the result : 
of years of research and development, and is made No. 265-7 
of the highest quality aluminum... will not rust! 
beauty, modern styling and economical upkeep 
means extra sales for you to an almost unlimited No. 60-S 


market. tee grt 
SMOKING STAN 


WRITE FOR PRICE LISTS & COMPLETE DETAILS 


No. 18-GR Silent Butler 
GARMENT RACK 


Honor Guard 
STANDARDS 


Cosmopolitan 
The unbeatable VALCO combination of gleaming COCKTAIL SMOKER 






<»| 











No. 25 
Duchess 
TORCHIER 









wT 


in ) 
No. 260 e. 
New Yorker 


SMOKING STAND 








‘J 


VAD COMPANY +1311 ANN AVE.-ST. LOUIS 4, MO. 
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INSTANT PORTABILITY 


for those heavy, huge, 
hanrd-to-handle hooks 


DUPLEX BOOK STAND 





SELF-LEVELING TOP 


WITH THE 

























books, 


For correct height, the 
Tiffany Duplex adjusts 
quickly; top swivels for use 
by more than one person. 
Transports silently on 2” 
ball-bearing soft rubber 
casters. Sturdy, all-metal, 
the new Duplex is avail- 
able in 5 colors. 





Balanced, graceful 
design complements 
modern office decor. 

You read with ease 


from the ABC’s through the XYZ’s. 


Pays for itself in 
6 months in the 
| average office, 

where more than 

one person or depart- 
ment uses credit reference 
commercial atlases, 
or other large volumes. 





Height adjusts or stand-up 


or sit-down wor 








Eye-strain gt back-strain 


ie me 














woe, 
This new Tiffany wonder automatically levels the pages... keeps them flat and 
instantly readable at any point from first to last page. This is accomplished by an 
ingenious 2-piece top with. self-leveling suspension that floats vertically and laterally 
. adjusts itself to any turn of the book through concealed balanced spring action. 
Smaller volumes used in sets can be joined and used in order and simultaneously. 


Nationally advertised... sold through dealers only 


Tiftan 


7350 FORSYTH stand Co. | 


ST. LOUIS 5, MO 
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Hugh Morgan, Jr., Joins Father’s Business 

At the recent NSOEA convention, Hugh Morgan announced 
that his son, Hugh, Jr., was joining him in the manufacturers’ 
representative business. 

Hugh, Jr., who was recently mustered out of military serv- 
ice, will assist his father in covering the Atlantic states from 





PARTNERS. . 
Junior and Senior, who are now in 
business together as manufacturers’ 
representatives. 


- The Hugh Morgans, 


New York City to Washington, D.C. 

Firms represented are Anderson-Hickey Company, Executive 
Furniture.Company, Princeton Upholstery Company and York 
Safe & Lock Company. Hugh, Sr., is president of Offureps 
Club of New York. 





Two Promoted by Minnesota Mining 


Promotion of Robert W. Keith and Arthur D. Putnam to 
sales supervisors in the duplicating products division fas been 
announced by Minnesota Mining & Manufacturing Company. 

Mr. Keith will supervise selling in the areas covered by 
3M’s Cleveland, Detroit and Cincinnati branch offices. He will 
headquarter in Cincinnati. Mr. Putnam will supervise sales in 
the east coast area and will headquarter in 3M’s branch office 
in Buffalo, N. Y. 


PROTECTED PROFITS FOR YOU 


WITH ADVANCO'S POLICY OF 
SELLING THRU DEALERS EXCLUSIVELY 





Frmdiy, 








®ECEIVED OF PETTY CASH = 
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MANIFOLD BOOKS + PRINTED STOCK FORMS . 
MANUFACTURERS : ERS + BRISTOL AND PRESSBOARD GUIDES - SU 
MANILA FOLOERS «+ FILING SUPPLIES + AaDva 


76-05 51st AVENUE, ELMHURST 73, L. |, N. Y. * Telephone Hickory 6-4848 
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Is this YOUR customer? 


Is he an oil-can Charlie—an office do-it-yourself man 
out of sheer necessity? Does the office equipment you 
sell him require frequent fixing, oiling, adjusting? Why 
make him an unwilling maintenance man? 

You can keep your customers sold with WESCO 
because there are no maintenance problems. File and 
desk drawers glide smoothly and silently thousands of 
times a year because WESCO products are oiled for 


WESCO—The Stamp of Quality in Office Equipment! 








OA-11/56 


life. They are expertly designed to deliver lifetime 
service —trouble-free. 

Best of all, the WESCO line of desks and files are 
budget priced for the cost conscious buyer. In quality, 
design, utility and construction, the sales advantage is 
with you when you show WESCO. 

For the sale that brings them back—sell WESCO. 

Builders of Fashionaire and Economaire desks— 
suspension and non-suspension files—Add-a-Files. 


WESTERN MFG CO 












AURORA. iLL. 


\“._ /estermn 


MANUFACTURING COMPANY 


AURORA . ILLINOTS 
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the 
important 
thing... 








wel *.% 
EXPAND REX-ROTARY PLANT... Increasing export de- 


é mand for Rex-Rotary duplicators has made it necessary for 
about Zeuthen & Aagaard A/S of Copenhagen, Denmark, to increase 
its production capacity in plant expansion as sketched here 

by artist. On August 31, this largest duplicator factory on the 

: —_—4 European continent pitched the roof of the new plant. With 

the increased facilities Zeuthen & Aagaard A/S can carry 


on an efficient assembly belt production starting with the 
CARBON PAPERS and RIBBONS 


new materials and continuing until the adjusted machines 
leave the belt 





Markweill ‘‘Staple-Master’’ Back in Production 
The Markwell Mfg. Co. has recently announced that its 
“Staple-Master” is now back in production and will soon be 
ready for delivery. 
This model takes the %-inch leg staple for heavier stapling 
as well as the conventional and intermediary sizes. 





Is not simply that Codo offers its dealers a complete 
and highly informative Buyer’s Guide covering the 


entire line. 


Proven Profitable 


BY DEALERS 


DIANA 


CASH REGISTER 


Hundreds of Dealers 
have found the Indiana 
Autographic Cash Reg- 
ister profitable to dis- 
play and demonstrate. 
Ideal for all types of 
business doing over-the- 
counter sales. Sales or 
payments on account 
recorded quickly and 
accurately. Sales figures 
can be kept by com- 
modities or depart- 
ments and are classi- 
fied at time of entry. 
All records and figures 


And that spells PROFITABLE Carbon, 
Ruled paper roll, in which en- avelicble ot end of dey 


Ribbon, and Hectograph Supply business. tries are recorded, spaces auto- for checking. 


te matically upon pulling the 
hand lever — Cash Drawer 
is Dealers — write for details. 
if y 
a MANUFACTURING CORP. \ | | \ CASH DRAWER 









o BEST MATERIALS Y QUALITY CONTROL 


oy PACKAGE DESIGN Y SELLING AIDS 


¢ CARBON GRIPPER @/ BUYER'S GUIDE 




















opens and warning bell rings. 6 popular models. 
Factory: Coraopolis, Pa. COMPA NY 


79 Madison Ave. 401 Wood St. 564 W. Monroe St. 
New York 16, N. Y.© Pittsburgh 22, Pa. © Chicago 6, Ill, | SHELBYVILLE, INDIANA 
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RECEPTION 


at NSOEA Convention 


for our quality line 


of office equipment was 


GREAT 


*ORDERS, TOO! 





Write today for METALSTAND'’S 
new pocket size catalogue... 


It’s a powerful sales weapon! 


DY, Se ee 





Metal Standard of Quality 


METALSTAND COMPANY 
7520 STATE ROAD, PHILADELPHIA 36 e DEvonshire 3-7900 


Manufacturers of SUSPENSION FILES e NON-SUSPENSION FILES 
STEEL DESKS e STEEL CABINETS e Hilo TYPEWRITER STANDS 
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THE DESK WITH 
FEATURES THAT 
OFFICE PEOPLE 


HAVE ALWAYS 


WANTED! 









@ Tilt-back follower... | 
with expanding front | 
provides “V” work 

space. 

4 inches more drawer 

filing space, with Sus- 

pension Slide on all 


@ “V”-EXPANDING @ 
Drawer with adjust- 
able front tension — 


exclusive with drawers ... full ca- 
NORTHWEST. pacity 27”. 
Plus attractive satin chrome hardware .. . lock in 





center drawer locks all drawers with one key... 
combination finishes . . . standard colors — gray 
and green — popular pastel shades available . . . 
and cigarette and alcohol proof high pressure 
laminated or linoleum top. 

And, it’s available in ALL styles and SIZES. 

Here is a desk that you will find has an immediate 
riage aR with all your customers. You have only 
to show it to sell it. Ask us for complete details, 
prices and discounts NOW. 


20% MORE FILING 
SPACE WITH ‘‘V’’ EX- 
PANDING FILES .. . 
AN OPEN DOOR TO 
SALES YOU’RE NOW 
MISSING! 


It’s like an extra file drawer you're 
offering customers with any 
NORTHWEST “V” EXPAND- 
ING File . . . the 5 drawer shown 
here provides the usable filing ca- 
pacity of 6 rigid front drawers. 
This saving of valuable floor space 
fully meets today’s business de- 
mands in the face of high building 
costs. That’s not all — NORTH- 
WEST “V” EXPANDING Files 
incorporate features of maximum 
efficiency and convenience — plus the original economy 
of fewer files to do the job in any office. Let us tell you 
the complete story of “V” EXPANDING Files (all sizes 
to equip any type office) . . . write for prices and dis- 
counts today. 


NW 






NORTHWEST 


METAL PRODUCTS CO. 
1337 E. Mason St. @ Green Bay, Wis. 
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GOOD WILL GIFT . . . Joseph V. Cronin (right), mayor 
of Hartford Conn., and business manager of District 26 
of the International Association of Machinists, presents 
an Underwood portable typewriter with Greek keyboard 
to Pafsanias Casotos, mayor of Athens, Greece, during 
recent good will visit of United States mayors to Greece. 








‘How To Calculate Quickly’’ Is New 
Book on Mental Mathematics 

“How To Calculate Quickly” (the art of calculation) by 
Henry Sticker, has recently been published by Dover Publi- 
cations, Inc. in a $1 paper bound size. 

The 256-page book contains many exercises in rapid ad- 
dition, subtraction, multiplication, division and fractions. The 
book teaches several mathematical techniques including hori- 
zontal addition and mental multiplication. 








Quality wood tee tuaiiune 
by 
WORDEN of Holland 

















260-OH (Top 66 x 42) 


WORDEN Company offers the office equipment deal- 
er a complete line of wood desks, tables, chairs, 
leather upholstered chairs and suites all manufac- 
tured with good quality as a standard. We invite 
you to investigate the many advantages of selling 
Worden products. A complete catalog will be fur- 
nished on request. 


the 
WORDEN company 


HOLLAND MICHIGAN 


OA—11/56 











now... 


a NEW 


CASTER 


by 


MASTER 


A complete line 

of quality casters for 

all types of metal and 

wood furniture, beautifully 

designed for the highest effi- 

ciency. Master Made casters 

ture soft rubber and plastic, 
hard tread wheels. 


WRITE FOR 


our attractive discount list for a 
handsome increase in your caster 


é 
protits. 


MASTER-MADE CASTERS ARE 


“Guaranteed to Sell or Your Money Back” 


DOUBLE ACTION 


MASTER MADE 


D472ES 2” Wheel 
Diam. 
FITS TUBULAR METAL 
FURNITURE OF ALL-STEEL, 
CRAMER, FRITZ-CROSS, 
HARTER, DOMORE, METAL 
OFFICE, STURGIS, WELLS. 


eT, 


MIRACLE MARKED BOXES... 


finds the correct caster with ease. The end . 
/ dela ; lo 7 . —alel i ; 
of every box names the chair the part 41 te 7 ata/og and discouni 


caster fits. as well as the size and type of 
t MASTER MANUFACTURING CO. 


easter. Boxed four casters to a s« 
9200 INMAN AVENUE — CLEVELAND 
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improve your sales with improved 
L//// 


~ SUPERDEX 


V1 


TRAOE MAR K 


file folders. ..-e«-e- 


Pyaeipdig sl egos + 
Shot a eS... 
wid 
- 

ew. 


plain & reinforced........- 
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REMEMBRANCE FROM MEILINK .. . A _ miniature 
gold safe is presented to Mrs. Lee Rognan, acting secre- 
tary of the Associated Locksmiths of America, by C. 
C. Penske, sales manager of Meilink Steel Safe Co., at 
a recent breakfast meeting of the ALOA in Chicago. 
The remembrance was for outstanding work in planning 
the meeting. It was also the first ALOA meeting in 
which Meilink exhibited its safes. 








Build New Plant for Printing Division 

Work has been started on the new $900,000 plant for the 
printing division of The Steck Company in Austin, Tex. When 
completed, it will house most of the firm’s printing depart- 
ments, freeing majority of space in the downtown building 
for the office supply department.—JHR 























. . - Dont Forget 


the Northwest line 
zooms Christmas sales 








BRIEF BAGS 
COLORED BINDERS 
PORTFOLIOS 

















| Now | EXECUTIVE STYLE 
* GENUINE COWHIDE 


BRIEF 
BAGS 








Quality and Fea- 
tures that can't 
be matched! 





Handsomely crafted in heavy, rich mellow leather. 


Priced from Unconditionally guaranteed for wear and construc- 
$9.95 tion. Steel reinforced edges. All brass hardware. 
Edge protecting shoes. Steel frame stabilizer. 
to Sizes: 16x13” and 18x14” in both Ginger and 

$1 7.95 Suntan colors. 


Write for Free Descriptive Price List! 


ORTHWEST 
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Quality 


THE WARSHAW MANUFACTURING CO., INC. ATHER GOODS CO, )._| craftsmanship 


8 MAIN STREET BROOKLYN 1, &. Y. 





311 N. Desplaines St. Phone 
Chicago 6, Ill. ANdover 3-4488 
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with service by 





Yes, you'll find the perfect, profitable, WRITE answer to all sales 
problems in our more than 300 styles of carbon paper — more 
than enough to satisfy the whimsiest whim of your toughest 


customer! 


But vou don’t have to stock all of this fabulous WRITE line in 


order to serve your customers with it quickly and happily. 


WRITE service takes over for you. We know dealers need more 
than stock from a manufacturer. We hurry you extra or special 
stock when you need it. And we promptly fill your requests for 


special packing, an imprint, or information. 





Any dealer can reach our top management and get service right 


away, even though we are growing big. Write or Call 


cae oa x WRITE now! 
[ry our unsurpassed line of carbon papers, typewriter ribbons, for full 
and TYP-ROL Type Cleaner. Try our service to dealers and see : ’ 
. : information 


how we earn our good will. 











write 


incorporated 420 LEXINGTON AVENUE, NEW YORK 17, N.Y. © Factory: BRIDGEPORT 2, CONN. 
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NEW USE... for the Lyon Metal Products standard cabinet 
is demonstrated here by the company which is using its own 
cabinets to store addressograph trays. The company has re- 
inforced the shelves to hold the load and now the same type 
of reinforcing can be ordered by dealers. 
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Marketing, Management Firm Appoints Two 
George W. Fotis & Associates, marketing and management 
consultants of New York City, have announced the appoint- 
e . ment of John W. McGuire as vice-president of marketing and 
Satisfied Customers —_ Henry W. Millang, vice-president of electronic data processing, 
“We are continuing our planned expansion in the areas of 


marketing and office systems consulting, since both of these 


men bring to their new posts exceptionally broad knowledge 
REPEA i BU INE and experience in their respective fields,” Mr. Fotis, president, 
said in announcing the new assignments. 


Until recently, Mr. McGuire was sales manager of Syndicate 
Film Division of Motion Pictures for Televisions, Inc. 
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The satisfaction given by swivel office chairs and 
typewriter desks depends on the quality and efficiency 
of the operating fixtures. That is why it pays to insist 
on Seng-Equipt office furniture. Seng quality assures TOP a FILE: 
satisfied customers and future sales. ‘4 

Precision engineering and tested designs, are com- by Top Flight 
bined with the finest workmanship and materials to 
make Seng Fixtures last longer. function more smooth- 
ly and protect you against costly adjustments. Specify 


Seng Equipment on all office furniture. It is used by 
manufacturers who take pride in their products. 


For Office Chairs | 


Seng action controls are easily adjustable to suit 
the user. Nylon bearings at vital pivot points supply 
smooth, silent tilting and turning and prevent wear. 


For Typewriter Desks 








_ 





y 

Seng Fixtures bring the typewriter to typing posi- More for Your Money a i 

tion with effortless smoothness. They provide a stable p 
platform for typing. Single drawer, Non-Suspension, Letter Size, 

HANGING FILE .. . made of heavy gauge steel, ke 

TOP-FILER is complete with 25 Hanging Fold- tl 

ers, 4 ball bearing rollers, 4 rubber feet, and full n 


24” depth. tl 
| 
| 


| Top FLIGHT propucts | | ; 
1450 NORTH DAYTON ST- CHICAGO -22-IiL. Company, Inc. : 


SINCE 1874 WORLD'S LARGEST SPECIALISTS 6224 S. Oakley Ave. WAlbrook 5-7100 Chicago, Ill. 
IN FURNITURE HAROWARE 


The SENG Comaany 
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You cant miss with a Marchant! 





When you multiply on a Marchant 
it’s a bull’s-eye every time. You know 
your answer is right because Marchant 
is the only American calculator with 
positive three-dial proof of accuracy. 

At the end of a multiplication prob- 
lem the number to be multiplied is in 
the Lower, or Keyboard Dials...the 
multiplier is in the Upper Dials... and 
the answer is in the Middle Dials. 

You get this same visible proof when 
dividing, adding and subtracting...in 
any calculation. This is just one of the 


mn 
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OA-11/56 


many accuracy controls built into every 
Marchant calculator. Anyone in your 
office — after brief instruction — can 
operate a Marchant efficiently. 
Marchant has always led the field in 
developing calculators with unmatched 
speed and simplicity of operation. Add 
these advantages to Marchant’s exclu- 
sive accuracy controls and the answer 
is maximum figurework output with a 
minimum of operator time and effort. 
Call the local MARCHANT MAN. 
Let him show you how Marchant’s 


many exclusive operating advantages 
can contribute substantially to more 
efficient, more profitable operation of 
your business. 


Mail this coupon, with your business 
letterhead, to the address below for free 


— . P-i1 
Descriptive Literature on 
Marchant Calculators ..-.-. Q 
Index to Modern Figuring by 
Marchant Methods .... . 


MARCHANT CALCULATORS, inc., oaxcano 8, catirornia 
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even upside-down 


MORRIS SAFE-I-SET 


cant spill ink! 





Burroughs Promotes Sales Executives 

Promotion of two veteran sales executives and realignment 
of the United States and Canada marketing activity was re- 
cently announced by Ray R. Eppert, executive vice-president 
of Burroughs Corporation. 

Noel L. Mudd, who has been general sales manager, was 
appointed to the newly created post of director of marketing, 
with line responsibility for distribution in the business ma- 
chines division. Mr. Mudd has been with Burroughs since 1923 
and has served in every sales capacity. He has been general 
sales manager since 1953. 

Ken T. Bement, assistant general sales manager, has been 
named general sales manager. Mr. Bement has been with 
Burroughs since 1936 and was appointed assistant general 
sales manager in 1953. 

Staff and line responsibilities have been separated in the 
realignment, Eppert said. Willis E. Morgan, vice president— 
marketing, has been serving in the dual role of directing the 
distribution of business machines and co-ordinating the 
marketing activities of all line divisions and subsidiaries of the 
company. 


Klafter Heads Makers of Able Labels 

Horace Klafter has been appointed sales promotion manager 
of Allen Hollander Co., Inc., makers of Able Labels, accord- 
ing to announcement by S. Allen Hollander, president. 

[The company, which has recently enlarged its main plant 
in New York and established a branch plant in Cleveland, is 
embarking on an increased program of direct mail and publi- 
cation advertising. 

A portfolio of case studies of industrial and business prob- 
lems solved by ‘Able-Stik’ pressure sensitive (no-moistening) 
labels has recently been published and is available upon re- 
quest. The publication presents the complete background of 
each problem, is profusely illustrated and contains tip-ons of 
many of the labels designed for the 15 assignments. 





The Morris Safe-T-Set is puddle-proof under all 


conditions —absolutely safe. Perfect for students \ 
or for every desk in home and office. Beautifully 
designed in today’s colors. Writes for months 

without refilling. Choice of Morris long-wearing / 
points made to suit individual writing styles. See / 
the SAFE-T-SET at all stationers everywhere. / 





Fa 
“Puddle Proof” 8651 WEST THIRD STREET, LOS ANGELES 48, CALIFORNIA Pd 
es In New York: 381 Fourth Avenue ai 
bia In Canada: McFarlane Son & Hodgson, Ltd., a 
ne Montreal, Quebec en 
ici ee a ae 
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| Miltondion... 


manufacturers of 
metal office furniture 
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STANDARD AND 
BPECIAL-PURPOSE 


FASTENERS 


bring you PURCHASING EFFICIENCY 
assure you PROMPT DELIVERY 
dave you PRODUCTION TIME 


Extensive research, engineering and production 
facilities are combined at National Lock Company to 
supply uniform-quality fasteners of every description 

. on time. You'll find National Lock a mighty 
dependable source for ALL your hardware 
requirements. Investigate the many time-saving, 
money-saving advantages you'll gain from |-source 


purchasing .. from NATIONAL LOCK 





IF YOU ARE AN ORIGINAL EQUIPMENT MANUFACTURER OR 
JOBBER, WRITE US. IF YOU ARE A DEALER, SEE YOUR JOBBER, 





NATIONAL LOCK COMPANY 


Rockford, Illinois « Fastener Division 
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| NEW SCHWAB 
BOLT TYPE CHEST No. 8 
Quality — Efficiency 

at New Low Cost 









Chest has clear inside dimension of 7” wide, 7” high and 
714” deep, with a 6” diameter door opening, having four 
The unit also carries the same E class insurance rating 
with an extra 10% discount for the Underwriter’s re- 
locking bolts, and carries an Underwriter’s relocking de- 
vice label, with a weight of 125 lbs. 

locking device label. 


Write for complete details. 


THE 
SCHWAB 
SAFE COMPANY 
LAFAYETTE, INDIANA 








DEALER AIDS 


“4 e Display Packaging © Coupon Books @ Window 
| Streamers © All Packaging Cello-sealed © Imprinting 
= Boxing — no extra charge. 


ry os 
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Write today for price list and free samples. . .« 





A Year with NSOEA 


by Ivan ALLEN, Jr. 

President Ivan Allen Company, Atlanta, Ga., and Presi- 
dent of NSOEA speech delivered at 1956 Chicago con- 
vention 

@ GENTLEMEN: this will be the 52nd Annual Report by a 
president of the National Stationery and Office Equipment 
Association. It will be a pleasant report because this has been 
a pleasant year. 

But, since it will be my last official word as your president, 
it will also be a report in which I will put in my last official 
two cents and, as such I hope it will challenge some of you to 
higher goals. 

As in the case of my predecessors, my report has an under- 
lying philosophy: “We consider the present in the light of the 
past for the benefit of the future.” To put it more simply: We 
all learn from experience. As author-philosopher Aldous Hux- 
ley once wrote: 

“Experience is not what happens to a man, it is what a man 
does with what happens to him. Ft is a gift for dealing with the 
accidents of existence, not the accidents themselves.” 

Our organization boasts many fine men who every year deal 
with the “accidents of existence.” How they deal with them 
can provide each of us with a valuable guide for facing our 
own problems. 


Vigorous Program 


We have pursued in NSOEA, for the past twelve months, a 
vigorous program and one in which we hope we have profited 
by these “accidents” of the past and one in which we have 
attempted to do better, some things which were already being 
done so well by our predecessors. 

It is my pleasure, first, to report to you the progress which 
has been made during the past year and to touch briefly on 


LEEDALL products have been recognized consumers 
and are in demand because only the finest materials 
go into their manufacture. “You can pay more... 
but, you can't buy better’. 








Discover the value of LEEDALL super Ny- 
lon ribbons and LEEDALL NON-CURL fac- 
tory sealed, plastic back carbon papers. 
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source of 
sales 


Passers-by stop — and buy 
when TUFDE is displayed. 
They like what they see. 
Famous stores like 
WARD'S of BOSTON tell 
us so. More proof that you 
can increase TUFIDE sales 
with TuFIDE sales-engi- 
neered DISPLAYS. But 
that’s just one reason why 
TuFmE outsells any other 
brand. Another reason is 
TUFIE, itself. 


Pe 


NE 
— 


vufide ed 
LOOKS Like Leather... 


FEELS Like Leather... 
OUTWEARS Leather 5 to?... 


Only TUFIDE is 


Guaranteed 5 Full Years! 


Write for Full Facts On TUFIDE and 
Sales-Making TUFIDE Floor Displays 


Steteco PRODUCTS ae W. Jackson Bivd., oueanl 7, Wi. 


since 1917 
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VISO-DESKPLATE 
... Sells on Sight! 


a shelf 
plate to 











fit most 
any 
desk 


@ Permits clear, quick reference to 
phone lists, calendars, price 
schedules, etc, 

@ Reference material quickly add- 

ed or changed by simply lifting 

hinged plate. 

Provides an excellent, crystai- 

clear writing surface. 

Protects reference material from 

wear and tear of everyday use. 

Adheres to either wood or metal. 

Practically unbreakable. 

Standard size 12'/.” wide x 15” 

long. 


You will find VISO-DESKPLATE a good "door opener" for 
new accounts and an excellent ‘conversation piece’ for your 
established trade. 

Sample and Price Schedule upon request. 


D. C. HEY CO., INC. 


422 So. 7th St. Minneapolis 15, Minn. 


Material easily changed 
by lifting the hinged plate 


FOR MAXIMUM 


Display lmpact | 


those accomplishments which we feel were the highlights of 
this year. 

I would like first to offer my thanks to those men in our 
association who have given unselfishly and unfeelingly of their 
time and talents to help me during my tenure of office. 

To the convention chairmen who each year combine their 
efforts to make this a great convention; 

To the 14 regional governors who held office during 1956 
and who, with the help of their constituents, staged 14 mag- 
nificent regional conventions with many of us having had the 
pleasure to attend. 

To the officers and executive committee members of the 
national association for the freedom of their time and for the 
close personal friendship and advice they have given me in 
my official capacity: 

Thanks Staff 


To the fine team of Burbank, Lay, Cushman, Smith and 
Lehman and their associates in the Washington office for a 
magnificent job in planning this year’s activities and for 
splendid cooperation in assisting me in all the association’s 
affairs; 

And to all the many others who have worked so diligently 
to make this a successful and profitable year for NSOEA. To 
all of them, my deep gratitude. 

I know that cold figures can sometimes be dull and uninter- 
esting but if I may, I would like to take a few moments to 
render to you a report on my stewardship during this year. 
I think you will find the few figures I am about to report a 
shot in the arm. 

As most of you already know, the national convention in 
1955 broke all attendance records—more than 10,000 people 
visited our exhibits and attended business sessions. 

Last year’s manufacturers’ displays were colorful and im- 
pressive. By comparison with other industry exhibits, it can 
safely be said that no other group equalled ours either in 
quality or in imagination. 

This year I believe will even be better. Drawing from the 


Gaur beat buy for agfice. jastory. sehwal, stone, heveme 





POINT-OF-PURCHASE @ ~ : 





THE 
REYBURN MANUFACTURING CO.,INC. 


PHILADELPHIA 32, PA. 


. 4048 W. POLK ST., CHICAGO 24, 
WAREHOUSES: 901 W. VICKERY BLVD., FORT WORTH, TEXAS 
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JOHNSON 
Business Chains 


.....@ line youll be proud to have! 


pai pete STS meget OHNSON BUSINESS CHAIRS is a line you, 
BP Gh igh ye - Ry aes will be proud to have .. . .! You'll kind 
—— yourself making big, profitable installations of 
JOHNSON CHAIRS just like these made by 
other dealers in all parts of the country. 


WRITE for the complete details on JOHNSON 
CHAIRS. Ask for our illustrated catalog and 
price list. 





& TRUST CO., San Francisco, Calif. Installation 
1730 and 1521RCL Chairs made by James Hill & 





President’s office, MARBLE CLIFF QUARRIES, Columbus, 
Johnson #$1742F, 1521RL and 1765LL Chairs. F. J 
pany, Columbus, Ohio made this installation 


Ohio featuring 
Heer Printing Com- 





Lobby of one of the many HOUSEHOLD FINANCE 
1 of Johnson 1525 Chairs made in the COMPANY offices which are now standardized 
f the ARKANSAS STATE ELECTRIC CO-OP, using JOHNSON 1521 Sectional Chairs. Installa- 
Ark., by Arkansas Stationery & Furniture tion made by Kendrick Furniture Company, Chi- 
k, Ark. cago, Ill. 


7109 MERCHANDISE MART 





JOHNSON CHAIR COMPANY 


\ CHICAGO 54, ILLINOIS 
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You Collect Those Easily Earned, 


“Bie ese Added PROFITS 








AICcO’s 
One 





Reliable 
Source 


of 





You Can 
Also Rely 


on 
AICO 
for 
INDEXES 


and 


TABBING 





Supply 
For All 
Your Needs 


GUIDES ! 





They Are GUIDE Specialists! 


Whatever your needs in Guides, it is profit- 
wise to count on Aigner. You have a choice 
of horizontal and vertical Guides; Card 
Guides, Check File Guides, Open Shelf Filing 
Guides, Out Guides, System Guides, Tabulat- 
ing Guides and Guides made to your own 
specifications. You save on ordering, book- 
keeping, stock and storage, and, national Ad- 
vertising helps you sell. 


aPHEL Write for Literature, Sales Aids, Samples, Prices. 
97 Reade St., New York 13, N.Y. 








INDEXES 


426 5S. Clinton St., Chicago 7, Ill. 
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experience of those who have worked before us, we hope to 
boast that the 1956 convention was the finest in all our history. 
If advance notices mean anything, the handwriting is already 
on the wall and we are well on our way. 


Best Convention 


Numerically, it now appears that it will exceed 1955. At 
the time this report was devised, advance registrations were 
running 23% above last year. Exhibiting manufacturers are 
8% ahead of 1955. The business program gives promise of 
being truly exceptional. Past president Leonard’s address to 
the Field Division will be, I’m sure, a high note of this con- 
vention. Then there will be research analyses for the Dealers 
Division by Ralph Cies and Jim Kobak. Past president Adrian 
Pembroke will discuss specialized selling and of course 
the findings of our research group will be revealed to us by 
our own Paul Burbank. This is a real all-star lineup. 

And what about the past? Well, as Al Smith once said: 
“Let’s look at the record.” 

In 1956, we LOST, for various reasons, 123 dealer members 
but we GAINED 187 new dealer members. Result: A net gain 
for 1956 of 64 dealer members. 

In 1956, we LOST 31 manufacturing members but we 
GAINED 58 new ones. Result: A net gain of 27. 

In 1956, we LOST 140 field members but we GAINED 170 
new ones. Result: A net gain of 30. 

The total net increase of our membership was 121—an indi- 
cation of the new and VITAL expansion of this association. 

Gentlemen, I think that’s something we can all crow about! 

Now, it would be difficult to say that we are going to sur- 
pass the conventions of the past especially when they have 
been as outstanding as ours have been. But we are already 
confronted with increasing demands for more and better ex- 
hibit space, greater numbers of hotel rooms, more challenging 
programs. And the management of the Association is dutifully 
fulfilling these demands. The future looks fine. 

Of course no association can adequately handle these needs 
unless it is in sound shape financially. At the beginning of 





MR. REG. HURNELL, 


Sales Director of Twinlock Export Ltd., will be visit- 
ing the U.S.A. early 1957 to appoint agents to sell 
complete range of Loose Leaf Books and Machine 


Accounting Equipment to dealers throughout U.S.A. 


If you have an aggressive sales force and are capable 
of marketing these lines please write in the first 


instance to Mr. Hurnell stating territories covered. 


TWINLOCK EXPORT LTD 


37, Chancery Lane, London, W.C.2, England. 
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NITRILE THERMOPLASTIC SHEET 


Tagged for success! [US Royalite | 





BOYLE LUGGAGE CHOOSES ROYALITE 


and produces sleek, light business cases of tomorrow! 


These revolutionary new business cases have been hailed 
as the best-looking, lightest weight, easiest-to-sell in the 
market. They couldn’t have been made successfully with- 
out Royalite®...the amazing thermoplastic material that 
lends itself to unique modern styling. 

Royalite is handsome—with rich textures, new soft 
colors... durable, it’s long-wearing, impact-resistant, 
won’t stain or chip... economical, because it simplifies 
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manufacturing. We're proud that an acknowledged 
leader like Boyle chose Royalite to star in its designs for 
the new IMPACT-O-LITE line . . . proud it’s tagging every 
handsome piece with the Royalite name. 

Why don’t you investigate the great possibilities of 
Royalite for your business? Ask the Boyle people about 
it or write to the address below to have our Royalite 
man call on you. He is able and anxious to serve you. 


United States Rubber 


: Royalite Plastic.Products, 2638 North Pulaski Road, Chicago 39, II! 


249 











it sping 


itself 








Release knob — odors, ashes, 
brochure on full line today! 





WHR-@ MAT 





No. 5101 
floor stand. 
Available in 
5 finishes. 
Many more 
styles! Write 
for illustrated 
brochure. 


BEST-SELLING SMOKER 
HELPS YOUR PROFITS! 


Easy sales come fast when customers see Whirl-O-Matic’s whirl- 
away action. Press knob — ashes spin into inner container. 


butts are sealed in! Write for 


WHIRL-O-MATIC INC., 350 Fifth Ave., New York 1, N.Y. 


this year, NSOEA was in such shape. And .. . in spite of the 
fact that we anticipated a deficit budget of $28,000 for this 
year ... 1 am pleased to report that we have completed this 
year’s operation with a surplus balance of $6,832. Not much, 
true, but it is all in black and it is all ours! Our revenue for 
the year totalled $387,195; our disbursements were $380,365, 

I think it also important to discuss the sound reserve carried 
by the association as a constant protection against any ca- 
lamity. This reserve now adds up to $398,631 exactly the 
amount of normal cost for operating the association for one 
year. I believe you will agree that one year’s reserve for con- 
tingent exigencies should always be maintained as a stopgap 
against the unexpected. 

Your association is in sound condition and I say this as a 
man who is a stickler on sound conditions. 

There is no other association which offers its dealer mem- 
bers so much, for so little. 


Tells of Regionals 


While I am on the subject of progress, I would like to re- 
port briefly on the 14 regional conventions held this year. I 
should say report enthusiastically on these conventions. 4,133 
people registered at these meetings, 21% more than in 1955, 
Each was, of course, a momentous occasion for me. A chance 
to visit the various sections of our land, to meet the men who 
are leading the association throughout the country, and a 
chance to study and review the operations of dozens of really 
outstanding office equipment and stationer houses all over the 
nation. 

I am particularly proud that the largest attendance was in 
district 4 at Miami, which happens to be my home district. 
606 people registered. District 13, which was number two, had 
569 registrations and District 9 was third with 462 people. 
All in all, this record was splendid and I sincerely hope the 
coming year will see it surpassed. 

There is progress to report in other directions, too. In Wash- 
ington, for instance, where a sound pension plan for the loyal 
personnel there has been initiated, one which costs the asso- 











ulmay FLEXIBLE STEEL FIXTURES, GREATER EXPERIENCE 


assure You MAXIMUM SELF-SELECTION BENEFITS 





ae 


PBS 





W Supply, Phoenix, Ariz., reported a 33'3% 








increase without additional employees. 





Scott Book & Stationery, Asheboro, N. C., states 
that investment in fixtures will be completely 
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repaid in two, possibly one year. 


Send for NEW brochure today. 
Dept. OA-116 


NATIONAL AVERAGE - 30% INCREASE! 


Why gamble wth your modernization — Bulman’s unusually 
high national average of 30% sales increase in stationery 
stores is your assurance of obtaining maximum self-selection 
benefits —and that means increased sales at a lower cost 
ratio. On-the-spot store planning and merchandising by 
Bulman specialists starts you out right at no additional cost. 


FIXTURES IN OVER 25,000 STORES! 


Bulman fixtures have had to prove themselves in over 25,000 
stores—in flexibility . .. in strength . .. in low cost 
maintenance. Only with Bulman will you find yariable pitch 
shelves (sloped or level) and “push-pull” adjustability. Bul- 
man fixtures give your store the clean, modern look. Individ- 
ually styled color plan provides the finishing touch to make 
your store outstanding. 





THE Bu WAV) corporation 


GRAND RAPIDS 2, MICHIGAN 


The Greatest Name in Self-Selection 
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That’s right! Dealers report four out of five chair mat prospects 
choose beautiful new wood-grain MASO-MATS over old-style painted 
mats. Plastic-laminated MASO-MATS make any office beautiful— 


authentic wood-grained shades of Walnut, Driftwood Gray, Mist 
Green, and Desert Sage (beige) offer a perfect color harmony with 
any traditional, modern, or strictly functional office furnishings. 


Tough gleaming non-slippery surface cleans so easily with a damp 
cloth and outwears painted surfaces many, many times over, making 
MASO-MATS more economical for every desk—from President to 
office boy. And that means a brand new big-volume sales market for 
om when you sell MASO-MATS—“The Most Beautiful Chair Mats 
wer Designed.” 


Get Miniature Samples—FREE! 


MASO STEEL PRODUCTS, INC. 


53 W. Jackson, Chicago 4, III. 







Why do 4 out of 5 prospects buy it... immediately? 
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MASO STEEL PRODUCTS, INC. 
53 W. Jackson, Room M-12, Chicago 4, Ill. 


Please send me FREE miniature samples and more 
information on the plastic-laminated MASO-MAT. 


NAME 





TITLE oe 





COMPANY 





ADDRESS. 





(city) : (zone) (state) 








Markwell Premium 
Quality Office Staplers 
— designed, styled 


Here is the 
NEW LOOK 

that will bring Markwell 
and profits 


and priced for every 
stapling need 


» Markwell Office Staplers now furnished 
complete with Staples 


») New lower Dealer prices on Markwell Staples 


» New lower Consumer prices on Markwell Staples 
» New and exciting Sales Aids 














STARK 


Perfect Choice ; 
of All Parties 




































New-Modern 
WORLD ATLAS 


Aa @ Entirely new—first edition. 

@ Size 9 x 12—336 pages. 

@ Printed letter press, newly en- 
graved plates. Large legible type. 
Easy to read. 

@ 161 map pages in full beautiful, 
pleasing colors. 

@ Edited and produced by official 
and ovistanding authorities with 
over 89 years of experience de- 
voted exclusively to quality map 
making and publishing. 

@ A high quality product at a very 
low price— 


Only $8.95 


THE GEORGE F. CRAM CO. INC. 


730 E. Washington St., Indianapolis 7, Ind. 

















CALENDAR 


pads, available in al! sizes, are lithographed on high- 

grade bond paper OF UNMATCHED WHITENESS with 

the date in red and the monthly calendar in black. Fast, 

2-color lithograph printing enables us to give you the best in 
quality and prompt service. 








| 





write or plione for complete details 
“IN CALENDARS THE QUALITY MARK IS STARK" | 





GTARK CALENDARS éxcorporatedt 


100-112 BISSELL ST. + PHONE }{:° + JOLIET, ILL. & 
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All these features combined in ONE Book: 
@ Salesman Order Book @ Bill Book 
@ Purchase Order Book @ Receipt Book 
@ Cash Sales Book @ Credit Book 





All Sets Pre-Numbered ® Regulation Boxed 


All Sheets Bond Paper @ All Sizes Available 
DUPLICATE BOOKS: Original White Bond Paper, Duplicate Ca- 
nary Bond Paper 
TRIPLICATE BOOKS: Original White Bond Paper, Duplicate Canary 
Bond Papers, Triplicate Pink Bond Papers 


Write for information 


T. Green Inc. 


Distributors to the Stationery Trade Only 
11 WEST 30th STREET, NEW YORK 1, N.Y. 
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ciation only $5,000 a year under a contract with the John 
Hancock Mutual Life Insurance Company. 

Your new Merchandise Guide was provided during the year 
and was greeted tumultuously. The third quarterly issue was ENJOYING 
mailed during the month of January. This is just one more 
valuable service which the organization has added to more 


than 100 similar services already being rendered. REPEAT 


Improve Ad Service 


/ [he advertising service, placed under the direction of the ORDERS ? 
* 





Washington office, has been improved and its costs lowered. 
[he result has been a substantial increase in the use of this 
aid 

Progress also continues in the field of research, both in the 


general operating cost figures under the development of Ralph 

Cies, and in the departmental cost known as Uniform Ac- 

counting by James Kobak of J. K. Lasser and Company. Bet we can show you a line of carbon papers that 
[hese months since I took office have been all too short. : pat d sold! 

But they have given me a priceless opportunity to see NSOEA sells easily - + aN stays sone: 

in action and to meet the people who comprise its character. It’s distinctively different... featuring richly 
My father has told me many times that the office equipment colored backs and boxes . . . with silver ink em- 


and stationery business has a personality all its own, a per- om es iw Semeeenne the eolaws aie 
sonality which is a composite of the people who own and lundiila oea7 po Tei 
unctional, 


manage and work in it. I have, in this past year come to re- 
alize more than ever what he meant. I think perhaps the S . as f 
' F amples of our Silver Eagle Brand are yours for 
reason our industry has a personality of its own is because it : an : 
the asking . . . no obligation, of course. Just cli 


is made up of people amazingly alike in character, habit, phi- . 
losophy and business taste. This theory holds water no matter this ad to your letterhead and learn all about this 















where you travel in this country. Ways may vary, but ideas profitable dealer item. 
do not 
Ours is, of course, a vertical trade organization composed of 
manufacturers, traveling representatives and field men and pay tas aig: espana Wake. ir eae 
dealers all over the nation. It is a unique trade organization ; i & ae 
and its strength lies in the fact that it furnishes every one of 
our businesses, large and small, with the life blood of exist- e ® 


ence, life blood in the form of specialization, research, spe- CARBON & RIBBON MFG. co. INC. “3 
‘ially trained skills, those things which individually we could 
cially trainec ls, those things which individually we coulc 621-623 CHERRY ST. PHILADELPHIA 6, PENNA. | 


never afford 


: rn S I sav — re ‘ > PF every > 2 ce > a rn 
My friends, I say take advantage of every one of these wf Established 1895 


| S2ks come caty 


WITH NEW 


JASPER TYPEWRITER 
ADJUST-A-DESKS 
BY JASPER TABLE COMPANY 











Designed and built by Jasper Table Co. to aid typing efficiency 
in the classroom or office. Handsome Adjust-A-Desks feature a 
new, exclusive adjustable typing surface that improves posture, 
reduces eye strain and cuts typing fatigue. A counterbalanced 
spring type mechanism allows fast accurate height adjustments of 
typing surface from 26” to 30” in 2” adjustments. 


Visit us at Room 799, NSS! Exhibit ct the Palmer House Hotel, Chicago, Nov. 25-28 
JASPER TABLE CO., JASPER, INDIANA 


Please send Jasper Typewriter Adjust-A-Desks 
: Adjust-A-Tables information. 















= city ZONE STATE 
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CASH IN 
ON YOUR 
BRAND 
PROMOTIONS 
DURING 1956 


You could be the 
Brand Name 
Retailer-of-the-Year 


PROFITS 
PRESTIGE 
PUBLICITY 


Enter Brand Names 
Retailer-of-the-Year 
Competition Now!! 

No Registration or Entry 
Fee. 

Write for details and 
Entry form: 


Brand Names Foundation, Inc. 
437 Fifth Avenue 
New York 16, New York 











portunities. They are like money from home. They can be the 
difference between survival and failure. 

The future of every company represented in the association 
depends on the foresight of its owners and managers and their 
readiness to use the services offered to them. We must improve 
our methods, constantly. Nobody else will do it for us. Lack 
of interest or ennui on the part of the man who is running 
the business can result in disaster. 

I have said before, during my time in office, that we are 
living in an age of giants. A king-size age where the big boys 
get bigger and the little guys are mergered to death if they 
allow themselves to grow weak. As this king-size complex 
grows, each of us must grow stronger, to keep from either be- 
ing engulfed or obliterated. 

This is, of course, the “two cents” I told you I would get in 
before handing over my gavel of office. I don’t intend to 
preach but I earnestly believe that some things bear repeating, 
not once, but over and over again. They must serve as con- 
stant reminders to those of us who sometimes lose sight of 
vigilance. 

We are an industry of small and medium size businesses, 
make no mistake. Even our principal manufacturers are middle 
weights compared to the massive corporations of today. But 
this does not mean that we can’t, as INDIVIDUAL operators, 
be as strong as big business. There is no need to suffer an in- 
feriority complex. In NSOEA we have the structural strength 
of big business and the individual freedom of small business. 
This is a unique position; we should treasure it. 

Must Stay Alert 

But it cannot work in an atmosphere of complacency and 
sluggishness. We must be cautious and alert. 

Littlke and medium-size business of today are bucking a 
paradoxical situation, in a period of great prosperity they are 
facing failure. Business failures are on the rise; the big squeeze 
is on. 

Survival depends upon each of us, as individuals, to accept 
the responsibility for improvement. 

It is not without reason to say that as of this minute 75% 





THREE TOP SPECIALTIES 


For Your Office or Plant 


STEEL SHELVING 


Standard Or Government Specifica- 
tions: All Standard Sizes. 


Corner Posts, 11 Gauge or 13 
Gauge 73” high...8’3” high... 
9’3” high punched on 1” centers. 
Finished in Baked-on olive green 
or office gray enamel. 





STORAGE CABINET 
No. 3678-S 


with adjustable shelves, finished 
in baked-on olive green or office- 
gray enamels with lock in handle, 
insulated doors. Shipped one per 
carton, K.D. 
36”"W x 18” x 78"H 
Weight 150 Ibs. 
MANY CTHER SIZES OF 

CABINETS AND SHELVING 


254 








TYPEWRITER TABLE 


Size 26144"H x 16”D x 22°W and 34°W 
overall with shelf extended. Finished in 
baked-on office gray or olive green enamels. 
2° rubber casters. Shipped K. D. one per 
carton. Weight 30 lb. 





List Price $15.00 


MIDWEST 
METAL MANUFACTURING COMPANY 
1818-24 North 18th St., St. Louis 6, Mo. 
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New money-maker from ‘“‘Scotch” Brand... 


Amazing /linerless tape 
that sticks on both sides! 





Look what your customers 
can do with it: 














ATTACH riders, endorsements to 
documents neatly and easily. Tape 
holds papers invisibly . . . eliminates 
bulky fasteners. 






MOUNT records, lists, notices quickly. 
No moistening, no waiting . . . tape 
sticks tight at a touch! 


Start making extra profits now...with 
LINERLESS : , | 3M. 


SCOTCH = 
BRAND « om. 
DOUBLE-COATED 
CELLOPHANE TAPE 


No. 665 — 





STOCK UP NOW! Sell the new 
linerless ‘‘Scotch’’ Double-Coated 
Tape in thrifty 1296-inch rolls (retail 
$1.97). No special dispenser needed 
... fits any 3” core dispenser. 


The term “Scotcl nd the plaid design are registered trademarks of Minnesota Mining and Mfg. Co., St. Paul 6, Mimn. Export Sales Office: 99 Park 
Ave., New York 16, N.Y. In Canada: P.O. Box 757, London, Ontario. 
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TOP QUALITY 


ola Salle 


Traditional — Contemporary — Modern 
Office Accessories 





Nos. 272 to 277 2¥/2” deep — 


5%/e” diameter at top screen Ash Trays — Floor Smokers 
Screen tops, closed snuffer types, 
glass ners. Walnut, Brass, 


Genuine Bronze, Anodized Alumi- 
num, Chrome Plated and baked 


Jo. 775 Same Ash Tray in Clear, 
Gold or Satin Silver Anodized 
Aluminum 


Nos. 272—277 from $3.00 list 
for Colored Receptacles with 
Chrome Screen to $8.50 for 
Jewelers Bronze. Companion Smok- 
ers from $9.00 to $20.00 list. 





~~ 


Nos. 7A — 11A Walnut 


Two styles — two sizes Walnut 
Trays. 6” Crystal or Amber Glass 
Liners $4.00, 8” $5.50 list 
Walnut Floor Smokers from 
’ $18.00 to $24.00 list. Three 

smokers with Tapered Posts and 
Brass Ferrules—two with Satin 
Brass Handles — heavily weighted 
bases 








Nos. 8A — 12A Walnut 
Write for complete catalog 
. covering Ash Trays, Smokers 
and Costumers. 


Tell us metal furniture line han- 
died so we may recommend 
suitable finishes 


SL Sb propucts co. 


2216 N. CLYBOURN AVENUE CHICAGO 14, ILL. 














Model 450 
Dater 











Make yours FORCE for faster sales. 
They're the finest your customers 














can buy. So 
wus so [DEC 23 1963 | caine 


i 





Handy, all-purpose dater. Date 
advances automatically when name- 
plate is pressed down. 


Small impression specialist. Big 


Model 400 


seller to banks, accounting depart- 
ments, etc. 
Write for New Selector Catalog. a 


WM. A. FORCE 


216 NICHOLS AVENUE, BROOKLYN 8&8, N.Y. 
ALES OFFICES: NEW YORK, CHICAGO, SAN FRANCISCO and CANADA 
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K ARLO The Ideal 


Office Machine Stand 
¢ 






e STURDY 
CONSTRUCTION 
© PORTABLE 
© ASSURES 
CONSUMER 
SATISFACTION 
MODEL NO. | ADJUSTABLE 
METAL FROM 
WITH WOOD _ 26 TO 38 Model No. 1 
TOP INCHES 


Has the weight to counterbalance that of typewriter. Pro- 
vides firm foundation needful for more and better typing 
Makes precisely correct posture possible. An 
economy and efficiency. 
Lifetime all-metal construction except plywood tops in 
Walnut, Oak and Mahogany finishes. Only stand of its kind 
1 the market. 


> WRITE FOR INFORMATION & PRICES 
MANUFACTURING 


COMPANY 
32 lonia Ave., SW., GRAND RAPIDS, MICH. 


investment in 


EASIER TO SELL...MORE TO GAIN 


It's true VUL-COTS are known as a 
“high-profit” line because VUL-COTS 
sell easier—quality always does. 
National Vulcanized Fibre is the versa- 
tile material that makes VUL-COTS 
strong, smooth, tough and durable. 
Add to this VUL-COT’S famous top 
edge—double rolled for double 
strength, their neat attractive appear- 
ance, a color choice plus five pleas- 
ing styles .. . and you have a waste- 
basket line you'll be proud to offer. 
Little wonder you can sell VUL-COTS 
with confidence to your most dis- 
criminating customers—and sell 
them for profit! 


For catalog price data sheet write 
direct to Dept.G6G., 


NATIONAL 


VULCANIZED FIBRE CO. 


WILMINGTON 99, DELAWARE 
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of our businesses could not sell their capital stock for 50% of 
what it is shown at on the books. Or that many of us have 
sadly neglected certain basic principles of merchandising and 


sound accounting to the extent that they present a hazard to {e | 
the future successful operation of that business. i ARE HERE 4 
. 


“ 


THE REPEAT ITEMS YOU SEEK 


Or that almost 100% of the retailers in this industry could 
not survive the loss of one or perhaps two of the top men in = 
their particular business. This is, of course, sad commentary, — I 
the “brass” is important—not immortal. Py 
In 1955, there were 40,000 business failures; in °54, 53,000; 4 : 
in 55. 59.000 _— —— 
Not one « s here can afford to look in a mirror and say: a 
[his won’t happen to me.” 


M 


Survival Needs 






















What does a small and middle business need to survive in An adjustable assorter in 3 heights. 
this Bunyonage? It needs well-organized, skillful management, For office, mailroom and factory. 
issistance of management specialists, greater access to re- 
search, sustained earning for expansion. It must exploit its 
strongest assets—flexibility, adaptability, closeness to the cus- 
tomer. All these things require continuing change of methods 
and improvement PIGEON-HOLE UNITS 

How many of you can honestly say: “This won’t happen to 
me.” 

How many of you can honestly say: “I know my company’s 
weaknesses, and am ready to correct them.” 


We all have the elements of success, but I am not sure we 
all have the philosophy of success. Too many of us feel that 
what is a successful operation today, will be just as successful 
tomorrow. You can’t sell 1956 products with a 1945 plan, 
you can’t even sell them with a 1955 plan! 


Multicubicles with variable spac- 
ings. Printed forms, envelopes, mes- 
sages, etc. “Divi-Rack” Units build- 


















: ae up. 
You, as managers, have three major responsibilities to your STEEL UTILITY CABINETS 
company: sound merchandising, sound selling, sound account- PRICE , 
ing and financing. In order to be successful you must maintain Pictorial sTA TS. 
elenrce thatuend —_— ~ facete , -nting Catalo 
a constant balance between these three facets by preventing , g Bookcases, storage cabinets, multi- 
one from domineering the other two. Either that, er you must Available. 










“ . é ; drawer cabinets, etc. 
be so mediocre that the balance is maintained by the simple 


virtue of your own limitations. Obviously, the latter of these ALL PURPOSE STEEL PRODUCTS CO. 


90-15 th Street Telislellac my. N Y. @MIi 


LOUIS MELIND 


714 WN. St. Paul Street 


DALLAS 


3524 WN. Clark Street 
CHICAGO 


5254 Alhambra Ave 


LOS ANGELES 


OA—11/56 257 








two choices is not the desirable choice; it is hazardous and un- 
comfortable. 


Keep Balance 


[he moment anyone operating a business of our size be- 
comes too heavily involved with one of these three facets and 
sacrifices the other two, his business becomes lopsided. It is 
off-balance. It is in trouble. Big business doesn’t have this 
problem, it’s too diversified, it has experts in each of the facets, 
and experts to help the experts, and assistants for all of them. 


READY 
SELLER 
AT 


$1775 


TAX EXTRA 
INCLUDING 
TELESCOPIC 

EYEGUIDE 






We must be our own experts. We must train ourselves to 
carefully balance merchandising, selling and accounting and 
financing. We must train ourselves to recognize when the tri- 
pod begins to lean too far in one direction. we must be alert 
enough to straighten it out when it begins to lurch, and 
straighten it out fast! 





These are fundamentals. They are basic to the success of a 
business. But there is another necessity, too. It is philosophical, 
really—the factor of motivation. Each of us is motivated by 
the desire to make a success of his business. This motivation 
must be contagious, it must spread throughout the organization. 


T k il 20 2 4 It is as necessary to the welfare of a company as is a stiff 
akes a copy up to incnes breeze to a Sailboat. With it, you will have smooth sailing, 





























A money-maker that is easy to sell. without it, you merely drift. 
—— Now the RITE-LINE Copy holder has : . : 
the new Telescopic Eyeguide at no The most successful merchants in the world are in the 
; nina extra cost. Takes all widths of copy American department store. They sell in the most competitive 
EYEGUIDE CONTRACTED from a machine tape to 20 inches. market in the world and they sell the American customer in 
a _. Self-contained, all-metal, compact, at- terms of cold, hard cash. And they sell the world’s most ca- 
baa" tractive. Requires no installation or pable and most scrutable buyer, the American housewife. 
service. Illustration shows it with LINE , : : i : 
_ . —— MAGNIFIER attached. Magnifier is hey do this by adhering to simple principles and by main- 
EYEGUIDE EXTENDED extra equipment you can sell. taining a constant source of motivation. As a result, they earn 


an average of 100% higher profits than the retailer in our in- 


icul i ts, etc. te to— 
For full particulars, discounts, etc., write to dustry does. 


RITE-LINE CORPORATION, 4209 39th Street, N.W., Washington 16, D. C. 


Indifferent Buyer 


On the other hand, we sell to the most indifferent buyer in 
the world, the man or woman who is spending somebody 


UNGROUND 
BALL BEARINGS 


For the Office Equipment Industry 


ILIAN 


Long life and service are assured you because — 
1. All component parts are machined from steel bars. 

2. Each component part is properly heat treated. 

3. Every Kilian Bearing is designed for a specific application. 
Neoprene and Nylon tired outer races are avail- 




















able where quiet operation is desired. 





Distributors in All Principal Cities Catalog on Request 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S.A. 


Kilian Manufacturing Corp. Fischer Bearings (Canada), Ltd. Kilian Steel Ball Corporation 
(Canada), Ltd. 240 Fleet St. East, Toronto 2B, Ont. 100 Wellington St., Hartford, Conn. 
240 Fleet St. East, Toronto 2B, Ont. 













ASSOCIATED 
COMPANIES: 
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Heres Real Convenience! Instant 








built right— priced right for 
profitable sales... 


For every office need .. . Jasin, the finest steel shelf 
case available. Compare these features and see in 
how many ways Jasin Cases excel . . . Why Jasin 





sells better than any. 
1. INSTANT SPACING 
OF SHELVES With 
Jasin finger-tip 
control. 
2. EXACTLY WHERE 
YOU WANT THEM 
Shelf adjustments at 
one-inch intervals. 
3. BUILT TO LAST A 
LIFETIME Smooth, 
heavy-gauge steel 
cabinet (20 ga.) and 
shelves (18 ga.). 
Widths: 30” and 
36”. Heights: 30”, 
36”",48",60" and 72” 


4. SMARTNESS IN EVERY 
DETAIL No unsightly 
fastenings or weld marks. 


5. QUALITY CONSTRUCTION 
THROUGHOUT Smooth 
trim—no exposed sharp 
edges. 
6. COMPLETELY ENCLOSED 
BACK Extra protection 
—finished appearance. 
7. SUPERIOR STRENGTH 
AND RIGIDITY No side or 
forward sway, no sagging. 
8. TRULY FINE QUALITY 
FURNITURE Beautiful 
satin-finish, baked enamel 
throughout. Three popular 
office furniture colors— 
Persian Grey, Alpine 
Green, Mojave Sand. 


for Vertical Filing 
Vertical filing saves space, 
time and money: Jasin 
cases with slip-on shelf di- 
viders give the most con- 
venience at less cost. 





Adjustment 


withy 
SNAP-ADJUST 

SHELVES... 
oe 





Easiest, most convenient 
finger-tip adjustment avail- 
able. No tools, no loose 
parts to handle or lose. 


+ Wile for 


FREE BOOKLET 


Get all the profit facts 
about Jasin Steel Shelf 
Cases and Jasin Vertical 
Filing. write to... 


JASIN MANUFACTURING CO. 
U.S. 31 at Michigan Ave. — South Haven, Michigan 


SHIPMAN-WARD MFG. CO. 


‘THE DEALER’S QUALITY SUPPLY HOUSE’’ 


} 


@ O’DONNELL-BRENNAN N 


co. 
3235 Powellton Ave. 
Philadelphia 4, Penna. 


@ SHIPMAN-WARD OF 
NEW ENGLAND 
171 Washington Street 
Brookline, Massochvetts 














@ SHIPMAN-WARD 
MFG. CO 
320 West Ohio Street 
Chicago 10, Illinois 


@ SHIPMAN-WARD MFG. 

CO., Inc @ RANDMAR PLATENS and 
PARTS, LTD. 
46 St. James St., West 
Montreal, Quebec, Can. 








SERVICE AT 
YALL POINTS 
OF THE 
COMPASS! 


421-425 W. Walnut St. 
Springfield 3, Missouri 


@ SHIPMAN-WARD OF 
SOUTHERN CALIFORNIA @ IMPORTACIONES 
529 Towne Avenue GOMEZ 
Los Angeles 13, Calif. Justo Sierra 23 
Mexico, D.F. Mexico 
@ SHIPMAN-WARD MFG. 
COo., Inc @ JUAN GOMEZ 
1230 E. Ninth Street Muralla 474 
Cleveland, Ohio Havanc, Cuba 


QUALITY and SERVICE are synonymous with World Wide Distributors 


TYPE WRITERS * PAR 
SHIPMAN-WARD MFG. CO PLATENS © 
e ° SHOP EQUIPMENT 











320 WEST OHIO ST.+ CHICAGO 10, AND SUPPLIES 
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TABLES.. 


No. I-FBCR, Flattie’ Base, 30" 


Formica covered top, stainless steel 








coo edge molding. Domed black crystal- 
Tops line base 20° dia.; heavily chrome 
plated 4" steel tubing column. Each, 


complete $43.00 
(Square tops available) 


Get ARD’s low prices on Table 
Bases and Tops, Lounges, Chairs, 
Lecterns, Folding Tables, etc. 


No. 4-STT. Legs of gleaming 
144" chrome plated steel tub- 
ing attached to top with 
welded parallel bars. Genuine 
Formica covered top 30" x 
30" square, i" thick, stainless 
steel edge molding. Other 
sizes available. ARD's low 
price, complete _..........$39.00 


(Usual dealer discounts) 


We sell thru Dealers only — send for Catalog No. 16 





Large Variety of Sizes and Styles. 


Noesting considers QUALITY 


is of first importance. 


NOESTING PIN TICKET CO., INC. 
i36th Street, New York, N. Y. 














“Master Grade’ 


TYPEWRITERS 





“Master Grade” Reconditioned and Select Used Type- 
writers and original Underwood Parts are recognized 
throughout the world for their high quality and de- 
pendability. 


Only ‘‘Master Grade’’ Reconditioned Typewriters 
carry this label, which is a guarantee of quality 








For additional information write 


THE WHOLESALE 
TYPEWRITER COMPANY 


150 SYLVAN AVE.—RT. 9W—ENGLEWOOD CLIFFS, N. J. 
Cable Address: SALETYPE 
Sold Only to Dealers and Jobbers 


















THE 
STANDARD OF QUALITY 
IN ALL-STEEL 
OFFICE APPLIANCES 




















PENNANT=— PRICED TO SELL ON SIGHT! 
WRITE TODAY for Beautiful 12-Page Color Catalog. 





A Division of Blackstone Manulacturing Co., Inc 
4630 W. Harrison Street * Chicago 44, Illinois 
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old time 


ck-slapper but a man who, 


new Kind 


not a criticism of the buyer; it is a simple 
the retailers. We are 
of becoming complacent because of the 
whom sell. It is reflected in our 
eflected in the efforts of our manufacturer 
nd particularly our dealer. 
rules of our economic system is that return 
risk: when the risk is great, the return is 
little risk taken, the returns are also smal! 
the exceptions that prove the rule. In our 
equal to the quality and calibre of the man 
Rather than being equal to the risk, 
is commensurate to the efforts of the 


usiness. 


ist be directed at us, 


ypie to 


t we 


isiness. 


Stry 


Business Is Sales 

iles, and the good manager must first be a 

mself, who can expect to inspire his people 

motivate them so to speak, unless he himself 
ms and is a capable salesman himself. 

in his people, all the way down the line 

pride that goes with smart, profitable sell- 


cliche now, but it stands saying 
salesmen have forgotten how to sell. 
© aptly pointed out many times before, many 
never knew how to sell, they never had to 
1 problem today in finding GOOD men to sell 

men regard salesmanship as dull, or un- 
The good manager must first sell his 


again, 


mified. 


nan who is going to sell his product, then sell 


f selling that product. 
drummer is no longer with us. In his place 
strial salesman, the professional, not a glad- 
by the very nature 
es a demand for a product, rather than sell- 
eet the demand. 
of salesman must 


often be scientist, econ- 











@ Lustrous LiFeTiMeE 
ALUMINUM FRAMES 
and CHALK TROUGHS! 


Heavy extruded aluminum, hand- 
somely designed. One-piece, rigid 
construction meon “zero” maointe- 
nance. 





VELVET-SMOOTH WRITING SUR- 
FACE! Boarricks’ special surface pro- 
vides effortless writing, sherp lines, 
easy, clean erasure. 


BLACK or FAST-SELLING NEW 
GREEN! Borricks’ new GREEN gives 
greater contrast, shorper visibility, 
less glare, more eye-ease. 


' 


»itlutre ted catalog and prices today! 


BARRICKS MFG. CO. 


CHALKBOARD Divisio 
134 West 54th Street, chet 9, il 




























progressive stationers everywhere 





EFFICIENCY 
AND 
CHAMPION 
LINES 


Legal and Letter Pads 

Quadrille and Cross Section Pads 
Bill Head and Statement Tablets 
Typewriter Paper and Tablets 
Loose Leaf Filler Sheets 

Wire-O Note Books 

Receipt Books 

Adding Machine Rolls 

Scratch Pads 


Now carried by 


American tad & Paper Company 


HOLYOKE 


EFFICIENCY 


MASSACHUSETTS 


Manufacturers of 


and CHAMPION LINES 
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PENGUIN custom-built 
Refrigerated Furniture 








Newest bar sensation in cabinets 
to fit modern, traditional and contemporary 
decor. One side contains a specially 
designed refrigerated unit, the other 
serves as a liquor and glassware 

storage compartment. 


Illustrated brochure 
mailed upon request. 





Dealer Territories Still Available. 


Springer Industries ine, 


48-01 28th Ave., L. I. City 3, N.Y. 








omist, specialist, and philosopher. He must look on his job of 
selling in this era of abundance as creative, exciting and digni- 
fied. It is up to us to sell him on these ideas. 

The number of people who can be fooled all of the time 
is shrinking, just as the number of times they can be fooled is 
shrinking. Today we need to develop the men who can sell, 
not provide mere lip service for our products. 


Select Personnel 


Careful, accurate, uncompromising personnel selection is im- 
portant to your company. Picking the right man is money in 
the bank. This is one way in which you can keep on top of 
the heap, can keep your return on investment high. 

There are three others. You know them, if you’ve heard me 
speak before, you’ve heard me discuss them: Inventory con- 
trol, uniform standardized accounting, merchandising and ad- 
vertising promotion. Your association is doing an outstanding 
job for you in these four fields. Like the big business, you have 
the tools at your fingertips to do a first rate job in all of 
these categories. The association provided them for you. 

From the J. K. Lasser firm, Jim Kobak has provided you 
with the Profit Primer and the Uniform System of Accounting. 
Use 

Inventory control is simply a careful estimation of what you 
buy and do not sell. There are some dealers who still count as 
valuable, every item of merchandise in their store. They fool 
themselves into thinking they can still realize a profit from 
items over a year old. This is a foolish misnomer, The In- 
ventory Manual provided by the association should be your 
bible. Use it. 

Lack of a uniform accounting system has ruined more than 
one good business. Poor inventory control has bogged it down. 
Lack of adequate salesmen has been responsible for good 
products dying on the vine. But all of these problems, if 
corrected, could go for naught if you did not use the proper 
methods in merchandising your products. The association can 
assist you immeasurably with its various aids to merchandising. 
Use them. 
cannot add to the success of the —s successful men in 























sey 


[El ert | 
os lem | | 





i 


| Stakes over|— 


Hat the end 










no. 21 transfer case 






now sturdier than ever 


! | i 

——_ EEE }_ ee 
a | 
| } 


Heavier side panels increase rug 





gedness, reduce possibility of 
Ends and corners well 
nailed. Track in bottom for guide 
projection, hand hole in front, all 
Both letter and legal 
sizes. Also in all steel. 


els slelel 


steel cover. 





¥-FOR —— 
CATALOG AND PRICES | 


MANUFA 
wg ms al 














Wentworth Avenue 


j 





2931/1 


——— —— 
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i NO. 450 AC 


CRAFTSMANSHIP 


Styled for perfect harmony with modern decor. Fashioned 

7 it; for luxurious wear. Customed for lasting comfort and 
xempli ) : 

Pp fied pleasure. Priced for every buyers purse. These are the 

factors which make BRIGHT creations a joy and satis- 

by faction to every one who buys. In a large selection of 

genuine leather and Elastic Naugahyde and a wide range 


BRIGHT of styles you will find just what you want for every 


customer. 









NO. 450 RC an are 






WRITE FOR THE BRIGHT CATALOG TODAY! 
545 W. 34th ST. NEW YORK 1, N.Y. 


NO. 90 EXECUTIVE 
POSTURE CHAIR 











The First Really Decorative 


‘‘Angel Personality’”’ 


LETTER TRAYS 


The only ones made of Light Weight, Non-break- 
able Wood-grained Moulded Duro-plastic! 


Walnut — Mahogany — 
Blonde or Gray 


Rolled edges. No sharp corners. De- 
sign makes contents more easily ac- 
cessible. Rubber bottom bumpers 
protect desk-top. Individually boxed. 





Letter size — $3 List. 
Legal size — $3.50 List. 
Usual Dealer & Jobber Discounts 








Sold individually or in_ instantly- 


Today's fastest 
separable tiers of 3 or more. 


moving gift 


Polished metal supporting posts, 50c , om fit 
extra Gel] 











in black and 6 








y 
Equipped f desired, with self-ad- , ee = 
justing metal protector against dis- “The watchful monk me 
arrangement of tray contents at ad- secretary" 12 ie masiee 
ditional List charge of $1 per tray. Plated colors — $2.00 each. List. 


Lustre Black — $1.50 each. List. shipping carton. 


WRITE FOR DESCRIPTIVE LITERATURE 


Capito. Metat Propucts 377 ,university Ave. 








OA—11/56 263 











TYPEWRITERS 
ALL MAKES 


THE UTMOST IN QUALITY 


a_i 
>: 


es 


a | 


Paton o a” 
elt Paes 
PP Reb es PO eo 


‘ we, 


—THE LOWEST IN PRICES 


REGALRITE BRAND 
RIBBONS AND CARBONS 


PROVEN-BEST BY TEST-—BEST FOR LESS 


REGAL TYPEWRITER COMPANY, INC. 


200 HUDSON ST ; * NEW YORK 13, N. Y. 








our industry, and there are many. But I will continue to ad- 


vocate to those in trouble, the utilization of every aid and 
service offered by your national trade association. 
Your business furnishes a livelihood, can mean security for 


you in the future, can be a wonderful legacy to your children 
in generations to come. But these desires can be fulfilled only 
by your constant dedication to your work and by careful 
scrutiny of the progress which is being made every day, FOR 
YOU, by the association. Take freely of it and use your own 
ingenuity to make it work for you. 

I think we would all do well to look to our own govern- 
ment for some lessons in sound management. It is composed 
of three branches, legislative, judicial and executive, each with 
balances and checks on the other. Each by itself is nothing— 
each with the other two is all. 

The same is true with us, thrown together in the brother- 
hood of NSOEA, we must maintain careful balance by careful 
attention to the principles of merchandising, selling and financ- 
ing. 

To these, we can add other fundamental principles, that all- 
important power, motivation, the ability to get things done, 
the opportunity to open up bottlenecks and strike out delay, to 
eliminate procrastination, to abolish disinterest and boredom 
and ennui from our daily menu, these are the things we should 
AND MUST do, if we are to keep our individual business and 
our organization thriving. 

Gentlemen, I say this: Each of us has in his hand, the power 
of either being vastly successful, or becoming a failure. This 
great land of ours offers the opportunity, this fine organization 
offers the know-how and the help, and each of us has, by the 
measure of his own stamina and intellect, the fortitude it takes, 

In the final analysis, it depends on each of us, as individuals, 
to either make or break the businesses we build. If you fail, 
it is your own fault. If-you are a success, then turn to the man 
next to you and say “Thanks.” It is as simple as that. 

This past year has been a high spot in my life. It has been 
an honor and a privilege and an awakening. And so, in re- 
linquishing the gavel of this office I turn to each and every 
one of you and say, from the bottom of my heart: “Thanks.” 





ONE PEN, ONE INK, 






to sell fast. 


F-26 


supply all 
your 

felt pen 
needs 


Always the right hk th the right Pen 


eee Wi [Narsh 77 


You don’t need a large, complicated inventory of differ- 
ent felt pens and different inks! The ‘‘one pen, one ink”’ 
Marsh 77 satisfies every customer need. It permits smal 
ler inventories. Makes ordering easier. The Marsh 77 is 
preferred by teachers, students, artists, shippers... Every- 
one who marks or draws can use it 

Our Marsh ‘‘77”’ Felt Point Pen line was designed with 
you, the dealer, in mind. Highest quality merchandise, 
nationally advertised, beautifully packaged, and priced 


Marsh 77 Features: Marks all surfaces with instant dry- 
ing ink. Fits hand like a fountain pen. Cap snaps on-off. 
Ten ink colors available. Guaranteed. 


FREE: TESTED SALES PLAN No. 17 
Clip this ad to business letterhead with your name. 


| MARSH COMPANY, 83 MARSH BLDG., BELLEVILLE, ILL., U. S. A. 
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BEAUTY °« 
COMFORT 





You'll like the fine design and good, solid comfort of these chairs—and you'll marvel 
at the low, low prices! Available in oak or walnut, the 900 Group is upholstered in 
leather or Naugahyde, with a.combination of Flexo Swedish springs and thick, medium- 
density Paratex providing luxurious comfort. 


If you are considering new chairs for your office, may we suggest you see the 900 
Group at your dealers soon. We think you'll be glad you did. 


JASPER CHAIR COMPANY, JASPER, INDIANA 








ee | YM FILE GUIDES and FOLDERS 
Ni | OPEN SHELF filing 
1 















; ‘yas VAAL: 
| BL] Designed to fit See ; 
: seated laden: : hae Pek Me Lil | M 
Stiesiu tilancins Pos various types fas reals 

1AM of open filing units Ezra SONU 1 
. + ee Chica ¢| 
: ; ; — , Ory mB 
Mi: . .. available with terminal digit, straight ee TF 
B 1] numeric, alphabetical or any special index- ——~ 


| ing. Tell us your requirements — we can 
j JRL] «supply the guides, folders and indexing 
you need. 


THETA Lid Lhd thuEhidd : m a 
=) os > Ea 
purr: 
| 

=, 














Double face metal tabs avail- Smead can supply any style file folder required 
able in two sizes. Single face to do the job, including special side tabbed 
available in various sizes flat folders for any type of filing folder. 





























: er ongied. 

| Guides are available in different sizes, with MAIL THIS COUPON TODAY i li ald 
| plain, metal or insertable celluloid tabs arene ‘ 
of many kinds. “‘locking hooks" of vari- | parla a co., INC I 

t n be furnished for differenf astings, an je 
| : aitis ah ea Pies: os Please send us your Circular Form 9151 on Open Shelf Filing. 
. Nome a cniilimauiiaad 
SMEAD MANUFACTURING CO., INC. j Addon a i 
| Ee Zone State ! 
HASTINGS, MINN. . Wehcy . Muck ite) | sar i 
Re eras denis ile ae 5 
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Provide for Yearend Demand 


GET NEW 
COP-E-Eez 
COPY BOARD 


with new 17” 
extension Line Finder 
Retail $17.67 







Fits in desk drawer but allows 
work on 14 column accounting 
sheets. 


Lansdale Products Corporation 
Box 568 Lansdale, Pa. 




















PLASTIC 
BRIEF CASES 


Your best buy! 





* Solid brass Scoville 
gripper-zipper 

* All-round outside binding 

* Colorful imprinting 


* Leather grain heavy 
virgin plastic 

* Legal or letter size 

* Brown or black 


KEEP KLEAN PRODUCTS CO., INC. 4077 PARK AVE., N.Y. 57, N.Y. 






fy VV 
modernize 


* Upholstered Furniture of 
Distinction For Offices, 
Hotels, 






















Institutions 






Write For New 
Catalog 






666 Lake Shore Drive 


modernize INC. Chicago 11, Illinois 


Factories: Chicago, Grand Rapids 





King of Eraser ‘‘Cleaners’’ Actual 
, Size 


Shown 








— in 


bec SIZE! 


NO. 1010 HEXO CLEANER 
Handy hexagonal shape plus re- 
silient pink rubber give splendid 












working qualities for erasing ee 

and cleaning. Broad sides clean 

paper — even the thinnest f “Wadden Roberts 
and tracing cloth fabrics, & Enanand 

painted surfaces. Edges and ends A 

“pick out’’ details and _ line , Correct Mistakes in -~ Language 
work ; 


Berra i 
ORDER TODAY FROM YOUR STATIONER 

WELDON ROBERTS RUBBER CO., 365 Sixth Avenue, Newark 7, N.J. 

World's Foremost Eraser Specialists 
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DO YOU HAVE 


the new full color 1956 


SUPREME 


Steel Products Corporation 


CATALOGUE? 


Write Today! 

















5 U P F C HR EC Stee! Equipment Corp. 
Brooklyn 32, N.Y. 


53rd Street & First Avenue 









WITH STATE FORM COMBINATIONS 


=) THE FASTEST SELLING 
\\ W-2 TAX FORM 


They're the easiest to write, 
address, separate, mail and file. One 

typing takes care of all filing requirements. 

s Every company must use W-2 Forms — 
cash in now with low cost REDIFIXT forms — 
with your customer’s imprint. 


CONSOLIDATED BUSINESS SYSTEMS, INC. 


b Big new catalog 
of business forms 
tor every purpose 
Write for your 
copy today 


nee ne oo 


30 Vesey St., New York 7, N.Y. BArclay 7-3687 








FOR OFFICE EQUIPMENT & SCHOOL SUPPLY 
LETTER FILES 
CARD INDEX 


FILES 
STORAGE FILES 


INDEXES 
e 


A QUALITY LINE 
AT LOW PRICES 


* 
ASK FOR 
OUR LATEST 


LITERATURE & 
PRICE LIST 


ARROW PAPER PRODUCTS CO. 


502-504 W. 30th Street, Telephene Chickering 7682, New York 1, N.Y. 











CLEANS... 
Billing Machi 
Machi Addr 





° g Plates, 
Marking Devices and many 
others... 
« Easy fo Use « No Mess 
« No Liquids to Spill 4 
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BROCHURE AVAILABLE ON REQUEST 


, ‘ 4 I] available. 


Mark Register 








in LEATHER 


Wy in FABRIC 


for the Executive Suite 
Hand Fashioned by. Craftsmen of Experience 


moderately price d 


niemann inc. 





RNITURE FOR OVER ONE HUNDRED YEARS 





FACTORY & SHOWROOM: 469 E. OHIO ST. AT LAKE SHORE DRIVE, CHICAGO 11 




















~ FINE ACCESSORIES FOR FINE DESKS 


Originators 
and Designers 
of Complete 

Line of 


Write for 
FREE Catalog 


This desk set retails for approximately $15. 


REDI-RECORD PRODUCTS CO. New York 10, N Y. 











| For Even A Small Office. . . | 


electrically F.O.B. Factory 


plus excise tax 
Stacker optional ai 


opens 200 to 
nominal price 
(Prices subject to 


300 letters 
. change without 
per minute notice.) 


ARNOLD MACKENZIE, iNC. 
3133 Overlook Drive, Minneapolis 20, Minn. 




















For Perfect Lead Points 
BLUNT TO HAIRLINE 


Standard Model gives you points 
up to %” long without breaking. 
Just insert lead and rotate lid. 
Preferred by DRAFTSMEN, ACCOUNTANTS, ARTISTS 


WRITE FOR LITERATURE AND DEALER PRICES 


Variable Taper Model 
lets You Dial the 
taper you want 


apes ELWARD MANUFACTURING CO. 


BETWEEN BAKER STREET, COLOMA, MICHIGAN 
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WOW ! Market: 










Milling 9 Sivers » desks—and each one « 


prime poate EE 
wer chai» ‘feed it— 
boid “itt it—turn. mit” a sharpening technique, 


conn NEP eee 













You can earn good 
commissions selling 
our complete line 


USMUAM UN TAME check covers coin 
EXTRA foras to fase 


COMMISSIONS institutions. 


Write for Information 





SECURITY BRAND 


Complete Line of 
DELUXE ALL LEATHER 
or CANVAS & LEATHER 


Mail Bags For Your 
Select Clientele 


weite FOR CRC ULAR 


CS 


33 € McWLIAMS $f. 
FOND OV LAC. wit 


















| { 


FAMOUS KOL STANDS IN NEW DECORATOR COLORS! 








Now you can have the famous KOL quality office stands in new matched @ Exclusive “NOISESTOPPERS” for office quiet! 
Decorator Colors to match or complement your office! Choose from Mist @ Rich-looking baked enamel finish! 
Green, Hammergrain Grey, Forest Green, Desert Tan or Mahogany Brown. @ Easy-rolling, non-marking rubber casters! 








A qm i 2323 ELLIS AVE. os 
Ta Dri 14, MINNESOTA OR OUR CATALOG 








THE EVAPRESS ¥ ; 
Speedily Produces A 
Top Accuracy ; 
Rubber Plates R 
* Exclusive Pre-Heat Table — .: 
a ee USE : 
© Pletene Elocwically "ested Therm- THESE It costs less to draw from our huge 
, satatically Controlied SHOW stock of desks, chairs, steel furniture, 
12" x 15" — 11" x 13" ROOMS _|eather furniture and accessories. 
TOPS IN EVERY RESPECT MAKE US 
ah | OFFICE FURNITURE WHOLESALE DISTRIBUTORS - 
AMERICAN EVATYPE CORPORATION Bee Eamon ee oe ] 
751 OSTERMAN AVE. DEERFIELD, ILLINOIS ama s30c0c | nes le 











FREE HAND BINDER! 


A quick selling loose leaf 
holder. When inserting 
and removing forms, in- 


THE LEADER 
IN PLATENS S 





















voices, loose papers, Ti 
ote, one hand ls always AND OFFICE MACHINE ROLLS 
free. It locks positively 
and secures contents — —_ 
po A ag Bes Typewriter Tools—Parts—Supplies 
age. Thousands in use 
daily Ames Supply Compan for 
| Pply pany ~ 
Here’s a profitable item ATLANTA DETROIT 
for every dealer. Write 156 Alexander, N.W. 6527 John C. Lodge Expwy. 
for new descriptive price CHICAGO NEW YORK Do: 
li ° 
phases 564 W. Randolph St. 37 Murray St. 
DALLAS SAN FRANCISCO 
FREE HAND 1913/2 Commerce St. 545 Mission St. AD 
BINDER CO. SP 
SERVING THE OFFICE MACHINE DEALER FOR 51 YEARS 
43 Fulton Street, New York, N. Y. ns A nee 








THE INCOME TAX MAN 


will let you deduct the cost of 
business travel—but only if you 
have definite, itemized records to 


show him. 
BEACH’S 
‘*Common Sense’”’ 
EXPENSE BOOKS 


are best because you jot down the 
expense as it is incurred rather than 
later when a lot of it is forgotten. 

Mr. Stationer, recommend BEACH’S 
to your customers. They are now 
more important than ever! PTTITTCR TTT TT TTT 


wxBeach Publishing Co, | EIN DL Se) CORT ont 


59 BRANCH ST « ST | ame 

















268 OA-—11/56 











6 










FOR 
EVERY 
PURPOSE 






NOTCHING 
PUNCH 








TICKET PUNCHES 










THE HOGGSON & PETTIS MFG. CO., 141T Brewery St, New Haven, Conn 





TALLY PUNCH 


Nos. 17, 33—Notches cards, sheets, etc. No. 
17 dies not over 4%” wide, %&” deep; No. 33, 
not over %” deep. 

No. 2—For %-%” round holes; 1%” reach. 
No. 3, 1%” reach & No. 12, 2” reach, same 
style as No. 2. All will take special dies 
Talley Punch— Registers number of punchings to 
99,999. Punches %”, %&” or %” round holes—also 
special designs. Same counter available in our Nos. 
2, 3, 10, 11, 21. Write for circulars. 








FOr rrasenenenenetennerenar 


BRADEN 
Matched OFFICE SIGNS 


A coordinated line of signs for DESK, DOOR & WALL 


200 Stock Signs* to se- 
lect from with and with- 
out holders 

*Name panels easily 
changed to allow for 
personnel changes 

NEW ...Line of Bank 
Signs ‘‘Next Window” 
— “Bank Holidays” 


etc. 

For those customers who 

want Custom signs . . 

BRADEN Made to Order 

4 dealer infor: ENGRAVED SIGN _— 
dealer inormation Complete flexibility to a 

every special sign need 


LANSING, MICHIGAN 





rite for iterature 


BRADEN Mir. (0 








A Specially lem 
SELL MASTER SPEED KEYS 
THE 


for old and new typewriters, 
bookkeeping and billing machines. 


Don’t Delay 
ORDER TODAY! 
ADD THAT EXTRA PROFIT 


SPEED KEY CORPORATION 2,1), Chauncey, Street 


























— wT” 


WARK/LO 
AIIM AAS 


Loose-leaf envelopes, punched; card-cases, any size; 
menu covers; factory record protectors; tag holders; 
bill-fold envelopes: stamp containers, etc. Made of 

° aC etate (flame resistant) transparent cellulose. We 
_—— build to fit your particular need. Write us details. 


Markilo 


902p S, Wabash Ave. 









Chicago 5, Ill 
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ROLLING STORE LADDERS 


ROLLING LADDERS—Made from 
Oak ot Birch. 

SIDE and CEILING TYPES—with 
steel track for mounting on shelving, 
filing cabinets or ceiling. 

“A” and LIBRARY TYPES—require 
no track and are mounted on wheels 
with Automatic Safety Brakes. 
WELDED STEEL SAFETY LADDERS 
—Made from 1” diameter round 
furniture tubing, with expanded 
metal steps. Mounted on Swivel 
Brake Casters. Ladder can be rolled 
freely when no one is on it. When 
you step on the ladder the rubber 
tipped legs rest on the floor and 
prevent rolling. Made in 1 to 13 
step heights, and 4 widths. 

Send for Circulars 42-OA (Wood) & 56-OA (Steel) and Dealer Discount. 


Manufactured by 


I. D. COTTERMAN “° “.zisovas ** 


EXTRA PROFITS custoviens 


FROM CHA SCHOOLS © CHURCHES @ CLUBS 
WE DROP SHIP DIRECT TO YOUR CUSTOMER 
NO HANDLING ON YOUR PARI 


FOLDING TABL 
CHAIRS — 138 STYLES 


@ STEEL OR WOOD 

@ FOLDING 

@ NON-FOLDING 

@ TABLET ARMCHAIRS 
@ AUDITORIUM UNITS 
@ 6 Ft. and & Ft. TABLES 
@ SCHOOL DESKS — 


Adirondack Chair Co. 


Dept. 22 — 1140 B'way, N.Y: 1, N.Y. MU 3-4834 

















“£ YL, ginal 


“SINGLE FLUID 


INK Gt AIN 
tna 


CARDINELL CORPORATION 
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“govern” the 
government 


Much as we revere and respect this system of ours, we don’t want 
the government running our lives. 

The best government is one that’s closest to the people. And 
there’s just one way to keep it under control. 

Vote. 

Every time you get a chance, 

Vote November 6, for sure. 

Vote to elect the ones you want representing you. To keep the 
ones who are doing you proud. To get rid of the ones who are 
not so hot. 

You’re the boss, however you vote. No matter who’s elected, 
you pay their salaries and paint their offices and keep watching 
over them as they work. 

Even if the ones you’re “agin” happen to 
win, they’re obligated to the minority, too. 
They’re servants of all the people, not just 
those who voted for them. 

Your vote prods, approves, protests, de- 
mands, restrains, rewards. 

Vote—so you and your children after you 
always can. 





See You at the POLLS! 


— 
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See other side 
for Quick Service 
Inquiry Card 

sales aids in 

this issue 


covering new 
products and 
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QUICK SERVICE 


OAs: INQUIRY CARDS 


NEW EQUIPMENT & SUPPLIES 


All new products illustrated and described in this issue 
in a section beginning on page 60 carry key numbers 
duplicated cn the card below. If you are interested in 
an item, or several items, simply circle the corre- 
sponding key numbers on the card and mail at once. 
Your inquiry will be forwarded without delay. 


SALES STIMULATORS 


Manufacturers’ sales aids announced in a section of 
this issue beginning on page 74 all carry key num- 
bers duplicated on the card below. For additional 
information simply circle the key numbers on the card 
corresponding to the number assigned to the Sales 
Stimulator in which there is interest and mail the card. 


IMMADS © 
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Greatest Value Ever!!!! 


in a top quality ELECTRIC 
SPIRIT DUPLICATOR 


NEW Hayon Yuri I 


Model '76 CONQUEROR 


$29920 


A HUGE SUCCESS at the N.S.O.E.A. 
Convention in Chicago 








NEW Improved ~#u4Z 
CONQUEROR Moaei 70 *19599 


Now better than ever! 


CORPORATION 
03 = BF O7-N Cle 





e MONTREAL e TORONTO « VANCOUVER 





christmas 


oream 
e true! 


ae = 
a arr dat is 


pos = 


\FE 


Goldex- Tush | 


_tiee wearin 


npaagic Gloves” 


The portable profits you're dreaming 
of for Christmas—come true with 


Kew57 Golden Touch portables 


Now, for your greatest holiday season, 
Underwood’s Gift Promotion on Golden 
Touch Portables. Full color ads in 
December issues of Life and Saturday) 
Evening Post continue the impact of the 
dramatic fall series; now feature Golden 
Touch as the portable-gift America 
picks for Christmas °56! 
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Backing you locally, Underwood offers 
complete merchandising material—from 
hard-selling newspaper mats to gift- 
beamed point-of-sale pieces. Get full 
details on this profit-packed promotion 
now. Phone your Underwood office or 
write Underwood Corporation, One 
Park Avenue, New York 16, N. Y. 
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GOLDEN TOUCH 

““DE LUXE’’ QUIET TAB 
The gift of gifts 
Underwood's finest 
portable! 





GOLDEN TOUCH 
“UNIVERSAL” QUIET TAB 
Special custom-features, 
attractively priced 

for giving! 
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Christmas Special! 
Golden Touch Typing 
priced within 
everybcdy’s reach! 

















